


4 


{ 
" 
‘ 
‘ 
a 


Index to Advertisements 98-99 


—” 


ESTAPLISHED 1873. 


COPYRIGHT 1923 BY AMERICAN LUMBERMAN 


Swi tieege 


Table of Contents, Page 37 


THE TIMBERMAN 


ESTABLISHED /886. 


Office of Publication, Manhattan Building, Chicago, Ill. 
Entered as second-class matter January 27, 1899, at the Postoffice at Chicago, Illinois, under Act of March 3, 1879. 





= 





PUBLISHED WEEKLY 
WHOLE NUMBER 2512 


CHICAGO, JULY 7, 1923 


SINGLE COPY 25 CENTS 
FOUR DOLLARS A YEAR 








Clearing the Retail Yard of Slow Moving and Dead Stock 


Some of the questions raised by the AMERI- 
cAN LUMBERMAN in the articles appearing in 
the issues of May 26 and June 2 dealing with the 
subject of how the rate of turnover of retail 
yards may be increased, have aroused much in- 
terest. The turnover rate reported by most of 
the retailers participating in this discussion 
ranges from 2% to 4%, tho a Colorado dealer 
expresses the opinion that the turnover of the 
average lumber yard should be at least six times 
a year. It is apparent that a dealer who takes 
that high standard as his aim must employ the 
most aggressive merchandising methods, adver- 
tise consistently, cut out or reduce to the mini- 
mum the slow moving items, and get rid of 
accumulations of dead stock of every kind. 

A prominent middle West retailer hits the 
nail squarely on the head when he says: ‘‘One 
thing that has a great deal to do with turnover 
is salesmanship. If you have dead stock in 
your yard, are you making the excuse that there 
is no demand for it, or the apology that you 
have not yet been able to create a demand? In 
regard to disposing of the odds and ends that 
accumulate so easily unless watched, this also 
is a matter of salesmanship, and of educating 
your customers to the economy of using short 
lengths and devising for them means of con- 
struction that will utilize the material you 
have.’’ 

The necessity for close codperation and team- 
work between the various members of the or- 
ganization also is emphasized by the dealer 
above quoted, who says: ‘‘Quick turnover is 
‘accomplished by the buyer studying your sales, 
by the salesman studying his stock and his 
trade, by the credit man watching his collec- 
tions, and by the owner watching his total 
investment. If one man has supervision, or 
intimate knowledge, of all three departments 
80 much the better. Where the buyer is not 
in touch with the other departments and has the 
impression that all the money in the retail busi- 
hess is made on the buying and not on the sell- 
ing, he is likely to exert a very bad effect on 
turnover.’’ 

On the rather knotty point of how far a re- 
tailer should go, on the basis of rendering serv- 
ice to the community, in stocking items that 
are called for only at rare intervals, Fred H. 
Ludwig, general manager Merritt Lumber 
Yards, Reading, Pa., expresses the opinion that 
‘*he should go far enough so that the items 
which are called for rather seldom, and yet 
often enough to warrant carrying a limited 
stock of them; would be found somewhere in 
his inventory. No one is very favorably im- 
pressed when he goes into a store and finds 
that what he wants is not carried. Generally 


by having a fairly good assortment of lumber, 
the dealer can fix the customer up even tho he 
does not have the exact specifications.’’ 
Essentially the same view is expressed by F. 
R. Brumwell, Huron, 8. D., who writes: 
‘“Because of slow turnover on such items, 
we have been cutting out a number of items 
that were formerly carried in quantities, where 
it is possible to get needed deliveries at not 
too much additional cost. We are buying small- 
er quantities nearer home, which helps matters 
in this line. We do not stock every item that 
is likely to be called for, endeavoring to sell 





HE recent campaign relative 
to turnover, costs of doing 
business, standardization of mill- 
work etc., is mighty good stuff. 
We believe the continued effort 
of the AMERICAN LUMBERMAN 
along these lines will make better 
merchants. Surely any retailer, 
if progressive, must study such 
phases of his business, and en- 
deavor to follow the suggestions 
given if he desires to keep abreast 
of the times—CaviLtac LUMBER 
Co., Cadillac, Mich. 











standard goods that will serve the customer’s 
purpose. However, we consider it unwise to 
carry this policy too far, as a customer has a 
right to expect his merchant to carry all stand- 
ard goods in sufficient quantities to make prompt 
deliveries. To inerease the rate of turnover 
means, as we see it, the purchasing of only 
quick selling stock and confining one’s sales 
efforts to those lines. Our rate of turnover 
for 1922 was approximately 414, averaging 
about the same as in previous years.’’ 

An Indiana retailer who puts his turnover for 
1922 as being about 314, showing a material 
increase over the preceding year, says: ‘‘We 
do not attempt to keep every item that may be 
called for, preferring to take our chances on 
buying slow moving stock from our competitors, 
or getting it shipped in, in time for the needs 
of our customers. We have been fortunate in 
keeping our yard clear of slow moving stock, 
and doubt if we have over $500 worth of that 
sort of stock in the yard at present.’’ 

The dealer last quoted adds this practical 
suggestion: ‘‘ We see no other way to increase 


business than to go after it thru personal 
effort and by advertising. As regards the latter 
means, we rely almost exclusively on newspaper 
advertising and direct mail matter, which goes 
out under a 2-cent stamp, insuring that it will be 
opened and read. We try to make this advertis- 
ing matter just as attractive as possible, and cer- 
tainly feel that it has been an important fac- 
tor in the growth of our business.’’ 

A very essential point in rapid turnover is that 
of keeping odds and ends of damaged stock, 
obsolete patterns ete., cleared out. To do this 
requires eternal vigilance and a considerable 
degree of sales ability. If this point is not 
carefully watched, short lengths and odd sizes 
of lumber, patterns of moldings, sash, doors and 
other millwork that may be a little out of style 
or not exactly what is most commonly called 
for in a community, rapidly accumulate and 
soon a considerable amount of capital is tied 
up in stock that is steadily deteriorating in qual- 
ity and depreciating in value. The following 
suggestions are offered by various retailers 
who have given this phase of the situation care- 
ful study: 

Parsons Lumber Co., Rockford, Ill.: ‘‘ With 
reference to getting rid of slow moving stock, 
we either put this thru the saw .or sell it at a 
greatly reduced price for light or heavy erat- 
ing. If it is too bad, we lump it off for kindling. 
Our aim is to keep our alleys clean and the 
lumber piles, so far as possible, bright looking. 
The rate of turnover, we believe, is helped by 
keeping the piles at a moderate height; in other 
words, keeping inventory low, guarding against 
possible shortage of the mills or transportation 
trouble by keeping on order a small quantity 
of fillers for the stock.’’ 

A South Dakota retailer writes: ‘‘Our method 
of getting rid of odds and ends is to have a 
yard man who will pay strict attention to selling 
them as fast as they accumulate, at prices low 
enough to move them.’? 

The occasional publication of ‘‘ bargain lists’? 
and the establishment of ‘‘ bargain piles,’’ cor- 
responding to the bargain counters of the de- 
partment stores, are means that have been suc- 
cessfully employed by lumber retailers for 
clearing out accumulations of dead stock. Con- 
tractors as well as other regular customers soon 
learn to keep an eye on these bargain oppor- 
tunities. Often, too, individual customers who 
are buying other stock in the yard will look 
over the pile, or bin, in which these odds and 
ends are stored and pick out a few short length 
pieces, some moldings, an odd piece of mill- 
work, or other items that they figure they can 
use to good advantage. People like bargains, 
and will buy almost anything if it is priced 
at sufficiently attractive figures. 
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AS AUTHORITY IN LUMBER MATTERS 


Code of Ethics and Business Practice for Lumbermen 


N COMPETITION AND CONTESTS of all kinds—and business 
| is a contest—there are temptations to violate or to lower the 

standards of trade dealing that everybody in his reflective 
moments knows to be best. On the long pull and in the more en- 
larged view honesty and fair dealing are best for all parties to all 
business transactions. LLumbermen have long realized this fact 
and many of them have seen the need of setting out in the form of 
a code the rules of right conduct that experience has shown to be 
practicable and particularly adapted to the needs of buyers and 
sellers of lumber. The most recent attempt to draw up a code of 
ethics is that of the Northwestern Lumbermen’s Association, which 
appointed a committee at its annual meeting to prepare a code for 
submission to its membership. The result of the committee’s efforts 
is shown on page 51. 

It was a condition of the resolution authorizing the appointment 
of the committee that the code should be subjected to unrestrained 
criticism at all the district meetings of the association. Therefore, 
its provisions may be expected to embody the sentiments of the 


majority membership when and if adopted. It contains matter af- 
fecting the relations between all branches of the lumber industry 
and some of the provisions deal with subjects that have been widely 
discussed and debated without arriving at any decision that was 
acceptable to all. Form of order, cancelation for delay and rejection 
for offgrades are some of them. 

Other branches of the trade may be disposed to think a code drawn 
up by a committee of retailers would specially favor that group of 
lumbermen; but a reading of the code referred to leaves the impres- 
sion that a sincere effort has been made to do justice to all branches. 
As to a very large part of the code, its provisions can never be man- 
datory. The wording shows that the committee did not intend they 
ever should be. As a statement of the rules of conduct to be ob- 
served in business transactions the code can not fail to serve a good 
purpose. It is recommended for careful reading by all lumbermen. 
The more extensive and persistent the discussion of the code the 
greater its impress will be upon the industry whether it is adopted 
or not. 
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Why Take an Annual Vacation? 


ACATIONS HAVE BECOME an established institution in 
American business. Perhaps few of either employers or em- 
ployees take the time to consider why the one group should 

grant the other a week or more of wages without work. Whether 
the vacation is given as a reward for good work already performed 
or as an inducement to do good work during the ensuing twelve 
months may not be worth discussing. The giving and accepting of 
the vacation with pay doubtless signify that relations between em- 
ployer and employee are amicable and are expected to remain so. 


Nowadays in general the working hours leave ample time morn- 
ings and evenings and at week ends for the recreation needed to 
bring the worker back to his task each morning rested and re- 
freshed. Right use of his more extended annual vacation will or 
ought to do something more than that. It should be a time of in- 
tellectual house cleaning. For his own sake the vacationer ought 
to get out of the routine of business, get into a changed environ- 
ment, subject himself to new influences and enjoy new experiences. 

Somebody has said that a man does not stop playing because he 
grows old but that he grows old because he stops playing. Good 
work and good health require relaxation and recreation. It is a 
physical and mental impossibility to think on one subject all the 
time. Routine callouses both mind and body; recreation reju- 
venates both. Good work demands that the business man shall at 
times get his mind off his work in order that at other times he may 
get his mind on it. 

After all, annual vacations must be made to pay, for their cost 
comes out of business and industry. They must fit the vacationers 
for good work, must add years of efficiency to their lives. A week 
or two spent in dissipation is not a vacation, and so to misuse the 
period set aside for recreation is a violation of the terms on which 
it is granted. 

Persons whose vocations confine them to the city ought to find 
the greatest opportunities for recreation in the country, and country 
workers may get in the city the relaxation and change of occupa- 
tion they need. As the result of the interchange and contact of 
city with country a better understanding of the problems and aspira- 
tions of each group of the American population may be brought 
about. Everything that contributes to a better understanding be- 
tween the various groups of citizens is that much gained toward 
making the nation homogeneous. Vacation traveling, at the same 
time that it gives to the travelers new viewpoints and refreshing 
contacts with their fellows, may serve the praiseworthy end of 
unifying Americans’ conceptions of patriotism and citizenship. 





Dealer Must Sell Self as Well as Lumber 


VERY LUMBER RETAILER HOPES and expects to have a 

E reasonable control over his business. But if he is to have such 

a control he must find a way of making himself the person of 

first importance in the mind of the man who is planning to build. 

This, of course, has long been known; and yet no easy and universal 
way of meeting the problem has ever been worked out. 


A mid-western dealer well known to readers of this newspaper 
tells of an incident that has recently occurred in his own business. In 
his town is a certain official of a public service corporation; a man 
well acquainted with the things that make for business stability 
and sound merchandising. He knows from lifelong residence in the 
city that the lumber retailer in question is operating an old, strong 
and honest business and has developed a notably successful build- 
ing service. He knows that the yard represents an investment of 
many thousands of dollars and that, to be profitable, this investment 
must be protected by square dealing and sound modern methods. 

This official decided to erect a building; but instead of going at 
once to his retailer friend from whom he could have got the best 
and most dependable assistance in planning his building and arrang- 
ing for its erection, he picked up a contractor. Now this contractor 
has been thru bankruptcy twice and is so thoroly distrusted that he 
can not buy building materials anywhere in the city on his own 
credit. This man dislikes the yard in question, perhaps because he 
remembers the fact that he wormed his way out of paying it a 
pretty large sum of money honestly owed to it. In any event, he 
tried to throw the sale of the material to another yard by making 
statements which he must have known were untrue. The unsup- 
ported statements of this twice-bankrupt contractor, of the worthless 
credit, were prevailing against the reputation built upon twenty 
years of honest and conspicuously serviceable merchandising. The 
dealer learned of the matter and by making extraordinary efforts 
succeeded in making the sale. But the transaction has been un- 
satisfactory. The contractor has, it appears, made trouble de- 
liberately. The owner is dissatisfied and in this petty warfare seems 


inclined to accept the word of the discredited contractor as against 
the word of a personal friend with a long record of honest dealing 
back of him. 

It may be objected that both customer and incident are not typical. 
Perhaps so striking an instance is rare, but the fact that it could 
happen at all is cause for concern. The primary fact involved in the 
incident is that, despite long and successful experience and the ex- 
penditure of much money in sound advertising, the yard had not 
succeeded in selling itself to this customer. Consequently, it had 
not really sold him the particular bill of materials and its accom- 
panying service. As a matter of fact, it would seem that nothing 
short of a miracle could convince a man who made such a choice be- 
tween a reputable dealer and a shifty contractor. But, however 
that may be, the customer is the person who makes the decision; 
and whether he is reasonable or unreasonable the sale is not made 
until he is convinced. 

These things indicate the very great importance of salesmanship, 
and they prove that selling is an art deserving always of the dealer’s 
best thought and attention. The best salesmen are the most eager 
to learn, and they find no end to the development and practice of 
their art. 


Honesty Is Indeed the Best Business Policy 


OTH IDEALISTS AND CYNICS sometimes charge that to 
engage in trade or at least to succeed in it requires compro- 
mises with conscience. They say that the successful business 

man must be “hard-boiled” and that religion and morals can find no 
place in the practical man’s life. 


However, as most of the population is engaged directly or indi- 
rectly in trade, it can not but be true that business ethics reflects the 
ethical standards and stamina of the people. It must be evident 
that the morals of business people do not suffer in comparison with 
those of others. 


In its earliest stages trade was crude and even brutal. Confidence 
and credit had no place in ancient commercial intercourse; whereas, 
they are the foundation stones of modern business. Whatever there 
is of dishonesty and deception in modern business is merely a sur- 
vival of times when cunning and self-seeking, rather than service 
and fair dealing, characterized the conduct of those who exchanged 
commodities. 


Of necessity modern business demands high standards of conduct 
of those who engage in it. Business men generally and lumbermen 
in particular have in their organized capacity striven for good ethics 
in trade dealings. From its nature the lumber business offers many 
opportunities for deception; therefore, when it is said that lumber- 
men as a rule are honest and honorable in their dealings and that 
the business as a whole is conducted on a lofty plane a high tribute 
is paid to those engaged in the industry. 

A striking example of a desire to do right is afforded in a case 
brought to the attention of the AMERICAN LUMBERMAN by a New 
York wholesaler. That concern encloses the following letter re- 
ceived from one of its customers, which explains itself: 





We are just in receipt of car of Douglas fir which you shipped 
us on June 4 and we are a little surprised at our survey of this 
car. Instead of 464 pieces surveying 19,663 feet, we have 
checked 555 pieces, with a survey of 23,789 feet. We have 
carefully checked this survey, and think that your people must 
have loaded considerably more than they advised you of. We 
are therefore in a position to accept invoice from you for the 
extra number of feet as shown by our survey, and will appre- 
ciate it if you will let this invoice come along promptly. 


An acute moral sense is not needed to determine what to do in a 
case like this; and while the act of this Massachusetts buyer should 
not be exploited as a rarity, it should be made known as an example 
worthy of emulation by all who are solicitous of the good name and 
fame of the industry. All men of sense know that money dishon- 
estly acquired shames and discredits its possessor; or that if it 
does not he is unworthy of the respect of honorable business men 
and American citizens. There is nothing unpractical and hifalutin 
about honesty in business, for it is the honesty and sense of service 
dominating the majority that makes business possible at all. 





BETTER LIVING conditions and protection from petty persecu- 
tions by over-zealous local police officials are two important features 
of a movement taking form in some of the southern States to pre- 
vent migration of negro labor. White employers in the South may 
be depended upon to handle this problem in a way highly satisfac- 
tory to the negro citizenship if permitted to do so without inter- 
ference from misguided and misinformed enthusiasts from other 
sections. 
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Program for National Directors Meet 
[Special telegram to AMERICAN LUMBERMAN} 
WASHINGTON, D. C., July 5.—A preliminary 

statement of matters to be discussed at the meet- 

ing of the board of directors of the National 

Lumber Manufacturers’ Association at the Pal- 

ace Hotel, San Francisco, Calif., July 25-26, in- 

cludes the following: 

1. Financial condition of National Lumber Manu- 
facturers’ Assocaition, National Lumber Manufac- 
turers’ Inter-Insurance Exchange, National Lumber 
Manufacturers’ Credit Corporation. 

2. (A) Report of publicity activities. 
licity and advertising program. 

3. Lumber Manufacturers’ Standardization Com. 
mittee: (A) Progress toward standard sizes for 
yard lumber. (B) Progress toward perfecting me- 
chanical lumber marking. (CC) Progress toward 
standard yard lumber and structural timber grades. 

4. Recent scientific and engineering developments 
affecting the uses of lumber. 

5. Methods of conducting statistical exchanges 
by lumber manufacturers’ associations. 

6. Forestry legislation ; select Senate committee 
hearings. 

7. Pending and prospective Federal and State 
legislation. Immigration legislation. 

8. Developments in Federal taxation: 
ministration of present law. 
Federal tax legislation. 

9. Activities and support of the constitution an- 
niversary association. 

10. National transportation institute ; activities ; 
organization and financial support. 


(B) Pub- 


(A) Ad- 
(B) Prospects of 


Commission Reverses Original Ruling 
(Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., July 4.—The Interstate 
Commerce Commission has handed down a sup- 
plemental opinion in Investigation and Suspen- 
sion Docket No. 1,535—lumber from California 
to Minnesota and Wisconsin—holding, upon 
further hearing, that the carriers have justified 
their proposed increased rates on lumber in car- 
loads from California and other far western 
States to St. Paul and Duluth and other points 
in that vicinity. In making this finding the 
commission reverses its original ruling in this 
case, 

At the same time the commission denied to 
grant authority to the transcontinental lines 
involved to continue lower rates on lumber from 
the territory of origin to St. Paul and related 
points than from and to intermediate points, 
thereby affirming its original finding as to fourth 
section departures. 

Chairman Meyer published a dissenting opin- 
ion, in which he was joined by Commissioners 
McChord, Daniels, Aitchison and Cox. The 
chairman took the ground that the lines trans- 
porting lumber from California points to St. 
Paul and operating thru group E (east of the 
Missouri) should be permitted to meet the com- 
petition which they find at St. Paul without be- 
ing compelled to reduce the rates at intermedi- 
ate points. Said Chairman Meyer: 

The rate making lines are these operating from 
horth Pacific coast points. The carriers serving 
the California group meet at St. Paul the rates thus 
fixed. The territory of destination is and for years 
has been grouped. St. Paul and the Missouri River 
cities are in group F. The Chicago, St. Paul, 
Minneapolis & Omaha receiving traffic from its 
western connections at the Missouri River operates 
entirely thru group F to St. Paul and thus observes 
the fourth section. Other lines operating thru 
Iowa and southern Minnesota in reaching St. Paul 
pass thru group E, east of the Missouri River. No 
objection has been made to the granting of fourth 
section relief by any intermediate point, and no 
good purpose is served by denying it. On the con- 
trary, an injury is done to the carriers operating 
thru group BP. 

_The majority opinion indicates that Commis- 
sloner Campbell, who handed it down, and his 
associates, have in view probable reductions in 
lumber rates not only from California but from 
horth Pacific coast points and other producing 
sections. It says: 

If the present rates be continued to St. Paul 
territory and relief from the long and short haul 





rule denied, general and substantial reductions must 
be made in the rates from the California group to 
points in group E territory and perhaps as far east 
as Chicago, in group D territory. As rates to 
points east of Chicago are built on combinations, the 
reduced rates may reach as far as the Atlantic 
seaboard. Related reductions would probably be 
made from the north Pacific coast group and from 
the Southwest and Southeast. Lumber furnished a 
considerable portion of the revenues received by 
the lines between the Missouri River and St. Paul 
and the reductions that would result to points on 
their lines would mean the loss of hundreds of 
thousands of dollars to them. 


The majority opinion concedes that if re- 
spondents establish the proposed increased rates 
to St. Paul the departures from the long and 
short haul rule will be removed, whereas if they 
continue existing rates to St. Paul they must 
either have fourth section relief or reduce their 
rates at intermediate points on lines other than 
the Chicago, St. Paul, Minneapolis & Omaha 
and the Great Northern between the Missouri 
River and St. Paul. Nevertheless, the commis- 
sion holds that the carriers should not have the 
fourth section relief, bearing out the theory 
that they contemplate reductions at intermediate 
points which probably would be reflected further 
east and compel reductions by competing lines. 
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Canada Jails Camp Fare Jumpers 

TORONTO, ONT., July 2.—Lumberjacks who 
think they can jump from one camp to another 
after having their railroad fare paid into camp 
may revise their views of the situation as a re- 
sult of a decision recently given in the Quebec 
court of quarter sessions. All logging operators 
are up against this serious problem and will be 
gratified to learn of the result in this particular 
2a8e. 

The Greening Lumber Co., operating in north- 
ern Ontario, was victimized last year by seven- 
teen men to whom they advanced railroad fare 
and board and lodging for several days. The 
men jumped the camp and disappeared. UIti- 
mately the company located three of the men in 
Quebec, and lodged a complaint against them. 
They were arrested on a warrant and prosecuted. 
The other fourteen men skipped the city when 
they heard of the arrest of their three com- 
panions. The case was heard before Judge La- 
chance on June 12. He found the men guilty 
and fined them $5 and costs or fifteen days in 
prison. The fine with costs would have amounted 
to $41.30 each and, as the men had not the 
money, they were sent to prison. 

Judge Lachance, in passing sentence, said the 
offense was a very serious one and that if others 
were brought before him on similar charges in 
future he would make an example of them. 


Ship Forty Cars by Fast Freight 


MONTGOMERY, ALA., July 2.—Continuation of 
activity in the lumber market was again evi- 
denced when, on Saturday, June 30, a special 
train of more than forty cars of lumber moved 
out of Athens, Ga., over the Seaboard Air Line 
for eastern points, including Baltimore and New 
York. This special train contained more than 
1,000,000 feet of lumber, this material having 
been concentrated and shipped by the W. L. 
Shepherd Lumber Co., of Montgomery. This 
special train will run on fast time. The local 
offices of the W. L. Shepherd Lumber Co. will 
receive passing reports on this train at each 
important junction point. It is expected that 
this shipment of lumber will reach eastern cities 
in record time. 

The W. L. Shepherd Lumber Co., which is one 
of the largest wholesale lumber concerns in the 
South, has made a feature of dispatching eastern 
shipments of lumber by special trains, the ma- 
terial being concentrated at important shipping 
centers. 

R. C. Copeland, traffic manager, is largely re- 
sponsible for the arrangements that have made 
these special train shipments so successful. 


To Investigate Duty on Coast Logs 


[Special telegram to AMERICAN LUMBERMAN] 


WasuineTon, D. C., July 4.—The United 
States Tariff Commission has formally ordered 
an investigation to determine whether the duty 
of $1 on logs of fir, spruce, cedar and western 
hemlock should be reduced 50 percent, as urged 
by the West Coast Lumbermen’s Association. 

A preliminary hearing is to be held here be- 
ginning 10 a. m. Aug. 3 ‘‘with respeet to the 
industrial effects of the duty imposed on logs 
of fir, spruce, cedar or western hemlock . . . ; 
the relation between the raw materials subject 
to said duty and the finished or partly finished 
products derived therefrom; any other advan- 
tages or disadvantages with respect to competi- 
tion in said articles and the question whether 
the rate of duty imposed by said paragraph 401 
is subject to increase or decrease by proclama- 
tion of the President under Section 315.’? 

Ordinarily, when the commission undertakes 
an investigation, it does not order a preliminary 
hearing. The last question to be diseussed at 
the preliminary hearing indicates doubt as to 
the commission’s jurisdiction in this matter. 
Consequently, after the west Coast lumbermen 
go to the expense of coming here for the pre- 
liminary hearing, the commission may decide it 
has no jurisdiction and the project for an in- 
vestigation may be dropped here. This would 
seem to be a question of law for determination 
by the legal experts of the Government, instead 
of witnesses from the north Pacifie coast. 

Continuing the commission’s order reads: 

Ordered further, that before the commission 
makes any finding in such investigation with respect 
to such differences in cost of production all parties 
interested shall be given an opportunity to be pres- 
ent, to produce evidence, and to be heard at a public 
hearing in said investigation to be held at the office 
of the commission in Washington, D. C., or at such 
other place or places as the commission may desig- 
nate, on a date hereafter to be fixed, of which said 
public hearing at least thirty days public notice 
shall be given by publication once each week for 
two successive weeks in treasury decisions pub- 
lished by the Department of the Treasury and in 
commerce reports published by the Department of 
Commerce, copies of which said publications are 
obtainable from the Superintendent of Documents, 
of the Govérnment Printing Office, in Washington, 
D. ¢. 

A copy of the notice also will be posted for 
a period of thirty days at the commission’s of- 
fices here and the office of the commission at the 
Port of New York. The investigation is de- 
signed to develop the differences in the cost of 
production and all other facts and conditions in- 
volved. 


Fund to Fight Black Stem Rust 


MINNEAPOLIS, MINN., July 2.—Assistance 
in the campaign against the barberry bush and 
black stem rust is being asked of 4,200 retail 
lumber dealers in Minnesota, North and South 
Dakota and Iowa, in letters which are being 
sent from here by the barberry bush committee 
thru the office of the Northwestern Lumber- 
men’s Association, 

The importance of rust prevention to the 
farmer and to the retail lumber trade is indi- 
cated in the letter, which asks for a contribu- 
tion of $5 from each dealer to assist in finane- 
ing the Rust Prevention Association. 

F. M. Crosby is trustee of the fund and 
checks are to be sent to O. D. Hauschild (Ine.), 
Minneapolis. The committee which has the 
matter in hand is composed of Alvin Robert- 
son, Thomas McCann, John Dobson and George 
P. Thompson. 
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ExPERTS of the Forest Products Laboratory, 
Madison, Wis., have just spoken a good word for 
veneered furniture. Veneer construction, be- 
sides being cheaper, they said, does not warp or 
change its dimensions as much as solid wood. 
This is because the grain in the alternate layers 
of wood in veneered furniture runs at right an- 
gles to the layers to which they are glued so that 
the panel absorbs or gives up moisture, shrinks 
and swells about as much one way as the other. 
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Wishes to Purchase Satinwood 

Will you please give us the names of some deal 
ers in satinwood ?7—INQuIRY No. 1,029. 

[The foregoing inquiry comes from a Wiscon- 
sin Jumber concern which states that it has a 
customer who wishes to buy satinwood. There 
are several varieties of satinwood, the East 
Indian, Chloroxylon swietenia, grows in India 
and Ceylon, while Xanthoxylum cribrosum or 
yellow wood is a native of Florida and the West 
Indies. The yellow or orange-colored woods are 
beautifully figured, heavy, hard, close grained 
and durable. Specimens from Jamaica and San 
Domingo especially are beautiful and commonly 
command the best prices. Owing to its very 
high price satinwood is not often used, finding 
a place only in the finest cabinet work and the 
most beautiful and expensive furniture. 


Names of dealers in cabinet woods have been 
furnished to the inquirer. The inquiry is pub- 
lished with the hope that readers of the AMER- 
ICAN LUMBERMAN will be able to supply the 
names of concerns known to handle satinwood. 
The name of the inquirer will be furnished upon 
request.— EDITOR. | 


Placing No. 3 Cypress Lath 


Will you please let us know what information 
you have on No. 3 cypress lath, about the grade of 
them and where they are manufactured.-—INQuiry 
No. 1,008. 

[The foregoing inquiry is made by a south- 
ern ¢ypress manufacturer. No. 3 cypress lath 
is a grade that is not included in any associa- 
tion grading rules, but is understood to include 
all lath that are not good enough to grade as 
No. 2. This ‘‘outside’’ grade of lath has been 
occasionally quoted in the market at certain 
points where wholesalers have found a mar- 
ket.—EDITOR. ] 











Buying for Commissary Stores 

We operate four sawmills, one in Virginia, one 
in North Carolina and. two in South Carolina. 
At each mill we have a store and we operate 
also nine woods stores. We have been allowing our 
store manager at each store to buy about 75 per- 
cent of the groceries and about 50 percent of the 
shoes and dry goods, ‘ 

We write to ask you what is the practice of the 
large lumber manufacturers in regard to purchas- 
ing for their stores and what is the best method 
of buying and selling canned goods, green groceries, 
shoes and dry goods. Do you think it best to have 
a central purchasing agent and have the purchas- 
ing office also state the selling price of the goods, 
or do you think. it -best to allow each ‘store’ man- 
ager to put his own prices on the goods ?—INQUIRY 
No. 1,025. 

[This inquiry, which comes from a Virginia 
concern, raises a number of questions that were 
subjects of frequent discussion at the meetings 
of the National Commissary Managers’ Associ- 
ation during the period of its activity. 

Practices with respect to purchasing are so 
various that it can hardly be said that any one 
is general. However, it is probably true that 
the larger the operating company and the greater 
the number of its stores, the more likely it 
is to have a purchasing agent for all. In some 
cases of course the stores are not owned by 
the operating company, but are conducted by 
independent concerns under special contract with 
the lumber companies. 

So far as the smaller camp or branch stores 
are concerned, it is the practice quite generally 
to consider them as merely branches of the 
larger stores at the mills. The manager of the 
camp store either sends in his requisitions sev- 
eral times a week or a representative of the town 
store visits all the camp stores periodically and 
obtains their requisitions and the supplies are 
sent out in ‘‘camp cars’’ once or several times 
a week. 

The buying of canned goods was a subject 
often discussed by the managers for the reason 
that they were frequently importuned by sales- 
men to anticipate their needs by purchase of 





‘*futures’’ long in advance of actual shipment. 
This injected a speculative factor that some. 
times did not conform to good merchandising 


practice. In many sections green groceries are 
bought from nearby producers, part of the year 
at least. Of course, such buying is left to the 
local manager. The larger concerns having 
several stores commonly have periodical meet- 
ings of their managers to consider the purchase 
of shoes, dry goods and to some extent other 
merchandise. A considerable number of these 
larger operators send representatives of their 
stores under the direction of the purchasing 
agent to the market centers to make selections 
of merchandise. 

The matter of fixing the price at which the 
merchandise is to be sold is so directly related 
to the policy of the operating concern that 
opinions are as numerous as the concerns them- 
selves. Some operators declare that they wish 
to make no profit whatever from their stores; 
others feel that in operating the stores they 
are performing a service that should return 
a legitimate profit. Usually nowadays the com- 
pany store carries better goods in greater va- 
riety and offers them at lower prices than do 
stores operating independently of the lumber 
concerns. Therefore the price fixed is a matter 
to be determined by the policy of the operat- 
ing company itself rather than by competition. 
Ordinarily the large sawmill company can buy 
and therefore sell to better advantage than the 
small independent store. It would appear to 
be easy, therefore, under most circumstances, 
to fix the price for all the stores on the basis 
of cost and profit margin. If however, the 
stores are widely separated and catering to 
different classes of purchasers it may be neces- 
sary to leave the matter of price more largely 
to the store manager on the spot. 

To this inquirer have ‘been given the names 
of a number of large operators who may be able 
to give him information regarding their own 
practices that will enable him to adopt a policy 
to meet his own requirements.—EDITOR. | 


Cutting Cherry Sixty Years Ago 


Your answer to Inquiry No. 1,013, giving the 
prices of cherry in 1923 leads me to say that in 
1865 and 1868 I ran a mill in McKean county, 
Pennsylvania, which cut out about 3,000,000 feet of 
cherry 5/8, 4/4, 5/4, 6/4, 8/4, 10/4, 12/4, 16/4, 
24/4, 28/4; and for clear stock 10-inch and wider all 
thicknesses we got $35 a thousand at the mill. It 
was no trouble to produce plenty of plank 16 
feet long, 24 inches wide, up to 7 inches thick 
without even a “gum speck.” Where would you get 
the like today ?—Inquiry No. 1,013 A. 

[The foregoing comment has reference to an 
inquiry published in the AMERICAN LUMBERMAN 
of June 23 and is made by a lumberman of New 
York State.—EbITOor. } 


Wood and Dies for Yard Sticks 


We would appreciate any information you can 
give us in regard to printing machinery, dies and 
type, for printing yard sticks and rulers for ad- 
vertising. 

We would like to know also what wood is most 
suitable for the manufacture of cheap yard sticks 
and rulers, such as are used for advertising. Also, 
we would like to have you recommend a concern 
that can supply this material in the rough or 
finished blanks 5/32-inch x 14-inch x 3 feet.— 
InquirRY No. 1,030. 

[The foregoing inquiry comes from a Califor- 
nia manufacturer of wood novelties. It is 
believed that basswood is the material most com- 
monly used for the manufacture of cheap yard 
sticks and rulers and accordingly this inquirer 
has been given the names of basswood manufac- 
turers and wholesalers who should be able to 
supply his requirements. He has been supplied 
also with the names of a number of manufactur- 
ers of wood printing machinery. 

The inquiry is published for the benefit of 
others who may be interested. The name of the 
inquirer will he supplied upon request.—Eprror. ] 


Seeks Buyers of Logs for Export 

I am interested in securing the names of pur- 
chasers of various kinds of logs for domestic use, 
as well as for export, but principally for export. 
I wish you would tell me where I ean secure a list 
of concerns who are interested in the purchase of 
logs in this territory..—INquiry No. 1,031. 

[This inquiry comes from the president of a 
transatlantic steamship agency. It is published 
for the benefit of concerns desiring to buy logs 
for domestic use or for export. The name of 
the inquirer will be supplied upon request.— 
EDITOR. | 


Stoker to Feed Coal and Shavings 


We have here a 100 h. p. boiler which supplies 
power for the mill. It is fired by hand, the fuel 
being a mixture of soft coal, hard coal screenings 
and shavings. Sometimes we burn shavings almost 
exclusively, but in winter we use perhaps one-half 
coal and screenings. Probably we do not use more 
than 80 tons of soft coal a year. We should like 
to know whether there is any kind of stoker made 
that would feed all this material and that would 
decrease the amount of black smoke. Since we are 
in a residence district there has been much objec- 
tion to the smoke. We have a comparatively low 
stack and natural draft.—INquiry No. 1,027. 

[The foregoing inquiry comes from the op- 
erator of a planing mill in Pennsylvania. It 
has been referred to manufacturers of fuel and 
boiler devices. In the AMERICAN LUMBERMAN 
of July 2, 1921, page 82, was described a fur- 
nace for burning coal, shavings and sawdust 
separately and mixed. That furnace has been 
used satisfactorily by woodworking concerns. 

The inquiry is published here in order that 
readers who are able to give information re- 
garding a stoker that will feed this fuel may 
be put in touch with the inquirer.—Eprmor. | 


Manufacturers of Miniature Houses 

We would like to know where we can secure 
model houses, barns and other buildings to use for 
display purposes. Would also consider buying 
some of them outright.—INeuIky No. 1,017. 

[This inquiry comes from a retail lumber 
company operating yards at several prosperous 
cities in Ohio. In response to this and several 
similar inquiries the AMERICAN LUMBERMAN has 
supplied the names of concerns that are sup- 
posed to make these model houses. While a 
considerable number of them have been made 
and exhibited at retail lumber conventions and 
elsewhere, the cost in most eases has been rela- 
tively high and as a consequence the average 
retail lumberman is apt to feel that the expendi- 
ture is out of proportion to the benefit received. 
Several years ago the retail lumbermen and 
others of Youngstown, Ohio, and some other 
cities in the ‘‘Buckeye’’ State held a contest 
among manual training students that resulted in 
the production of some really beautiful minia- 
ture houses. At that time the AMERICAN LuM- 
BERMAN published illustrations and descriptions 
of these houses and told something about the 
contest. 

Notwithstanding the fact that houses made 
by the students of the manual training schools 
are often more expensive than those that might 
be produced thru some other method, it is be- 
lieved that the actual benefit arising from in- 
teresting the students and their parents will 
make the venture profitable. Retail lumber- 
men, therefore, may find the most ready means 
for obtaining these houses to be thru prizes 
offered to the boys in the local manual training 
schools. The lumbermen could supply the mate- 
rial and the plans, and the prizes offered need 
not be very large. When made the houses could 
be exhibited in the lumbermen’s own show rooms 
and, perhaps, in the windows of the furniture 
and household supply stores. 

The inquiry is published here with the hope 
that it will come to the attention of manufac- 
turers of model houses as well as to lumbermen 
who have conducted contests of the kind here 
outlined. The name of the inquirer will be sup- 





plied upon request.—EprTor. | 
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With the Southern Pine Mills 


The upward trend of demand and the process 
of price stabilization are progressing in the 
southern pine market. The retail trade as a 
whole is buying more freely than during the 
last two months and, while its orders for the 
most part still are for mixed cars for immediate 
shipment, these aggregate a very fair volume, 
and there is also some buying of larger quanti- 
ties calculated to rebuild stocks. It appears 
probable that a good deal of such buying will be 
done shortly, as dealers are showing some alarm 
over the prospects of a car shortage this fall 
and are beginning to figure on laying in needed 
stocks before this materializes. Building in the 
South is going forward as rapidly as labor 
cofditions permit, and accounts for a good deal 
of the trade currently transacted at the mills. 
Building in most other sections of the country 
is active and there is every prospect of its con- 
tinuation as long as weather permits. While 
there has been a recent drop in the number of 
building permits issued in various centers, this 
does not necessarily mean that building opera- 
tions are dropping off, as all the projects author- 
ized earlier in the year were not started immedi- 
ately, but have been and are being carried over 
to suit the builders’ convenience. Retailers 
everywhere report that the decrease in outward 
movement of stocks from their yards, compared 
with the spring, has been negligible, and that 
a great deal of new business remains in sight. 
Wholesalers at the same time report that re- 
tailers nowhere have heavy stocks, but that 
those accumulated in the spring have now gener- 
ally been reduced almost to bedrock. They, 
therefore, have reached the conclusion that 
retail buying will be voluminous very shortly, 
and are now merely awaiting ‘‘the day.’’ The 
retailer realizes his need for stock, and is keep- 
ing a watchful eye on the market for any real 
bargains that may be offered. Industrial busi- 
ness has shown no change, the railroads still 
being active on the market for construction 
material of all kinds, but oil field trade is liter- 
ally dead. Mill order files are still comfortably 
large, but are running heavily toward timbers 
and special cuttings. Prices on these items hold 
very strong. While some further concessions are 
reported on yard stocks, apparently these have 
been made by only a few mills. The market on 
this class of material holds up well in compari- 
son with the previous two weeks, and some mills 
have slightly advanced their prices on cer- 
tain staple items. Better weather has prevailed 
recently in most sections of the South and pro- 
duction conditions are better, tho still unsatis 
factory because of labor shortage. 


Features of the Hardwood Trade 


The expanding tendency of trade in southern 
hardwoods continues to assert itself and prices 
are firming up. The flow of orders is still irregu- 
lar, buying being done only as necessity dictates, 
and there being virtually no forward purchasing. 
Tho prices during the last fortnight have been 
featured by a firmness which shows that stabil 
uation has been effected, many buyers continue 
to wait for lower prices, and are not likely to 
reenter the market on large scale before they 
have become thoroly convinced that further 
material recessions will not take place. Manu 
facturers are strongly of the opinion that the 
next price movement will be upward, pointing to 
the badly depleted mill stocks caused by the ex- 
tensive stoppage of logging operations and mill 
production consequent to the season’s heavy 
tains. Stocks in consumers’ hands, meanwhile, 
are in many cases equally low, and in no case 
heavy, so a continuation of the present manu- 
facturing activity will mean heavy requirements 
In the late summer and fall. It is noticeable 
that the automobile industry is returning to the 
market by degrees, the demand for ash, elm, 
maple and gum from this source having shown a 
good improvement during the last several days. 
Rather more business is had from the furniture 


industry, but this is still exceedingly spotty and 
will remain so until the manufacturers have had 
an opportunity of analyzing the results of the 
midsummer furniture shows. These are reported 
to have been very successful, assuring the fac- 
tories of a good volume of orders for the rest of 
the year and, as stocks in few instances permit 
operation otherwise than on a hand to mouth 
basis, it is expected that they will be on the 
market for hardwood lumber on an extensive 
scale within the next thirty days. Railroads are 
still buying ties, timbers and other materials in 
considerable volume, while the demand for low 
grades from the box and crating makers remains 
sizable. Manufacturers of oak flooring are very 
cautious buyers, but there is a substantial trade 
with the other building trades. Exports also 
are being well maintained. Hardwood produc- 
tion in the South has increased very little during 
the last fortnight. The woods are drying out 
in certain sections, but for the most part are 
still too wet to make logging possible for some 
time. Heavy rains have again fallen in northern 
Louisiana, southern and southwestern Mississippi 





Statistics’ on production, orders and 
shipments appear on page 54 





and eastern Arkansas with the result that con- 
ditions in that territory are as bad as ever. Most 
of the smaller mills thruout the South are closed 
down and many of the large operations are either 
down or greatly curtailed as the result of not 
being able to secure logs. While little new lum- 
ber is being manufactured, old stock is moved 
out steadily and mill yards have a decidedly bare 
appearance. The market in northern hardwoods 
is featured by the activity and strength of maple, 
which is having a continued heavy demand from 
flooring and other consuming interests and is 
holding firmly to the price levels established 
early this year. The other northern hardwoods 
have felt a diminution of demand, like most other 
woods, and have receded in price. However, a 
point has now been reached where further price 
recessions appear improbable and the opinion is 
general that the inevitable fall demand will re- 
sult in a return of the scarcer and more popular 
wood to the previously prevailing levels. 


Conditions on the West Coast 


Many west Coast mills were scheduled to close 
down this week for the seasonal holiday and 
repairs, and the result is bound to be a redue- 
tion in output. This has been very heavy right 
up to July 1, averaging nearly 30 percent above 
normal. The cargo mills have been the busiest. 
Altho they have lately encountered much diffi- 
culty in disposing of their random side cut, they 
have constantly had enough cutting business to 
warrant their high rate of production. Twenty- 
five of these cargo mills have been running 
extra shifts, most of them two and some three. 
Still having a large accumulation of export 
orders, which will carry them over for at least 
another forty-five days, it is likely that they 
will maintain their high output for some time 
yet. Some of the inland mills, which have been 
directly affected by the slump in domestic busi- 
ness but have continued their record production 
in order to clear off old order files and to re- 
build their stocks, expect to discontinue their 
extra shifts soon, realizing that the further 
accumulation of some items might have a bad 
effect on the situation later on. Output at the 
smaller mills is probably not much above normal 
and, as their order files are considerable and 
they are finding a satisfactory volume of cur- 
rent business, it is not likely that they will 
slow up at this time. Car supply everywhere is 
easy, but the outlook is for more or less pro 
nounced shortage when the fruit and grain crops 
begin to move. This prospect leads retailers to 
take a keener interest in the market, but they 
continue to buy for immediate requirements 
only and to postpone the requisition of fall 





stocks, chiefly on account of the extremely 
erratic prices. There is no doubt that they will 
reénter the market on a large seale soon, as 
building in large sections of consuming terri- 
tory remains active; mueh lumber continues, and 
will continue thruout the fall, to be sold, and 
the heavy stocks accumulated by dealers early 
this spring are rapidly being depleted. Cali- 
fornia demand is considerably weaker, as is 
customary in July.and August. Numerous build- 
ing programs are still being outlined in Cali- 
fornia and a resumption of big trade with this 
State in the fall is confidently looked forward 
to. Demand from the Atlantic seaboard re- 
mains dull, on account of the extremely heavy 
shipments made earlier this season. No immedi- 
ate improvement of this market is likely, but it is 
expected that present supplies will have been 
sufficiently reduced by fall to permit a fair 
volume of new business then. Industrial trade 
also is dull. There is developing, for the first 
time in months, a shortage of car material 
orders and prices on this class of material are 
therefore weakening. However, there is still a 
good demand for ties and maintenance of way 
material. The big feature of current business 
is that from foreign markets. Trade with the 
west coast of South America, as well as with 
Australia, has shown big improvement of late. 
Japan is less active on the market owing, it is 
said, to this being the off season as regards 
building in that country. However, Japan is 
authoritatively reported to be extremely short 
of lumber and large demand is counted on for 
the near future. Foreign orders on the books 
meanwhile are very heavy, keeping the export 
market strong. 


Trade in North Carolina Pine 


Business in North Carolina pine is, as it has 
been for the last several weeks, markedly dull, 
but inquiries are reported to be heavy and manu- 
facturers are not taking a gloomy view of the 
situation. The worst feature from their stand- 
point is the stiff competition, not only between 
the kiln drying and the air drying North Caro- 
lina pine mills, but also from the Southwest and 
the South. The latter three groups of mills have 
in many cases become alarmed by market de- 
velopments and have eut prices materially to 
move out their stocks. While the larger, kiln 
drying North Carolina pine mills have made con- 
siderable concessions to meet this competition, 
they have done so judiciously and have not 
slashed prices. The recent trend, however, has 
encouraged buyers to expect still lower prices 
in the near futyire and they are holding up 
orders wherever possible. Mill stocks remain 
subnormal and in bad assortment, so there is 
more or less trouble in securing prompt ship- 
ment. When such is imperatively needed, the 
buyer is often willing to pay a premium above 
market prices in order to get it. 


Cypress Market Factors Reviewed 


The cypress market has shown very little 
change during the last- few weeks. Demand, 
tho rather quiet in comparison with that en- 
joyed during May, is characterized as satisfae- 
tory. Production is being maintained close to 
normal, but very little stock is being aceumu- 
Jated at the mills, as shipments on old orders 
continue heavy. 3uyers, therefore, still en- 
counter a great deal of trouble in placing badly 
mixed orders for prompt shipment—and such 
predominate. Manufacturers are making every 
effort to rebuild their assortments in order to 
be in a better position to meet the heavy demand 
from both the retail and industrial sources which 
they expect this fall. Prices on red cypress. have 
been subjected to no change during the last 
fortnight, but yellow eypress has shown some 
recessions in practically every grade but No. 
2. This grade is very popular with the glass and 
other industries as a packing crate material, and 
demand for it has been. so strong of late as to 
increase prices somewhat. 
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Lien Law Experts’ Replies to Questionnaire 


At the annual convention of many of the associations this 
year, the subject of most general interest seemed to be that of 
Dealers everywhere were much interested in 
getting information as to how they could assure protection 
to themselves thru the lien laws in their several States. At 
some of the conventions, round table discussions were held at 
which many questions were propounded as to the operation 
At the convention of the Arkansas Associa- 
tion of Lumber Dealers a special lien law questionnaire was 
After the convention the AMERICAN LUMBERMAN 
submitted this questionnaire to lien law experts in a number 
of States and has secured from them replies to the question- 
naire based on the laws of these States. 
of the answers to this questionnaire, the AMERICAN LUMBER- 


the lien law. 


of the lien laws. 


discussed. 


1. If a man hands you a list of material and 
asks you to quote prices in detail and takes your 
quotations and yoes away, and ten days later begins 
to ordcr out material, can you charge the prices 
named in the estimate, or the market price at date 
of delivery? 

ARKANSAS— Under the exact facts mentioned, the 
dealer may charge market price at date of delivery. 
A slight change in the facts may change the rule. 

TEXAS—-A case as submitted would be governed 
by the law of contracts under subdivision of offer 
and acceptance. <A_ definite offer made without 
limitation as to time of acceptance can be accepted 
at any time before the offer is withdrawn, provided 
such acceptance is made within a reasonable length 
of time from the date of the offer. What is a rea- 
sonable length of time is a question of fact depend- 
ing upon the particular conditions and circum- 
stances of the case in hand. 

Missouri—tThe market price at date of delivery. 
On the facts stated there was no contract at the 
time of quotation and no representation that prices 
quoted were for other than immediate acceptance, 
or that prices were not changed. 

KANSAS—Same as Missouri. 

OKLAHOMA—-Same as Missouri. 

Wisconsin—If nothing was said at time of 
quoting prices the man would have a reasonable 
time to consider and accept quotations given. If 
within ten days he began ordering out the material 
which had been quoted upon and the dealer in turn 
remained silent as to the question of a price other 
than the quoted prices, such act might be con- 
strued as a contract binding upon both parties, pre- 
cluding the dealer from asking a market price 
higher than the quoted price. 

ILLINOIS—This would depend entirely upon the 
conversations or agreements, if any, made at the 
time the estimate was made up or delivered to the 
contractor. ‘The theory of any contract is the 
meeting of the minds of the contracting parties. 
If it was the understanding of the parties that the 
prices quoted on the estimate were to govern, that 
would be the contract. On the other hand, if it 
was the understanding that the order constituted 
a new contract, without regard to the estimate, 
then the market price would be used as a basis. 
AS a general proposition, we are inclined to the 
opinion that the courts would hold that the prices 
quoted on the estimate would govern. 


2. Upon what docs the material man have a lien? 

ARKANSAS—Upon the building, erection or im- 
provement and the land on which the same is 
situated to the extent of one acre, or in a city or 
village the lot of land on which same is situated. 

TrexaS—If it is a voluntary lien properly ex- 
ecuted by the owners, the lien would attach to the 
property stipulated in the lien. An exception to 
the rule as just stated is noted as follows: Owners 
can not fix a lien on homestead for material and 
labor furnished on property other than homestead. 
If it is an involuntary lien (which can only be 
fixed on propery other than homestead), the lien 
if against improvements in a city, town or village, 
will extend to or into the lot or lots upon which 
such house, building or improvement is situated ; 
and if the lien is against land in the country, it 
shall extend to and include fifty acres upon which 
the improvements are situated. 

Missouri—tThe lot the improvement is on in a 
platted town, or an acre to be described by the 
claimant in the country, with the improvement on 
the land in either case. 

KANSAS—The lot in a platted town or the farm 
in the country with the improvements in either 
case. 

OKLAHOMA—Same as Kansas. 

WISCONSIN—A material man under the laws of 
Wisconsin has a lien upon the interests of the 
owner of any building, machinery or other structure 
in which the materials have been used and in the 
land upon which the same: is situated, not exceed- 





In the compilation 


ing forty acres, or if within the corporate limits 
of any city, then one-quarter of an acre. Where 
the buildings and improvements are on leased 
ground, the lien shall not attach to the real estate 
unless there shall also be an express agreement 
between the owner of the land and the material 
man whereby such owner has agreed to become re- 
sponsible, and in the absence of such an agreement, 
the lien will attach only to the interests of the 
tenant. 

ILLINOIS—Section 1 of the Mechanic’s Lien Act 
of Illinois provides that the contractor ‘‘shall have 
a lien upon the whole of such lot or tract of land, 
and upon the adjoining or adjacent lots or tracts 
of land, of such owner constituting the same 
premises and occupied or used in connection with 
lot or tract of land as a place of residence or 
business.” 

8. Are material man’s liens assignable? 

ARKANSAS—-Yes. Notice of assignment must be 
given the owner. 

TEXAS—Yes, material man’s liens are assignable. 

Missouri—Yes, after it is filed. 

KANSAS—Yes. 

OKLAHOMA—Yes. 

WISCONSIN—Material man’s liens are assignable. 

ILLINOIS—By section 8 of the Mechanic’s Lien 
Act of Illinois all liens or claims for liens are 
assignable and may be enforced in the name of the 
assignee, 

4. What interest of the owner of the land is sub- 
ject to lien? 

ARKANSAS—AII the right, title and interest the 
owner has in the building, erection or improvement 
and the land, as limited in first answer. 

TexaAS—The owner's entire interest or equity in 
the land as described in answer to question No. 2, 
above, is subject to lien. 

MissourI—Any assignable interest. If you deal 
with the owner of the fee, the fee is subject. If 
with the owner of life estate, the life estate is 
subject. If with owner of lease, the lease is subject. 
If with owner of contract to purchase, the contract 
is subject. 

KANSAS—Same as Missouri. 

OKLAHOMA—Same, with the limitation that if 
you deal with one who has a contract to buy, the 
owner’s consent must be secured in writing. 

WISCONSIN—The entire interest of the owner of 
the land not exceeding the areas above mentioned 
are subject to lien, except in cases where the mate- 
rials were sold to a tenant or holder of a land 
contract etc. ete. 

ILLINOIS—Section 1 of the Mechanic’s Lien Act 
of Illinois provides that “this lien shall extend to 
an estate in fee, for life, for years, or any other 
estate or any right of redemption, or other interest 
which such owner may have in the lot or tract of 
land at the time of making such contract, or may 
subsequently acquire therein, and shall be superior 
to any right of dower of husband or wife in said 
premises, provided the owner of such dower interest 
had knowledge of such improvement and did not 
give notice of his or her objection to such improve- 
ment before the making thereof.” 





5. Is a homestead exempt from mechanic’s liens? 

ARKANSAS—NOo. 

TEXAS—A homestead is not exempt from me- 
chanic’s liens, but in order to acquire and fix a lien 
against the homestead, the provisions of the law 
must be followed, which require contract to be 
executed by both husband and wife, and acknowl- 
edged as in the execution of a deed, prior to the 
furnishing of any labor or material on the job. 

MIssourI—Yes, but can be made subject if wife 
consents. 

KANSAS—No, by constitution homestead not ex- 
empt from execution for costs of improvements 
thereon. 

OKLAHOMA—No. Similar provision in constitu- 
tion to that in Kansas. 


MAN has had the codperation of Secretary L. P. Biggs, Little 
Rock, of the Arkansas association; G. H. Zimmerman, of Wil- 
liam Cameron & Co., Waco, Tex., lien law expert for the Lum- 
bermen’s Association 
Milwaukee, attorney for the Wisconsin Retail Lumbermen’s 
Association; Frank E. Tyler, of Kansas City, Mo., attorney 
for the Southwestern Lumbermen’s Association, and Secre- 
tary Bryan, of the Illinois Lumber Merchant’s Association. 
Believing that this lien law questionnaire will be of general 
interest to its readers all over the country, the AMERICAN 
LUMBERMAN takes pleasure in presenting the first installment 
in this issue which will be followed by other questions and 
answers in subsequent numbers which it is hoped will help to 
solve some of the problems of the lumber merchants: 


of Texas; James L. Drought, of 


WISCONSIN—A homestead is not exempt from 
mechanic’s liens in Wisconsin. . 

ILLINOIS—No. See answer to question 4 above, 

6. Suppose after your materials are in the build- 
ing, you find there was a mortgage ahead of you. 
What are your rights? 

ARKANSAS—So far as the building itself is con- 
cerned, it may be sold under the lien and removed 
from the lot. This rule would not apply to re- 
pairs, alterations or enlargement of an existing 
building. Another remedy would be to sell under 
lien foreclosure the equity of the owner in the lot 
and the purchaser could pay off the mortgage. 

Texas—The law provides that a material man’s 
or mechanic’s lien, when acquired, shall attach to 
the house, building or improvements in preference 
to any prior lien or encumbrance or mortgages upon 
the land upon which the house, building or im- 
provement has been put, and the person enforcing 
the lien may have such house, building or improve- 
ment sold separately, upon judgment rendered by 
the court, for the satisfaction of the indebtedness 
which the lien secures. 

Missouri—Enforce lien as junior to or after 
mortgage has been certified, if mortgage recorded 
before you began to furnish material. 

KANSAS—Same as Missouri. 

OKLAHOMA—Same as Missouri. 

WISCONSIN—A mortgage being on record prior to 
the commencement of the furnishing of materials, 
your rights are subsequent and subject to the rights 
of the owner of such mortgage. 

ILLINOIS—If there is a mortgage on the property 
recorded prior to the date of your contract, and all 
of the money has been paid out on that mortgage, 
then a contractor or material man’s right of lien 
is subject to the mortgage, with the reservation, 
however, that if it can be established that the 
property has increased in value as a result of the 
improvements made thereon, then the contractor's 
or material man’s right of lien is superior to the 
right of the holder of the mortgage, to the extent 
of such increased value. 

7. Suppose this mortgage ahead of you was given 
by the owner for the purpose of raising money to 
pay for the improvement, then what are your 
rights? 

ARKANSAS—In cases where the mortgage was 
given to raise money with which to make the im- 
provement, the mortgage is superior as to both the 
improvement and land, and building can not be 
removed. (See No. 8.) 

TexAs—lIt is to be noted that this question spe- 
cifically states, “given by the owner for the pur- 
pose of raising money to pay for the improvement.” 
Ordinarily, it would be a contract lien as dis- 
tinguished from a mechanic’s lien, and the me- 
chanic’s lien would take preference or priority as 
to the improvements. Should such a mortgagee 
prove that the money loaned, as evidenced by his 
mortgage stipulating that it was for improvements, 
was actually expended in said improvements, then 
such proof would tend to make such mortgage @ 
mechanic’s lien; and where the provisions of law 
are followed as prescribed by the statutes, mechan- 
ic’s liens are on an equal footing. 


Mrissouri—Where material sold to vendee in 
possession, who afterwards receives deed and ex- 
ecutes a purchase money mortgage for the land, the 
mortgage is superior to the lien. If the mortgage 
is given for money to pay for the material, supe- 
riority will depend on whether the materia] man 
began to furnish material under contract before 
the mortgage was recorded or he had actual knowl- 
edge thereof. 


KANSAS—Same as Missouri. 

OKLAHOMA—Same as Missouri. 

WISCONSIN—If the mortgage was on_ record 
ahead of you and the moneys actually advanced 
thereon, it makes no difference as to what purpose 
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the money is used—the mortgage in the absence of 
fraud is a prior lien. 

ILLINOIS—See answer to question 6. 

8. Suppose the owner, after he borrows the money 
from the bank, loses it in a poker game, and can 
not use it to pay for the improvement, who has the 
prior lien, you or the bank? 

ARKANSAS—A mortgage for money borrowed for 
hut not used in the improvement is behind the ma- 
terial man’s lien. The mortgage money must go 
into the improvement before it is superior to the 
lien. 

TexAS—If the property is a homestead, the bank 
would not have any lien on same of any nature 
whatsoever. If the property is other than a home- 


“stead, it would be a contract lien as distinguished 


from a mechanic’s lien, and if the contract lien 
was executed and filed for record prior to the in- 
ception of the mechanic’s lien, such contract lien 
would be superior to the mechanic’s lien as to the 
real estate, but the mechanic’s lien would be 
superior to the contract lien as to the improve- 
ments. 

MIssourRI—Depends on whether material man 
began to furnish material under contract before the 
bank recorded its mortgage or material man knew 
of it, and whether material man has since kept his 
rights alive by proper and timely filing etc. 

KANSAS—Same as Missouri. 

OKLAHOMA—Same as Missouri. 

WISCONSIN—The question is vague and mislead- 
ing. Is it contemplated that when the money was 
obtained from the bank a mortgage was given? If 
so, was the mortgage executed prior to or after 
the lumber dealer commenced furnishing materials? 
If materials had already been furnished, the mate- 
rial man’s lien would come prior to the mortgage. 

ILLINOIS—See answer to question 6. 


prior to the mortgage would be determined by the 
facts as contained in the answer to question 6. 

10. What simple test can be applied to determine 
whether the material man or the mortgage is 
ahead? 

ARKANSAS—If. the mortgage is filed first, the 
mortgage is ahead. If construction is begun first 
by placing material on the ground, liens are ahead. 

Trexas—As to the real estate, have an attorney 
examine abstract certified down to date, or else ex- 
amine records in office of county clerk. 

MissourIi—Did the material man begin to fur- 
nish material before the mortgage was on record? 

KANSAS—Same as Missouri. 

OKLAHOMA—Same as Missouri. 

WISCONSIN—Date of recording of a valid bona 
fide mortgage as compared with the date of the 
delivery of the first materials. 

ILLINOIS—The sole test in this State is deter- 
mined from the fact as to when the money was 
paid out under the mortgage. 

11. What is the effect on material man’s lien 
where the contractor files the statutory bond? 

ARKANSAS—There is no lien. Suit must be 
brought on bond. 

TEXAS—The execution of a bond by a contractor 
to the owner would not repeal the right of lien 
existing in favor of the material man, unless the 
material man executed a release of his right of lien. 

MIssourRI—No provisions for statutory bond to 
be given for purpose of releasing lien, except in 
case of public buildings. 

KANSAS—Release liens. Contractor or owner in 
any kind of work may execute bond. 

OKLAHOMA—Only provision is as to public build- 
ings. Doubtful if it destroys right to lien. 

WISCONSIN—No provision for that in Wisconsin 
as applied to real estate privately owned. A statu- 
tory bond is used only on public work for mu- 


Fine Outlook for Balance of Year 


St. Louis, Mo., July 2.—In his monthly letter 
to the salesmen of the Frost-Johnson Lumber 
Co., sent out under date of June 30, R. B. 
Bearden, general sales manager, expresses com- 
plete optimism as to the outlook for business 
during the remaining six months of the year. He 
also feels that the lumber industry has cause 
to be proud of the part it has played in the 
gigantic building program under way thruout 
the country. In his letter, Mr. Bearden says: 


The lumber industry closes the first half of the 
current year with a record for unprecedented ac- 
complishment in production and distribution. This 
is borne out by figures showing the magnitude of 
the building operations for the first five months of 
the year. Never before during a like period have 
building permits reached such tremendous figures. 


In twenty metropolitan cities permits were is- 
sued amounting to almost a billion dollars from 
January to May inclusive, starting with about 
$150,000,000 for January, the lowest month of the 
five, and ranging up to March figures of approx- 
imately $285,000,000, which exceeded any previous 
month of record. 

The following is an interesting comparison: The 
first five months of 1922 building permits in 
twenty metropolitan cities amounted to nearly 
$700,000,000. For the first five months of 1923 
for the same cities the permits totaled about one 
billion dollars, an increase of $300,000,000, or 
about 43 percent. 

The lumber industry may well be proud of hav- 
ing supplied such a gigantic building program as 
the above figures indicate without leaving an 
opening for the slightest criticism from any in- 











Happy cats and kittens who participated in the first outdoor concatenation of the Twin Cities Hoo-Hoo Club held June 21 at Miroc Lodge on 
Lake Riley, twenty miles west of Minneapolis, Minn. 





9. Suppose that on April 1, the Riley Lumber Co. 
delivered $500 worth of material on Lot 1, Block 2, 
Little Rock. On April 2, the Peoples Savings Bank 
filed a mortgaye on that lot; on April 3, H. F. Rieff 
delivered $500 worth of material, and on the fourth 
Nowlin put in $500—where would Riley, Rieff and 
Nowlin stand as to the mortgage? 

ARKANSAS—AII] the material men would be ahead 
of the mortgage. To be superior to lien, mortgage 
must be filed “before the commencement of the 
building.” The building having been commenced 
by Riley’s delivery of lumber on April 1, the mort- 
gage is inferior to all liens regardless of whether 
material was furnished before or after mortgage 
was filed. 

TEXAS—Making the question applicable to a 
Texas town, and considering the property other 
than a homestead, and all things regular, which is 
to say that the owner contracted for the material 
on the dates that the deliveries were made, the 
following would apply: Riley would have a right 
of lien on lot and improvements superior to that 
of the bank. Rieff and Nowlin would have a right 
of lien on lot inferior to that of bank, and right 
of lien on improvements superior to that of bank. 
As between Riley, Rieff and Nowlin, their liens 
would be on an equal footing. 

Missouri—First, Riley. Second, bank. Third, 
Rieff and Nowlin on equal footing, each having fur- 
nished material and filed in time. 


KansaS—Same as Missouri. 


OKLAHOMA—Same as Missouri. 

WISCONSIN—Riley would have a first lien, the 
Peoples Savings Bank a second lien on the mort- 
gage, and the other material men would rate subject 
to the mortgage. 

ILLINOIS—The Riley Lumber Co. would have the 
first lien on the premises in any event. If on 
April 2 the Peoples Savings Bank had paid out the 
money on the mortgage, it would have a second 
lien. Rieff and Nowlin would have equal liens, 
and the question as to whether their Hens were 





nicipalities where no right of mechanic’s lien exists. 

ILLINOIS—There is no statutory bond for a con- 
tractor provided by the laws of Illinois except in 
the case of public improvements. 


12. Can the material man enforce a lien for ma- 
terial furnished a school district for buildiny school 
buildings? 

ARKANSAS—NOoO. 

TEXAS—A lien can not be acquired or fixed on a 
public building. A school district building comes 
in this class. 

MIssourI—No. 

KANSAS—Required to rely on bond if properly 
filed and approved, but several Kansas cases assert 
general right to file lien on a school building and 
foreclosure by forcing taxing power of the State 
to pay. Kansas is in conflict with most States in 
this position. 

OKLAHOMA—Doubtful. Bond provides for, but 
statute does not specifically take away right to lien 
and Oklahoma may follow Kansas in asserting it is 
not against public policy to allow a lien on school 
houses. 

WISCONSIN—Not in Wisconsin. His remedy is 
against the contractor and the sureties on his bond 
to the school district. 

ILLINOIS—A material man can enforce a lien for 
material furnished for school buildings against any 
moneys, bonds or warrants in the hands of the 
school district and due and owing to the contractor 
at the time of the service of notice. A lien can 
not be decreed against the buildings themselves. 


[Note: Another instalment will appear in an 
early issue —Editor.| 


New ORLEANS’ FOREIGN trade for the fiscal 
year ended June 30 was the largest in the his- 
tory of that port, which ranks next to New 
York in value of its imports and exports. 


telligent or well informed consumer. Four dollars 
a thousand, or most certainly not more than $5, 
would cover the whole range of the market’s fluctu- 
ation over the first six months of the year. 

Bearing that in mind, the lumberman is totally 
without blame wherever the charge may be made 
that building is being slowed up or abandoned be- 
cause of high costs. It is a fact generally known 
that permits are beginning to fall off in some 
localities and that is especially true in so far as 
the large cities are concerned. However, one needs 
be a pessimist indeed if he lacks faith in the out- 
look for the balance of the year. 

It is important not to lose sight of the fact 
that the figures used above have to do only with 
the twenty metropolitan cities and do not in any 
way affect the building program of the smaller 
cities, urban and agricultural sections. At this 
time there are no indications of a decrease in 
building activities in the urban and rural terrt- 
tories. To the contrary, the rate of construction 
has continued in a manner highly favorable. 

Healthy business conditions prevail thruout the 
country and particularly so in the South. Private 
reports predict a yield of 11,000,000 bales of cotton 
this year and with a large percentage of that yield 
already sold at 25 cents there exists every reason 
for the belief that the South will experience a 
period of unequaled prosperity. 


The prevailing tendency is to handle busi- 
ness with greater conservatism. Retailers are 
covering their needs only to the point of their 
known requirements. Mills are booking or- 
ders only for stock actually on hand. While 
dealers can not be interested in stock at any 
price where the purchase would smack of 
speculation it is also true that the mills are 
passing up offers for business where the order 
calls for lumber still in the tree. 
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Retail Credit Restricts the Sales of Mail Order Houses—— 


Home Beauty Raises Community Standards and Helps Retailer 


It’s instructive to know what your com- 
petitor thinks of you, to know what he con- 
siders your weak points and your strong 
points. He’s the fellow who goes up against 
your competition and gets hurt on your 
business armament. If you could know ex- 
actly how your line of sales effort appeals 
to him, you’d know what things to do. 

It happens that I have a couple of ac- 
quaintances who work in the sales organi- 
zation of one of the well known mail-order 
concerns. This concern has the reputation 
of being perhaps one of the squarest of all 
the “cat” merchandising outfits. Its serv- 
ice is probably as good as any, and it tells 
a pretty straight story in its advertising. 
Its customers are largely farmers. A few 
days ago I met one of these men, a young 
fellow whom I’ve known since before his 
business career began. I asked him how 
the season was treating his concern, and he 
stated that after a good early business the 
orders had fallen off to an alarming extent. 
I then asked what his explanation of this 
phenomenon was. He replied that a late 
spring had checked farm work to such an 
extent that once the farmers could get into 
the fields they put off everything else and 
stuck to the main job of making a living. 
This is an old story, and I’ve heard it put 
forward by countless retailers to explain a 
painful and not altogether expected slump 
in trade. Sometimes it is a sufficient ex- 
planation and sometimes it is not. This 
present season it may have some force 
in the Mississippi Valley, for winter did 
linger shamelessly in the lap of spring, and 
some very astute retailers are saying that 
expected sales have gone over until fall or 
until farmers can find a little time to work 
on farm improvements. 


Credits, Mail Selling Snag 


But after he had brought out the late- 
spring theory my friend hesitated a mo- 
ment and then said there was another 
factor of selling to farmers that was proving 
a hard nut to crack; namely, the matter of 
credits. This snag has always been in the 
way of mail selling but, instead of getting 
the best of it, the “cat” merchants are find- 
ing it rather worse than it used to be. In 
the first place, if a farmer is going to buy 
lumber out of town he’ll buy a pretty fair 
amount. It will not occur to many farmers 
to order a few boards or a couple of win- 
dow sash. And if he is going to order 
enough to make it seem worth while to go 
beyond the home yard, the chances are that 
he’ll want to have credit for it. Most of us 
do a better job of paying for large pur- 
chases, such as a building, after we have it. 
Saving the money beforehand is a dismal 
job; and when we about get it saved some 
auto salesman comes along and then we’re 
no nearer the building than we were be- 
fore. In fact buying tires and all that stuff 
keeps a man poor. 

My catalog friend confessed with charm- 
ing frankness that this matter of credits 
had him stalling for time. If it were possi- 
ble to extend even a limited amount of 
credit, the volume of sales could be swelled 





quite beautifully; for Farmer Dan Tucker 
says to himself, “I need that hog house, and 
I need it now. I haven’t got the money, 
and that blamed banker won’t lend it to me, 
I wish he had to come to me for a loan once. 
This ad says that you can get lumber of 
the Blooie Postalcat Lumber Co. for so lit- 
tle money it’ll make you snicker. But dog- 
gone it, you have to send the money first. 
I have to pay two prices for the stuff, but if 
I get it of the Home Lumber Co., Ol’ Bill 
Jones’ll wait on his pay till I sell the hogs 
next fall. I guess I got to get it of Bill.” 


Must Stick to Cash Sales | 


This, so at least one catalog man thinks, 
is what the farmer does and says. This cat- 
alog executive went on to say that he didn’t 
see how his or any other mail concern could 
work out a satisfactory system of credits. 
In the first place, he was convinced that he 
would have to take unusual precautions 
against worthless accounts; for every dead- 
beat who had come to the end of his string 
at home would be ready and joyful at the 
prospect of working his long accumulated 
guile on a foreign concern. Investigations 
into the solvency and the moral soundness 
of prospects would have to be thoro, and so 





le: HOME LUMBER CO. 











The free granting of credit by the retail dealer 
generally ‘‘lets him in’’ for plenty of grief 


would be costly. To protect themselves it 
would be necessary in some, and perhaps 
many, cases to take out fire, lightning and 
tornado insurance. A case came to my no- 
tice of a retailer who had a lien against a 
building. He went out to see the owner 
about settlement, and to his bewilderment 
couldn’t find the building. He began to 
suspect that the owner had wilfully and 
criminally loaded it up and hauled it off; 
but the fact developed that a tornado had 
done the job. “And if you want her,” said 
the rueful owner, “I ’low you’ll find her 
strung along from here to Canady.” In 
vestigation, legal services, insurance and 
the rest would show up in the price figures, 
and would make still more difficult the job 
of persuading the buyer that the price was 
so very low he couldn’t afford even to ask 
prices elsewhere. So this concern is of the 
opinion that it must stick pretty closely to 
cash sales. Offhand I should say this is a 
wise decision. 


Some Yards Want to Eliminate Credit 


When Bill Jones extends credit he lets 
himself in for plenty of grief. This is one 
of the slivers on the cellar door of retailing 
that has torn more than one pair of business 
pants. Many of the brethren are working 
toward the elimination of credit entirely. 


So it is interesting to see the matter from 
the point of view of the catalog merchant. 
He, I take it, would like nothing better than 
having all retail yards go on to a strictly 
cash basis. From the story teld me by this 
catalog executive, it is possible to get some- 
thing of the idea the farmer has of the 
value of credit. Now we don’t think that 
every farmer is sold on catalog lumber. 
Many of them, I venture to say, are not 
and would not buy thru the mails, if 
they had the money. In fact one very 
frank catalog man told me, several years 
ago, that he didn’t expect to meet local 
competition on a plain basis of price and 
service; that the best he hoped for was to 
get a little of the trade that crumbled off 
the local man’s loaf. But, on the other hand, 
there are farmers thoroly convinced that 
catalog lumber is not only equal in grade 
to local stock, but much cheaper. And yet, 
believing this fact, they buy of the local 
dealer. The answer to this paradox, of 
course, is the value which the farmer sets 
upon the extension of credit until he can 
market enough produce to pay his bills. 


Perfecting Credit Arrangements 


It would seem that, with such a value set 
on the matter of credit, the local dealer 
could afford to let himself in for some trou- 
ble in order to keep it working for him. As 
a matter of fact the great majority of deal- 
ers do extend credit. But there are many 
gradations between cash sales and unlim- 
ited credit, and there are many gradations 
between foolishness and foresight. It is 
safe to say, however, that if there is no one 
system suitable to every community, at 
least a reasonably sound system can be 
worked out for each community; one that 
will offer credit to those worthy of it, and 
one that will offer it in a way safe for the 
dealer and as little expensive as possible to 
the customer. The dealer can’t offer credit 
for nothing. Such a policy is unfair to the 
cash customers and damaging to the dealer. 
But he can offer it at less cost than the 
alien concern can do, for his location on 
the grounds makes his accumulation of 
credit information easier and more exact. 


A Good Home Spoiled 


This morning I walked thru a_ vacant 
house built three or four years ago. The 
owner expected to sell it; but before the 
building was finished the market slid and 
carried the value of finished. houses down 
into the cellar. In something of a panic 
the owner finished the house as cheaply as 
he could; or at least that is my deduction 
from what I saw. The panels of the 
front door have shrunk, the interior wood- 
work looks pitiably cheap, the floors have 
buckled in several places, the workmanship 
is visibly scamped, the plumbing fixtures 
are inferior and the heating unit is in- 
adequate. And even at that the house is 
said to have cost $12,000 or $13,000. I am 
not saying the owner was foolish, for at no 
time since has he been able to rent the 
building for a sum that would have 
amounted to a fair return on the invest- 





~- 


oT Uv §§ wa Ss er © 


RO cF&e PM eee TNS PR oP 


~~ CR RR ew 


PRe ® .° Oct OO DO eet Det ODO nRnis 1+ Rs S et 


Coranrn wm OO OD et 


noo is 


+ OOO 5B 





JULY 7, 1923 


AMERICAN LUMBERMAN 45 





ment, and perhaps the extra cost for ade- 
quate finishing would not have increased 
its earning power. But a house lasts far 
beyond the variation of business crises. 
Under favorable conditions this house 
should be a handsome and efficient dwelling 
for the next forty or fifty years. The plan 
is excellent and was drawn by a highly com- 
petent architect. The interior is planned 
with a skill and thoughtfulness that is be- 
yond praise. But the effect is much the same 
as that produced by an unshaved man wear- 
ing an excellently tailored suit together 
with a cracked rubber collar about one 
size too large. The total effect is what 
counts; and in this house the skimped 
and badly done part is the part which every 
visitor can see. Naturally it is hard to rent; 
and I am afraid that in order to get tenants 
it will be rented to people who have little 
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The retailer can, by rendering personal service 
and offering suggestions, help to raise the 
standard of the community 


appreciation of fine design and who will live 
down to the slovenly finish. I shall be agree- 
bly surprised if in fifteen years the house 
is not a second or third rater, rented by 
people who consider a house a place to 
sleep and to store mangled household gear 
that ought to go to the repair man or the 
city dump. 


Character Shown by Living Quarters 


It seems to me that such a matter as a 
house is too important and too lasting a 
part of the world’s furniture to be thrown 
together carelessly. I believe I should rath- 
er judge of a man’s character by a little 
tour thru and around his house than by ask- 
ing his friends for their opinion of him. 
His friends might feel obliged to say he was 
better than he was. A man or a woman 
who keeps an old house looking its very 
best, who gives suitable thought and work 
and investment to keep it in repair and to 
maintain the beautiful dignity that goes 
with a fine old building, is a person who has 
an admirable philosophy of life. To such a 
person you can intrust the welfare of a com- 
munity or the honor of a country. The 
chances are that they themselves will prove 
masters of that difficult art, the matter of 
growing old gracefully and with dignity. 


Finish Makes Great Difference 


Lumber dealers can not shape the charac- 
ter and the reactions of all the people in their 
own communities. There are well defined 
limits beyond which they can not go in com- 
pelling their customers to alter their conduct. 
It is probably better, for purposes of devel- 
oping self-reliance, that people should make 
mistakes rather than that they should rely 
too much upon the judgment and taste of 
other people. But a good many mistakes in 
planning and finishing could be avoided by 
the dealer’s calling the attention of the owner 
to the error he is on the point of making. 
A few hundred dollars added to the invest- 


ment, in order that the right kind of finish 
might go in, could well change the entire 
character of the house. In the same way, a 
a little personal work may serve to induce an 
owner to keep an old house in repair. 
These suggestions need not always take 
the form of added investment. Dignity can 
be had by simple treatment; and a change 
to another and no more expensive kind of 
finish or construction may make a success- 
ful house of what otherwise would have 
been a mistake. These things apparently 
do not belong in the province of the dealer 
who says he is out to make money. Per- 
haps it will not swell the profit on the first 
sale or the fifth or the tenth. But these 
are the things out of which a reputation for 
dependable and expert advice are built; and 
this kind of a reputation is worth much in 
cold, hard money. 


Good Advice Builds Reputation 


Very frequently I see a house that is of a 
rather unusual but attractive design. Rath- 
er, it would be attractive were it in the 
right setting. It is Colonial in character, a 
word that carries no very definite archi- 
tectural meaning since there are so many 
kinds and gradations of the Colonial. It 
will be sufficient for our purposes to say 
that this size, style and design cries out for 
spacious grounds and a setting of big trees. 
Given this setting it would be a dwelling 
to look at with joy. But in reality it is 
placed on a bare lot without a tree worthy 
of the name within gunshot. It is true that 
trees of sorts can be grown rather quickly; 
but the right background for this house 
could hardly be grown during the ordinary 
life expectancy of the building. So instead 
of a stately and beautiful home the building 
looks rather pitifully like a lost barn. If 
a person wanted to reduce the matter to 
dollars and cents, I think he would be justi- 
fied in deducting 10 or 15 per cent from the 
resale value of the property. There are 
types of houses that look lovely on a lot 
with shrubbery and young trees. In two or 
three years the setting is complete and the 





MINER & FREES LUMBER CO. 
G. ©. ZINGERLE, Mgr. 
Lumber and Building Material 


Bethany, Mo., June 25, 1923. 
Mr. Sam Foster, 
Route 7, Bethany, Mo. 


Dear Sir: 

On July 16th, 1920, we made an esti- 
mate of a house bill for you which figured 
lumber $1,826.88; lime, plaster, l'ortland 


cement, brick, $279.25, making a total bill 


of $2,105.13. 


At our present prices we find this bill 
will only cost you for lumber, sesh and 
doors, $1,405.78. The plaster, lime, Fort- 
land cement and brick $229.00, or a total 
of $1,634.78, which shows a decrease of 
$470.35, or nearly 23 percent less than the 
1920 price. 


Better build now while the prices are 


right. There are no signs of any redue- 
tion in prices the balance of this year. 
Yours truly, 


MINER & FREES LBR. CO, 
G. C. ZINGERLE. 











This personal follow-up of a Bethany (Mo.) 
retailer brings home to those who have post- 
poned their building the fact that they can 
now build the home they desire at a large 
saving 


picture one to remember. We want to know 
then, if a retailer who had pointed these 
things out to the owner before the building 
was erected, and had persuaded him to shift 
to the right design, would not have done 
his customer and the public a good turn 
without hurting his own business in the 
least. 


Praising a Town’s Housing Standards 


For purposes of improving the standards 
of architecture, a dealer can well afford to 
be on friendly terms with the local archi- 
tects. As has been pointed out many times 
in the columns of this newspaper, there 
need be no conflict of interests between the 
retailer with a plan service and a local prac- 
tising architect. The two do not compete. 
The architect will not often take a house 
costing less than $6,000 or $7,000, and only 
a retailer with a most unusual plan service 
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The retail lumber dealer and the architects 
should be on friendly terms and cooperate 
for their mutual benefit 


could afford to take over the planning of a 
house costing more than that sum. But both 
retailer and architect have the deepest and 
most personal and practical interest in 
the local attitude toward good house design. 
Take any given city of sneall size; say ten 
thousand; and it is no guess at all that a 
shifting of the interest in and appreciation 
for good domestic architecture will cause the 
expenditure in building materials to shift 
to the extent of thousands of dollars in a 
year. A rising standard will manifest it- 
self first in the sale of paint. Houses that 
formerly went seven years between paint- 
ings, will be painted every other year. And 
when a house is to be painted the owner 
looks sharply to the matter of repairs and 
alterations. It will manifest itself in trel- 
lises and fences and garden seats. And 
finally, omitting some of the intermediary 
manifestations, it will cause better houses to 
be built. 


Should Coéperate with Architect 


So architect and retailer alike have a 
very direct interest in this matter, and 
they above most of the other people in town 
have a commercial stake in getting land- 
scape architects and interior decorators of 
real ability to come to the town to lecture 
on sound principles of home making and 
decoration. Every bit of sound educational 
publicity will bear fruit sooner or later. 

These are matters that ordinarily should 
oecupy a retailer’s mind in winter. We 
mention it now because this is the time of 
year when a man who has failed to use his 
winters in this way is most sharply con- 
scious of the fact that he overlooked some- 
thing of importance. 


THE COPPER PRODUCTION of Alaska in 1922 was 
77,967,819 pounds, valued at $10,525,655, com- 
pared with 57,011,597 pounds, valued at $7,354,- 
496, in 1921, according to the Department of 
the Interior. 








46 AMERICAN LUMBERMAN 


JuLy 7, 1923 





News and Pointers for Retailers 


Wood Path Guard Saves Lawn 


When boys or older persons get in the habit 
of ‘‘cutting across’’ a lawn, the appearance 
of the grass and the householder’s disposition 
alike suffer. Fortunately, the damage can easily 
be prevented, with the codperation of the lum- 
ber dealer. The accompanying illustration shows 
how a suburbanite stopped the ‘‘kids’’ from 
beating a runway around the side of his apart- 
ment building, and otherwise injuring the lawn 
and garden. Like many other householders, he 
went to the lumber yard for help, and came 
back with what he needed. The result was the 
building at each end of the house of a simple 
path guard, as shown in the picture, which not 














Path Guard That Stopped Damage to Lawn 


only stopped the trouble without incurring the 
ill will of any one but actually added to the 
appearance of the premises. 
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Retailers Becoming Keen Advertisers 


There is a very noticeable and growing tend- 
ency on the part of retail lumber concerns to 
use large advertising space in their local news- 
papers. It is not so many years since the typi- 
cal lumber retailer’s advertisement was a double 
column ecard three or four inches deep, convey- 
ing the interesting but not specially thrilling 
information that So-and-so had for sale ‘‘lum- 
ber lath, shingles, sand and lime.’’ That style 
of stereotyped advertising has become obsolete 
except in a few instances where it survives as a 
relic of a bygone era in lumber merchandising. 

Nowadays many lumber merchants are as en- 
terprising, liberal and judicious in their use of 
advertising space as are merchants in any other 
line of business. Even full page advertise- 
ments, which a few years ago would have been 
condemned by the old fogy school of lumber 
dealers as a reckless waste of money, have be- 
come too common to cause comment. It now 
is regarded as the natural and normal procedure 
that lumber retailers shall tell the people of 
their communities what they have to offer in 
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the way of goods and service, and furthermore 
that they shall tell the story in an interesting 
and adequate manner. 

Even yet, however, many retailers do not seem 
fully to realize the power that lies in the 
printed message, but the number of those who 
are harnessing this force to their businesses is 
steadily increasing. Like any other good thing, 
advertising can be overdone, but in the retail 
lumber business those who spend too little opr. 
advertising greatly outnumber those whose ex- 
penditure exceeds the limits of prudence and 
good judgment. 


"aaaaaaaeaanea 


Parade Float Proves Good Stunt 


PopLark BuurF, Mo., July 2.—A float pre- 
pared by L. T. Metz, lumber retailer of this 
city, was one of the most striking features of 
the Elk’s automobile parade, upon the occasion 
of the State convention of that order held here 
recently. The float, shown by photographs at 
bottom of page, represented a model home. 
A 7-room bungalow, built to scale, which Mr. 
Metz had been using for some time as a window 
display, was mounted upon one of his trucks, 
having a bed about 8 feet long and 6 feet wide. 
This bed was fixed up as a lawn, being covered 
with sod obtained from the woods nearby. At 
the same time five small trees were uprooted, 
and placed about the improvised yard. A small 
picket fence was built about the yard, and on 
the outside of the fence was affixed a 2x6 plank 
flatwise, to represent a street, and on it were 
put toy automobiles and wagons. 


The house was placed in the middle of the 
lawn, and a concrete walk led from the front 
gate up to the house and around it. On one 
side of the lawn was placed a swing, and the 
yard was further embellished by a flag pole 
and a sand bed in the back, for the amusement 
of the children. In this sand was put a small 
doll to represent a baby, and a larger doll to 
represent a negro ‘‘mammy’’ to look after it. At 
the front door of the house was a doll repre- 
senting the lady supposed to live there, and at 
the front gate another represented a visitor. 
In the back yard was fixed a bird house on a 
pole, with a bird sticking his head out. 


In the yard was a fountain, the water being 
supplied from a 5-gallon tank placed in the 
driver’s seat and connected with rubber hose. 
This fountain attracted a great deal of atten- 
tion, because people could not understand just 
where the water was coming from. 

Around the house were placed electric light 
poles and street lights, and the interior of the 
house also was illuminated. As a result the 
float was even more attractive at night than in 
the daytime. During the evening it was on the 
streets and had a crowd around it all the time. 

Mr. Metz said that he did not know of any 
advertising stunt that had created the talk that 
this float did, and he felt very well repaid for 
the time and expense required to prepare it. 
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Carpenter Lives On the Job 


SoutH BEND, IND., July 3.—Here is a car- 
penter who likes his work so well that he is 
not only right on the job but lives alongside 
the house he is building, in his own home on 
wheels, and this cozy home is not only portable 
but has its own power, because A. M. Baker 
built it on a truck body and he thinks nothing of 
making a run of fifty miles a day and back with 
it when he wants to go on a little trip. He calls 
it ‘‘my house’’ and is justly proud of it, be- 
cause it has a complete kitchenette, dining table, 
and full sized bed, all in the small space avail- 
able. The bed folds back and is a settee in 
the day time. The interior panels are decorated 
with hand painted oil seenes made by an artist 
friend of Mr. Baker’s. In the background of 
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Complete home on auto truck built by South 
Bend carpenter, in which he lives on the job 


the view is shown one of the sixteen 5-room 
houses built this year by the West Side Lumber 
Yard, of this city, on which Mr. Baker is put- 
ting the finishing touches. As soon as it is 
done, Mr. Baker will go with his house to the 
next job and not at any snail’s pace either. 
Six more of these houses are to be built soon, 
so there is plenty more work to be done, and in 
his traveling home Mr. Baker never needs to 
fear bad weather and he never has to wait for 
meals because he cooks them himself as and 
when he wants them. 


Conscience Not Dull Nor Asleep 


Below is an exact copy of a letter which the 
Estes Lumber Co., of Birmingham, Ala., received 
some time ago from one of its delinquent cus- 
tomers: 


asters Lumber Co 

yentlemen I Acknowledge the reception 

of your bills from time to time, 

and reply there to will say that 

my financial Sconcience are not 

dull and niether are they a 

Sleep, but are buisy trying to get 

to gether enough money to mail 

you a check 

ever strugling to off the bad pay list 
I am your humble Servant 











REAR AND SIDE VIEWS OF A MISSOURI LUMBER RETAILER’S PARADE FLOAT 
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Western Crop Conditions Forecast Increased Fall Building 


‘‘Crop conditions and prospects in our vicinity are excellent,’’ writes 
an Idaho retail lumberman. ‘‘ As nearly as I can ascertain the wheat 
crop will be about the same as usual, with the quality excellent, and the 
fruit crop in general is above the average,’’ is a paragraph from a 
Seattle (Wash.) retail lumber dealer just received by the AMERICAN 
LUMBERMAN. Another retail lumberman in the Pacific Northwest in 
a letter written the same day states: ‘‘ From the latest reports tributary 
wheat lands will have the biggest wheat crop in years, running sixty 
bushels to the acre in some localities. The June rains have made a new 
country out of the Big Bend here, the wheat ranchers not having had 
a crop for six years. At present indications here also point to a bumper 
apple crop of phenomenal size. On account of car shortage last year 
we were unable to move a considerable part of our apple crop, which was a 


heavy loss to the community.’’ 


Other letters indicate that the general crop outlook is favorable in 
general except where there is some unusual local condition as for 


LEWISTON, IDAHO.—Crop prospects here are the 
best for several years and there is a good deal of 
new building being done. Wages of mechanics 
here have not been increased for some time, and 
we look for a considerable volume of building this 
fall—Home LUMBER Co. 


Hor Sprines, 8S. D.—Most of the building here 
is repair work and our stock is about the same as 
we usually carry. Mechanics’ wages remain the 
same and so far there is no reduction from high 
points, and masons are doing painting, a former 
merchant is working at carpentering, and so on— 
whichever brings the most money. It is too early 
yet to judge as to volume of building this fall, but 
we can not look for much demand until the farmer 
and rancher get on their feet again. One trouble 
is that everyone must have an automobile first 
and then get other things on credit, because the 
money has been spent for the auto.—Hor Sprine 
LUMBER Co. 


SEATTLE, WASH.—Our stock of hardwood lumber 
is considerably larger than usual and the demand 
has fallen off considerably during the last thirty 
days, but we expect this during June, July and 
August. There has been some falling off in the 
demand for building material. However, we have 
a very good line of building and prospects for con- 
tinuation of same are good. The labor situation 
is about normal, in that there seems to be plenty 
of help, but wages are very high. I think all 
crafts’ wages advanced $1 a day on April 1. Car- 
penters are receiving $8 a day for eight hours work, 
and other crafts are getting somewhat higher pay. 
Think that the high wages have more to do with 
the curtailment of building than the high price of 
material. From my observation real estate is not 
moving quite as well as thirty days ago, especially 
in new dwelling houses. For this reason we believe 
that the building activities in residences will drop 
off from now on. However, the prospects for busi- 
ness blocks and buildings is far above normal, 
which I think will continue thruout the year.— 
D. A. JOHNSON. 


NAMPA, IpDAHO.—Crop prospects were never bet- 
ter. Our stock is about the same as last year. 
Wages of mechanics here have not been advanced, 
due, I think, to building shortage. We look for a 
good volume of building this fall-—Boise-PAYETTE 
LUMBER Co. 


WENATCHEE, WASH.—We have a larger stock 
of building material on hand at the present time 
than usual at this time of the year. There is con- 
siderable building activity going on in the city but 
we find that ranchers are not’ doing much in the 
way of improvements at the present time, being 
busy thinning fruit and spraying their trees and 
so on. We find that a number of our customers 
have been reading magazines and newspapers tell- 
ing about the high wages building mechanics are 
getting in the East, some of them $20 and $25 a 
day, also the high price of building materials, 
which makes the local builder feel that this is a 
poor time to build. After we convince them that 
these conditions do not exist out here, showing 
that carpenters here get only $7 and $8 a day, 
and lumber averaging $27 to $30 a thousand, 
shingles $5, and other prices in proportion, they 
readily see that such conditions have not hit this 
way. It is surprisjng how news of such conditions 
as it is reported you have in the East travels to 
the detriment of, the far West. The writer has 
Tread with considerable interest the comparisons 
you have made in the last several issues of the 
AMERICAN LUMBERMAN regarding building costs. 
We agree with you that it is up to the local dealer 
to help educate the local newspaper editors regard- 
ing the actual conditions in the territories. We 
have found that the local editors are. only too 


example, too much rain in Kansas. 
business, as is of course well known, including building. The supply of 
buildings is still several years behind needs in practically all parts of 
the country, so it is fortunate indeed that crops promise well at this 
time, because this will result in more building. 

As this is written, newspapers print reports of President Harding’s 
trip thru some of the same territory that most of the letters following 
are from, and the President is so well impressed with this splendid see- 
tion of our country that he has visions of the West as an ‘‘inland 
empire,’’ which, by a general program of reclamation, irrigation and 
reforestation will add to the nationan area of agricultural land equal 
to one of our largest agricultural States, and he painted a glowing word- 
picture of the future of the United States, predicting that within a 


Satisfactory crops stimulate all 


century the population of the country will have increased to 300,000,000 


people. 


anxious to secure local condition information and 
it is up to the local retailers to keep in touch with 
these facts and advise the local editors. With 
excellent prospects here for large wheat and apple 
crops, we look for considerable volume of new 
business this fall. For a number of years this com- 
munity had considerable trouble in financing new 
buildings to be erected here, and several of the 
local business men decided to form a building and 
loan concern here, which they did, and twenty of 
us each agreed to take $1,000 worth of stock as a 
starter. Just as soon as we got going properly 
several of the outside loan companies flocked in 
here, the result of which is that several loan com- 
panies from Spokane, Salt Lake City, Portland 
and Seattle now operate here, each one with a 
local representative. Previous to starting our own 
building and loan here we had a hard time to get 
any of them to consider this territory —CoLUMBIA 
VALLEY LUMBER Co. 


DELTA, UraAH.—There is a fair amount of build- 
ing under way here and our stock for this time of 
year is average in amount. There has been no 
recent advance in mechanics’ wages and we look for 
a reasonable volume of building here this fall.— 
DELTA LUMBER & HARDWARE Co. 


NEZPERCE, IDAHO.—Crop prospects were never 
better than now, but our stock is much smaller 
than usual and there is almost no building in prog- 
ress now. Mechanics’ wages have not increased, but 
we do not look for an increased volume of building 
until the farmers are able to reduce their indebted- 
ness and pay their interest first—Prairig LuMm- 
BER Co. 


CorBIN, Kan.—In this immediate vicinity crop 
prospects are poor because we have had too much 
rain. Our stock runs about as usual, and wages 
received by mechanics here are the same as for 
several years. We look for a light volume of 
building this fall—Rock ISLAND LUMBER & 
CoaL Co. 


LEWISTON, IpDAHO.—So far the outlook is fora 
large wheat crop, but there is not much new work 
under way here and our stock is about as we 
usually have at this time of year. There has been 
no advance recently in wages of mechanics in the 
building trades, but their wages are attracting men 
from other lines. With a good wheat crop here 
we are looking for increases in sale of building 
material later.—LEWISTON-CLARKSTON LUMBER 
Co. 


GoopiInc, I1pAHO.—We have a larger stock than 
usual because our finances are in better shape and 
we are enabled to carry a more complete line. 
There is very little new building going on. Con- 
siderable repairing and alterations are being made 
to old and run down properties. The demand for 
material at present is largely as follows: Irriga- 
tion structures, hay slips, rake and stacker teeth 
(for haying) and a large variety of miscellaneous 
items for town and country use. Most of our 
mechanics have gone to California. Those remain- 
ing are working for $5 to $6 a day. They are not 
the best, but are satisfactory for such work as 
we now have in this vicinity. In this community, 
which is a farming section, building material 
prices, while lower than in previous years, are 
still high in comparison to prices received for farm 
products. We believe that a fair return for farm 
products would eliminate, to a great extent, the 
feeling now prevalent that building material is 
too high. Freight rates into and out of this sec- 
tion are too high and must be reduced. Our adver- 
tising is limited to bargains in material, merchan- 
dise offered at special prices and such things that 
we feel are good buys for the public. In buying 


Following are excerpts from representative letters received: 


our requirements, we have shopped around for 
the so-called lumber mill bargains and other mate- 
rial with a view of passing them on to the public 
and at the same time we are ready to meet any 
demand for the standard items. Our business for 
the first five months of this year was just double 
the volume for the same period last year. We 
look for the usual increased volume of fall business 
and believe the farmer will have a greater purchas- 
ing power at that time than he has had for three 
years.— FarMeErRS’ LUMBER & SUPPLY CoO. 


CHICKASHA, OKLA.—Wheat in this section is all 
cut and will turn out an average of fifteen to 
eighteen bushels an acre. Prospects for other 
crops at present are very good. While business 
has dropped off considerably, our stocks are about 
normal, and this let-up is always the case with us 
during the harvest season. We expect to do a 
nice business from Sept. 1 during the balance of 
the year.—STEPHENSON-BROWNE LUMBER CoO. 


SHIELDS, N. D.—We are right in the wheat sec- 
tion and so of course are very much interested in 
the conference held in Chicago regarding the wheat 
problem. Some ten days ago we had hot winds 
which did more or less damage to the early wheat. 
but have had rains since and last night had a fine 
rain of two to two and a half inches which fell ten 
hours and this practically overcame the damage 
from the hot winds. Our spring being so late, 
crops were put in very irregularly and they are 
developing accordingly. If we do not have hot 
winds, rust or hail, we will have a good crop this 
year. The last three have been very poor business 
years. We did not have a bumper crop during the 
high prices. The year the bottom dropped out of 
the market, our crops were good, raised on high 
costs and sold on a low market. The next year’s 
crops were a failure. Last year we had good crops 
which helped to pay up back taxes, interest and to 
partly pay old debts. Good crops this year, with 
a fair market, will put a great majority of our 
farmers in pretty good shape. Three years ago 
when prices went to pieces, we were compelled to 
go practically on a cash basis. We have kept our 
stock accordingly, buying as our needs demanded. 
If our crops harvest like the present appears to 
indicate, we will need a good supply of material, 
but on the other hand, should adverse conditions 
develop, our trade will be light. Wages are not as 
high as they have been, due to the lack of ability 
to pay. Carpenters are getting about 65 cents an 
hour and board. Our work is practically all coun- 
try work. We have used the decline in prices of 
lumber to every possible advantage. We feel we 
are to have a good business this fall and in fact, 
this month (June) is the biggest in three years.— 
DaAvip FuLuLer & Co. 


UNION MILLS, WasH.—Crop prospects on the 
western slope of the Cascades in Washington were 
never better. The same is true of most of eastern 
Washington. As we get it, many sections of west- 
ern Washington which have had virtual crop fail- 
ures in the last three or four years will have 
bumper crops this year without any doubt. Our 
stock is about 50 percent of normal. Mechanics’ 
wages in our vicinity have advanced about 25 
percent. The public in our vicinity is well in- 
formed as to building costs and the best evidence 
of the fact that they understand costs are lower 
now than in 1920 is that they are building now 
and did not build then. We look for considerable 
building this fall.——UNION LUMBER Co. 


WHEN OpporTUNITY knocks—don’t knock Op- 
portunity. Be financially ready to receive it. 
The Every-Pay-Day Savings Plan will fit wage 
earners for the greeting. 
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DeKalb County Dealers Organize 


DEKALB, ILL., July 2.—Following out their 
intentions at a meeting held early in June, 
the retail lumber dealers of DeKalb County to 
the number of thirty-six gathered here June 28, 
and perfected a permanent organization under 
the name of the DeKalb County Lumbermen’s 
Club. Officers were elected as follows: 

President—A. H. Holcomb, Holcomb Bros., Syca- 
more, Ill. 

Secretary—Phil Lindner, Sandwich, II. 

A motion to have the organization take per- 
manent form was made by E. E. Embree, of 
the E. E. Embree Lumber Co., DeKalb, and 
seconded by E. S. Todd, of Aurora. It was 
decided that the club meet once a month, and 
a membership committee was appointed with 
instructions to get every dealer in the county 
in the club. Charles Schwartz, of Naperville, 
brought up the matter of the Forestry Building 
at Aurora, and urged that members of the 
DeKalb County club assist in making the prop- 
osition a success. After some discussion it was 
resolved that the DeKalb County dealers would 
give their complete support to the enterprise. 

James F. Bryan, secretary of the Illinois 
Lumber Merehants’ Association, was present 
and gave an excellent address on association 
activities. 

One of the questions that came up for dis 
cussion was: ‘*Do you think it will pay a cus- 
tomer to wait twelve months for lower prices 
if he needs a building now?’’ A roll call was 
held on this proposition, each dealer answering 
yes or no as he thought, judging from condi- 
tions in his particular territory. The consensus 





Before the close of the Dixon meeting, five new 
applications for membership in the Illinois Lum- 
ber Merchants’ Association were received. 

On June 29, Messrs. Schwartz, Todd and Ros- 
coe Clark journeyed to LaSalle, where at the 
Kaskaskia Hotel, the annual spring smoker of 
the LaSalle County Lumbermen’s Club was 
held. This had been postponed because of the 
recent death of Will Stevens. Here, too, the 
Forestry Building project was brought up, 
and the proposition approved. 

It was decided that the club would have 
a representative exhibit at the midsummer meet- 
ing of the Illinois Lumber Merchants’ Associa- 
tion, to be held in the Forestry Building, at 
Aurora, Aug. 21 and 22. This exhibit will be 
strictly representative of the LaSalle County 
club. 


Outing at Lumberman’s Country Home 


PHILADELPHIA, Pa., July 2.—Following out 
his usual custom, Thomas E. Coale, of the 
Thomas Kk, Coale Lumber Co., invited all of the 
employees of the Thomas E. Coale Lumber Co. 
and the Franklin Trust Co. and numerous busi- 
ness associates and friends, to spend Decoration 
Day at his country home at Torresdale. Mr. 
Coale has made a practice for a number of years 
to hold this outing, his employees being the 
guests for the day of himself and Mrs, Coale. 

The day was beautiful and approximately 
three hundred guests were in attendance. Two 
excellent meals were served—dinner and supper 

under the trees in old fashioned country 
pienic style. During the afternoon a number 
of athletic contests and games were staged: in- 
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was that anyone needing a house should be 
urged to build now, for conditions in the country 
districts are as near normal as they ever will 
be; labor is working along about the same lines 
as heretofore, and there is really no compari- 
son between conditions in the country and 
conditions in the city. 


Lee County Retailers Meet 

Following the conclusion of the meeting at 
DeKalb, a number of those present -went to 
Dixon, where in the evening, at the Nachusa 
Tavern, a meeting of the Lee County retailers 
had been called. For a number of reasons 
the Lee County dealers havé not been able to 
get together to organize a club. In a very 
impressive and foreeful talk E. 8S. Todd, of 
Aurora, outlined some of the benefits to be 
derived from a club of. this kind. Mr. 
Todd thoroly explained the activities of a 
number of other clubs that have been formed 
thruout the State, and cited how successful they 
had been. TT. J. McGrath also talked, and it 
was decided to form an organization. This 
will be composed of dealers of Lee, Ogle and 
Whiteside counties, and while no name has been 
chosen as yet, officers were selected as follows: 


President—S. L. Griffith, Griffith Lumber Co., 
Ashton, Il. 
Secretary—D. Schuler, Home Lumber Co., Dixon, 


A committee on organization was appointed, 
and included, among others, D. Berry and T. J. 
McGrath. 

Charles Schwartz, of Naperville, told the gath- 
ering at Dixon about the Forestry Building 
proposition, and in resolution form'the dealers 
endorsed the venture. 


EMPLOYEES AND GUESTS OF THE THCMAS E. COALE LUMBER CO. AND THE FRANKLIN TRUST CO., WHO 


Discuss Inventory and Uniform Cost 


New York., July 2.—Two addresses elicited 
so much interest at the quarterly meeting of 
the New York Lumber Trade Association, held 
last Thursday, that the large attendance of 
members remained for more than four hours, 

Joseph F. Murphy, president, opened the 
meeting with a few remarks on the value of 
getting together at all seasons of the year and 
talking over things that apply peculiarly to the 
lumber business. His main theme was co 
operation, and he closed by congratulating those 
present on the fact that their organization was 
on friendly terms with all elements of the local 
trade and with every other association with 
which it comes in contact. 

He was followed by W. S. Beckley, jr., a 
retail lumberman of 423 West Thirtieth Street, 
who spoke entertainingly of a perpetual in- 
ventory. He said the lumberman should take 
a daily record of all material, not only of what 
comes in but what goes out, so that at any 
time he can tell how he stands. 


Mr. Beckley referred to a card system that 
he uses in his own plant, which enables him to 
tell from whom he buys and to whom he sells 
and in that way keep a daily record of all his 
supplies. The great advantage of this, he said, 
is that it facilitates how to buy and one can 
see at a glance how fast his stock is being 
turned over. 

His system is of particular value, Mr. Beckley 
pointed out, in case of fire and in making up 
reports for the Government. It does not take 
extra clerical work, he explained, and if done 
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eluding obstacle, potato, sack races ete. The 
big event of the day was a baseball game be- 
tween the Thomas EK. Coale Yanigans and the 
Franklin Trust Co.’s Giants. ‘‘Swat’’ Me- 
Fetridge, pitcher for the winning team, claims it 
was natural that the Yanigans should win, the 
final score being 11 to 4. 

During the afternoon Mr. and Mrs. Coale 
were presented with a very beautiful auto- 
graph book got up by the guests, which was 
greatly appreciated by both Mr. and Mrs. Coale. 

In the evening the big barn on the Coale 
estate, which had been attractively decorated, 
was utilized as a dance parlor and everyone who 
participated thoroly enjoyed the dances. Vocal 
selections were rendered during the day by Mr. 
Coale and Miss Holden. The music for the event 
was furnished by Pat Reilly’s Ocean City 
orchestra. Among those in attendance was Jim 
Wood, Paul Bunyan’s playmate, who took an 
active part in the arrangements for the day. 
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Named Beneficiary in Uncle’s Will 


CORVALLIS, ORE., June 30.—Several days ago 
R. M. McKinley, cashier and bookkeeper for 
the Covallis Lumber Manufacturing Co., this 
city, received word that by the will of J. P. 
Mackintyre, an uncle who died recently in Can- 
ada, he had been left cash and property to the 
value of $25,000. In commenting on his good 
fortune, Mr. McKinley said that he plans to 
remain in his present position with the Corvallis 
Lumber Manufacturing Co., and did not con- 
template severing his connection with the lum- 
ber industry for some time to come. 


systematically proves most satisfactory. He 
predicted the day will come when a perpetual 
inventory is used in all uptodate yards. 
Members of the association who joined in the 
discussion of Mr. Beckley’s remarks included 
KE. L. Bernard, of Church E. Gates & Co., B. J. 
O’Connell, of the East River Mill & Lumber 
Co., and Mr. Ribbet, of the Harris Flooring 


0. 

E. F. Hunt, secretary Eastern Millwork As- 
sociation, gave a constructive talk on the uni- 
form cost system for lumber yards adopted by 
the National Retail Lumber Dealers’ Associa- 
tion at Chicago. He said the concern that 
wants to succeed today must pay very careful 
attention to purchase and sales and particularly 
to expense. He read interesting figures to show 
how the system works out, and that a great 
deal of interest was shown was manifested 
by the number of questions asked Mr. Hunt 
at the conclusion of his speech. 

In concluding the meeting, Mr. Murphy said: 
‘¢Lumbermen of today know how to run their 
business and to make a living out of it, but do 
not get out of their business the reward com- 
mensurate with their real work if they do not 
systematize their efforts in every way and 
handle their business along lines in accordance 
with things just discussed.’’ 





The Nylta Club will give a shore dinner at 
Brighton Hotel, Long Beach, on July 10. As 
comparatively few of the members can take 
an entire day off, it was decided to make it an 
afternoon and night affair and to utilize home 
talent in the entertainment. 
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July 10—Roofer Manufacturers’ Club, Dempsey 

Hotel, Macon, Ga. Monthly meeting. 

July 12-13—Kentucky Retail Lumber Dealers’ Asso- 
ciation, Middlesboro, Ky. Midsummer meeting. 

July 14—Louisiana Mill Managers’ Association, De 
Ridder, La. Monthly meeting. 

July 16-17—Georgia Forestry Association, Atlanta, 
Ga. Annual. 

July 17—Gum Lumber Manufacturers’ Association 
organization meeting, Chisca Hotel, Memphis, 
Tenn. 

July 21—East Texas Mill Managers’ Association, 

Galveston, Tex. Monthly meeting. 

July 25—Michigan Hardwood Manufacturers’ Asso- 
ciation, Wolverine Hotel, Boyne City, Mich. 
Annual meeting. 

July 25-26—National Lumber Manufacturers’ Asso- 





ciation, Palace Hotel, San Francisco, Calif. 
Meeting of board of directors. 

July 26-27—Pennsylvania Lumbermen’s Associa- 
tion, Williamsport, Pa. Semiannual. 

July 27 Lumber 
Association, Wausau, Wis. Midsummer meet- 
ing. 


Aug. 2-4—Ohio Association of Retail Lumber Deal- 


ers, Breakers Hotel, Cedar Point, Ohio... Mid- 
summer outing. 
Aug. 38-4—National-American Wholesale Lumber 


ee Seattle, Wash. Semi-annual meet- 
ng. 


Aug. 15-16—Southern Sash, Door & Millwork Manu- 


facturers’ Association, Asheville, N. C. Quarterly 
meeting 

Aug. 21-22—Illinois Lumber Merchants’ Associa- 

tion, Forestry Building, Aurora, Ill. Midsum- 


mer meeting. 

Aug. 22-25—Western Planing Mill & Woodworking 
Association, Multnomah Hotel, Portland, Ore. 
Second congress. 
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ments to entertain the ladies and golfers at 
the Walloon Lake Country Club, and those in- 
tending to go are invited to bring their families 
along for an outing, as well as to attend the 
business session. 


Pennsylvania Lumbermen’s Association 


PHILADELPHIA, PA., July 2.—Announcement 
is made that the Pennsylvania Lumbermen’s 
Association will hold its semiannual meeting 
at Williamsport, July 26 and 27, at which time 
a number of important questions will be brought 
up for discussion and other matters given at- 
tention. 


Will Meet to Form Gum Association 


MEMPHIS, TENN., July 2.—July 17 has been 
fixed as the date for the meeting to be held 
in Memphis for the purpose of launching a 
‘‘Gum Lumber Manufacturers’ Association’’ 
for the exclusive purpose of boosting ‘‘ Ameri- 
ca’s finest cabinet wood.’’ 

The organization committee, of which Harry 
B. Weiss, of George C. Brown & Co., is chair- 
man, has issued the call and it is expected that 
there will be a representative attendance. This 
view is based on the fact that the letters re- 
cently sent out by the committee for the purpose 








Tacoma, as Senior Hoo-Hoo, while the other 
posts were filled by Portland men as follows: 
C. C. Crow, Junior Hoo-Hoo; Fred W. Roblin, 
Bojum; David Davis, Scrivenoter; H. J. Ander- 
son, Jabberwock; Harry Officer, Custocatian; 
George M. Cornwall, Arcanoper; W. W. Wilkin- 
son, Gurdon. 

The most popular member. was J. B. Kelly, 
general superjntendent of the Duluth Oregon 
Lumber Co., for it was thru his efforts that so 
many of his company, heads of the various de- 
partments,- were introduced to the mysteries of 
the order of the Black Cat. A dinner preceded 
the coneatenation. Mr. Johnson, who is mem- 
ber No. 2 of the. order, gave a short but very 
interesting description.of the order dating 
back to_its birth. H. R. Isherwood, secretary, 
who is on a tour of the Coast, also graced the 
event with his presence. 


Traffic Association: Meets 


Sr. Louis, Mo., July 2.—Seventeen members 
of the Lumber Reshipping Yards Traffic Asso- 
ciation were present at the June meeting held 
last Thursday. Earl Kauffman, traffic man- 
ager of the Thomas & Prdétz Lumber Co., and 
chairman of the transit committee of the asso- 
ciation, reported progress in- negotiations with 


SPENT MEMORIAL DAY IN THEIR ANNUAL OUTING AT THE COUNTRY HOME OF MR. COALE AT TORRESDALE, PA. 
Sept. 8-12—Concatenated Order of Hoo-Hoo, New 


Orleans, La. Annual. 


Oct. 9-11—National Retail Lumber Dealers’ Asso- 
ciation, Louisville, Ky. Annual. 


Nov. 8-10—American Society of Agricultural En- 
gineers, Chicago, Annual. 


Northern Wholesale Hardwood Meet 


MINNEAPOLIS, MINN., July 2.—Announcement 
is made that the midsummer meeting of the 
Northern Wholesale Hardwood Lumber Associa- 
tion will be held in Wausau, Wis., on Friday, 
July 27. More details of the matters to be 
discussed will be given out later. However, 
those who intend to go to this meeting and who 
will stop in Wausau over night are requested 
to write Frank Timlin, in care of the Wheeler- 
Timlin Lumber Co. at Wausau, who will make 
hotel reservations. 
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Call for Michigan Hardwood Annual 


CapILLac, Micu., July 2.—Announcement is 
being sent out by J. C. Knox, secretary of the 
Michigan Hardwood Manufacturers’ Associa- 
tion, for the seventeenth annual meeting of 
the organization, to be held at the Wolverine 
Hotel, Boyne City, on Wednesday, July 25. In 
addition to the regular committee reports, elec- 
tion of officers and directors for the ensuing 
year, there will be a special representative of 
the Forest Service present, in the person of Dr. 
Raphael Zon. There will also be representa- 
tives from the State conservation board at 
Lansing. 

The Boyne City members have made arrange- 


of ascertaining the sentiment of the trade re- 
garding such an association have brought hearty 
approval. It is believed that manufacturers 
having an annual production of more than 200,- 
000,000 feet of gum lumber and veneers will be 
in attendance. It is suggested that dues will be 
assessed on the basis of 25 cents a thousand feet 
and that the fund for trade extension work will 
be in excess of $50,000. Sentiment thus far 
appears to be strongly against any statistical 
activities as well as against any interference 
with present grading or inspection rules. 


(san aadaanaae. 


Fifteen Portlanders Enter Hoo-Hoo 


PORTLAND, ORE., June 30.—C. C. Crow, re- 
cently elected Vicegerent Snark of Hoo-Hoo 
for the western Oregon district, called a con- 
catenation Thursday night at the Portland 
Hotel, and it was a real sizzling affair, with 
fifteen kittens in the litter. One of them, 
Julius F. Kummel of the United States Forest 
Service, had been thru tke paces before, his 
initiation this time being reinstatement. The 
other new members are Julius Valentine Hof- 
man, Forest Service; John R. Hurlbert, Sunset 
Logging Co.; John Henry Durant, Perey A. 
Price, Michael John Jennings, Hugh Alce 
Moore, Benjamin Franklin Beamer, Walter W. 
Kelly, Charles C. Leete, Hugh Davis Kester, 
E. D. Knauf and John William MacKinnon, 
all of the Duluth Oregon Lumber Co.; Arthur 
Wirz, of the South Portland Shingle Co., and 
Merrill Eugene Robinson, of the Dollar Port- 
land Lumber Co. Bolling A. Johnson, of Chi- 
cago, acted as Snark, Maj. E. G. Griggs, of 


the carriers for the establishing of a St. Louis 
transit rate for extreme western shipments of 
southern hardwoods. 

Reading of correspondence and routine busi- 
ness were taken up. The entertainment com- 
mittee was instructed to plan some ‘‘suitable 
entertainment’’ during the next three or four 
weeks. 


Adopts Constitution and Bylaws 

SHREVEPORT, LaA., July 2.—The constitution 
and bylaws of the Shreveport Lumbermen’s Club 
were adopted at the club’s meeting last week. 
The list of charter members was left open two 
weeks longer in order to give all lumbermen of 
the city the opportunity of becoming charter 
members. 

The program of the meeting was featured with 
two talks. One was by A. O. Davis, wholesaler, 
who spoke on ‘‘ Advertising and Home Build- 
ing,’’ both of which activities he encourages. 
The other talk was on ‘‘Transportation,’’ by 
J. C. Walker, general agent here for the Kansas 
City Southern Railway, who told of the activ- 
ities and plans of the railroads towards improve- 
ments, extensions ete. 

The club issued an invitation to former United 
States Senator J. W. Bailey of Texas to ad- 
dress it. Mr. Bailey will be the main speaker 
for the July Fourth celebration here, and the 
lumbermen asked him to be their guest at lunch- 
eon the day before. 


MAYBE A DOLLAR doesn’t go as far as it used 
to, but it goes a lot faster. 
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Retailer Makes It Easy to Own Home 


SouTH BEND, IND., July 3.—‘‘The enormous 
amount of furniture and other goods sold on 
the installment plan, suggested to me our 
method of selling three-room-and-porch houses 
on weekly payments of $7 and $8 a week, and 
on Studebaker pay day each week. we now have 
to have a special girl to take care of the pay- 
ments at our office on these contracts,’’ said 
Walter G. Eckler, president of the Henry 
Eckler Manufacturing Co., of this city. ‘‘I 
want to make it as easy for a man to own his 
home as to own an automobile, or a phono- 
graph or the furniture in his home, because each 
one of these and also almost anything else he 
can buy, will depreciate faster than a home, 
and will wear out while the home is worth as 
much or more than it cost him should he want 
to sell it. Practically anything of permanent 
use can be bought now on the payment or in- 
stallment plan—books, clothing, pianos,—but it 
is hard for most people to save up more than 
a few hundred dollars, and with the least ex- 
pensive homes costing $5,000 and upwards, a 
great many men are afraid to start in on 
anything that seems such a big financial under- 
taking. Besides, people nowadays live in their 
automobiles and they do not entertain as used 
to be the custom years back, when Sunday 
everyone would invite or be invited to a big 
Sunday dinner. The women figure that taking 
care of a big house requires too 
much time and work and so they 
want a small house. At least, a 
large class of people do in this city 
of about 75,000. But it is hard 
to find anything to rent here and 
even then, a couple of rooms cost 
as much or more than the plan we 
are using. Besides, the pride of 
ownership is a splendid thing, and 
if a man is enterprising he can 
grow vegetables for much of the 
living of the family on his lot, not 
only during the summer, but also a 
good supply to help out on food 
through the winter too, and there 
is always a vacant lot near that 
he ean get to use for more garden. 
In this way thrift is enco 
and the start is the only hard part. 
With this plan the start is so easy 
that since we put this plan on last 
April we have built thirty such 
houses and one day last week seven 
new contracts under the plan went 
thru. 

‘<The start of this plan is like many other 
plans, such as building and loan companies, 
and others, in that the home owner must own 
the lot clear and we do not often vary from 
that requirement. But: tne lot need not be an 
expensive one and they can be had here for 
from $400 to $700. Once the lot is paid for, 
the rest is very easy. We build an 18x20-foot 
house of three rooms—living room, about 
10x18; ‘kitchen, and bedroom, about 9x10, 
each—and front porch, on a land eontract form 
that has the approval of the South Bend Real 
Estate Board. Under this contract the home 
owner sells the lot to us and we build the three- 
room house all complete at a price so that $8 
a week pays for it in less than two years. The 
contract with blanks for payments, is printed 
in neat book form. The buyer figures that even 
if he should lose, it would not be a great loss, 
but he takes the position that it is not a ten 
years or so matter to pay out, as on a $5,000 
or $6,000 house, even at only 10% down and 
1% a month plus taxes, assessments, insurance, 
and so on. Also, 1% a month on $5,000 or 
$6,000 with all the extras, is beyond his means 
and if it is not, it seems like a moun- 
tain of debt and responsibility to carry. 
When we put on this plan a few months ago, 
I expected that the idea would appeal mostly 
to the foreign and colored class of buyers, who 
are used to small living quarters, but among 
our buyers are a good many who have decided 
that a big house is too much of a care and 
ties up too much money, and this plan seems to 
just fit what they want. In addition to the lot, 





we usually get a payment of about $50 down, 
so our equity is sufficient, but besides we, of 
course, look up the ‘‘moral hazard,’’ which is 
not hard to do because we have a credit rating 
bureau here and we have’ the applicant tell 
where he works and give some reference as to his 
moral character and we do not accept the ap- 
plications the same day they are made. Usually 
by the next day we are able to satisfy ourselves. 
Every one of the buyers of these three-room 
houses owns an auto, come to think of it, but 
this is of course an automobile town. We 
handle this plan so that the real estate man, 
if he makes the sale, gets $50, so we have them 
working for us in selling these houses. Some 
men who own low priced vacant lots are also 
using this plan to sell their own lots, by getting 
people to buy the lots and have us build these 
little, cozy homes for them. Of course, if the 
buyer brings us a clear deed for the lot, we 
do not need to go behind that. Maybe he has 
given a mortgage on his car to do so, but that 
is not for us to ask about. Lots of people have 
mortgaged their home to buy an auto, so why 
not mortgage the auto to buy a home? 

‘‘The building is done by contractors, who 
also get a good profit for the work, and they 
too, besides the real estate men, are helping 
us to place these small homes. The lumber 
costs not over $340 and the labor $160 on these 


for, we are not thru, because later it may be 
possible to get the owner to put up a better 
house when he has enough of an equity to be 
able to do that, and we know that he is prompt 
in his payments. The three-room house then 
can be used as an addition at the rear of the 
large house, for which reason we build them 
well back on the lot, or the three-room house 
can be moved to the rear of the lot and easily 
remodeled into a two-car garage. So in either 
case, it is not a loss. We have thought of 
building the three-room house with garage 
doors fastened in however, so that they could 
more easily be converted into a garage, but 
we find that most people rather object to the 
idea of living in a garage, even as a tempo- 
rary matter, and thus it seems that our present 
plan is best. 

‘*This plan has helped us to make an in- 
crease in business from January to June lst 
this year of 152% as compared with the same 
period last year. Since June 1 business has 
quieted down giving us a chance to catch up 
a little and think about remodeling or rebuild- 
ing our office. For several years I have been 
keeping a file of clippings from the AMERICAN 
LUMBERMAN with this idea in mind so when 
I get ready I will have a fine supply of excel- 
lent ideas and suggestions at hand for con- 
sideration and guidance by making use of 
others’ experience and efforts. 

‘*One reason why I like this 
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three-room house plan is because 
it assists in a rapid turnover and 
also avoids open accounts. We 
earry only $63,000 to $64,000 in 
open book accounts and that is not 
large for our volume of business, 
but the land contract plan on 
which these three-room houses are 
built is better than an open ae- 
count. We also use another plan 
to avoid open accounts, and still 
give the buyer time in which to 
pay on the installment plan, this 
being the lease and option plan 
under which a man can buy his 
own lumber and put up a building 
himself, or with the help of a 
neighbor, or carpenters who will 





Type of houses being built at South Bend, Ind., and eagerly bought on 


small weekly payments 


houses, and I can guarantee these prices. The 
profit is better than on a_ five-room house, 
modern, on which about the best we could do, 
would be to get a down payment of about 
$400 or $500 and $35 monthly. The three-room 
houses are usually built on lots that do not 
yet have sewerage, but most of them have city 
water and electric light. They do not have 
furnaces, of course. Plasterboard is used, so 
one of these houses can be built in a very short 
time. Every retail lumber man has such things 
as 2x4’s that are a little crooked, drop siding 
on which a little mortar has fallen, and material 
that has been returned for one reason or an- 
other, or none, but which has to be taken back 
to avoid offending a customer, and they are 
not always perfectly reasonable. Well, these 
small houses afford a splendid way to use up 
such material that is perfectly good, but could 
not be sold at the price it should bring, without 
loss or sacrifice to the retail lumberman. The 
amounts of materials used in these little houses 
is of course small, so these items can be worked 
in without loss. 

‘«There is only one disadvantage that I know 
of with this plan and that is that the laws in 
Indiana give one year for equity of redemp- 
tion, and so, if a buyer should simply refuse 
to pay, he could use the house and occupy it 
for a year. This is a trouble that we have 
not had, and by use of reasonable care in 
accepting applications, it is not apt to arise. 
Of course, if a man should decide to redeem, he 
would have to pay interest on the back pay- 
ments as well as the payments themselves. 

‘*But when the three-room house is all paid 


do such work out of hours. On this 
plan about 10 percent over list 
is charged. For example, on a bill 
for $328.20 the payment would be 
; say $228.20, leaving $100, which 
is paid $15 a month with 7% interest. On this 
plan we retain the ownership of the material 
until it is all paid for. 

‘*T am anxious to do whatever I ean to help 
people to own homes, because these are living 
monuments to the business and are lasting—not 
like an automobile that wears out in a few years. 
Besides, owning a home makes a man a better 
citizen, and it is an incentive to save, rather 
than to spend, as some other things.’’ 

On the wall of Mr. Eckler’s main office hangs 
the following: 

“There can be no such thing in the highest 
sense as a home, unless you own it. There must 
be an incentive to plant trees, to beautify the 
grounds, to preserve and improve. It’ elevates a 
man to own a home. It gives a certain independ- 
ence, a force of character, that is obtained in no 
other way. A man without a home feels like a 
passenger. There is in such a little of the vagrant. 
Homes make patriots. He who has sat by his own 
fireside with wife and children, will defend it. 


When he hears the word country pronounced, he 
thinks of his home. 

“Few men have been patriotie enough to shoulder 
a musket in defence of a boarding house. 

“The prosperity and glory of our country de- 
pend upon the number of our people who are the 
owners of homes. Around the fireside cluster the 
private and the public virtues of our race.” OWN 
YOUR OWN HOME FIRST. 


("SEGRE EEBEZLAES 


TWENTY-THREE GOLD DREDGES were operated in 
Alaska during 1922, and produced $1,767,750 
worth of gold, according to a statement by the 
Department of the Interior. They excavated 
3,186,340 cubic yards of gravel, hence the value 
of the gold recovered was 55 cents to the cubic 
yard. Dredge mining is on the increase in 
Alaska. 
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Northwestern Association Submits Proposed 
Code of Ethics For Discussion and Criticism 


MINNEAPOLIS, MINN., July 2.—The North- 
western Lumbermen’s Association has just made 
public the proposed code of ethics and business 
practice which was prepared by a special com- 
mittee appointed at the last convention of the 
association held here. George D. Rose, of the 
Spahn & Rose Lumber Co., Dubuque, Iowa, 
president of the association, is chairman of the 
committee. 

Comments and suggestions for changes are 
invited by the association. The proposed code 
will be discussed at every district meeting of the 
association, and criticisms both favorable and 
unfavorable will be analyzed and presented at 
the next convention to be held in Minneapolis 
some time in January, 1924. 

Following is the text of the code in its pres- 
ent form: 

ARTICLE 1 
General Declarations 


It is our belief that the retail lumber yard is an 
economic necessity, affording the most efficient and 
satisfactory method for the distribution of building 
materials, and that the inter-dependence of one 
on the other of all those engaged in the manufac- 
ture and distribution of building materials must 
be recognized in order that proper business stand- 
ards may be obtained. 

We believe that in order that we may bring the 
highest order of service to the consumer that we 
must extend to and ask from the manufacturers, 
wholesalers and jobbers of products in which we 
deal, the most hearty codperation, friendship and 
good will so that we may work jointly to solve the 
problems arising thru the manufacture and dis- 
tribution of building materials. 


ARTICLE 2 
The Proprietor, Manager or Executive Authority 


As the personal or business character of the 
proprietor, manager or the executive officer (if it 
be a corporation) is the basis of right conduct in 
any business, the following character marks are 
deemed a prerequisite for the successful actualiza- 
tion of the code. 

The head of the business should be a moral man, 
physically fit, of sound integrity, of good reputa- 
tion, unquestioned honesty and credit standing. 
On the purely social side, he should be kindly, 
courteous and sincerely friendly. 

He should consider his business an honorable 
occupation, and realize that it affords him a dis- 
tinct opportunity to serve society. 

He should keep informed on lumber ideals, prin- 
ciples and practices thru subscription to leading 
trade magazines, participation in the activities of 
his association, be alert to utilize new and progres- 
sive ideas for the betterment of his business and 
willingly coéperate with others in aiding the ad- 
vancement of the lumber industry as a whole. 


ARTICLE 3 


Section One—Rules of Conduct Governing the 
Relation of the Employer with the Employees 


Employers should not advocate, aid or assist 
others in any movement which seeks any object 
other than square dealings with employees. 

1. Hiring and dismissing should be on the basis 
of ability or disability to perform the work de- 
sired. ‘The employer should promptly weed out 
any employees who are retarding the progress of 
the business by unfortunate temperament, incorrect 
views on business methods and business relation- 
ship, or inecapability. 

2. The employer should study and know the in- 
dividual abilities of his employees, so that he may 
place them in positions for which they are best 
fitted, and justly promote them as opportunity 
offers. All promotions or advancements should be 
made solely on the basis of merit. 

3. Continuance of employment should be guar- 
anteed for faithful work. The employer should re- 
ward industry, loyalty, ability and unusual effort. 

4, The employer should educate his employees in 
the technical and practical phases of the lumber 
business, not only for their own advancement, but 
for their increased efficiency as a unit in the busi- 
ness, 

5. The employer should instruct his employees as 
to the correct standards of practice in the conduct 
of the business, so that the code of ethics of the 
Northwestern Lumbermen’s Association be carried 
into effect by every employee. 


Section Two—Rules of Conduct With Those From 
Whom He Purchases 

1. Courtesy should be extended to all salesmen or 
representatives inquiring for business. It is thor- 
oly good conduct to decline to see salesmen who 
desire to present subjects of no interest to the 
purchaser. 

2. The time of salesmen should not be needlessly 
wasted in having and completing interviews. 

3. Truth and honesty should be observed in all 
interviews. No misleading statements should be 
made to secure lower prices, nor should prices of 
competitive firms be shown to each other. 


4, The seller who offers a lower price for equal 


quality and quantity should get the order. It 
should not be given to his competitor who reduces 
pron Da to meet competition or to undersell a com- 
petitor. 


5. The purchase of goods of specified quality 
permits acceptance or rejection of same provided 
after delivery and examination goods should prove 
to be not up to quality represented by seller. 


6. Purchasers should require a written copy of all 
terms and conditions of a sale, and see to it that 
the conditions and terms are plainly stated and 
that the copy delivered to the purchaser is an 
exact counterpart of the copy retained by seller. 


7. Close-inspection of purchases should be made 
by the purchaser, both to keep sellers rigidly to 
delivery of quality of goods purchased, and to pro- 
hea a customer regarding quality of materials 

ought. 


8, It is thoroly ethical to decline to accept goods 
delayed in delivery beyond the time specified, pro- 
vided that acceptance would cause loss to the pur- 
chaser. It is unethical to decline goods on delayed 
delivery if no loss has resulted from such delay. 


9. The terms of payment governing the purchase 
and the place of free delivery shall be fixed at the 
time the purchase is made, and carried out to the 
letter. Discounts for cash can be taken only if 
payment is made within the time limit specified. 


10. All bills for purchases should be paid accord- 
ing to specified terms of sale. If long-term pay- 
ments are desired, a legitimate interest charge 
should be paid for the accommodation. 


11. All bills should be paid when due, and with 
local checks, or explanation should be made to 
creditors for failure to do so. 


12. Deductions made for delivery costs should not 
be made unless the delivery is made at a place 
other than that specified or unless such deductions 
are called for by the contract. 


13. Goods should not be returned after lapse of 
unreasonable time and in no case should mer- 
chandise be returned freight collect. 


14. All goods received in error or in excess of 
those billed and all undercharges should be promptly 
reported, in the same manner as are incorrect 
charges and overcharges. 


15. Any complaint as to quality or quantity 
should be reported immediately by the purchaser. 


16. Arbitrary adjustment of bills for any cause 
whatsoever, without notice, is unethical. 


17. It is wrong to seek to obtain redress in ad- 
justment by threat to discontinue business relations. 


18. Errors in purchasing should not be corrected 
by rejection or nonacceptance of goods on falsities. 


19. The purchasing agent should not accept any 
gratuity, commission, allowance or any indirect 
profit in connection with any purchases, and the 
seller must not offer any. 


20. He should not, while acting as purchaser, 
be at the same time, without disclosing the fact to 
the proprietor or executive officer if it be a cor- 
poration, a director or shareholder in any com- 
pany, or own any interest in any business or part- 
nership from which he purchases. 


Section Three—Rules of Conduct With Fellow 
Dealers 


The rules of conduct under this section have 
as their object the promotion of fair and equitable 
competition in the lumber business. 


1. The lumberman should establish and maintain 
intimate, cordial and friendly relations with other 
dealers, 

2. The lumberman should practice clean and 
honorable competition. 


3. The lumberman should lead and support others 
in the trade to higher ideals of business integrity 
and morality, and each and all should discounte- 
nance and condemn bribery of competitors’ em- 
ployees, spying on competitors’ plans, trailing of 
competitors’ delivery and sales agents, bribing or 
offering gratuities to railroad employees for in- 
formation about competitors’ shipments, abstract- 
ing, copying or unfairly obtaining information in 
regard to a competitor’s business. 


4. The lumberman should not make false or dis- 
paraging statements, either written or oral, or 
circulate harmful rumors, respecting a competitor’s 
product, his selling prices, or his business, financial 
or personal standing. The lumberman should not 
simulate the trade mark, trade name, slogans or 
advertising matter of his competitor. 

5. The lumberman should not solicit the cancel- 
lation of orders previously placed with another 
dealer, but should consider an order placed with a 
competitor as a closed incident. 

6. No dealer should directly or indirectly solicit 
an employee to leave the employment of another 
dealer. 


Section Four—Rules of Conduct With General 
Public 

1. It is improper practice to engage in any move- 
ment which is contrary to law or public welfare. 

2. The lumberman should have a lively interest 
in all that relates to the civic welfare of his com- 
munity, and should join and support the local, 
civic and commercial associations. He should par- 


ticularly participate in those movements for public 
betterment in which his special training and ex- 
perience qualify him to act. 


3. The lumberman should gather and dissemi- 
nate practical and useful information relating to 
the building business in order to provide the public 
with fair and correct general understanding of 
building matters, and also to refute untrue, unfair 
or exaggerated statements on such subjects appear- 
ing in the public press or elsewhere. 


4, The lumberman should inform himself on the 
provisions and decisions of the United States In- 
come Tax Law, so that his annual report will 
comply with the law, and be found correct in all 
particulars by government inspectors. 


5. The lumberman should inform himself con- 
cerning the local, State and national laws lat- 
ing the lumber business, particularly those relating 
to housing regulations, health and sanitation, and 
should always cojperate with the proper authorities 
in the enforcement of such existing laws. 


6. The lumberman should interest himself in all 
proposed legislation affecting the lumber industry 
study its provisions, justice and fairness an 
take measures, in connection with others, to see 
that the best interests and welfare of the retail 
porn nd industry and the community are safe- 
guarded. 


Section Five—Rules of Conduct With Customers 


Dealers will create confidence with the purchas- 
ing public by deserving it. The object of rules 
of conduct under this section is to make satisfied 
customers. 


1. The dealer should take advantage of no man’s 
ignorance, and should see that employees are 
truthful, and straightforward and that they do not 
misrepresent or overcharge. Treat the keen and the 
confiding buyer alike. 


2. The dealer must not take unfair advantage of 
purchasers by profiteering in seasons of great de- 
mand, short supply, or in other emergencies. 


3. The dealer should adopt some rational and 
efficient cost system so that he may secure a just 
and fair percentage of profit on all sales. In 
figuring the cost, the dealer must not only include 
labor and material, but also the proportionate cost 
of wear and tear of plant and equipment, interest 
on borrowed money, losses in business and all other 
— which arise out of the operation of the 

usiness. 


4. The custom of giving out-of-the-ordinary serv- 
ice, or giving extra service wtihout charge, is not 
good business. A fair remuneration should be 
charged for such transactions. 


5. The dealer should be accurate in his printed 
or oral words, whether they be part of a sales 
talk, or general conversation with patrons or 
others. Accuracy is not only the absence of 
actual misstatement, but also the presence of any 
facts which will prevent the hearer or reader tak- 
ing a wrong inference or making an incorrect 
deduction. 

6. Any wilful misrepresentation as to market 
conditions or supply to justify prices charged is 
fraudulent and therefore to be condemned. 

7. Advertisements which are false, or which have 
a tendency to mislead or which do not convey the 
whole truth, or which do not conform to business 
integrity, are unethical. 


ARTICLE 4 


Rules of Conduct Governing the Making and 
Executing of Contracts 


The rules of conduct under this section have as 
their object the regulation of contracts between 
all of the parties mentioned in the code, to-wit: 
The employer and employee, buyer and seller, the 
lumberman and the purchasing public etc. 

1. Contracts should be made so that all of the 
parties to the contract are mutually benefitted. 

2. A contract should be simple in offer and ac- 
ceptance, sufficiently formal to be valid; with the 
considerations concisely expressed and with an 
object unquestionably legal. It should avoid ob- 
scure language, useless verbiage, and the inclu- 
sion of socalled “joker” clauses. 


3. A contract should never be signed without 
reading and fully understanding it. 

4. Dealers should refuse to sign a contract the 
provisions of which are not mutually beneficial. 

5. The terms of the contract should be carried 
out according to the spirit as well as to the letter 
of the agreement. 

6. The word-of-mouth contract is as valid as 
the written contract, and must be as faithfully 
carried out. 

7. Dealers should always uphold the honor and 
integrity of their trade by faithful performance 
of all of the provisions of the contracts, both 
written and verbal, which they make, or which are 
made by authorized agents in their employ. 

8. Specifications accompanying a contract should 
not only state the quantities, qualities and a com- 
plete description of articles specified, but also 
clearly define the trade terms used or trade names 


(Concluded on Page 69) 
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Leading retail lumber dealers of Californiaand wives and families snapped in Richardson Grove in the Humboldt County redwood region 


on inspection trip arranged by the California Redwood Association. 


Five days were spent, beginning June 18, traveling by auto and 


visiting various mills and points of interest, the return to San Francisco being made June 22. 





Lumbermen at Play 


California Retailers Inspect Redwoods 

SAN FRANCISCO, CALIF., June 30.—Acting up- 
on the invitation of the California Redwood 
Association, retailers from various parts of the 
State spent five days in an automobile inspection 
tour of the redwood region, especially in Hum- 
boldt County. Members of the party from the 
vicinity of San Francisco Bay assembled on the 
first day of the tour on June 18 and during the 
afternoon, drove to Willits where motor parties 
from other parts of the State joined them. In 
the party were members of the San Joaquin Val- 
ley. Lumbermen’s Club, the Sacramento Valley 
Lumbermen’s Club, and the Central California 
Lumbermen’s Club. At Willits the plant of the 
Northwestern Redwood Co. was inspected and 
then followed a dinner and dance at the hotel. 
The next morning the party continued into the 
heart of the coast redwood country, reaching the 
Eel River section before noon. The most beauti- 
ful group of redwoods in this section was reached 
at noon at Richardson Grove and after luncheon 
there the party continued on to Eureka. 

During the following two days of the tour, a 
thoro inspection was made of logging camps, 
mills and reforestation nurseries in the region, 
among the plants visited being those of the 
Pacific Lumber Co. at Scotia, the Perey Brown 
mill near Scotia; the Hammond company’s mill 
on Samoa Island in Humboldt Bay; the Dolbeer 
& Carson, Holmes-Eureka, and the McKay lum- 
ber companies’ mills in Eureka, and also the Bay- 
side mill. At these plants the party was shown 
every operation involving the handling of red- 
wood from the time the tree was cut until the 


lumber was ready for shipment to the retail , 


yard. 

Just outside of Kureka, the Pacific Lumber Co. 
is logging a comparatively new tract and at the 
same time is practicing an extensive reforesta- 
tion scheme. As fast as trees are cut, new ones 
from the nursery at Scotia are planted to take 
their place. The planting and growing of the 


new trees was thoroly explained to the visitors. 
The nursery at Scotia and one at Fort Bragg in 
Mendocino County owned by the Union Lumber 
Co., of San Francisco, are expected to furnish 
sufficient trees within the next fifteen years to 
plant 10,000 acres a year in redwoods. 

A get-together banquet was held in Eureka 
before the return journey was started and re- 
tailers, mill operators and representatives of the 
Redwood association and others interested in the 
industry and conservation were brought into 
closer communion and understanding, views be- 
ing frankly aired and exchanged. On the way 
back the party inspected the huge plant of the 
Pacific Lumber Co. at Scotia and also the 
nursery. The party then split up, following the 
Redwood Highway on to Willits and then on to 
their homes. 
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Western Illinoisans’ Annual Picnic 


LAH AarpPE, Iuu., July 2—Members of the Wes- 
tern Illinois Lumber Dealers’ Club and their 
families gathered at the Tri-County Country 
Club grounds for their annual picnic here June 
28, and while the attendance was not as great 
as expected, owing to an all night rain, a general 
good time was had by all who attended. John 
M. Lyon, of LaHarpe, acted as master of cere- 
monies, and the ladies of the Christian Church 
were in charge of the excellent dinner that was 
served. Acting as toastmaster, Mr. Lyon called 
upon several of the visitors and local men for 
short talks. 

The afternoon was spent as each individual’s 
fancy dictated. There were card tables and 
music in the club house, and the LaHarpe 
orchestra furnished music for the dancing and 
singing. Those who desired played golf, and 
during the afternoon impromptu teams played 
six or seven innings of baseball, resulting in a 
tie score. Horseshoe pitching also furnished a 
good deal of amusement, and completed the 
program of outdoor sports. 


New Jersey Exchange in Outing 


Newark, N. J., July 2.—The fifth annual 
outing of the New Jersey Lumber Exchange 
was held at Blasberg’s Farm, North Paterson, 
on June 26, and a full day of sports was 
enjoyed by the seventy-five lumbermen who 
attended. 

The day’s program consisted of a number of 
athletic and sporting contests, to the winners 
of each of which handsome prizes were awarded. 
In the quoit pitching contest, W. Breinig, vice 
president of the Anderson Lumber Co., Passaic, 
and H. M. Smith, of E. M. Stiles, Paterson, 
same out on top in a very close contest, being 
awarded a pair of solid brass quoits in a velvet 
lined case. Edward Balch, of the John O’Rourke 
Co., West Orange, George P. Hedden, of the 
Hedden Clark Lumber Co., and J. B. McGarry, 
assistant secretary of the lumber exchange, tied 
for first place. 

The nail driving contest was won by David 
Keefe, of the Waldwick Coal & Lumber Co. 
A. E. Jelleme, president of the Anderson Lum- 
ber Co., was second, and E. J. Kernahan, presi- 
dent of the exchange, was third. 

A. E. Jelleme won the putting contest, with 
W. J. McDonough, of the Rudgers Builders’ 
Supply Co., Montclair, being second. Frank 
Wallace, president of the Heidritter Lumber Co., 
and Kenneth P. Gregg, president of Gregg & 
Co., managers of the exchange, tied for third. 

In the annual baseball game composed of 
teams representing Essex County and Passaic 
County, the former won. Kenneth McClave, of 
E. W. McClave & Son (Ince.), pitched for the 
Essex team. The umpire was Edward J. McFee- 
ley, of the Alfred B. Ayers Co. (Inc.), Newark. 

In the tug-of-war contest a team composed 
of Frank Wallace, captain, and Irvy Myers, Ray 
Myers, David Keefe, Kenneth McClave, E. Mit- 
ler, H. Chenery, and Edward Wolfe captured 
the honors. 

The archery competition was won by R. W. 





























MILL AND PLANT OF THE PACIFIC LUMBER 


cO. AT SCOTIA, CALIF., IN THE HEART OF THE COAST REDWOOD 
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Some of the Guests Who Attended the Annual Picnic and Barbecue of the Wholesale Lumbermen’s Club of Birmingham at Westlake, Ala. 


Hartpence, president of the J. F. Glasby Lum 
ber Co., Newark; W. H. J. Gwyer, of the 
W. H. J. Gwyer Co., second; and J. J. Reilly, 
secretary J. F. Glasby Lumber Co., third. 

During the progress of the shore dinner which 
was tastily served, with plenty of adornment, 
speeches were made by Mr. Wallace and Presi- 
dent Kernahan. Mr. Gregg spoke on the con- 
servation of the forests, stressing especially the 
necessity for their protection from fire. 

Special credit is due to the efforts of the 
entertainment committee, consisting of Chair- 
man MeDonough and H. B. Clark, J. D. Smea- 
ton, and Porter Van Riper. 


B@aaeaaaaaaaaes 


Portland to Stage Big Picnic 


PORTLAND, ORE., June 30.—At the weekly 
luncheon Wednesday of the Portland Lumber- 
men’s Club, Forrest C. Haworth, chairman of 
the entertainment committee, reported that on 
Wednesday, July 25, the annual lumbermen’s 
picnic will be held at Crystal Lake Park, and 
that it will be bigger and better than ever. 
It is expected that a large number of lumber- 
men from outside districts will come in for 
the day with their families. It will be a big 
day for everybody, with something doing all of 
the time. 

Fred W. Roblin, who had just returned from 
the East, spoke briefly on what he had seen 
on his pilgrimage aside from an overwhelming 
number of Shriners, and that was that while 
the lumber markets were rather soft, the re- 
tailers are moving their stocks rapidly and will 
undoubtedly begin buying soon. The softness 
in the markets he attributed as much to the 
mills trying to force lumber on their customers 
that they did not need, as to a buyers’ strike. 
‘‘No one in the East seems to worry about 
future conditions,’’ said Mr. Roblin. ‘‘TI think 
we out here are doing all the worrying.’’ 


Wholesalers Hold Big Picnic 


BIRMINGHAM, ALA., July 2.—Between two 
hundred fifty and three hundred guests attended 
the annual picnic of the Wholesale Lumber- 
men’s Club of Birmingham held at Westlake 
on June 26. 


The barbecue dinner that was served was 
voted the best that the club had ever had. 
Boating, dancing, horseshoe pitching, target 
shooting, bowling, boating and fishing were the 
amusements furnished by P. B. Brown, chair- 
man of the entertainment committee. 


(gg@@a@@anaeeens 


Lumbermen Fish, Frolic and Plan 


MINNEAPOLIS, MINN., July 3.—A fishing con- 
test and a real lumberjack dinner were features 
of the big picnie of the dealers of Minnesota 
District No. 7 (Montevideo) and their families, 
held on Sunset Beach, Lake Minnewaska, Glen- 
wood, a few days ago. Short talks were made 
by Secretary W. H. Badeaux and Field Manager 
J. R. Fraine, of the Northwestern Lumbermen’s 
Association, and J. W. Mericle, chairman of the 
district. C. O. Ettesvold, of the Glenwood Lum- 
ber Co., to whom much of the credit for a large 
and successful picnic is due, officiated as toast- 
master. 


The secretaries of the various Iowa retail lum- 
bermen’s associations and the chairmen of the 
organized Iowa districts recently met with Sec- 
retary Badeaux for the purpose of discussing 
plans with regard to future activities of dis- 
trict organizations. The meeting was held at 
the Savery Hotel, Des Moines. A number of 
changes were made in districts already or- 
ganized, and plans were laid for organizing the 
balance of the State as speedily as possible. 
The subjects to be discussed at the meetings 
were considered, and a regular program of pro- 


cedure formulated. Among the subjects listed 
for consideration at future meetings are: Cost 
of doing business, extension of credits, stock 
and stock turnover, building laws and codes, 
code of ethies, and transportation problems. 


Family Picnic of Knot-Hole Club 


LINCOLN, NeEB., July 2.—About seventy-five 
persons, consisting of lumbermen, salesmen, and 
their families, attended a family picnic of the 
Knot-Hole Club, held at Crete, on the afternoon 
of June 29. A business session was combined 
with the picnic, and while the lumbermen were 
in session at the Cosmopolitan Hotel, the ladies 
were taken thru the Fairmont Creamery Co.’s 
plant and later to a large poultry farm near 
Crete, where they inspected a 10,000-egg ineu- 
bator hatching out little chicks. Among the 
questions discussed at the lumbermen’s business 
session were ‘‘ Market Conditions; ’’ ‘‘ A Cement 
Sack Interchange;’’ ‘‘How to Sell Coal for 
Cash;’’ ‘‘Washboard Red Cedar Shingles’’ ete. 


At 5 o’clock those who desired went in swim- 
ming at the Crete municipal pool. At 6 o’clock 
every one in the party drove over to Vavar’s 
Park, where a regular league ball game was 
played between the fat and the lean lumbermen 
present. A very exciting game was played, and 
the fats won, having most of the sluggers on 
their side. After the game an old fashioned 
picnic supper was spread, with plenty of lemon- 
ade and ice cream for all. Several large balloons 
were sent up for the delectation of the ladies 
and children. 


IT IS ESTIMATED by financial authorities that 
$250,000,000 a year—or about $8 a second—is 
contributed by gullible persons to the promoters 
of fake oil enterprises. 

















FORESTS, WHICH WERE INSPECTED BY THE DELEGATION OF CALIFORNIA RETAIL LUMBER DEALERS 
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National Production, Shipments and Orders 


WASHINGTON, D. C., July 2.—The following statistics on the lumber movement were compiled by the National Lumber Manufacturers’ Association: 


Softwoods: 


Week ended: 1923, June 23, 385 mills; 1922, June 24, 382 ao 


SOE. FS DOOOCINIION ec h.06. 0006 r sr ccecccvacvdtsecsverves 
West Coast Lumbermen’s Association 
Western Pine Manufacturers’ Association 
California White & Sugar Pine Manufacturers’ Association. 9,628,000 
California Redwood Association 10, 


North Carolina Pine Association 


Northern Hemlock & Hardwood Manufacturers’ Association 2,912,000 
Northern Pine Manufacturers’ Association 13,832 


Totals, one 





Twenty-five weeks: 1923, Jan. 6 to June 23; 1922, Jan. 7 to June 24— 


Bowtinern. Piss. AMSOCIMIORs .coccccovcccccccvvvccceveccwes 
West Coast Lumbermen’s Association 
Western Pine Manufacturers’ Association 
California White & Sugar Pine Manufacturers’ Association. 
California Redwood Association.. 


North Carolina Pine Association 


Northern Hemlock & Hardwood Manufacturers’ Association 
Northern Pine Manufacturers’ Association... 


Totals, twenty-five weeks... 


Hardwoods: 


Northern Hemlock and Hdwd. Mfrs. Assn., 25 weeks....... 
Michigan Hdwd. Mfrs. Assn., Jan. to May, 1923........... 


ee 





Production Shipments Orders 

1922 1923 1922 1923 1922 
»400,255 70,154,666 60,626,420 80,232,750 55,360,942 67,916,875 
rs als ois gig isin Wie hase 112,787,008 89,184,851 112,228,929 99,789,898 90,929,826 71,692,562 
Subiviie oe isieila wee S 5529 35,492,000 24,960,000 36,549,000 24,500,000 30,900,000 
10,933,000 5,157,000 7,267,000 4,089,000 9,371,000 
SAoin ying iele ew oleae moins wens ws 475,000 7,708,000 12,648,000 7,219,000 6,815,000 6,448,000 
SO Pee Terr re 5,413,252 9,287,453 5,127,932 9,179,079 1,754,750 8,227,885 
2,411,000 2, 3,104,000 2,37: 2,353,000 
5 tpi hie ine WiRieon we RSTO J 10,947,694 8, 9,731,122 7,050,000 6,923,000 
259,976,515 236,118,664 232,383,881 253,071,849 192,872,518 203,832,322 
1,867,648,791 1.762,252,811 1,984,005. 1,796,340,488 873. 1,931,572,279 
er 2,484,355,172 2,026,042,669 2)735,872,516 1,987,693,003 2,590,617,939  2,051,369,447 
bmik eeeieea nee 637,733, 453,193,000 863, 588,717,000 7,425, 643,400,000 
295,700,000 140,631,000 246,611,000 134,429,000 616,565,000 273,170,000 
ceive Fee Shek sa aes Y 184,853,000 175,772,000 240,426,000 182,080,000 
ere rr ere. 420,256 214,635,867 240,616,434 200,122,501 193,312,452 209,135,475 
63,150,000 49,236,000 66, ,000 65,343,000 184,000 65,576,000 
er 5,204,600 198,067,771 742,600 163,412,405 186,751,900 169,600,000 
Pe 6,025,905,819 5,028,912,118  6,375,129,172  5,111,829,397  6,406,155,699  5,525,903,201 
84,378,000 ........... 73,455,000 =e... . wwe 68,956,000... ......... 
67,877,000 56,286,000 68,731,000 AB MEGOEO aco tRicces ReiweRererter 





Hardwood Institute’s Stock Report 


The Hardwood Manufacturers’ Institute, Chicago, has compiled from contributors’ reports the following data as to stocks on hand June 1: 


Eastern Territory,* 55/7, Unitst 





Southern Territory,* 12924 Units} 





oe Unfilled 

Species— Dry Green Total orders _ Species— Dry Green Total endan 
RUGGED cs ooo 01s b6.5bis otis 0) Sewers sae BP Oke EDR eRe Rte Me Gum EINES CART ee ee ee 78,080,000 48,246,000 126,326,000 40,283,000 
DR os cee sav eases 34,751,000 21,487,000 56,238,000 14,338,000 NOB MR aie a roe A wrsh arenes nin oie 58,251,000 38,835,000 97,086,000 27,184,000 
PAIOL: cise none wuas 11,740,000 9,165,000 20,905,000 6,685,000 0) eo etn 3,379,000 1,494,000 4,873,000 2'530,000 
OE Nae eo 1,533,000 698,000 2,231,000 727,000 DSBS aia eeicre see oes 5,645,000 2,506,000 8,151,000 2,551,000 
fl re 69,000 25,000 94,000 71,000 Lf Sa eee See 138,000 ,000 87,000 "140,000 
Soft maple ........... 1,460,000 1,351,000 2,811,000 3,466,000 ae 767,000 653,000 1,420,000 1,180,000 
re re 908,000 1,015,000 1,923,000 683,000 OO rein 8s CUA ee or 1,552,000 1,113,000 2,665,000 1,743,000 
| oe 727,000 205,000 932,000 357,000 ERNIE) 5 5 5's) iS. Seit6/ sit 1,108,000 268,000 1,376,000 *" 13/000 
A as ceeakoacke. Gee eees’. gee aeae . ubleasiiawis. Los eeeie et eee 3,614,000 2,922,000 6,536,000 2,199,000 
PRARIOOE. é.cccuckh ch, Sede ews.. GHERGSOs ©. Swede pobe were neas — BSG Gere axets toe seesrese 15,053,000 2'044,000 
GUNTER Gc céuc ciccadee ss GReREM eee UoeeBe een! spe aeiege: ina olemiane IO aes se 0ich:oia! ora0-59i 673, "424,000 36/097. . 
Chestnut ween e ee eeeee 18,342,000 11,746,000 — 30,088,000 6,110,000 MOOI IRNG ps5 vk se yersicleccsle, Ineaiereieae. Leister ee ; — - ; he aesona 
Hard maple .......... 2'823.000 3,044,000 5,867,000 ~ 4,515,000 EE EOE LES CRED ME ce weweeueus 
Basswood ............ 3,229,000 3,367,000 ~—s- 6,596,000 ~— 1,414,000 DEE ARC CKHe epee «(amen sees | cwaaiaidns 
BORMIRODG. ccc caccdveyses seeccigwine Beleaneeea's waweSuaea, a seimeee ore PE RMINS <6 (5 61/54/15; 6::5'ikeie 1,198,000 830,000 2,028,000 666,000 
ame NAMED MEEE GS a, CAE SS OL, HSHSSee sala’? Meempisin es \oee nama hl Meebo eee aiaee . 837,000 1,203,000 51,000 
DRIER, 50 csicinc's'ntes Sanebeaes, “SWEREb aes esicbeuinae. | S4.cbe ent MEGONONGA. os... cca cc's ' 503, "387, 
Cherry bes FOSS ATO S 234,000 257,000 491,000 317,000 RERMOMOA! x. is1s)5)(c aiadeie, lina ynae, lela ieie ie atarere oe apc hea —— 
Birch ...........00005 473,000 596,000 1,069,000 485,000 ae hk ri ehis serene Mae OREnK (MOREE OO SERVER RED  -abaded ere 
PEE ckshsstve shescacky TENNER ESE -KVrearete | A keeee eee PROGR G 6'<.scscstaislsiacsiess; Coloneuigratnee ats tebiete “else | <ohaiaee 
PN ca icccks datudine- Gehedieeuh, - ewe Dek aktet ar. Sinise mis LC. SUBS aserece seca 388,000 192,000 580,000 215,000 
CAMEE cig parca ae peeves SESeS'eisas!  “Saidawlales). seremtieteren, Giese ieGips SUOCIB g si0: wis: aco ee eae lers 129,000 50,000 179,000 53.000 
EN MINES 3.0605 ich akOes, GREREKEES ° MUGSOSaee. CeGabeaese ~ Sdas esas ME CUROMDIE. ©, icencisvsrsoieiincor “Siseie este bie)» . ceveasiiie ci wenniNccr ae fn) am 
Backeye 2.2... .62220% 243,000 267,000 510,000 40,000 pe KtKi skated. AeeNE RES b Nee O0 Mibdelaleeten . Odes tateues 
Butternut ... 2.02.60. 205,000 62,000 267,000 15,000 ROARMMMMEG ea Gisiniselseyeles: (se onnaius a sieeal oi sace Soleteie araniys pagent 
INTE a ois cniswieiscs 99d bse wees, CVSemalesies: | Smeeeeee es. Wieeiwieeiviee SRQCRMOIEY ockcscc cess 116,000 144,000 260,000 31,000 
IMANARN os Circ k cee ikea eae SERS K aS  welnmeaenin. | a rislecieiea= POPRONON 55 ok 26 50: 0:0:0 36,000 19,000 BEO00 6 scs.. wey 
Mise. hardwoods ...... 453,000 312,000 765,000 446,000 Misc. hardwoods ...... 907,000 623,000 1,530,000 893,000 

DAE 4K coe seine 77,190,000 53,597,000 130,787,000 39,669,000 MIOERE i5isi0io s Orte pare wim 188,131,000 119,861,000 307,992,000 87,704,000 


*Dividing line between “Eastern” and “Southern” territories is a line from Chicago, following the Chicago & Eastern Illinois to Evansvi ne 
following the Louisville & Nashville to New Orleans, La., all points west of this line being “Southern” territory. - vaneville, Ind., thence 


2 ; with two resaws, 2% ; triple band, 3; circular, 14. 


+Unit equivalents are: 


Single band, 1; with resaw, 114; double band, 


Following is statement of May and June stocks of identical mills, for com parative purposes, as 33 more units contributed to June than to May report: 


Eastern, 4724 Identical Units 


Southern, 104'/, Indentical Units 


June Increase Average Inc. 


1 May 1 
202,402,000 681,000 6,500 


91,158,000 


Mayl1 June l 
201,721,000 


91,138,000 


Decrease Average Dec. 
400 


20,000 


292, 


Southern and Eastern, 152 Identical 


M 


ayl June 1 
79,000 293,540,000 


661,000 


Increase Unit Average 


’ 





Production and Shipments of Western Pine 


‘PorTLAND, OrE., June 30.—The report of the Western Pine Manufacturers’ Association for May is as follows, footnotes giving comparisons with 


takings of individual States for March: 
Production Statistics for May 


Shipment Statistics for May 


Production and Shipments Compared 


——Mills reporting—— Production —-Mills oe —Shipments— — 1923 1 
fe) POGUCUION: 6500:600i00sin veces 197,066,738 158,969,549 
a Total — er ™ yn Total shpmts. Shpg. Cars Feet Shipments .......-------: 152,981,328 161,004,688 
1923 ekmieee 51 50 7,066, | ee cf 0 51 6,006 152,981,328 Cut exceeds shipments.. 44,085,410 
Ls 54 4 50 158,969,549 1922........ 54 2 52 6,201 161,004,688 Shipments exceed cut..... 2,035,139 
Shipments May, 1923 Shipments May, 1922 Shipments May, 1 
Cars Feet Cars Feet care Feet - — aig a 
RUN os ks occ cata se esa eee 334 8,933,568 253 7,600,605 IE ios a dy pk nine Macca oeacente 137 3,687,619 121 3,163,867 
DER Jock sce wow eeswand 467 11,273,490 451 10,674,796 RRR ore ieee a ae ceirg 3 747,603 38 1, 054,465 
Oregon basis Nes Siobsiny's sais 57 1,483,872 63 1,623,617 Atlantic coast States * (i)..1,243 32,528,351 1,106 29'210,137 
PreRINetOn (1)... i6scccceses 369 8,822,319 276 7,033,581 Other eastern States} (i)... 91 2,414,242 173 4,300,971 
TE ROR KOE: ons ccos 550 0es 96 2,450,431 119 2,969,851 MOOD 55 5:56.55) idk 5b 3. 955 25 760,760 36 "987,387 
South Dakota __........... 115 2,984,590 156 3,938,141 Oklahoma and Texas........ 4 105,114 5 104,683 
ee oe Pre TT = gins yaa) 14,167,674 NERENB EN Seiten Ao4¥ Wee aoesksa vale reste ahs bier erent anni ape 
isconsin (i)..........0.00s ,960, 11,739,610 Ree roee 1 i en :) 
a. ‘ : " 5c hae eo Ea Ee a Eras bony 14,016,596 - Pcs FP se .. waa 
8 Cees ere g 518, 14,669,453 6,006 152,981,328 6,201 161,004,688 
PE. ct ocees akin ea ceeias 61 1,492,783 83 ,013,530 (d) Decreases below April: Missouri, 460,000 feet. ; 
Nebraska, ...........-ssee0e 293 7,483,734 359 9,201,978 (i) Increases above April: Atlantic coast States, 5,000,000+ feet; Wis- 
een ND ndecoawae suse B4 eee tet yd ype — egg 9 Fy Tllinois, 2,500,000+- feet; Wyoming, 1,700,000 feet; 
ceca emma aue es 798, 25 368, ashington, 1,500,000; Mi , 1,000, ; ’ 
Wyoming ecrrninnes cubes 188 4,289,582 86 2,007,502 1,000,000 — innesota, 1,000,000 feet; other eastern States 
Perr ror ,806, »580, Pennsylvania, New Jersey and States north. 
DERDOMIAAY: sicess es s35ese>ous - 344 9,138,297 307 8,152,623 f East of Mississippi and weath of Ohio rivers. 


The following figures show the number of mills reporting May, 1923, prices and volume of inquir al 
being taken as the volume of inquiry or price level of the preceding month, April, 1923: EE AE OE OP AR -Se : , 


Total Normal Above Below 


POE csc acSinsncsanesee 32 14 0 18 


Inquiries 


Normal 
10 


Above 
uf 


Below 
21 
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California Redwood Data 


San Francisco, Cauir., June 30.—The follow- 
ing information is summarized from the Cali- 
fornia Redwood Association’s statistical report: 





Member Mills Reported Entire 
Percent’ industry 
No. of of pro- (estimated) 
mills Feet duction Feet 
Production ... 15 10,475,000 100 13,600,000 
Shipments ... 15 12,648,000 121 16,400,000 
Orders— 

Received ... 15 6,815,000 65 8,900,000 
On hand.... 14 71,811,000 98,300,000 
Detailed Distribution for Week 

Shipments Orders 

15 mills 15 mills 

Northern California* ...... 3,104,000 2,621,000 
Southern California* ...... 5,101,000 1,363,000 
WEGRCOUET 6vsccteccasneessees 135,000 15,000 
WEMMNONE 565500660 crrsansnee 2,096,000 1,145,000 
BUNGEE -ccccersacedecwncucese 2,212,000 1,671,000 
OCAE Can cavehewnesckcannns 12,648,000 6,815,000 


*North and south of line running thru San Luis 
Obispo and Bakersfield. 

+Nevada, Arizona, Oregon and Washington. 

tAll other States and Canada. 


Western Pine Analysis 


PORTLAND, ORE., June 30.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended June 23 from 
forty-one member mills: 





—Percent of— 
Pro- Ship- 
duction ments 
Production .. eee GORI canteens 
Shipments* ... 1,082 27,060,000 70.23 ..... 
Orderst— 
Received ... 1,046 26,150,000 67.87 96.64 
On hand.... 3,708 02,700,000  .ccese cesses 


Cars Feet 





*Of these shipment totals, local sales took 33 
cars, and a total footage of 835,000 feet. 

+Local orders are not included as, in case of re- 
tail sales from mill yards, order is practically 
synonymous with shipment. 

Bookings for the week by forty-one identical 
mills were 132.57 percent of bookings for the 
previous week. 


Oak Flooring Stocks 


The Oak Flooring Manufacturers’ Association 
has prepared the following statistics: 
Relation of Orders Booked to Stock 

















Stock Unfilled Percent 
on hand orders sold 
ER pa eee awe 3,937,000 2,162,000 55 
WE nein eerlane noon 1,011,000 1,864,000 184 
WERE ceed aueed 9,847,000 23,213,000 236 
Tota) 12" .iw casce 14,795,000 27,239,000 184 
MEE hac dee ubeesion 4,024,000 3,680,000 92 
DOW agit sora ee ne 4,258,000 3,317,000 78 
TEORMN Se cccevcxies 8,282,000 6,997,000 "85 
EM abcd os, vw avn cee 530,000 653,000 123 
MME oh gia hea ssc Kae 1,181,000 1,597,000 135 
"ROCA FE" vcicaes 1,711,000 2,250,000 132 
Ee Sie cord saan aac 393,000 108,000 27 
WOME ais teenen cebu 1,513,000 2,536,000 168 
OGM We” 6s cb ews 1,906,000 2,644,000 139 
Grand total ..... 26,694,000 39,130,000 147 
Comparative Percentages of Stock Sold 
June 16, May 19, Junel17, 
4 1923 1923 1922 
13” Reteccie Geneon acaae 184 284 288 
) LO eee 85 129 119 
ER eee 132 213 189 
WM Sctcvaseetarekagies 139 243 eae 
147 226 216 





North Carolina Pine 


NorFoLk, VA., July 2.—The North Carolina 
Pine Association makes the following analysis 
of figures by fifty-two mills for the week ended 
June 23: 

—Percentages of— 


Production 
: . Nor- Ac-_ Ship- 
Production-— Feet mal} tual ments 
MOCUHAD 6 sccb sc 10,478,941 67 ; ee 
Cy. | re 15,714,000 . = 
Shipments ...... 11,536,232 74 110 
OPACHSY ccc nc - 4,769,750 32 46 41 


—_—. 


*As compared with last week, there has been a 
decrease of 7 percent in orders ; last week there were 
Teports from fifty-two mills. 

Normal” is based on the amount of lumber the 
mills would produce in a normal working day. 





California Pine Sales 


San Francisco, CAuir., June 30.—For the 
period June 17-23, the California White & Sugar 
Pine Manufacturers’ Association reports sales 
by grades as follows: 


California White Pine Mixed Pines 
Feet Common— Feet 
Nos. 1 & 2 clr.. 288,600 De foaacdeee - 3,000 
ee 169,000 IN Se écacacca 229,600 
be, Peer 84,700 OG Gbincaduns 304,000 
No. 3 clear..... 160,500 ING Baiaescawe 125,000 
Inch shop...... 2,000 INOS Geicesccas 95,000 
No. 1 shop..... 565,400 No. 1 dimension 109,700 
No. 2 shop..... 444,000 No. 2dimension 20,500 
No. 3 shop..... 6,500 Form stock.... 16,000 
Nos. i & 2 clr., eens RMEO ccc see 18,000 
ee ° idingz— 
D&btr., stnd.... 33,000 SO ia 
No. 3 clear, - D bev........ 15,000 
Perr 2,000 hee... 5.000 
Shop, stnd. .... 152,000 Cé&btr., short 6,000 
~ Sugar hal ie MGO. oC wivccxs 95,000 
os. 1 & 2 clr.. ° i i 
C select... 38,700 an 
o.-3 clear..... : - 
Inch shop ..... a ES ee 
a eo ceeee pyre No. 4 common. 51,200 
No Ho anid 95'000 No. 1 dimension 121,300 
No. 3 ane menae , No. 2 dimension 70,400 
aan 20,000 see 25,300 
Shop, stnd. .... 106,000 Box 
Export ee pine, 4/4 20,000 
Australian .... 200, Mixed pine, 

Douglas —" ya See 2,840,000 
EE oe coxs 50,100 White fir....... 25,0 
Common, 4/4.. 172,000 Lath 
Common, 5/4 Pieces 

and up....... 25,000 No. 1 mix. pine 67,000 
Ties & timbers. 80,700 No. 2 mix. pine 60,000 
2) ee 62,000 32” pine ....... 20,000 


Footage of commons is of 1-inch stock only, no 
other thicknesses being included. 


National Analysis 


WasuHINGTON, D. C., July 2.—The National 
Lumber Manufacturers’ Association issues the 
following analysis of the lumber movement for 
the week ended June 23. Orders and ship- 
ments are shown below as percentages of pro- 
duction: 





During During 25 
Week Ended Wks. Ended 

June 23 June 23 
No. of Ship- Or- Ship- Or- 
Association— mills ments ders ments ders 
Southern Pine ...... 134 87 80 106 102 
Wee COGGE eeiicwcns 130 100 81 110 104 
Western Pine ....... 39 70 69 104 97 
California Pines ..... 9 54 42 83 209 
California Redwood .. 15 121 65 107 111 


No. Carolina Pine.... 30 95 32 106 85 
No. Hemlock & Hdwd. 17 118 111 *95 *89 
Northern Pine ...... 11 65 6-51 89 79 


385 90 7 107 108 


*Includes hardwoods and softwoods. 
Last week there were reports from 423 mills. 


The West Coast Review 


SEATTLE, WASH., June 30.—For the week 
ended June 23, 130 mills report as follows to 
the West Coast Lumbermen’s Association: 


Feet 
Production ...112,787,008 27% above normal 








Shipments ....112,228,929 23% above orders 
oe 90,929,826 19% below production 
New business— 
Water delivery: Feet Feet 
DMIOGONG s acendidecediacecae 21,070,863 
MINONG: dc ssp agewesenceccens 13,136,740 
Total water (38 percent of total)..... 34,207,603 
TEMEN, Bi Ga OME 6'acer nese anesdenawndedea 51,870,000 
86,077,603 
Local auto and team delivery.......... 4,852,223 
"EOURE GW THISINGORS «6/06 ccdwceeasda 90,929,826 
Shipments— 
Water delivery: 
DME. ccccedeauwesues 29,410,405 
NE, Waetieencoseeneeanes 16,556,301 
Total water (41 percent of total).... 45,966,706 
TUG COGe CREM oc ciwadiccacciseccnsads 61,410,000 
107,376,706 
Local auto and team delivery......... 4,852,223 
"ROCHE SAOIIOTIRG: 6.60 cccccedecicsens 112,228,929 
Unfilled orders— 
DIOMENEIG CONEO ici dccvcciccwccn 148,278,379 feet 
ONO h.o.c diccsdens ¥edewssadncaes 84,227,219 feet 
WEE 2 dccatdccaeuceeeuedeneeaeete 6,895 cars 


(Statistics continued to page 79) 





More Business For You 









Free Colored 
Pestcards 
from 
Barthotomew 


Your name 
and address 
will be im- 
printed on 
each card 


Mail this postcard to prospective home build- 
ers, and to all owners who are not fortunate 
enough to have oak floors in their present 
homes. 
It will sell oak flooring for you. Tells how 
oak floors save housework, increase selling and 
rental values, never wear out, are always bright, 
clean and sanitary. Explains how % inch oak 
flooring will modernize an old home, and that it 
ean be laid one room at a time, or during vaca- 
tion, if desired. 

We will supply these cards free. 
Fill out and mail the coupon below, stating the 
quantity you can use. Our special sales plan 
will reach you by return mail. 





Here are a few items for immediate shipment 
from Chicago, subject to prior sale. Wire our 
expense, for prices, mentioning item number as 
below. 

OAK FLOORING All stock Associa- 


) 19M ft. 13/16x2” Cir. Pin. Red *%19% inspected, 
Sel. Pin. Red guaranteed for 
No. | Common quality. Carlot 
) 20M ft. 13/16x2” No. 2 Commen prices on any quan- 
) 50M ft. 13/16x2%” Sel. Pin. Red tity, 


Ir. Pin. Red 
( 7) 35M ft. 13/16x24%4” 
No. | Common 
MAPLE FLOORING 


( 8) 30M ft. 13/16x2'4” Clear 
( 9) 19M ft. 13/16x3!4” Clear 
(10) 30M ft. 13/16x1'2” Ne. | 
(tt) 25M ft. 13/16x24” Ne. 1 
(12) 20M ft. 13/16x34” No. 1 
(13) 50M ft. 13/16x24” No. | 
(14) 80M ft. 13/16x32” No. | 
(15) 40M ft. 17/16x2” No. 1 
(16) 50M ft. 17/16x24” No. 1 
(17) 30M ft. 17/16x2%4” Ne. 2 
BEECH FLOORING 


(18) 20M ft. 13/16x1'/2” Clear 
(19) 22M ft. 13/16x2/%4” Clear 
(20) 12M ft. 13/16x2'4” No. 1 


E. BARTHOLOMEW HARDWOOD Co 


Exclusive Chicago Distributors for 


4052 Princeton Ave., CHICAGO 
Telephone Boulevard 0636 


WE SELL THRU DEALERS ONLY 


(Coupon ) 


E. Bartholomew Hardwood Co. 

4052 Princeton Ave., Chicago. 
Re Or postcards, describing 34” 
oak flooring. Write me about your special 
sales plan. 


Peat al 





Barl Bortnulomew 












PON i eas odd cakcdwseaeteasiseune , 
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FOR 
SALE 


Water Front 
Property in 
New York City 


Eight Acres 


320 Ft. Frontage 
On Deep Water 
Railroad Siding 


Suitable for 
LUMBER 


or the 
LUMBER TRADE 


Ideal location for 
distributing plant 
for Central and 
South American 


Hardwoods. 


ROMAN - CALLMAN Co. 


Long Island City 
New York 


> 














Ships Alaskan Spruce to Australia 


SEATTLE, WASH., June 30.—Pioneering in the 
export of Alaskan spruce, W. L. Comyn & Co. 
are now loading the barkentine Phyllis Comyn 
at Juneau with a cargo for Australia. The ves- 
sel is the third in a fleet of four ships engaged 
in the trade, and her cargo of approximately 
2,000,000 feet will raise the total shipments to 
date to a figure exceeding 6,000,000 feet. Simi- 
lar cargoes have already been taken by the Anne 
Comyn and the Katherine Makall, and a like ship- 
ment will be made later in the season on the 
Russell Haverside. The fifth sailing will be as- 
signed to the Anne Comyn, which will have com- 
pleted the grand circuit from southwestern 
Alaska to Australia, thence to the west coast 
of South America, thence to Hawaii, and finally 
to Puget Sound. The course traveled by these 
barkentines runs into many thousands of miles 
and the time required is from nine months to a 
year. The adventurous route of the Comyn bark- 
entines is thus portrayed by Neil Haig, man- 
ager Seattle office of W. L. Comyn & Co.: 


Barkentines Solve Tonnage Problem 


This season we have set out to take some 10.- 
000,000 feet of spruce from southeastern Alaska 
to Adelaide, Melbourne and Sydney. We entered 
the field two years ago, after our firm had thoroly 
analyzed the situation and had considered the 
possibilities of finding a new market for a wood 
at that time practically unknown in the Antipodes. 
At the outset we encountered a serious obstacle 


Our previous loadings were made at Ketchikan. 
The cargo for the Phyllis Comyn is being assembled 
at the plant of the Juneau Lumber Co. We have 
also received some stock from Wrangell. After 
one of our barkentines is loaded, the vessel is towed 
110 miles to the open sea by way of Dixon En- 
trance. 


Secure Cargo for Each Leg of Voyage 


It seems easy enough to ship lumber from Alaska 
to Australia, if one does not consider the rather 
serious problem of return cargo. We have tried 
to make both ends meet in the following manner: 
Our boats take Alaskan spruce to Adelaide, Mel- 
bourne or Sydney. In Australia they take on coal 
for the west coast of South America. In Chile they 
load nitrates for Honolulu, San Francisco or 
Tacoma, and in this way a load is assured on each 
leg of the spherical triangle, at one point of which 
is the fine spruce of southwestern Alaska. It isa 
long way around, sometimes requiring a year for 
the completion of the triangular route. 


Protecting Down Timber From Fire 


SEATTLE, WASH., June 30.—‘‘A fire trap of 
stupendous proportions,’’ is the language used 
by the national forest service in referring to 
the Olympic blow-down in the Olympic Penin- 
sula, State of Washington. 


The situation is so serious that in 1921 the 
Federal Government and the State of Washing- 
ton each appropriated $100,000 for protective 
purposes. The intensive fire prevention plan 
then put into effect will be continued until the 
menace is abated, which may be within five years. 





Barkentine ‘‘ Phyllis Comyn’’ 


s ace 


TERT AT 
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loading 2,000,000 feet of Alaskan spruce at Juneau, Alaska,. 


for Australia 


in the standard charter which imposed a penalty 
on undertakings originating beyond Burrard Inlet, 
for heavy extra insurance is effective north of 
parallel 51. Juneau, for example, lies in 59 de- 
grees north latitude. Therefore, from the start, 
we faced the problem of tonnage. It was solved 
at length by placing the Comyn barkentines in the 
trade. 


Avoiding Expense from Slow Loading 


Another obstacle was slow loading. Since the 
sawmills in Alaska are limited in capacity, and 
moreover have labor problems peculiarly their own, 
the task of assembling a cargo of 2,000,000 feet 
of lumber is quite formidable. So much time is 
required that the overhead would leave no profit 
for a steamer. We tackled this phase by using the 
barkentine type, towing the vessel from Seattle to 
the loading port in Alaska, and leaving it with 
skeleton crew consisting of master, mate and cook, 
full crew to be sent north when loading was com- 
pleted. Since the average daily output of lumber 
at an Alaskan mill rarely exceeds 80,000 feet, a 
month or more is required to load a vessel like the 
Phyllis Comyn. 


Resaw in Australia to Fit Market 


The best spruce is logged on the west side of the 
Alaskan Islands. The rafts are towed to a port like 
Juneau, and are there cut to the usual Australian 
specifications—that is, 3x6-inch and wider, 4x6-inch 
and wider, 6x12-inch and wider, and so on. There 
are also quantities of 1-inch, 144-inch and 1%-inch 
stock. In Australia the lumber is picked over and 
resawn to meet the multiform requirements of the 
market in that country. 

Our experience has been that Alaskan spruce can 
meet the competition of New Zealand white pine, 
but it has been able to do so lately only on account 
of a change in the Australian tariff laws opening 
up a field for the forest products of the Pacific 
Northwest. The spruce specifications are the same 
as those for fir from Puget Sound. 


On account of the extreme fire risk, all the 


area west of a north-and-south line running just 
west of Lake Crescent is closed to camping, 
except on a few specially prepared camp grounds, 


and then only under special permit. No smoking: 


is allowed except in buildings, or on special camp 
grounds. No person may enter the area except 
on permit, after having registered, given des- 
tination, length of stay, purpose and other infor- 
mation. All roads and main trails are patrolled 


by motorcycle and special water tank trucks. A. 


complete check is kept by telephone of all per- 
sons within the area. 
The blow-down area begins near the west 


end of Lake Crescent and extends west and south. 


to the Pacific ocean. The windstorm of Jan. 
29, 1921, which reached a speed of 150 miles an 


hour, threw down 5,000,000,000 feet of some of’ 


the finest timber in America, in a region roughly 
described as being seventy-five miles north and 
south by thirty miles east and west. About one- 


tenth of the area is within the Olympic national: 


forest, and the remainder is privately or State- 
owned. The trees, which vary from 8 to 8 feet 


in diameter and from 150 to 250 feet in height,. 


form such a jungle as scarcely can be conceived 
or imagined. 


The forest protective agencies realize that if 


fire should gain a start in this accumulation 
of down timber, no human power could prevent 


it from developing into a holocaust, wiping out. 


not only billions of feet of timber but the ranch 
ers and their homes within the region. 
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Canal Pays; Alaska Railway Will 


SEATTLE, WASH., June 30.—Speaking of the 
Panama Canal, thru which immense quantities 
of west Coast lumber have been shipped to the 
Atlantic coast, Congressman John F, Miller said 
this week: 

For a time the Isthmian waterway loomed as a 
financial white elephant, and croakers in Congress 
predicted that it would never pay. Last year the 
canal earned a profit of $7,000,000 for the Govern- 
ment, and next year will probably earn $1,000,000 
a month. 

Mr. Miller went on to say that, similarly, the 
Alaska railway last year lost the Government 
about $1,000,000 but he hoped that, with all the 
attention the territory is receiving from the 
Congress and the President, settlers would be 
attracted there, and that in time this great 
engineering feat would be transformed into a 
profitable Government enterprise. 


Utilizing Waste Material Profitably 


PORTLAND, ME., July 2.—That the trend of 
the lumber industry of the future will be like 
that of the meat packing industry in the past— 
toward greater utilization of byproducts on a 
profitable basis—is indicated by experiments 
conducted recently by the Brown Co., of Port- 
land. This company is now taking the initial 
steps toward the production on a quantity basis 
of a cooking fat, to utilize a byproduct of its 
operations in pulpwood, and it is planned to put 
it on the market in an attractive form intensively 
advertised. 


Secret experiments also are being conducted 
along the line of utilizing many other waste 
materials for the production of byproducts of 
various kinds, such as alcohol. 


Negotiations are under way to secure the title 
of 30,000 acres of State lands in the Everglades 
of Florida and 30,000 additional acres from the 
private owners of alternating sections. On these 
Everglades it is planned to grow peanuts and 
other oil bearing plants, from which the com- 
pany will extract the oil to combine with pure 
hydrogen gas, one of its valuable byproducts, 
to form a cooking fat. 


The principal interest of the Brown Co. is 
timber lands, the making of wood pulp and 
paper, and certain kinds of lumber, but in order 
to conserve eeonomieally and efficiently all waste 
and byproduets it has undertaken several other 
projects in recent years. It has been combining 
the hydrogen gas, a valuable waste which re- 
sults from the production of bleaching chem- 
icals, with vegetable oils to form a cooking fat. 
Peanuts have been grown for peanut oil in 
small and experimental quantities by the com- 
pany for several years, especially in the Ever- 
glades. The bulk of its large tonnage of oil, 
however, has come from dealers, and more late- 
ly from peanuts shipped from Texas to the com- 
pany’s mills in the White Mountains, where 
the nuts are crushed and the oil extracted. 


Lumbermen Exhibit Skill in Boat Race 


SEATTLE, WASH., June 30.—It was to be ex- 
pected that a group of lumbermen made up of 
Bob Allen, Walt Fifer, Phil Hilditch and Jack 
Jennelle should stand for an hour or more in 
front of a local bulletin board watching for tid- 
ings of the boat race on the Hudson. All Seat- 
tle had its eyes on that race, in which the Uni- 
versity of Washington crew was destined to win; 
and lumbermen, in particular, felt the keen 
personal touch born of the fact that Chuck 
Dunn, member of the winning crew, is a son 
of Al. Dunn, president of the Dunn Lumber Co., 
and that Russell Callow, now noted as among 
the greatest of coaches, belongs to the logging 
end of the industry. The mayor of Seattle has 
proclaimed that the most momentous event in 
local history has transpired. At the Rotary 
Club luncheon Wednesday, Vice President Hank 
Manny introduced Admiral Jones, commander- 
in-chief of the United States fleet, saying: 

I want to call attention to the fact that Seattle 
is challenging the navy, for it is conceded that in 
the contest on the Hudson tomorrow either the Uni- 
versity of Washington or the Navy will win; and I 


want right now to say in the presence of our dis- 
tinguished guest, before he takes the floor, that 


the Navy is due to get the worst licking in its 
career. 

Admiral Jones, replying quietly and grace- 
fully, said the Navy accepted the challenge of 
Seattle; that the United States fleet was con- 
fident there could be no possibility of the Navy 
dropping back into second place; but that if 
such a thing were possible he would rather Seat- 
tle would win than anybody else. 

The work, of the crews under Russell Callow of 
Washington and Ed Leader of Yale has brought 
forth two important points—the winning power 
of the Conibear stroke and the surpassing merits 
of the Pocock shell. Both of them are the 
products of the University of Washington. 
Hiram B. Conibear, prior to his tragic and un- 
timely death, developed both Callow and Leader, 
and the Pocock shell was built by the Pocock 
brothers on the campus of the University of 
Washington. The material is Spanish cedar 
three-sixteenths of an inch thick, ribbed with 
west Coast spruce, and the cost was $500. When 
the crew journeyed to Poughkeepsie, stopping on 
the way for a race with Wisconsin on Lake Men- 
dota, Hiram Conibear’s daughter Katherine was 
there from Illinois to christen the shell. 

The lumbermen are strong for rowing, and 
maybe some day they will put into the water a 
winning shell built entirely of west Coast woods. 


PASS S SSL EEE 


Coast Box Manufacturers Confer 


SEATTLE, WASH., June 30.—West Coast box 
manufacturers were well represented at a con- 
ference held today in the headquarters of the 
West Coast Lumbermen’s Association, at which 
numerous topics of interest to the industry were 
brought up for consideration. The meeting 
considered (1) export contracts of sale; (2) 
standards of grading rules on box shook; and 
(3) a program of market extension. It was 
decided to concentrate particularly on canning 
cases, and then to extend activities to other im- 
portant commodities using boxes, such as fruits, 
vegetables and similar products. Canning enter- 
prises form the largest single American industry 
using box shook. C. D. Moore, in charge of the 
box department of the West Coast Lumbermen’s 
Association, reports that the branch organiza- 
tion is in a flourishing condition. 





Bond Issue Fully Secured 


Kansas City, Mo., July 2.—The new Long- 
Bell bond issue, series B, first mortgage 6 per- 
cent sinking fund gold bonds, due April 1, 
1943, which were put on sale last Thursday, are 
offered at 94, yielding 6% percent. The pres- 
ent position of the Long-Bell company is re- 
ported excellent. After giving effect to the 
present financing, the balance sheet as of Dee. 
30, 1922, shows total assets exceeding $112,000,- 
000. After deducting all liabilities excepting 
the first mortgage bonds, net tangible assets 
are over $86,000,000, or over $4,300 for each 
$1,000 in bonds. Net quick assets are over $20,- 
000,000. 

These bonds will be secured equally with the 
series A bonds by a first mortgage on unencum- 
bered standing timber as independently ap- 
praised equal to at least 100 percent of the face 
amount of outstanding bonds and by a mort- 
gage on other property having an appraised 
value at least sufficient to make the aggregate 
security under the mortgage not less than 200 
percent of par amount of the first mortgage 
bonds outstanding, both of which ratios the com- 
pany covenants to maintain. ; 

Net earnings after depletion and depreciation, 
available for Federal taxes and interest charges, 
averaged over $3,800,000 during the last ten 
years. During the same period the return of 
capital thru the conversion of timber and amorti- 
zation of plant investment averaged over $3,- 
000,000, or an aggregate annual average of 
over $6,800,000. 

Maximum annual requirements for principal 
and interest on the total outstanding funded 
debt, including this issue of bonds is $3,669,- 
000, and the average annual requirements during 
the life of the series B bonds is $2,892,000. 
During the five months ended May 31, 1923, net 
earnings were over $4,320,000 and the return of 
capital over $1,780,000. 

























We Know 
Our Stock 


We know how long every 
pile has been air-drying; 
we know the average width 
and the percentage of 14- 
and 16-foot lengths in every 
pile. And we give this 
complete information in 
our “New Idea” stock list. 


(See below). 


It’s -“Wi>s Branded 
Nothing Picked Out 


Every item contains all the 
wide and best boards pro- 
duced in that grade. That’s 
why our lumber is econom- 
ical to buy. Good manufac- 
ture guaranteed. 


For prices just mail 
us the coupon, or write 
a letter if you prefer. 


TEAR OFF AND MAIL 


r 
! 


Yellow Cypress 


100,000’ 1,” Selects, Rand., 6 mo, 8” 80% 
715,000’ 1” No. 1 Shop, Rand.,6mo. 8” 80% 


8,000 11%4”x12” & up Sel, 6mo, 13” 90% 


Can surface or resaw as desired. 


Wisconsin 
Lumber 
Company 


Sales Office: CHICAGO, ILL. 
Band Mill at Deering, Mo. 


| 

| 715,000’ 1x 6” Selects, 6 mo. 65% 

100,000’ 1x 8” Selects, 6 mo, 80% 

| 100,000’ 1x10” Selects, 6 mo, 85% 

90,000’ 1144” Selects, 6 mo. 8” 15% 

| 45,000’ 114” No. 1 Shop, 6mo, 8” 15% 

100,000’ 14%4x 8” No, 1 Com., 6 mo. 90% 

| 40,000’ 11%4x10” No. 1 Com., 6 mo. 90% 

000’ 1144x12” No. 1 Com., 6 mo. 90% 

| 100,000’ 1%” Selects, 5mo. 8” 15% 

100,000’ 1142x10” No. 1 Com,, 5 mo. 90% 

| 46,000’ 14x12” No. 1 Com., 5 mo. 85% 

100,000’ 2” Selects, 4 mo. 8” 85% 

| 45,000’ 2” No. 1 Shop, 4mo. 8” 85% 

| 50,000’ 2x 6” No. 1 Com., 4 mo. 80% 

100,000’ 2x 8” No. 1 Com., 4 mo. 80% 

| 75,000’ 2x10” No. 1 Com., 4mo. 80% 

50,000’ 2x12” No. 1 Com., 4 mo, 80% 

| 60,000’ 1x 6” No, 2 Com., 5mo, 50% 

14,000’ 1x 8” No. 2 Com., 5 mo. 10% 

| 50,000’ 1x10” No. 2 Com., 4mo. 80% 
1 
| 
| 
| 
! 


Please quote us delivered prices on items checked 
above. 
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Is It Safe ” | 
Sell on Credit? 


It iswithClancy’s 


RED BOOK 


Service to guide 
you. Youcannot 
afford to be with- 
out it if you sell 
to carfoad | buyers 
of lumber, mill- 
work,or shingles, | 
or tomanufac- 
turersoftheseand | 
similar products. 
Write for 
Pamphlet No. 
49-S. 


LUMBERMEN’S CREDIT ASSOCIATION | 
Suite 1746-63—608 So. Dearborn Street | 


CHICAGO, ILLINOIS | 
Eastern Headquarters-157 East 44th St., New York City | 


Clark & Lyford 


FOREST ENGINEERS, Ltd. 
Timber Cruising Logging Maps Timber Lands 


920+25 Vancouver Block, 
VANCOUVER 


BRITISH COLUMBIA 



























When in the Market for 


Idaho White Pine 


Write us. We are specialists in this wood. Also 


Spruce, Hemlock, Long and Short Leaf Yellow Pine 
Stone & Hershey 


Telephone Mulberry 279. 
Room 612 Essex Building, Newark, N. J. 


DAVENPORT 
HOTEL 


Spokane, U. S. A. 


Headquarters for 
Lumbermen of 
the Northwest, 


Reasonable Rates 
Informal 
Numerous Dining 


Rooms Including 
Coffee Shop. 


Circulating Ice Water. Washed 
Air Ventilation. 
































HOTEL BENSON 


Portland, Ore. 


E believe 

that there is 
no other hotel in 
the entire United 
States more hand- 
somely furnished or 
that offers more to 
the traveler. 
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Keller and Boyd 


Owners and 
Operators 
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Holds Arizona Rates Unreasonable 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., July 4.—Division 3 of 
the Interstate Commerce Commission has handed 
down an opinion in Docket No. 13,765—Saginaw 
& Manistee Lumber Co. et al., vs. Atchison, 
Topeka & Santa Fe Railway Co. et al.—holding 
that rates on lumber and other forest products 
from Williams, Flagstaff and Holbrook, Ariz., 
to Nogales, Ariz., destined to certain points in 
Mexico are unreasonable. 

It is pointed out that the Santa Fe concedes 
that the rates are unreasonable and that the 
thru rates from Williams and Flagstaff to the 
west coast of Mexico should not exceed those 
from California, but suggested that the rates 
from Holbrook be made 2.5 cents per 100 pounds 
higher than from Flagstaff. For the Southern 
Pacific it was testified that there is a heavy 
movement of lumber and forest products from 
California ports to the west coast of Mexico and 
that the rail rates are depressed to meet this 
competition and therefore are not a fair .stand- 
ard of comparison with the Arizona rates. 

Division 3 finds that the rates assailed will, 
for the future, be unreasonable to the extent 
that they exceed 42.5 cents from Williams and 
Flagstaff and 45 cents from Holbrook. The 
new rates are to be made effective on or before 
Sept. 24 on statutory notice. 


Regional Shippers’ Boards to Meet 


New Organs, La., July 2.—Possibility of a 
freight car shortage in the coming fall and 
proper measures to obviate such a situation as 
far as possible are among the principal matters 
to be considered at meetings of the southeast 
regional advisory board of the American Rail- 
way Association, car service division, to be held 
in Chattanooga, Tenn., July 10, and of the south- 
west regional advisory board to be held in Ft. 
Worth, Tex., July 12. 


A call for the southeast regional advisory 
board meeting has been issued by A. G. T. Moore, 
chairman. Mr. Moore also announced that the 
southwest regional board had been called to 
meet in Ft. Worth, July 12. The regional 
boards will consider other transportation mat- 
ters of mutual interest to shippers and carriers 
in the South. 


S. H. Charles, manager of the Birmingham 
district office of the American Railway Associa- 
tion, and G. C. Randall, manager of the Dallas 
district office, were in New Orleans Thursday 
and Friday conferring with Chairman Moore re- 
garding matters that will be considered at the 
Chattanooga and Ft. Worth meetings, which 
will be the first since the organization confer- 
ences held last May. 


The stated objects of the regional advisory 
boards include the following: 


To form a common meeting ground between ship- 
pers and railroads for better mutual understanding 
of local transportation requirements, to analyze 
transportation needs and assist in anticipating car 
requirements. 

To study production, markets, distribution and 
trade channels of the commodities produced in each 
board’s territory, with a view to effecting improve- 
ments in trade practices and promoting more even 
distribution of commodities where practicable. 

To promote car and operating efficiency in con- 
nection with maximum loading, and in proper 
handling of cars. 

To secure proper understanding by the railroads 
of the shippers’ transportation needs that their 
regulations may fit shippers’ requirements, and to 
secure codperation of shippers in executing neces- 
sary rules governing car handling and distribution. 

To acquaint shippers and railroads in each sec- 
tion with seasonal requirements in the section to 
promote intelligent codperation in handling and dis- 
tributing equipment. 

To adjust informally car difficulties arising in 
each board’s territory between carriers and ship- 
pers. 

To give the public a direct voice, in an advisory 
way, in the car service division of the American 
Railway Association, in all matters of mutual con- 
cern. 








The personnel of the lumber section of two 
of the advisory boards is as follows: 
SouTHEAST—L. J. Hollands, Brookhaven, Miss. ; 


A. G. T. Moore, New Orleans, La.; J. S. Farish, 
Jacksonville, Fla.; J. H. Townshend, Memphis, 
Tenn.; A. A. Adams, Chicago; R. C. Copeland, 
i igamanaale Ala., and W. J. Strobel, Washington, 
i. Ss 


SouTHWEST—W. 'T. Hancock, Houston; F. C. 
Broadway, Kansas City, Mo.; G. F. Thomas, Little 
Rock, Ark.; George Reeves, St. Louis, Mo.; W. I. 
Church, Kansas City, Mo.; B. F. Smith, Elizabeth, 
La.; C. J. Mansfield, Warren, Ark.; R. S. Davis, 
Kansas City, Mo.; O. H. Poehler, Kansas City, Mo. ; 
A. G. T. Moore, New Orleans, and J. H. Townshend, 
Memphis. 


Saeaeaeaeaaaaeaats 
Commerce Commission Rulings 
[Special telegram to AMERICAN LUMBERMAN] 


WASHINGTON, D. C., July 4.—The Interstate 
Commerce Commission has assigned for hearing 
Aug. 2, in the United States court rooms, 
Spokane, Wash., Investigation and Suspension 
Docket No. 1,852—transit on lumber and forest 
products in Washington, Idaho and Montana. 
Agents R. H. Countiss and 8. J. Henry had 
filed supplements, effective July 1, stating new 
individual and joint regulations etc., affecting 
these rates. The supplements are suspended 
until Oct. 29, pending investigation. 


In a tentative report in Docket No. 14,242— 
Consolidated Lumber Co. vs. Director General, 
as agent, et al—Examiner J. Edgar Smith 
recommends that the commission dismiss the 
complaint, finding that the minimum charge of 
$15 a car on lumber from East San Pedro, 
Calif., to Wilmington, Calif., in effect from 
July 1, 1916, to May 25, 1919, was not un- 
reasonable. 


The commission has denied fourth section 
application No. 1,509 filed by the Central Ver- 
mont Railway seeking authority to continue 
rates on forest products from stations on that 
line to stations on the New York Central and 
West Shore railroads without observing the 
long and short haul rule. 


Asks Rehearing in California Case 


WASHINGTON, D. C., July 2.—The Lassen 
Lumber & Box Co. has filed with the Interstate 
Commerce Commission a petition for a rehear- 
ing in Docket No. 12,733. It is contended that 
the order of the commission dismissing the com- 
plaint is inconsistent with part of the record and 
deprives complainant of the right to a reason- 
able charge on the shipments involved. It is 
stated that since the hearing it has beeen defi- 
nitely learned that the Southern Pacific Co. lim- 
ited the height and width of loads and kept a 
man in charge to accept or reject loads that 
were delivered at the siding at Facht, Calif. 


pores Cut in Northwest to Texas Rates 


Houston, Tex., July 3.—The Texas Freight 
Traffic Association, representing the Lumber- 
men’s Association of Texas, has forwarded to 
the Interstate Commerce Commission at Washi- 
ington a request for a rehearing on lumber rates 
now in effect between Oregon and Washington 
and Texas points. Texas lumbermen declare the 
rates to be unfair. 


a Car Inquiries and Orders 


In the latest issue of Railway Age, railroad 
inquiries and orders are reported as follows: 


INQUIRIES—The Detroit United Railway, 25 flat 
cars; Sinclair Refining Co., 18 coke cars; Ana- 
conda Copper Mining Co., 24 Ingoldsby dump cars, 
2 ballast cars and 6 flat cars; The Nashville. 
Chattanooga & St. Louis, 75 hopper cars, 55 tous 
capacity, and 175 drop bottom gondola cars, 70 
tons capacity; Canadian National, 1,000 automo- 
bile cars, 40 tons capacity ; 1,000 box cars, 40 tous 
capacity ; 1,000 box cars, 60 tons capacity ; Muscle 
Shoals, Birmingham & Pensacola, 50 box cars and 
50 flat cars, 40 tons capacity, 50 low side gondola 
cars and 50 steel hopper cars, 50 tons capacity ; 
New York Central, bids for the conversion of 1,000 
cars, type not specified, into flat cars, also con- 
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version of 500 cars into single deck stock cars 
and 500 cars into double deck stock cars. 

OrDERS—Virginian Railway, 25, 120-ton gondola 
cars from the Pressed Steel Car Co. 


'SEEBBEAZBEELas 


Million Mark Again Exceeded 


{Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., July 4.—According to 
latest reports received by the ear service divi- 
sion of the American Railway Association, dur- 
ing the week ended June 23, a total of 1,002,740 
ears were loaded with revenue freight. This is 
the third consecutive week in which car loadings 
have exceeded the million mark, and the fourth 








Douglas Fir in British Warships 

In one of the two large battleships now build- 
ing for the British Navy, Douglas fir has re- 
placed teak, according to advices received by 
the Department of Commerce, presumably be- 
cause it is much lighter in weight in comparison 
to its strength. 

No statistics are available as to the total quan- 
tities of lumber which go into British ship build- 
ing, but one of the largest ship building con- 
cerns in the United Kingdom has kept accurate 
statistics of the proportion of lumber used by 
them, and it is probable that these proportions 
obtain generally in the ship building trade. 
About 60 percent of the lumber used by this 
company for ship building comes from the United 
States, Canada, and Central America. About 
two-thirds of this amount (or 40 percent of the 
total) comes from the United States, and con- 
sists chiefly of southern pine, 18 percent; 
Douglas fir, 4 percent; redwood, 7 percent; pop- 
lar, 3 percent; spruce, 6 percent; oak and wal- 
nut, 2 percent. The 40 percent which does not 
come from the North American continent comes 
chiefly from northern Europe and British East 
India, the latter principally being teak. South- 
ern pine and Douglas fir are used mainly for 
decking, cants, runners, and door standards, 
redwood, poplar and spruce for general joinery 
work, framing ete. The spruce is generally ob- 
tained in the form of deals from Canada. 

Plywood in ship construction is constantly 
increasing, its principal use being for partitions 
between cabins, and the paneling of public 
rooms, saloons ete. So far the French have fur- 
nished most of this plywood for ship building, 
which is usually a five-ply wood, the one or both 
outer faces being African mahogany, with the 
inner three plies of alder. 

Rock elm logs 20 to 40 feet in length have 
been in some demand. These logs are used for 
rubbers or bumpers around the outer edge of 
vessels such as local ferry boats, barges ete., 
which are frequently subjected to bumping 
against piers. They are also used to form a 
ring inside a dry dock. There are several large 
dry docks now building in the United Kingdom, 
and this has probably caused the unusual de- 
mand. As it is difficult to secure rock elm logs 
in such lengths, a timber purchasing agent of 
one of the larger ship building concerns ad- 
vised recently that, for the particular work 
which this company had in hand, rock elm 
flitches could be used, provided they were at 
least 20 feet long, 17 inches wide, and 6 inches 
thick. 

The ship building industry also uses consid- 
erable quantities of dimension hickory, as every 
boat which is finished is furnished with a com- 
plement of several hundred hammers and axes, 
With a certain number of extra handles. 


Forest Additions and Transfers 


President Harding has signed proclamations 
adding to the Carson national forest in north- 
ern New Mexico 120,557 acres of public lands 
and restoring to entry 10,253 acres formerly 
held as part of this reserve. The lands added 
are chiefly valuable for watershed protection 
and for timber production; they will be used for 
grazing also. The lands restored to public entry 
are considered chiefly valuable for grazing. 


time this year. Freight loading so far this year, 
the car service division states, has been the 
heaviest in history. The total loading for the 
week of June 23 was a decrease of 4,513 cars 
under the preceding week, due chiefly to falling 
off in coal and merchandise and miscellaneous 
freight. 

Forest products loading amounted to 78,068 
cars, or ten cars more than the week before, and 
14,293 cars above the same week last year. 

Coal loading totaled 183,350 cars, a decrease 
of 3,659 cars under the preceding week, but an 
increase of 27,329 cars over the corresponding 
week two years ago, when there was no strike. 











The President also has transferred to Carson 
national forest a tract of 89,369 acres which 
was part of the Santa Fe national forest, the 
transfer being made to facilitate management 
and supervision. 


Mexico’s Exhibition Soon Ready 


The Mexican embassy announced tonight that 
the exhibition of Mexican products to be shown 
in New York City, at 41 Park Row, is nearly 
completed. The exhibition was scheduled to 
start June 15 and run until Oct. 15. It will in- 
clude specimens of all important Mexican prod- 
ucts, including rare. woods suitable for the 
manufacture of pianos, phonographs and ex- 
pensive furniture. 





Announcement also is made of the fact that 
the experimental laboratory of the Mexican 
department of commerce has just completed 
tests of the tepehuaje plant, which grows wild 
in many states, with a view to utilizing it in 
the tanning of leather. Experiments have been 
so successful, the report indicates, that impor- 
tation of tanning materials into Mexico will not 
be necessary. In view of the great content of 
tanning substance and the ease with which it 
can be extracted, it is believed that within a 
short time the industry will be sufficiently de- 
veloped to supply not only Mexico’s needs, but 
also to provide considerable quantities for ex- 
port. 


CRPBABEEBBBEBGaEaEBaEaBaS 


Preserving Health in a Lumber Town 


ELIzABETH, LA., July 2.—Several months ago 
the State board of health, at the request of the 
Industrial Lumber Co., began making a survey 
of Elizabeth and its surroundings and drafting 
recommendations for improvements, with a view 
to eliminating as much as possible the mosquito 
pest. The company’s idea in doing this was 
first to safeguard the health of its employees 
and second to help combat the popular notion 
among outsiders that Louisiana is a land of 
swamp, malarial and unhealthful. 


Acting on the suggestions of the health offi- 
cials, the company has just concluded the instal- 
lation of a system of drainage, and at the final 
inspection made by John H. O’Neill, sanitary 
engineer of the State board of health, he ex- 
pressed unqualified pleasure at the steps taken 
and at the cleanliness of the town. 


While the company has always piped water 
from deep wells, has screened all homes, has 
installed sewerage systems over much of the 
town and has kept in force rigid rules against 
the accumulation of trash and rubbish, the latest 
improvement is expected, according to officials 
of the company, to make actual return of dollars 
and cents for years, for expensive labor turnover 
is unknown to the Industrial company’s mills. 


The company has also obtained data from 
the State board of health, showing the low death 
rate and infrequency of malaria and like dis- 
eases credited to Louisiana. Literature embody- 
ing this information and telling of the advan- 
tage of this section of the country has been 
published in booklet form, entitled ‘‘Come to 
Louisiana.’’ These will be distributed thruout 
the northeastern States by M. B. Brewer, of 
Texarkana, on a trip he will make this summer. 


: 
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Now ready!—a new book 
by “the lumberman poet” 


Come 
On 
Home 


By 


DOUGLAS MALLOCH 
“Pack your things” and “come on 
home” to “church and Mother and 
home and Dad, the grassy road and 


the village school.” 

Make the acquaintance of Great- 
grandfather Green, Elder Jones, 
Private Hill, Pa and Ma, The New 
Preacher, Crazy Pete, Sally and 
others. 

Not forgetting July and January, 
the mules that hawed when it was 
gee and geed when it was haw; and 
the bullfrog that sang in the rain. 

“He’s Got a Girl,” “If I Could 
Make a Friend,” “The Philosophy 
of Fishin’,” “A Rose from Mother’s 
Garden,” “When Sons and Fathers 
Part”— 

You will want to have them all, 
for they will bring a warmth to 
your heart, a smile to your lips, per- 
haps a tear to your eyes. 

These and a hundred and thirty 
others that have not previously ap- 
peared in the AMERICAN LUMBERMAN 
are now available only in this 
volume. 

“Come on Home” is bound in 
cloth, with 220 pages. It will be 
sent to any address postpaid on re- 
ceipt of $2. Address: 


AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago. 


Enclosed find check for $........ for 
which send ....... . copies of “Come 
on Home” to 
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PITTSBURGH 


Babcock Lumber Co. 


PITTSBURGH, PA. 


Manufacturers and Wholesalers of 


Hardwoods 


White and Western Pine 
West Coast Products 
N.C. Pine and Yellow Pine 
Spruce and Hemlock 














Eastern Tennessee 
Kentucky and 
West Virginia 


TATOO 


AUUSAONETL ONLY SLONNNN 





UTS co 


BRANCH OFFICES: 


New York City, 43 Wall St. 
Chicago, Ill., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg 
Detroit, Mich., Dime Savings Bank Bldg. 
Johnstown, Pa. 


event 
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FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


PITTSBURGH, PA. 








SAW MILL 


Konnarock, Va. 











Lumb 
ellow Pine tm: 
Ties and 

Railroad and Piling 


Car Material 


THE GERMAIN COMPANY 
PITTSBURGH, PA. 








| North Carolina Pine 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and 
can give prompt service. 


PITTSBURGH, PA. 





_ WILLSON BROS. LUMBER CO. 
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TIMBER ESTIMATORS 
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Jasper Lemieux Frederick Lemieux 


F. H. Day 


Lemieux Brothers & Co. 


TIMBER ESTIMATORS 
1319-20 Bank Bidg. 
Poe titney Bank Bids. NEW ORLEANS 











Safe, Reliable 


TIMBER ESTIMATES 
at a few cents an acre. 
JAMES W. SEWALL, Forest Engineer 
Old Town, Maine 921 Fifteenth St., Washington, D.C. 
Largest Cruising House in America 





Machine Molder Practice 


A manual on molder work, the operation and 
superintendence of the molding machine. Pub- 
lished by a practical et a: de who traveled 
many thousands of miles to gather the necess: 
information. Bound in Red Leather. $2.56, 
postpaid. 


American Lumberman “! 99; Deatbom St. 


Chicago, IIL 











News from the Realm of Building 


Boston Has Tentative Housing Plan 


Boston, Mass., July 2.—An experiment in 
home building is being undertaken by Mayor 
James M. Curley. 

If the mayor’s plans are carried out the city 
will begin at once the erection of seventy-two 
2-family houses, on land in Dorchester on which 
options have been secured. It is intended to lay 
out four blocks of houses, each containing 
eighteen dwellings. Each 2-family house will 
have 3,600 square feet of land, on which will 
be a house with five rooms downstairs and six 
upstairs. There will also be an individual 
garage for each family. 

The cost of each house, according to advance 
estimates, will be $6,500, this being made pos- 
sible thru standardization of construction and 
buying all lumber and other supplies in carload 
lots on standard specifications. An instalment 
payment plan will make possible the purchase of 
homes by families of comparatively small means. 
The home owner will rent one of the apart- 
ments, perhaps both. If he occupies one-half 
of the house he should figure his own rent in 
the financing. The rent of each apartment is 
placed at $40 a month. The rent of the double 
car garage is $20. This brings an income of 
$1,200 a year. 


More Comparative Building Costs 

Seeing is believing, and facts definitely stated 
are hard to combat, especially when backed 
with actual figures from unimpeachable sources. 
Therefore the statements that follow, sponsored 
by well known retailers, should furnish convine- 














ae ¥ 





Lumber for this Wisconsin Rapids (Wis.) house 
now 28.5 percent below 1920 cost 


ing answers to those who are spreading the 
claim that lumber is now selling almost if not 
quite as high as at any time. 

In May, 1920, the Kellogg Bros. Lumber Co., 
Wisconsin Rapids, Wis., furnished the mate- 
rial for the frame dwelling shown in photograph 
reproduced above, which house cost complete 
with plumbing, heating and wiring, $4,900. This 
is a house of six rooms and bath, with basement 
and porch, hardwood floors and interior trim 
of yellow pine. The bill for materials furnished 
by the above lumber company, according to 
statement of C. F. Kellogg, treasurer, amounted 
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Lumber for this Watertown (Wis.) house now 
32.1 percent below 1920 cost 


to $2,218. Mr. Kellogg stated that at the com- 
pany’s present selling prices the same material 
would cost $1,582, or 28.5 percent less than in 
May, 1920. Mr. Kellogg said further that his 
company had nothing to do with the plumbing, 
heating and wiring of the house shown, but 
that the contractor who constructed the build- 
ing had informed him that the cost of installing 








Lumber for this Cumberland (Wis.) house now 
23.5 percent below 1920 cost 


these factors, and also the labor cost on the 
building, would be just about the same now as 
in 1920. 

At bottom of this page appears a cut show- 
ing a house for which the Yawkey-Crowley Lum- 
ber Co., Watertown, Wis., furnished the lumber 
in 1920, at a cost of $1,620. This company 
has furnished lumber for another house, exactly 
similar, built in 1923, for $1,100, a decrease of 
32.1 percent. The company states that the same 
material list was used and the same house built 
each time. 

The cut above shows a house, the material for 
which was sold by the Miller-Olcott Lumber Co., 
Cumberland, Wis., in 1920, for $1,436, while 
the same company furnished identically the same 
material in 1923 for $1,099, a saving of $337, 
or 23.5 percent. 


Unfit Houses Are Condemned 


EVANSVILLE, IND., July 2.—The city building 
inspector has condemned 197 houses inside the 
city limits. Owners of as many more houses 
will be ordered to make extensive repairs at 
once. The order to raze these houses will throw 
1,000 persons out of their homes. The order 
came as a result of a campaign waged the last 
several weeks by civic organizations. 


Boston’s Building Outlook Brightens 


Boston, Mass., July 3.—The long drawn out 
controversy between the building contractors 
and the craftsmen has at last been settled, and 
it is now likely that the city’s $140,000,000 
building program will be carried out. 

The effort of the Northeastern Retail Lumber- 
men’s Association to convince the public of the 
falsity of recent propaganda that building costs 
have got back to the peak, is bringing results 
in some quarters and stimulating building activ- 
ity. Several favorable newspaper articles have 
been published here as the direct result of the 
association’s publicity. It is contended by 
lumbermen who have studied the question that 
the lumber for a home can be bought today for 
about 35 percent under peak prices, and that 
the complete home will cost at least 20 percent 
under the peak. ; 

A committee consisting of Building Commis 
sioner John H. Mahoney, Schoolhouse Commis- 
sioner Clarence H. Blackall and Frederic H 
Fay, chairman of the city planning board, has 
been appointed by Mayor James M. Curley to 
review the building laws of the city, to the end 
that there may be a reduction in the cost of the 
construction of tenement property. Lumbermen 
here are watching the matter with interest as it 
is quite possible that some of the unfair restric- 
tions against the customary uses of wood may 














801 
nir 
fai 
Wil 


of 
mal 
eas! 
ers 
Lat 
tior 
beg 
dea 
con 
ind: 
litt! 
har 
stri 
wea 
at 
poli 
har 
cha 
terj 
sho 
the 
of 


Slig 


fae 
ove 
ove 











OW 


)W- 


per 
ny 
tly 


me 
ilt 


for 
Any 
hile 
me 
37, 


ing 
the 
ses 

at 
“Ow 
der 
ast 


out 
‘Ors 
and 
000 


yer- 
the 
sts 
alts 
tiv- 
ave 
the 

by 
hat 
for 
hat 
ent 


nis- 
nis- 


has 
r to 
end 
the 
men 
8 it 
Tic- 
nay 











JuLY 7, 1923 


AMERICAN LUMBERMAN 61 





be modified to lessen building costs within the 
city proper. In a communication sent to the city 
council the mayor urged the necessity of elim- 
inating restrictions which result in unnecessary 
expenses to builders of tenement houses. 


Sawing Farm Bloc Into Bureaus 


A (usually) veracious lumberman relates this 
story: 

A Swede farmer in Minnesota signed up for 
membership in the farm bureau. A couple of 
months later the Department of Agriculture at 
Washington received the following letter from 
him: 

‘*T bane sine for farm bureau but it don’t 
come yet. School marm she bane going bord at 
our house and my wif she want that bureau for 
spare bedroom pretty bad. Ples send rite 
away.’? 

According to the story, the applicant received 
in reply a letter from the Washington authori- 
ties, reading as follows: 

‘*Replying to your recent letter we regret 
very much that we have no bureaus in Wash- 
ington that we can send you at this time. There 
are quite a number of bureaus here that could 
very well be spared, but they are not just the 
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Airplane view of the plant of Nassau 


sort you have in mind. However, we are plan- 
ning to saw the farm bloe up and make it into 
farm bureaus, and as soon as that is done we 
will send you one.’’ 


Buying Restricted but Stocks Light 


Sr. Louis, Mo., July 2.—The report of gen- 
eral business conditions in the eighth Federal 
Reserve district in June as made by the Federal 
Reserve Bank of St. Louis, says of lumber: 


With an increasing tendency on the part of buy- 
ers to limit their purchases to immediate needs, and 
restriction of building programs in some sections 
of the country, there was a shrinkage in the de- 
mand for softwoods. Southern pine developed an 
easier trend toward the end of May. Manufactur- 
ers were making heavy deliveries on prior bookings. 
Late in May, selling pressure increased and reduc- 
tions approximating 10 percent from peak prices 
began to appear. Few cancelations were reported, 
dealers for the most part urging deliveries, and a 
constant stream of fill-in orders, chiefly mixed cars, 
indicated light stocks in dealers’ hands. There was 
little in the way of forward buying, however. While 
hardwoods declined in demand, wet weather re- 
stricted logging operations and served to offset 
weakening influences. Consumption was maintained 
at high levels, but industrial users adopted the 
policy of buying for current needs. Furniture and 
hardwood flooring factories scaled down their pur- 
chases. Railroads continued to buy structural ma- 
terials in moderate quantities, and cross tie demand 
showed expansion. Toward the end of the period 
there was a shrinkage in values of upper grades 
a principal hardwoods, but declines were 

5 . 

May sales of furniture by the twelve manu- 
facturing reporting interests were 16.2 percent 
over the same month in 1922, and 2 percent 
over the April total. 





Use Airplane to Plan Improvements 


NEw York, July 2.—Improvements in the 
plant of the Nassau Lumber Co., one of the most 
complete lumber establishments on Long Island, 
and at its present location at Main and Bedell 
streets, Hempstead, for fifty years, are de- 
signed to make it as near perfect for the hand- 
ling and storage of lumber as human ingenuity 
can devise. 


In order to obtain a birdseye view that would 
enable officials of the company to see at a 
glance where everything lay and thus to work 
out their plans, an airplane view of the plant was 
obtained and with this in hand a close study 
has been made. Among the first improvements 
will be the construction of a new storage ware- 
house for trim and millwork. Work on this 
will start as soon as the fall rush subsides. 


Another big improvement will be the laying of 
concrete roadways thruout the plant. The yards 
are located in the heart of a business and resi- 
dential section, the office being in a pretty 
residential section and the yards fronting on the 
railroad track, the location being only a few 
blocks removed from the main avenue of the 
town’s trade center. It is because of the loca- 
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Lumber Co., Hempstead (L. I.), N. Y. 


tion that officials of the company feel it a 
duty to keep the plant always spick and span 
and attractive looking as well. 


One of the chief advantages of the location 
is that the yard has five tracks of the Long 
Island railroad permeating it and with a com- 
plete outlay of automobile trucks it is pre- 
pared to handle lumber with great dispatch. 
Hitherto the concern has catered to a wide area, 
but this summer it has found all the business it 
could do within a radius of ten miles and at 
times has been pushed to keep pace with that. 


The Nassau Lumber Co. has been in but two 
hands in the last forty-five years, the present 
owners having taken charge in 1902. Prior to 
that, the chief owner was W. G. Van Vranken. 
H. 8S. Bowers is the present manager and 
treasurer. 


The shop and mill sheds were improved last 
year, more than doubling the capacity. There 
are two large sheds for cement and mason 
materials and two large double-decker sheds, 
60 feet wide and 200 feet long, for dressed 
lumber. Only rough lumber is exposed to the 
weather. 

The yards are well stocked up now, altho 
business has been going on briskly since early 
spring. The company handles spruce and fir 
timbers in large quantities and carries a general 
line of other lumber. 

W. O’Brien, of Fitchburg, Mass., formerly 
with the Fitchburg Lumber Co., has recently 
been put on in the estimating department of 
the Nassau Lumber Co. 





Clean 2228 Bags 


and salvage 5 to 10 sacks of good 
cement out of each thousand 


Let us tell you how to 


cleaned. 

SAVE Labor,Sacks: 
Cement 
Freight 


oa - Mlustrated Folder on Request ' 
Handy Sack Baler Company, ©4820?" 
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Frank Spangler ‘2a: 
Manufacturers and Wholesalers of 


YELLOW PINE, CYPRESS, GUM 


AND OTHER SOUTHERN HARDWOODS 


























Rotary Cut 


Northern 
Veneers 











RNITURE factu d factory buyers who 
insist on having high quality veneers should send us 
their orders. We are specialists in Northern Veneers. 
We also manufacture Northern Pine, Spruce, Hem- 
lock, Cedar Posts and Poles, Lath and Shingles, which 
we ship in straight cars and cargoes or mixed with 
our “Peerless Brand” Rock Maple, Beech or Birch 


Get Our Prices. 


The Northwestern Cooperage 


Gladstone, Mich. | & Lumber Company 
7 Chicago Office: 812 Monadnock Block. 





The Cleveland-Cliffs Iron Co. 


Mil} Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock “x, Hardwood 
Lumber, Lath and Shingles 


Northern Forest Products 











Bradley, Miller & Co. 


BAY CITY, MICHIGAN 
Manufacturers and Wholesale Dealers in 


Lumber, K. D. Frames, Box Shooks, 
Shingles and Lath 








Remember 


Mershon, Eddy, Parker Company 
SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho 


17 17 


VON PLATEN-FOX COMPANY 
Iron Mountain, Michi 




















Manufacturers of 17 different species 
of Northern Hardwoods 


17 17 
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Hardwoods | 


O AK Plain and Quartered 
| | Uniform Color, Soft Texture 
| Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS—PLANKING 











MADE 


OAK FLOORING 


RIGHT 





The 
Mowbray & Robinson 


Lumber Company 
CINCINNATI, OHIO 
— = 


TEXAS HARDWOODS 
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() —tThe Stamp of Approval—means 
“Order from Keith’ 


TOUGH ASH—SOFT ELM—MAGNOLIA 
RED AND SAP GUM—OAK—TUPELO—CYPRESS 











~Get Our Prices on These Items 


MAGNOLIA 
2 Cars.........4-4 Log Run 
PLAIN SAP GUM 
2 Cars. 2226006 .84 tote Ze 
2 Cars. 5-4 No. | Com. & Btr. 


Keith Lumber Co. 


547-551 Keith Building, 
BEAUMONT, 


OAK fervadeae GUM 


We want to hear from 
a few more buyers of 


Oil Rig Stock, Mine 
Timbers, Car Material, 


Dimension Stock, 
4" ASH for Auto Stocks 


Tell us about your requirements now. 


A.L. Boynton Lumber Co. 


Manufacturers LUFKIN, TEXAS 


holesalers 





TEXAS 









































THE LUMBERMAN’S ACTUARY 


Shows at a glance the amount of any number of feet 
between 2 feet and 29,000 feet at any price between 
$6.00 and $75.00 a thousand feet. Seventh edition. A 
book every lumberman can use. Price postpaid, bound 
im leather, #8.50. AMERICAN LUMBERMAN, Publish- 
ers. 431 8. Dearborn St., Chicago, Ill. 


MANUFACTURER and DEALER 


All Metal Frame End Matcher 


Something new in the way of an end matcher 
for matching the ends of flooring is shown in the 
accompanying illustration. This machine, which 
is manufactured by the E. & B. Holmes Machinery 
Co., maker of special cut-off saws, rip saws, pony 
planers, end matchers, variable speed counter 
shafts ete., is an all metal frame machine, and 
in describing this equipment the manufacturer 
states it has cut gears on the driving rolls, these 
gears being completely enclosed in gear cases 
which are filled with the proper lubricant. The 
rollers, formerly of cast iron in this machine, are 
of steel, and the speed of the machine can be in- 
creased from 25 to 40 percent, so that the ca- 
pacity is limited only to the speed of the operator 
in feeding the material into the machine. 

One of the distinctive features of the Holmes 
end matcher is the fact that only one operator 
is required. The steel frame is supported by large 
truss rods and is laterally braced. Attention is 

















Holmes No. 5 all metal 
frame end matcher 


called to the absence of the center leg, which 
leaves the entire space under the machine free. 
Further particulars regarding this machine can 
be obtained by addressing the E. & B. Holmes Ma- 
chinery Co., 57 Chicago Street, Buffalo, N. Y. 


Se eaeaeaeaaaaaea 
Decision in Moist-Dry Kiln Case 

BuFFra.o, N. Y., July 2.—Users of varnish and 
paint dry kilns will be pleased to know that the 
United States circuit court of appeals has held the 
Grosvenor patent invalid as to claims covering 
the addition of moisture with heat for drying 
siccative coatings. ‘This decision settles a long 
drawn out controversy in which the Wenborne- 
Karpen Co., owner of the Grosvenor patent, was 
the complainant and the Cutler Desk Co. was the 
defendant. 

Application for the Grosvenor patent was made 
in 1908, but it was not issued until 1916, when it 
was bought by the Wenborne-Karpen Co, During 
the period intervening, methods of drying var- 
nishes and paints developed rapidly, owing to the 
pressure exerted to reduce the time required and 
to increase kiln output. Kilns and drying rooms 
of some kind were in use in nearly every paint 
and varnish using plant, and tho they differed in 
efficiency all effected some saving in time. The 
principles of the ordinary lumber dry kiln were 
applied, with the addition of special features to 
fit the conditions to be met. In general the prob- 
lem was to utilize and control heat and ventilation, 
tho some ingenious forms of construction were 
used, as in the case of the Cutler “curtain”’ kiln. 

In most of the kilns the matter of humidity was 
treated much as usual where heated air was 
utilized. In some cases the air was washed clear 
of dust, but in no case was it supposed that the 
introduction of moisture in a kiln of this sort 
was any more of an invention than it was in a 
lumber kiln. Matters had progressed in this man- 
ner for six years, when the owner of the Grosvenor 
patent threatened suits against users, claiming that 
the patent covered the addition of moisture to 
heated varnish drying rooms. Some users paid the 
license fees and for a while it looked as if the 
owners of the patent would gain control of that 
method of drying. 

The Cutler Dry Kiln Co., Buffalo, N. Y., and 
its successor, the Cutler Desk Co., undertook the 
defense of one of its customers, the Rockford 
Bookcase Co., Rockford, Ill. It lost that case as 
well as one brought against itself, but carried the 
suit to the United States circuit court of appeals, 
which sustained the Cutler Desk Co.’s contention, 
holding the Grosvenor patent invalid as to the 
owner’s claim covering heat and moisture, and 
heat, moisture and circulation. The complainant 


in the case obtained a stay of the court’s mandate 
and was allowed until June 15, 1923, to file a peti- 
tion for a rehearing, but this petition was later 
denied by the court of appeals, so that the decision 
holding the Grosvenor patent invalid as to the 
claims mentioned now stands. 

The Cutler Desk Co, feels that in undertaking 
and carrying to a successful conclusion the defense 
of this case it has performed a real service to the 
industry and to the public. The decision leaves 
the road clear now for extending the use of the 
Cutler kilns, for users will no longer be annoyed 
with threats of suits, injunctions or other inter- 
ference, 


SASH, DOORS and MILLWORK 


Notwithstanding the ‘‘midsummer lull’ occa- 
sioned by the lure of the golf links, vacations 
etc., the volume of orders reaching the manu- 
facturers and wholesalers of sash, doors and 
millwork continues to be of reasonably satis- 
factory proportions. There is some decrease in 
building operations reported from various sec- 
tions, but not enough as yet to affect seriously 
the demand for sash, doors and interior finish, 
altho it is recognized that if this trend continues 
it will be reflected in decreased orders a little 

















later. Manufacturers and wholesalers, however, 
are hoping for an active building movement 
this fall, and are counting on sufficient demand 
to keep their plants operating at capacity. The 
following detailed reports from correspondents of 
the AMERICAN LUMBERMAN reflect conditions 
at the various manufacturing and distributing 
centers: 

All sash, door and interior finish plants at 
Duluth, Minn., are operating full time, and their 
managements claim to have sufficient orders 
booked to assure activity for several weeks 
ahead. Substantial shipments of sash and doors 
are being made from here to eastern points. 


Rainy weather has had an adverse effect on 
the demand for millwork in the Kansas City 
(Mo.) district, tho sales managers say the busi- 
ness held up on that account will come in soon, 
and are preparing for a heavy summer demand. 
While there has been some fear that the market 
would weaken, manufacturers here are holding 
steady and exhibit an optimistic feeling. 

Mills in Columbus and central Ohio making 
interior trim, doors and sash are still being 
operated almost to capacity. Orders booked 
previously are causing their good trade. Figur- 
ing on new work is not as active as formerly 
but this is to be expected under the circum- 
stances. Construction is fairly active and there 
is sufficient work to carry mills to the fall with- 
out much additional business. Most of the mills 
report a scarcity of skilled workers. Prices are 
fairly steady, altho some concessions are being 
made in certain quarters. 

The Buffalo (N. Y.) door faetories and planing 
mills are doing a seasonable business and are 
finding that the labor situation has not checked 
building to the extent expected. Many resi- 
dences and a number of apartment houses are 
being erected in the city, and the mills are 
looking for active trade right up to cold weather. 

The Baltimore (Md.) sash and door men con- 
tinue to report business good, and demand suf- 
ficient to keep them busy. With the mills still 
quite far behind their orders, and with goods 
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coming in now which had been called for many 
months ago, there can be no talk of congestion. 
The local requirements are perhaps smaller than 
they were, but the contraction so far has been 
of no moment and the trade has remained un- 
affected. 

With very recent price adjustments, the Min- 
neapolis (Minn.) sash and door market is said 
to be now the lowest in the United States. The 
price declines have not been of considerable 
degree, and are looked upon here as simply 
readjustments to effect normal price relation- 
ships between various items. It is expected 
that increased demand in late summer and fall 
will result in advances. City trade continues 
to be good. Country trade is light, altho there 
have been many orders for odd items for re- 
pair work. Country demand will advance with 
satisfactory crop outcome and favorable market 
conditions. 


Sunlight Kills Lumber Borers 


WASHINGTON, D. C., July 2.—Nearly every- 
one has had the experience of turning over a rot- 
ting log in the woods and finding the under side 
alive with insects which prefer to live and to work 
in the darkness. When the log is lifted over 
they scurry away to shady places. Now the 
bureau of entomology, utilizing this dread of 
sunlight, has found out that direct sunlight on 
logs will in many cases kill not only the insects 
on the outside of the log but those within as 
well. Logs act as heat traps. When placed in 
the sunlight they let in the heat faster than they 
radiate it and so get hotter and hotter until they 
are about 20 to 25 degrees above the temperature 
of the surrounding air. If the temperature of 
the air is up to 80, the inside of the log so ex 
posed gets hot enough to kill all the bugs, or at 
least all those which do damage. The method 
has been used in the control of the western pine 
beetle on the Pacific coast and in the prevention 
of pin-hole defects in green logs. JJamage by 
other borers to green and seasoned logs ean be 
prevented in a similar manner, and the treatment 
has proved effective against the borers which 
injure mesquite fence posts in the southwestern 
States. The solar heat method has been prae- 
ticed on a large scale by several big manufac- 
turing companies under the supervision of the 
bureau of entomology and has prevented insect 
‘damage to a large amount of valuable timber. 


Gives Real Facts on Coast Situation 


PORTLAND, ORE., July 2.—Many buyers of 
west Coast lumber have enjoyed the whimsical 
market letters of W. B. (Billy) Mack, who be- 
lieving truly that ‘‘truth is stranger. than fic- 
tion’’ and agreeing that ‘‘many a true word in 
jest is spoken’’ has served up to his trade in 
his monthly letters from the National Lumber 
& Manufacturing Co. the real facts about mar- 
ket conditions in a way that has assured a close 
reading. Mr. Mack is rendering a similar serv- 
ice now for the Stout Lumber Co. of Oregon, 
and from North Bend under date of July 1 has 
sent out a letter to the trade giving some real 
facts about the present situation in the indus- 
try, as follows: 


One-half of 1923 is behind us. 

We are as nervous and uncertain as you are. 
Nineteen hundred and twenty yet lingers in our 
memory the same as in yours. 

Our costs are high and will not be lowered this 
season. You are in the same predicament. 

You are marketing lumber; we are making it. 
You want a steady supply to care for your trade 
at reasonable competitive prices. 

We own a lot of timber. We cut and market 
each month some ten million feet of fir and spruce 
lumber. We want a steady, regular, continuous 
trade and operation. 

We should have a good sized stock on hand to 
care for our regular business, but the deuce of it 
is there is no regular business. Many of you, most 
of you, are buying from hand to mouth, as the 
expression goes. We take an order in due course 
and then you wire frantically for a car number— 
that you need the stock. We are afraid to sell 
anything that is not ready to ship. Markets shift 
over night; we are obliged to cut on special orders 
to fit the market that is active at the time. 

The result is that there are no stocks in the 
West. No one wants to pile anything. We are 
shipping our boards, dimensions and timber green, 
Tred hot from the saw, on vessels. Our upper 
grades are sent thru dry kilns and go from the 
machine to the cars. When we accumulate a car- 


load of anything not ordered we are nervous until 
it is sold and moving. 

Some day, some time, a bunch of you are going 
to take a notion to buy some items that should be 
as standard as sugar in a grocery store, and you 
are going to get a jolt that will make you think 
that you have neuritis in the neck. And then the 
price will soar and the poor fish who are making 
lumber for you will be blamed, and bang! Down 
will go the market again. More hell and the pitch 
all cold. 


This is a confession, not a threat; and you will 
find that it describes conditions in 90 percent of 
the sawmills on the Pacific coast. 


SAREE EAAREAGELAEAEG: 


April Cost Statement 


New ORLEANS, La., July 2.—The Southern 
Pine Association cost statement for April, based 
on reports from ninety-three manufacturing 
concerns, giving a summary of average cost per 
1,000 feet board measure of producing and 
shipping lumber (not including interest on 
loans or invested capitals) shows an average 
cost for that month of $23.76. The figures 
given show costs ranging from $15.36 up to 
$47.64 per 1,000 feet. Of the ninety-three con- 
cerns covered in this report, only fifty-one showed 
costs within the average of $23.76, the remain- 
ing forty-two all being above that figure. This 
is the highest cost shown since December, 1922, 
costs in that month averaging $24.38. The 
reports for April were based on a production 
of 311,490,511 feet. 


Buys Gum Dimension for Coat Hangers 


LAUREL, Miss., July 2.—The Laurel Hard- 
wood Lumber Co. last week closed a contract 
with President Helm, of the Pacific Coat Hang- 
er Co., of Los Angeles, Calif., manufacturer of 
coat hangers, for twelve cars of gum dimension 
to be shipped from Laurel at the rate of one 
ear every three weeks. The Pacific coast com- 
pany has bought its requirements from John T. 
Baldwin, president of the Laurel Hardwood 
Lumber Co., for the last three years. It manu- 
factures 750,000 coat hangers a month, which 
is a total of 9,000,000 of these little articles 
annually. 

The Laurel Hardwood Lumber Co., organized 
less than a year ago and running only since the 
first of the year, now has a plant investment of 
about $50,000 devoted principally to the manu- 
facture of gum trim, molding and finish. A 
Moore dry kiln was recently installed and Mr. 
Baldwin finds that he ean kiln dry gum most 
satisfactorily. 

Associated with Mr. Baldwin in the manage- 
ment of the Laurel Hardwood Lumber Co. is 
his brother, Hal Baldwin, who is secretary of the 
company. The plant being located in a good 
hardwood producing territory and at a railroad 
center, a successful business operated over a 
long period should be realized. 
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To Cut Export and Domestic Stock 


LAKE WALES, FLA., July 2.—The W. C. Sher- 
man Co., recent purchaser from Baker, Fentress 
& Co. of around half a billion feet of longleaf 
pine in this vicinity, has already begun opera- 
tions here. A night shift will be added soon if 
labor conditions will permit. The mill is a circu- 
lar with gang edger and resaw and is designed 
to specialize in cutting Genoa prime and stand- 
ard scantling for the Spanish, Italian and 
Canary Islands market. It will also cut a full 
line of shed stock most of which will be con- 
sumed by Florida retail markets. 

W. C. Sherman, president of the company, is 
one of the most prominent lumbermen of the 
Southeast. He is vice president and general 
manager of the St. Andrews Bay Lumber Co. 
at Millville, Fla., with an output of around 
60,000,000 feet a year. ; 

Export sales for the Lake Wales plant will 
be handled by M. M. Glassow, sales manager for 
the St. Andrews Bay Lumber Co. 





PropucTion oF Portland cement in April was 
over 11,350,000 barrels, according to figures just 
compiled by the United States Geological Survey. 


That Sells Fast 


“Larite” flooring attracts build- 
ers on sight and on close inspec- 
tion convinces the most critical 
that it is a good buy. 


“Larite Flooring ” 


offers the economy and attractive ap- 
pearance builders demand. Let us tell 
you how other dealers are making good 
profits on “ Larite” as well as our 


Southern Pine 
YARD AND SHED STOCK 


Write today for quotations. 


Carter - Kelley 
Lumber Co. 


MANNING, 
TEXAS 





( Seethont Yellow Plae | 


DIMENSION and BOARDS 












2" Stock 


From 8’ to 16’—No. 2 & Brr. 


A Specialty 


Our three planing mills and 
four concentration yards in 
sure you prompt deliveries 
of high grade lumber. 


We invite your 
orders. 








Manufacturers Wholesalers 


W. G. Kirkland Lumber _— 


~ TUPELO, MISSISSIPPI 


Wholly Better Than 
Dollars Usually Buy 














A Rock Island, Illinois, factory is turn- 
ing out more and 


Better Window Frames on the 
Improved Phillips Machine 
than on the other TWO machines in 

the plant. 
Just another instance of how the 
Improved Phillips, combining a pocket 


cutter, pulley mortiser, variety saw table, 
in a single machine, can serve you. 


Write for Service Bulletin G 45 


ATL A MANUFACTURING CO. 


Orlando, Florida, U.S.A. 
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ber. 


My Clear or Select 
2X15 PLAIN RED 


2 


McMinnville 


is manufactured from the finest 
quality of mountain oak lum- 
That’s why it offers better 
values to dealers and builders. 


Right now we are particu- 
larly anxious to hear from a few 
more buyers who want imme- 
diate deliveries of this stock. 
We have a limited amount on 
hand, so we would suggest you 
get in touch with us at once. 


cMINNV! LLE 


MCMINNVILLE,TENN. 


LOORING 


SOFT 
TEXTURED 


Oak 


Flooring 


MF GGo. 








if It’s 


POPLAR 


Wire Case-Fowler 


Case-Fowler Lumber Co. 
MACON, GEORGIA. 


We are Equipped to Resaw and Surface 
J.H. Mackelduff, Manager 


New Lumber Publications of Interest 


Bulletin on Cocobolo 


The Yale University School of Forestry has 
just issued bulletin No. 8, ‘‘Cocobolo,’’ by 
Samuel J. Record, professor of forest products, 
and George A. Garratt, formerly instructor in 
forestry Michigan Agric ultural College. In the 
bulletin the subject is discussed from the botan- 
ical and commercial standpoints. Plates show 
the tree in its native environment, details of 
wood structure as well as leaves and fruits of 
the plant. A map shows that the cocobolo range 
is along the Pacific coast line of Mexico as well 
as Central America and thruout Panama. In 
the section of the book devoted to the commercial 
aspects of the subject the production and ex- 
port of cocobolo is shown from 1900 to 1917. On 
the whole Bulletin No. 8 evidently is the most 
comprehensive and authoritative bulletin on the 
subject that has ever been issued. 


Arkansas Soft Pine Molding Book 


A very attractive and valuable addition to 
the literature of lumber utilization has been 
made by the Arkansas Soft Pine Bureau in its 
handbook just published. The book contains a 
description of Arkansas soft pine, with instruc- 
tive paragraphs regarding its products and 
uses to which it is especially adapted. One 
age is devoted to finish, showing how interior 
trim, floors and exterior may be finished in the 
most acceptable manner. The greater part 
of the book deals with molding and interior trim 
patterns. Pages also are devoted to drop sid- 
ing, ceiling, flooring and byrkit lath. The grad- 
ing rules for Arkansas soft pine lumber are re- 
produced in the book and, finally, a list of the 
names of the companies comprising the Arkansas 
Soft Pine Bureau completes the volume. 

This brief notice hardly does justice to this 
excellent handbook, which was compiled by 
Robert H. Brooks, and is supplied to dealers and 
architects upon request. 


(‘Seana aeaaanmt 


White Pine Architectural Monograph 


The third number of Vol. IX of the White 
Pine Series of architectural monographs, pub- 
lished by the White Pine Bureau, St. Paul, 
Minn., has just been issued. This monograph 
deals with Cooperstown, N. Y., during the lat- 
ter part of the eighteenth and the early part 
of the nineteenth century. The text of the 


-and standardizing industrial practice. 


publication was written by Frank P. Whiting 
and the matter was prepared for publication by 
Russell F. Whitehead. 

Numerous illustrations of the homes in and 
near Cooperstown accompanied by appropriate 
historical descriptive text make the monograph 
extremely interesting and instructive to lumber- 
men and others who desire to know something 
of the qualities that gave to early American 
architecture its distinctive charm. Naturally, 
James Fenimore Cooper and his father, who 
was the founder of Cooperstown, are given a 
prominent place in the text, and the home of 
the novelist also is illustrated. 

This number, as well as others of the archi- 
tectural series, is supplied to architects and 
others interested by the White Pine Bureau upon 
request. 


Scientific Promotion of Safety 


‘*A Symbol of Safety’’ is the title of a work 
just published which constitutes ‘‘an interpre- 
tative study of a notable institution organized 
for service, not profit’’—The Underwriters’ 
Laboratories (Inc.). Lumbermen already are 
somewhat familiar with the activities of the 
Underwriters’ Laboratories in the realm of 
building and fire protection. The work of this 
organization, however, covers a much broader 
domain and the book here considered presents 
in an impressive manner the remarkable con- 
tributions that the Underwriters’ Laboratories 
have made chiefly to the cause of safety. 

Chapters of the book are devoted to the or- 
ganization’s facilities, methods and tests. The 
fact is made clear that from a very small be- 
ginning the Underwriters’ Laboratories have 
been developed to meet actual conditions and to 
serve where the public welfare required un- 
prejudiced and impartial service. 

The book is interestingly written, profusely 
illustrated and, on the whole, is suggestive of 
the part that science is taking in systematizing 
Lumber- 
men will find in the two chapters ‘‘ Fighting 
Fires That are not Prevented’’ and ‘‘ Building 
to Last not to Burn’’ very much interesting and 
instructive matter. 


ACCORDING TO A statement by the Depart- 
ment of the Interior, Alaska has produced, in 
all, $335,526,460 worth of gold and $8,833,922 
worth of silver. 





BULLDING MATERIAL INDEX 


Brick, cosmon, 
At kiln, Chicago. 


Gravel, 


Wholesale Prices of Building Materials 


Bureau of Labor Statistics Figures—Chart pre 


General Sales Office, 1234 Commercial Trust Building, 


Phone, Spruce 1593. 


Chicago 


Representative, 
James N. Woodbury, 


11 S. La Sal 


Chicago, Ill. 


New England 


J. J. Bertholet 
le St. 30 Hemming St. 
Boston, Mass. 


Phone, State 9022. 


~ The Largest Poplar Mill in the world. 


Representative, 


Philadelphia, Pa. 


St. Louis 
Representative, 
Wm. Dings 
Railway Exchange, 
St. Louis, Mo. 
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For all kinds of Construction purposes. 
Also POPLAR and other Hardwoods, 
LONG SHIP TIMBERS a Specialty. 


The Parkersburg Mill Co. 


PARKERSBURG, W. VA. 
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Manufacturers 


Short Leaf Pine and Hardwoods 
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Average for U. 3. 
Hollow Tile, 
Chicago. 
Lime, common, lump, 
Average for U. &. 
Portland Cement, 
at Plant. 
Building Sand, 
Average for U. S. 
Bars, reinforcing, 





pared by Department of Commerce, Division of 
Building and Housing of Bureau of Standards 


C_] Maximum Price Level 
ete Price Level, May, 1923 


1913 AVERAGE PRICE = 100 


Pittsburgh. 1 
Nails, wire, COMMODITY INDEX NUMBERS 
Pittsburgh. March April May 
Structural Steel, At Peak 1923 1923 1923 
Pittsburgh. Date Index Index Index Index 
Douglas Fir, No. 1, Building material index.Apr. 1920 299.7 197.8 204.3 201.5 
sepia Brick, common......... Oct. 1920 251.1 175.2 178.0 * 
Hemlock, No, 1, nortb- GIGI  sscveeves eesuew Jan, 1921 233.7 196.2 191.4 192.3 
ern, Shi cage. MGNOW ste scascey<eeenn June 1920 236.9 105.3 105.3 161.3 
Lath, yellow pine, Lime, common, lump..Oct. 1920 286.0 232.1 232.9 _ 240.6 
rahwnnne Portland cement....... Sept. 1920 192.9 173.1 173.1 173.1 
Red Cedar Shingles, Building sand.......... Jan. 1921 209.6 167.2 163.7 164.9 
ee Bars, reinforeing........ July 1917 327.1 145.4 145.4 187.2 
Oak, white, plain, RANG WEG 5:55 5-60s'ai0:05'si0i oe Jan. 1920 252.9 160.8 166.3 170.4 
nn sia Structural steel......... June 1917 331.0 145.7 172.1 173.8 
Se Douglas fir, No. 1......4 Jan. 1920 407.3 233.5 233.5 233.5 
en Hemlock, No. 1, North..Mar. 1920 282.1 183.8 187.4 187.4 
Plate Glass, Lath, yellow pine....... Feb. 1920 582.0 197.7 199.3 198.7 
eee eer ‘Red cedar shingles..... Feb. 1920 346.8 173.9 166.3 151.5 
be etc Oak, white, plain....... Mar. 1920 419.0 216.3 216.3 202.7 
rages Yellow pine flooring....Feb. 1920 455.3 229.9 232.4 omg 
son Sore,” Plate PMIGWGss0::0.0-00se00 Aug. 1920 329.5 185.9 232.4 = 
Putty Window. glass.......... Aug. 1918 295.2 162.7 162.7 > 
New York. Pieeed OW si iic ccccceacced Aug. 1919 480.4 220.7 251.0 248. 
meant BUY Bsncedn stinks Jan, 1920 226.4 162.3 150.9 150.9 
a. Turpentine ..........++ Apr. 1920 601.8 361.8 356.1 igs 
White Lesd, WIC TOKO isso caeesa Mar. 1920 229.3 181.2 181.2 1 
New York, *Brick, common, at kiln, Chicago is as of April. 
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The River Jordan Drive 


Michael Murphy, Daniel Dugan, and the others in their line, 

Oh, they drove the Androscoggin in the days of Auld Lang Syne; 
They drove it in the springtime when the snow was on the ground, 
And I doubt if any others any boss has ever found 

That could swamp a quicker travois, that could break a meaner jam, 
Or could cuss with greater freedom, more artistically damn. 


For they cussed the iawgs, the river, and the work they had to do, 
The company, the bosses, and they cussed each other, too. 

The foremen all were drivers and they drove you like a mule, - 

Pay was poor and grub was rotten, and a fellow was a fool 

For to follow any river or to straddle any lawg 

Where they pay you like a beggar and they treat you like a dawg. 


But along the Androscoggin in the good old State of Maine 
The pine was gettin’ thinner and the farmers plantin’ grain, 
The camps were gettin’ fewer, gettin’ farther from the shore; 
Daniel Dugan and Mike Murphy weren’t wanted any more. 
And I, I got my papers, got my walk like all the rest, 

So I bumped it on a flyer and I beat it for the West. 


It was Saginaw I landed, then Muskegon that I blew, 

And I asked my way up-river and I landed in a crew, 

In a crew that seemed familiar: there was Mike and there was Dan, 
The gang from Androscoggin, and I found them to a man. 

They were sackin’ down the timber and were drivin’ to the mills, 
And were cussin’ Charlie Hackley and were damnin’ C. T. Hills. 


For they cussed the lawgs, the river, and the work they had to do, 
The company, the bosses, and they cussed each other, too. 

The foremen all were drivers and they drove you like a mule, 

Pay was poor and grub was rotten, and a fellow was a fool 

For to follow any river or to straddle any lawg 

Where they pay you like a beggar and they treat you like a dawg. 


Then I saw them in Wisconsin and the Minnesota pine, 

Michael Murphy, Daniel Dugan, and the others in their line. 

Then I lost them in the shuffle and I wondered where they’d gone, 
But I met them in Montana when I traveled farther on. 

They were workin’ there for others in the water and the snow, 
And they damned.’em good and plenty, just as well as long ago. 


Then I roved a little farther—I’m a sort of rovin’ man— 

And there were Mike and Dugan, only now it was Spokane. 

Then I met them in Seattle, they were workin’ on the boom, 

And their eyes were full of pleasure tho their words were full of 
loom. 

‘The foremen all were drivers and they drove you like a mule, 

‘‘Pay was poor and grub was rotten, and a fellow was a fool ad 





It is long since I have seen ’em, Dugan, Murphy, and the bunch; 

I don’t know where they’ve gone to, but I sort of have a hunch: 

It is somewhere where there’s water, where there’s lawgs, and where 
there’s falls, 

Where there’s work for men with peavies, mackinaws and overhalls; 

And I know some day [’ll find ’em breakin’ somewhere of a jam; 

Twill be fun to see ’em workin’ and be joy to hear ’em damn. 


For I’m goin’ up to heaven, not because of Christian worth, 

But because I’ve had already all the hell I need on earth. 

And then I know I’ll find ’em—Murphy, Dugan, and the rest—— 
They ’ll be drivin’ of the Jordan in the regions of the blest. 

For that’s the kind of heaven that a river driver begs: 

A peavy in his flippers and a lawg between his legs. 


It is long since I have seen ’em, but I know where they have gone; 
They are drivin’ River Jordan in the pale and misty dawn, 

They are speakin’ of the cookin’ and the way the work appears, 
And the angels are a holdin’ of their hands up to their ears. 
They are drivin’ River Jordan where it washes banks of gold, 
And they’re kickin’ and they’re eussin’ just as happy as of old. 


ing around here at home and 
getting all cluttered up in 
our cow-eatchers ete. 





Don’t Boost Your Town 


Shelby, Mont., in order to 
‘*boost the town,’’ gave 
$300,000 of the town’s and 
the State’s good money to a 
prizefighter for fighting fif- 
teen rounds, at $20,000 a 
round, or $5,000 a minute, 
and attracted to the town a 
lot of people who will not 
stay a minute after the town 
stops putting up money, 
which seems to be the only 
good thing about it. That 
$300,000, spent in some other 
way, would have done a lot 
for Shelby, Mont., a great 
deal more than that well 
known philanthropist, patriot 
and moral leader Jack Demp- 
sey ever did, or will. 

Of course a lot of new in- 
dustries were attracted to 
Shelby—mostly hot dog 
stands and burlesque shows. 
And of course Shelby got a 
lot of publicity— of an un- 
desirable kind. If it had not 
been for the Dempsey fight 
a lot of us would never nave 
heard ot Shelby, Mont.—and 
would never have known what 
a lot of easy marks the peo- 
ple of Shelby are. 

At the last minute Shelby 
was called upon to call upon 
the other cities of Montana 
to raise the last $100,000 ‘‘ to 
save the honor of Montana.’’ 
In the words, slightly 
changed, of another Ameri- 
can patriot, ‘‘If that be 
honor, make the most of it.’’ 

Of all things, don’t 
‘“hoost’’ your town. Work 
for it, serve it, make it a 
better town to live in, and it 
will boost itself. Except in 
Chicago and New York and a 
few villages here and there, 
the idea of ‘‘boosting’’ the 
town has given way to the 
better idea of making the 
town better. Then other peo- 
ple, strangers, visitors, pass- 
ers-thru, new-comers, will 
boost the town—you won’t 
need to do it. 

God deliver us from the 
town booster, who boosts but 
never works. God send us the 
town worker, who works but 
never boosts. Shelby, Mont., 
with no reputation whatever 
was vastly better off than 
Shelby, Mont., with the repu- 
tation it now has. 








Hardwoods 


We're in position to sup- 
ply practically all Southern 
Hardwoods in any quantity 
desired. Old reliable mill 
connections insure you lum- 
ber of a standard that will 
guarantee you satisfaction. 
When you buy from a con- 
cern that is as well and fa- 
vorably known as our or- 
ganization you can depend 
upon getting good values. 


Our list of items includes: 
Long and Short Leaf Yel- 
low Pine lumber, timbers, 
special cuttings and rail- 
road stock; Oak Flooring, 
Red and White Oak, Ash, 
Gum, Elm, Cottonwood 
and genuine Louisiana Red 
Cypress. 


Chicago Lumber 
€ Coal Co. 


Arcade Building, ST. LOUIS 











We can buy from Large, Responsible Ship- 
pers for prompt shipment 


RAILROAD MATERIAL 


all kinds, Crating, Finish, Yard Stock, Etc. 
Yellow Pine, Oak, Ash, Gum, Elm, Fir. 


Send us your orders for placement, 


R. M. MORRISS & CO. 
Arcade Bidg., ST. LOUIS 








WIAA WER CRED WOAWOUA 
Transit Car Should take ad- 


BUYERS vantage of our 


facilities. 
We offer you Quick Service in Transit Cars or mill 


shipments. e 
Crating Wellow Pine 
a specialty. A W.SMITH & CO. 
Arcade Building, ST. LOUIS, MO. 
Ps VUUD WUD Wee's 











That $1,000,000 Joy Ride 


The ‘‘million dollar joy ride’’ of the Levia 
than actually cost $13,000, indicating that the 
demagogues are still looking thru the same old 
demagoggles. 

And, incidentally, the Leviathan got about 
$250,000 worth of advertising which didn’t cost 
a cent, and learned a number of things that will 
be even more valuable. 

For example, ‘it was demonstrated that the 
Leviathan is the fastest liner afloat, and that 
means a lot to some Americans, who would rather 
be fast than be president. 

And, if they are going to speed, we would 
tather have them speeding to Europe than speed- 


Permit Us to Say Thanks 


We have had a couple of wires and a handful 
of letters about ‘‘Come on Home,’’ the new 
book which has just emanated from this depart- 
ment, which may be had at any bookstore, or 
from the book department of the World’s Great- 
est Lumber Newspaper, or anywhere else where 
books as good as this are sold. Permit us to 
thank our friends, who wired, for their kind 
words, and for paying the charges, and the good 
friends who wrote, and the good friends who 
meant to but didn’t. Since the new book has 
been out only two days at this writing, we com- 
mend both their promptness and their judg- 
ment. 


4-4 to 12-4 Ash,Basswood & Elm 
4-4 to 16-4 Birch and Oak i* 9x25, 


Anderson-Miller 
Lumber Co.., Ltd. 


TORONTO, ONTARIO 














Page & Jones, Mobile, Ala., U.S.A 
Cable Address, ““PAJONES, Mobile” 
All leading Codes used 
Ship Brokers & Steamship Agents 
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HUDSON 
OAK 
FLOORING 


‘ ERE is a flooring, Mr. 
Dealer, that has the qual- 
ity to satisfy your most crit- 
ical customer. You can sell 
it to any builder with the 
knowledge that it will live up 
to your representations and 
is a good advertisement for 
your yard. Produced in one 
of the country’s most up-to- 
date flooring plants. 


Send for free samples. 


Hudson Hardwood 
Flooring Company 


P.O. BOX 217 
MEMPHIS, TENNESSEE 


Owned by Hudson & Dugger Company 




















Just what you’ve 
| been looking for— 


Assortment of Hemlock 


A Good . Bs 
Supply of White Pine 
and Northern Hardwoods 


with Lath, White Cedar 
Shingles and Posts. 
Birch and Maple Flooring 


For Mixed Cars 


All to be obtained at 
attractive prices from 


C.C. Collins 
Lumber Company 


MANUFACTURERS ONLY 
RHINELANDER, WISCONSIN 





























Lumber Exports During May 


WASHINGTON, D. C., July 3.—Total exports of 
wood and its manufactures from the United States 
during May were valued at $12,489,701, compared 
with $8,150,875 for the same month of 1922. For 
the eleven months ended with May this year the 
total value was $105,552,247, against $80,399,812 
for the eleven months ended with May, 1922. 

May exports of lumber—boards, planks and 
scantling—were 152,927,000 board feet, of which 
62,204,000 feet was southern pine. The principal 
markets taking southern pine were: River Plate, 
23,079,000 feet; Cuba, 12,516,000 feet; Mexico, 
4,732,000 feet; United Kingdom, 4,191,000 feet; 
Canada, 5,748,000 feet; West Indies other than 
Cuba, 4,200,000 feet, and Spain 3,055,000 feet. 

Douglas fir lumber exports in May totaled 45,- 
501,000 feet, going chiefly to the following coun- 
tries: Japan, 20,166,000 feet ; Australia, 8,646,000 
feet; China, 5,281,000 feet; Peru, 3,593,000 feet; 
British South Africa, 2,815,000 feet, and Mexico, 
1,277,000 feet. 

Other May exports of softwoods included western 
hemlock, 4,963,000 feet; redwood, 3,992,000 feet; 
western yellow pine, 2,599,000 feet; white pine, 
2,355,000 feet, and spruce, 2,198,000 feet. 

May exports of hewn and sawn timber included 
17,114,000 feet of southern pine; 13,632,000 feet 
of Douglas fir; 3,811,000 feet of cedar, and 388,000 
feet of oak. Exports of logs and round timber in- 
cluded 5,022,000 feet of cedar; 4,133,000 feet of 
Douglas fir, and 516,000 feet of southern pine. 

Exports of railroad ties in May were 185,749, 
of which 136,177 were softwood and 49,572 hard- 
wood. Of the total, 56,234 went to Canada; 45.356 
to Honduras, 16,352 to Mexico and 6,500 to Guate- 
mala. Exports of piling aggregated 110,171 linear 
feet, while 2,125 poles were shipped abroad. 

Of the hardwoods, oak was most important in 
exports, amounting to 12,409,000 feet, going prin- 
cipally to the following countries: United King- 
dom, 5,475,000 feet; Canada, 3,590,000 feet; Bel- 
gium, 1,221,000 feet ; River Plate, 693,000 feet, and 
British South Africa, 217,000 feet. Other hard- 
wood exports amounting to more than a half million 
feet were: Gum, 5,929,000 feet ; poplar, 1,206,000 
feet; ash, 1,197,000 feet; chestnut, 792,000 feet, 
and walnut, 632,000 feet. 

Exports of lath amounted to 2,760,000 and shin- 
gles 2,115,000. Cooperage exports included 6,193,- 
025 staves; 226,883 sets of heading, 197,405 sets 
of tight shooks, 18,012 sets of slack shooks and 
26,439 empty barrels, casks and hogsheads. Canada 
took the largest quantity of staves with a total of 
1,791,816, with Cuba second, taking 1,398,430 and 
France third, taking 1,235,547. May exports of 
box shooks were 6,271,978 board feet. Exports of 
veneers and plywoods totaled 5,044,573 square feet. 
Other wood items included 387,000 feet of hard- 
wood flooring and 2,469,603 pounds of doors, sash 
and blinds. 





Export Situation Still Unsatisfactory 


BALTIMORE, Mp., July 2.—The export situation is 
still regarded as far from satisfactory by Harvey 
M. Dickson, secretary of the National Lumber Ex- 
porters’ Association, who says: 


“The general demand for American hardwvods 
in the United Kingdom continues unsatisfactory. 
Demand is considerably restricted and the general 
tone of the trade dull. Fairly large quantities of 
American hardwoods are constantly arriving on the 
other side, some of the receipts going into store 
and some of them being disposed of at fair prices, 
tho the returns, in a number of instances, show a 
falling off. Practically all of the United Kingdom 
reports show material quantities of American hard- 
woods arriving on consignment. Firm order busi- 
ness is slow on this account. 


“Buyers in the United Kingdom are closely 
yatching the trend of the domestic business in the 
United States, and they keep well informed in re- 
gard to every price movement in this country. They 
have been quick to note the easing off that has 
taken place, and the opinion seems to prevail that 
before fall arrives, price concessions may be easily 
obtained. 

“At this time there is being repeated the ex- 
perience noted before whenever the foreign market 
showed signs of ability to absorb American woods 
in increasing quantities. American exporters with 
little knowledge of the business and more or less 
unfamiliar with the conditions in the foreign mar- 


kets, think they see a chance of making large’ 
profits, and they proceed to rush stocks over re- 


gardless of what the requirentents may be, with 
the result that the markets soon become congested. 
and the foreign buyers, quick to take advantage of 
this situation, refrain from placing firm orders, so 
as to be in a position to arrange for their wants 
out of the unsold stocks on hand. An exporter 
who had counted on getting $120 per 1,000 feet, for 


instance, finds he is being offered only $100, and 
will hesitate to put his lumber in store, since the 
accruing expenses would soon amount to as much 
as the difference, and he would be no more certain 
of getting the price originally set on the lumber 
than before. 

“Considerable quantities of Japanese, Slavonian 
and Polish oak are being received in the United 
Kingdom, and the merchants seem to be fully oc- 
cupied in absorbing these stocks, and the supplies 
of American woods already landed. Some of the 
reports received indicate that there is a measure 
of improvement, while other ports send informa- 
tion of a lessened demand. It may be truthfully 
said, however, that there has been a narrowing in 
the business, and that the trade in American woods 
is dull and lifeless. 

“Continental business remains dull and will prob- 
ably continue so until the financial situation in 
these countries improves.” 

Secretary Dickson also reports that applications 
for membership in the National Lumber Exporters’ 
Association are coming in very freely, and the total 
of names on the roster has now reached one hun- 
dred or more. The best and most substantial lum- 
ber corporations and firms engaged in the export 
business are coming into the association, increasing 
its influence and making it a real instrument of 
benefit to the members. 


Increasing Import of Cork Wood 


WASHINGTON, D. C., July 3.—During the years 
1919-1922 the United States purchased 66.6 percent 
of the cork wood, cork waste and cork shavings 
exported from Algeria. This is a big jump from 
our imports of these products in 1910-1913, when 
the United States took only 11.8 percent and Russia 
25 percent, Germany 18.8 percent and Austria 12.6 
percent. In the years 1919-1922, Germany and 
Austria took none of these products, while Russia 
took only 7 percent. 





Trade Conditions in Latin America 


WASHINGTON, D. C., July 2.—In a cablegram 
to the Department of Commerce, Commercial At- 
taché E. F. Feely reports that Argentine imports 
have continued to increase and exports have begun 
to fall off, the latter a usual seasonal decline. 
Export stocks on hand are low and import goods 
are also lower than for the same time last year. 
A larger acreage has been planted to crops than 
last year and weather conditions are favorable. 
General building and construction are active. 

H. B. MacKenzie, assistant trade commissioner, 
Mexico City, states that business in general thruout 
the central region of Mexico remained slow during 
June. A continuation of the very marked tend- 
ency to temporarily withhold the undertaking of 
any important commercial transactions was mani- 
fested. The annual rains have started, which 
means the usual dull period in Mexican business, 
keeping country people away from the central 
markets. Dollar exchange remained firm in June. 
Collections appeared somewhat better during the 
month as American houses are now using great 
caution in selecting customers for credit accounts. 

The sudden strengthening of the exchange rate 
is the outstanding feature of the Brazilian situa- 
tion, according to a cablegram from Commercial 
Attaché W. L. Schurz, Rio de Janeiro. It is at- 
tributed to increased confidence in the Government 
and also to excess of export bills. The condition 
of new crops now coming in is generally good and 
domestic manufacturers in nearly all lines continue 
to prosper. Demand for iron and steel has fallen 
off considerably, but the United States has done 
a fair business in wire and sheets. Low Belgian 
prices offer serious competition in some _ lines. 
Germany continues to take orders and guarantees 
delivery. Imports from England have increased. 
A little improvement is noted in the machinery 
market, but no large purchases are being made. 
The automobile market has improved. The coffee 
market is weak and panicky. The cotton market 
is quiet with large stocks at Rio, Pernambuco and 
Sao Paulo. 

Acting Commercial Attaché W. E. Dunn cables 
from Lima that the business situation in Peru is 
virtually unchanged. Imports continue in fair 
volume owing to the desire to receive goods before 
the new tariff becomes effective. Exports in gen- 
eral are becoming normal. Sugar prices are 
weaker. Exchange is unusually steady, caused by 
the increased volume of sugar cane and cotton 
exports. With exports generally becoming normal 
further improvement is looked for, Competition 
and disagreement between shipping companies have 
resulted in the abolishment of the extra landing 
charges at Callao. 
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To Promote ‘Caterpillar’ Sales 


Announcement has been made by the Holt 
Manufacturing Co. (Inc.), of Peoria, Ill., manu- 
facturer of the well known “Caterpillar” tractors 
for log hauling, skidding, snaking, loading and 
sawmill work, and for other purposes, that Guy H. 
Hall, formerly director of the National Institute 
of Progressive Farming, has been appointed man- 
ager of the newly created division of public rela- 
tions and sales promotion in the Holt organization. 
Effective July 1, Mr. Hall relinquished his director- 
ship of the National In- 
stitute in Chicago and as- 
sumed his new duties 
with the Holt company. 

For more than ten 
years Mr. Hall has been 
an industrious champion 
of the tractor industry. 
Previously he had been 





GUY H. HALL, 
Peoria, Il.; 


Manager Sales Promotion 
of Holt Manufacturing Co. 





engaged in the motor car 
business in Kansas City, 
Mo. With his' brother 
“Nick” he became a wide- 
ly known distributer of 
tractor power in the dis- 
tricts surrounding the 
western Missouri metrop- 
olis. Then, to better pro- 
mote the cause of power machinery, he became 
one of the organizers and secretary of the Kansas 
City Tractor Club, which conducted the national 
tractor shows for five years. Thru this connection 
with the national tractor shows he achieved suc- 
cess in his ambitions to educate the agricultural 
public to the advantages of power machinery as 
applied to the scheme of better farming. 


When the National Association of Farm Equip- 
ment Manufacturers decided to create an organi- 
zation for the common good of both manufacturer 
and consumer, Mr. Hall was requested to fill the 
post of director. In the period of one year and 
a half as directing head of the National Institute 
of Progressive Farming he has accomplished valu- 
able results for the entire tractor industry in its 
relations with the public. It was decided that the 
institute must operate unbiased as between tractor 
and horse power, and under Mr. Hall this policy of 
education to the fact that both the tractor and 
the horse had their proper place in business farm- 
ing was carried on successfully. His efforts served 
to restore the once maligned implement industry 
to its proper position, by re-winning the esteem 
of the public. He also succeeded in obtaining 
recognition for the industry from the fair as- 
sociations. 











< ASS Millis. 








terest in ‘Caterpillar’ tractors for farming, road- 
building and other industrial uses. 


GMC District Sales Managers 


Following out its policy of “bringing the fac- 
tery closer to the owner” the General Motors 
Truck Co., of Pontiac, Mich., has adopted a system 
of controlling sales thru a number of district sales 
managers. Seven of these district sales managers 
have already been appointed. O. E. Stoll, vice 
president, with headquarters in New York, has 
charge of all sales along the north Atlantic sea- 
board. O. W. Crawshaw is in charge of the middle 
western territory; E. G. Shonaker has charge of 
the northwest; C. F. Rouse has taken over the 
western territory with headquarters in Kansas 
City ; J. A. McDaniel is in charge of the southwest 
with headquarters in Dallas, Tex., and H. A. Neill, 
formerly supervisor of branches for the company, 
has taken over the Pacific coast territory with 
headquarters in San Francisco. 

For years it has been the policy of nearly every 
truck company to govern their sales from the home 
offices, dealing with distributers in each territory. 
Due, however, to the growth of the industry, this 
company has found that sales executives were 
badly needed in every corner of the country and 
for this reason the district sales managers have 
been appointed. In addition to the men named in 
this country a branch of the General Motors Truck 
Co. has been formed at Oshawa, Ont., as a sub- 
sidiary unit of the General Motors Corporation of 
Canada (Ltd.), and H. H. Henchel has been 
placed in charge of this unit as Canadian district 
sales manager. 


Mack Truck Has Great Pulling Power 


The Julius Seidel Lumber Co., of St. Louis, 
Mo., one of the largest retailers and distributers 
of lumber in the country, has just increased its 
motor delivery fleet by the addition of two Mack 
chain-drive A. B. tractors 2144-5 tons. ‘Chis gives 
the Seidel company a fleet of eight trucks. 

Julius Seidel, president of the lumber company, 
said that this type of chain-drive tractors was 
purchased after carefully considering every make 
of motor truck when it was found necessary to 
install some type that had extra-heavy pulling 
power. This situation was developed when it be- 
came apparent that some truck of great power 
was required to make deliveries of lumber on city 
streets that were not improved. 

“In many sections where deliveries of lumber 
must be made promptly the streets are in bad 
condition,” said Mr. Seidel. ‘They are not made 
and loads are liable to be stuck in the mud. This 
condition required that deliveries be made with 
trucks with great pulling power. The difficulty 
has been solved by the addition of the chain-drive 
tractor-type trucks of the Mack make which we 
have just, installed.” 

These are semitrailers. Mr. Seidel has been a 
pioneer in the use of trailers, and has found them 
economical and efficient in the delivery of lumber. 

Some of the advantages of the chain-drive Mack 
tractor, as pointed out by Mr. Seidel follow: 

1. It being a proved fact that a greater per- 
centage of power is de- 
livered to the rear wheels 
by means of the chain 
drive, this excess of power 
and greater clearance he- 
tween rear axles and 
ground permits the lum- 
ber to be delivered on the 
job at the minimum dis- 
tance to where it was 
used. 


2. The solid rear axle 
on tractor as well as 
trailer permits the load 
distribution of 50 percent 
on each and this distribu 
tion gives the _ proper 
weight on the tractor 
which greatly assists in 


Mack chain-drive A. B. tractor recently added to delivery ficet of the Julius traction where roads are 
Seidel Lumber Co., St. Louis, Mo. mud or loose ground 


While Mr. Hall found in the institute a great 
opportunity to successfully promote better farm- 
ing and to instruct as to the best use of various 
Machines on the farm, in his association with 
the Holt Manufacturing Co. he will be even bet- 
ter situated to apply his constructive efforts in the 
direction of promoting public as well as official in- 


around buildings. 

3. Mack tractors are designed to withstand the 
enormous vibration set up because of the extreme 
short over all length of tractors. 

4. Special windshield and cab attachments are 
incorporated in this truck for tractor use. 

5. Short turning radius, extra low gear reduc- 
tion are built into Mack tractors. 




















Yates Disc-Head Miller 


Is Your Flooring 
made on the 
Latest Type of 
Flooring Machinery 


Superior Oak Flooring is 
the best oak flooring in the 
world because it is milled 
on the latest type of disc- 
head milling machinery. 
That. is why Superior 
Brand is exactly what its 
name implies—SUPE- 
RIOR in every way. For 
example, merely compare 
the finish of Superior 
Brand with the average 
oak finish. You will find 
that because the machinery 
we use produces a finish 
unequalled by any other 
process of flooring manu- 
facture, knife marks are en- 
tirely eliminated from Su- 
perior Brand, and scraping 
and sanding is reduced to 
the very minimum. In all 
other respects, also, you 
will find Superior Brand to 
measure up to every qual- 
ity test. If you are not now 
a Superior Dealer, write us 
to show you why it will pay 
you to become one. 


Superior Oak Flooring 
Company 
ARKANSAS 


SUPERISR nconnc 


‘America’s Finest-” 


HELENA, 
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ALABAMA PINE 
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Shortleaf Yellow Pine 

10' 
to 

20' 


2" Stock 


Also 
Common Boards 
and 
4-4 Rough Finish, 


air or kiln dried. 





Straight or Mixed Cars. 


Fitts-Turner 


Lumber Co.,"sictsc 























%” and %” CEILING. 
%” and %” BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 
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Longleaf a 


TIMBERS s= 


High Grade Shed Stock 


Ask For Prices. 


. Headley Pine Co., “in™ ; 








Yellow Pine fs" 


Shop Lumber 


STEAM DRIED—1”, 114” 


A good cutting grade for sash, door and finish mills. 
tus tell you more about it. 


Kentucky Lumber Co. 











_ SUAASOENT, ALA _ 














High Grade 
Shed Stock 














Finish, Boards, Dimension, Flooring, Drop Siding. 
Lathrop Lumber Co. 
Lathrop, Alabama 
SMALL DRESSED 
Ask for delivered prices. 
And does it accurately. A book to use for figuring 
the list of new mouldings, a table of prices on door and 
tables. The Lumberman’s Actuary, price postpaid, bound 


& 
b 8 Shortleaf Pine oA 
Poplar, Oak, Gum 
Mixed Cars if Desired. 
e e 
Quick Shippers 
limbers 
ALL LONG LEAF 
| W.M. Carney Mill Co., Atmore, Aia. | 
THE ACTUARY DOES A MAN’S WORK 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
in leather, $8.50. AMERICAN LUMBERMAN, 481 S. 
Dearborn St., Chicago, IIl. 











LOUISVILLE, KY. 


July 2.—Inquiries and orders are reported as 


being a trifle better than they were. The furniture 
shows have done well, and furniture manufacturers 
will shortly start buying in larger quantities. The 
hardwood flooring manufacturers, planers, jobbers 
and general industrial consumers continue taking 
a fair volume of material. Prices are a shade 
lower than they have been on most items, but 
firm at the newer quotations. Demand is princi- 
pally for red and white oak, gum, ash, cottonwood 
and cypress, while walnut is active and there is a 
fair demand for elm, maple and chestnut. Sound 
wormy oak has also been in slightly better in- 
quiry. Quotations, inch stocks: Quartered oak, 
FAS, $140; common, $80. Plain oak, $110 and $65. 
Poplar, $115 for FAS; saps and selects, $85; com- 
mon, $65. Quartered gum, $105 and $60; red, 
$105 and $60; sap, $52 and $42. Walnut, FAS, 
$225; selects, $160; common, $115. Ash, $105 
and $60. 

Edward L. Davis, of the Edward L. Davis Lum- 
ber Co., formerly of Louisville and now operating 
at Mobile, was in Louisville last week and reported 
good business. He also reported that the mill 
was down on account of breaking of an engine 
drive shaft. 

There will be no meeting of the Louisville Hard- 
wood Club on July 3, as the Louisville Country 
Club will have its big Fourth of July dinner and 
dance that evening. 

J. R. Williams, of Chess & Wymond Co., large 
cooperage manufacturer, has resigned to become 
sales manager of the G, I. Frazier Co., of Nash- 
ville, Tenn. 

Preston P. Joyes, of W. P. Brown & Sons Lumber 
Co., is spending a few days in Indianapolis and 
Chicago this week. The company reports good 
business, with about half its mills operating. 
Shipments are principally of red and white oak, 
along with ash. 

J. S. Thompson, manager of the Louisville office 
of the Southern Hardwood Traffic Association, 
plans to be in Chicago on July 10 for a hearing on 
rate adjustments before the Central Freight Asso- 
ciation. 

George Wilcox, jr., of the I. B. Wilcox Co., re- 
ported that the mills were again running ten hours 
au day, and that new business was very fair. George 
Wilcox, sr., left in June for a visit of several 
weeks to the west Coast. 


MEMPHIS, TENN. 


July 2.—-There is rather more hardwood busi- 
ness coming in than a short time ago and the 
market is holding its own from a price standpoint. 
There is, however, decided irregularity about the 
flow of orders. Important groups of consumers 
are buying their more immediate requirements, 
but there appears to be a distinct sentiment in 
some quarters against taking on anything beyond 
current needs. It is reported by some manufac- 
turers here that the automobile trade is in the 
market for ash, elm, maple and gum in larger 
volume than a short time ago, and that rather 
more orders are coming from the furniture trade. 
Export buying is well maintained, while the rail- 
roads are absorbing considerable quantities of ties, 
timbers and other materials. Box manufacturers 
report a good demand and they are in the market 
for low grade cottonwood, gum and other items. 
There is very substantial buying on the part of all 
building trade interests, with the possible exception 
of flooring manufacturers, who are not booking 
orders very freely. 

The conviction appears to be growing among 
members of the industry here that there is going 
to be a very strong demand for southern hard- 
woods late in August or early in September. The 
excellent business in prospect thruout the United 
States, despite the panicky condition thru which 
Wall Street appears to be passing just now, is 
emphasized. 

There is very little, if any, increase in produc- 
tion. In some localities in the lower Mississippi 
Valley States the woods are drying out, but in far 
larger areas the woods are so thoroly water- 
soaked that little progress can be expected for 
some time. Notably heavy rains have fallen in 
northern Louisiana, southern and southwestern 
Mississippi and eastern Arkansas during the last 
few days. Most of the smaller mills are out of com- 
mission and a number of the larger plants are 
either closed down or running intermittently. 
Log movement is comparatively slow. 

The Kelsey Wheel Co., North Memphis, is now 
operating on a single shift, as is customary during 
midsummer. 

Building operations in Memphis during June 


involved authorized expenditures ef $1,516,875. 
This brings the total for the first six months of 
1923 to $9,630,000. 

Frank Hill, jr., who is connected with the Stim- 
son Veneer & Lumber Co., has been elected a direc- 
tor of the Union & Planters’ Bank & Trust Co., one 
of the largest financial institutiens in this city. He 
is a son of Frank F. Hill, president of the bank. 

James E, Stark & Co. (Inc.), with headquarters 
here, is erecting a planing mill that will have a 
daily capacity of about 60,000 feet. It will be able 
to take care of approximately 50 percent of the 
output of the firm’s three band mills, one at Dyers- 
burg, Tenn., and two at Memphis. 

R. J. Hackney, president R. J. Hackney Lumber 
Co., has just returned from a three weeks’ business 
and pleasure trip to northern and eastern points 
in the United States as well as some of the leading 
centers in Canada. He reports business as rather 


“spotted.” 
MARINETTE, WIS. 


July 2.—One of the largest logging operations 
ever undertaken in Iron County is being begun by 
the J. W. Wells Co., Menominee, which is finishing 
its cut at Sagola, Mich. It has about 100,000,000 
feet in the Hagerman Lake district. A 7-mile log- 
ging railroad and camps for two hundred men are 
under construction, and cutting will begin late in 
the summer. The timber will be manufactured in 
the company’s Menominee mill. 

A raft of 5,000 or 6,000 cords of pulp wood was 
recently towed past this port on the way from 
Little Bay de Noquet, Mich., to the Hoberg Paper 
& Fiber Co., Green Bay. 

The Ford Motor Co. has two thousand men on 
three 8-hour shifts at its body plant and sawmill 
in Iron Mountain, there being an increased demand 
for flooring boards for sedans. About five hundred 
men will be added soon. 


MERRILL, WIS. 


July 2.—Retail prices of pine are $70 for No. 
2 common and $90 for No. 1 common, while selects 
range from $100 mark to $150. The demand for 
pine is fairly brisk, altho there has been a lessen- 
ing of orders for sash and doors, as is usual at 
this season. 

Considerable summer logging is being conducted 
in the woods. Large log shipments are _ be- 
ing received daily at the Wisconsin River mills. 
Among the heaviest operators in Oneida County are 
the C. C. Collins Lumber Co. and the Thunder 
Lake Lumber Co., of Rhinelander, Vilas County, 
the Wisconsin-Michigan Lumber Co., Lincoln 
County, the Stange Lumber Co. and the Kinzel 
Lumber Co., and in Marathon County, the B. 
Heineman Lumber Co. 

W. C. Landon, a prominent lumberman of cen- 
tral Wisconsin, and Mrs. Landon, have just re- 
turned from a trip to the west Coast, having visited 
in southern California and Oregon. 


MILWAUKEE, WIS. 


July 2.—The local market is inclined toward 
seasonal quietness. Retailers are sending in re- 
placement orders but there is no large scale buying. 
Hardwoods are searce, but dealers can fill small 
orders with little difficulty, Wisconsin transporta- 
tion conditions being once more satisfactory. De- 
mand for hemlock is pronounced, small yards in 
agricultural districts taking the biggest share. 
All of the more desirable hardwoods are firm. 
Consuming industries are maintaining production, 
with but a slight falling off here and there. Saw- 
mills have heavy order files. Small building is 
going ahead rapidly. Altho automobile body, 
hardwood flooring, sash and door, box and interior 
trim companies are operating at full capacity, 
they are not buying lumber in any appreciable 
quantities, 

A conference of representatives of the Forest 
Service and lumbermen of Wisconsin and Upper 
Michigan was held last week at Oshkosh, Wis., to 
discuss the advantages of various proposed sites 
for the headquarters of a forest experiment station 
in the Great Lakes region. Lumbermen who par- 
ticipated were A. L. Osborn, of Oshkosh; M. J. 
Fox, of Iron Mountain, Mich.; E. A. Hamar, of 
Chassell, Mich.; G. N. Harder, of Wells, Mich., and 
Secretary O. T. Swan, of the Northern Hemlock & 
Hardwood Manufacturers’ Association. Secretary 


Swan assured the Federal representatives of the 
support of his organization, regardless of where 
the station is established. 

Goy. Blaine, of Wisconsin, has signed the bill by 
Senator W. A. Titus, Fond du Lac, providing for 
submission to the people of a proposed Constitu- 
tional amendment to permit the State to incur an 
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additional debt amounting to two-tenths of a mill 
for reforestation purposes. Two sessions of the 
legislature have approved the proposed amend- 
ment, which will fow be voted on by the people 
in the November, 1924, election. 

In order to avoid confusion in the mind of any- 
one in the lumber trade, the General Lumber Co., 
of Milwaukee, which has a branch office in Chi- 
cago, bas called attention to the fact that there 
is no connection whatever between that company 
and the General Hardwood Lumber Co., of Chi- 


cago. 
BAY CITY, MICH. 


July 2.—The Michigan hardwood industry is in 
yery satisfactory condition. Stocks are consid- 
erably below normal, and consumption continues 
in sufficient volume to absorb dry stocks as they 
accumulate. The usual curtailment in production 
which occurs at this season will greatly reduce the 
supply for future demand. The recent reduction 
in prices has established values on a firmer basis, 
as is indicated by recent sales. Receipts of cargo 
stock along the Saginaw River have been espe- 
cially large since the opening of navigation, and 
it is expected that the quantity will be consider- 
ably in excess of the last two years during this 
season. Hardwood flooring manufacturers report 
a satisfactory demand, and orders already accepted 
will require several months’ production to com- 
plete. Prices have been reduced to meet the cor- 
responding reduction in the cost of rough lumber. 
Box manufacturers in this vicinity are operating to 
full capacity, and in some instances night runs 
have been added to take care of the increased 


demand. 
BUFFALO, N. Y. 


July 3.—The Buffalo Lumber Dealers’ Associa- 
tion held an outing June 28, being guests on the 
yacht Romana, of Commodore Louis A. Fischer 
for a trip to the Buffalo Launch Club, on Grand 
Island. Because of rainy weather the trip was an 
indoor affair, but was nevertheless much enjoyed. 
A fine dinner was served. 

The Coneville Lumber Co., organized some time 
ago by A. J. Chestnut to operate a sawmill at 
Coneville, Pa., has discontinued business owing to 
the timber giving out in that section. 

The Buffalo Lumber Exchange has adjourned its 
regular meetings until September, tho the weekly 
luncheons will be held as usual. 

William G. MacDonald, vice president of Graves, 
Manbert & George, is spending several weeks on a 
motor trip thru eastern Canada. 

H. Shumway Lee, who is one of the leaders in 
the Boy Scout administration in this city, has 
offered a trophy valued at $150 to be competed for 
at the annual tournament of the fly and bait cast- 
ers of New York State, which will be held here 
July 6 to 8. 


Fred M. Sullivan spent last week fishing at 
Port Rowan, Ont., with a party of Michigan 
friends, 


The Harris Lumber Co. was incorporated here 
last week, with capital of $50,000 and the follow- 
ing directors: J. S. Harris, J. C. Jacobs and Aaron 
Fybush. Joseph S. Harris has a yard here at 221 
Elk Street, which has been in operation for several 
years, 

Councilman A. W. Kreinheder has been con- 
fined to the house by illness Auring the last week. 
He was to have made an announcement on July 1 
as to whether he would again be a candidate for 
city councilman, but he has postponed his definite 
statement for a week. 


COLUMBUS, OHIO 


July 2.—Buying of hardwoods is not as active 
as formerly, as large users are apparently “laying 
off.” Orders are for use in the immediate future. 
Yards are probably the best buyers, altho railroad 
orders are still good. Concerns making boxes, auto- 
mobiles and musical instruments, are probably the 
best customers among manufacturers. Furniture 
factories are expected in the market later on. 
Some concessions are being made, but on the whole 
the larger concerns are holding firm at former 
levels, R. W. Horton, of the W. M. Ritter Lumber 
Co., reports trade quiet in many ways. The Ritter 
company is holding firm on all hardwoods. M. W. 
Stark, of the American Column & Lumber Co., 
reports a more favorable turn to the hardwood 
trade. Inquiries are coming in better. Mr. Stark 
looks for a gradual improvement in demand. 

Southern pine trade is quiet and irregular. 

ransit cars are still numerous and are being sold 
at low figures. Retailers are only buying what 
they need for the present. Weakness characterizes 
Prices in most directions. W. L. Whitacre, of the 
W. L. Whitacre Lumber Co., says southern pine 
trade is quiet and that many low prices are being 


offered. He believes that the bottom has been 
+ agp J. A. Andrew, of the Andrew Lumber 


» Teports a rather small demand for southern 


pine, with dimension and No. 2 boards the weakest 
items on the list. Dealers are buying for the 
present only. 


H. C. Creith, of the H. C. Creith Lumber Co., 
says trade in retail lines is holding up remarkably 
well, with conditions generally satisfactory. 


EVANSVILLE, IND. 


July 2.—Most hardwood orders received during 
the last week were for immediate shipment, and as 
a rule were not large. Stocks are low, according 
to reports reaching here. Local mills are getting 
few logs from the South, but are depending largely 
upon the supply along Green and Barren rivers in 
western Kentucky. Furniture factories continue to 
buy liberally but are not placing as many large 
orders as they were several months ago. Veneer 
factories report the demand good, but somes say 
that there has been a falling off during the last 
month or two. - Railroads are still buying ties in 
liberal quantities. Box manufacturers are busy 
and have been buying considerable lumber. Prices 
on hardwoods are generally holding firm. A good 
many inquiries have come in during the last week. 
The retail lumber trade has been very good for 
the last two months in spite of the fact that 
building activity has eased up to some extent. 
Planing mills and sash and door men report a 
very good trade. 


INDIANAPOLIS, IND. 


July 2.—Demand for hardwood from some in- 
dustries seems to be a little more spirited, but 
generally speaking is just about holding its own. 
If there has been any business done at the Grand 
Rapids show, it has not been made manifest thru 
increased orders for stocks. The furniture fac- 
tories, however, seem to be working at about the 
same average as they have since May, and it is 
known their stocks are getting very low. Some 
have made emergency purchases, but there has been 
no general buying movement. The box factory 
business continues to take large stocks of common. 
There is a lull in automotive industries here. Pro- 
duction schedules have been shaved slightly. Some 
call is coming from the music trades, but this is 
spasmodic. The remarkable manner in which resi- 
dence construction has held up is encouraging to 
the flooring and interior finish mills, and most of 
them report increasing orders with increased pro- 
duction schedules. They are buying, however, only 
what is necessary. It seems the retailer is going 
to be forced into the market against his wishes. 
During the last week or two a veritable flood of 
inquiries has been received by local jobbers. The 
inquiries have resulted in some business, but lead 
to the belief that retail stocks are very low and 
something will break during the next few days. 


Northwestern Association’s Code 
(Continued from Page 51) 


and customs understood to be part of the specifica- 
tions. 

9. It is unethical to cover possible oversights 
and errors in either contracts or specifications by 
indefinite clauses or clauses which are capable of 
two interpretations. 


ARTICLE 5 


Rules of Conduct to Cover Certain Well-known 
Violations of Ethical Practice 


1. The giving of gratuities whether by the pay- 
ment of money, presents, treats, advertising, com- 
missions or any other means, to contractors, rep- 
resentatives or employees of competitors, or to 
public officials is commercial bribery and is not only 
unethical but in many jurisdictions is contrary to 
law, and in interstate commerce is contrary to the 
decisions of the Federal Trade Commission. 


2. Advertising shall not be purchased unless 
when critically analyzed from a business standpoint 
the medium offered is calculated to bring a return. 
Advertising for any other reason is unethieal. 


ARTICLE 6 


Provisions Respecting the Code and 
the Obligation to Its Observance 


General 


Since lumber yards require a certain amount of 
saved money designated as capital for the estab- 
lishment of the business, the right of such capital 
to an adequate return for its use is affirmed. 

The dealer should at all times seek to elevete the 
standards of the retail lumber business by practic- 
ing the ethical standards set forth in this code, 
and be enthusiastic in inspiring others in the 
business to do likewise. 

Each individual dealer who conducts his business 
so that his own honor will never be besmirched 
by his own act or omission, will aid in maintaining 
the honor of the entire retail lumber business. 

The adoption of this code by the Northwestern 
Lumbermen’s Association places an obligation on 
all its members to sincere and faithful performance 
of the rules of conduct so set down. 
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Straight or 
mixed cars. 
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One Siipment makes a Permanent Customer. 
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-YPRESS 


HE growing demand among 
builders for durable construc- 
l tion guarantees every dealer who 

handles it a good sale of Cypress 
lumber. 


to make 
prompt shipments of dry rough or 
dressed Cypress, mixed ars, 
straight cars or L.C.L. shipments. 


We are prepared 


Try us on 
Flooring, Ceiling, Siding, 
Pickets, Boards, 


Mouldings, Lath, 


Casings, Base. 


Gregertsen 
Bros. Company 


“The Cypress Specialists ’’ 
McCormick 


332 Bo. Michigae 'Ave., CHICAGO, ILL. 
Yards and Planing Mills: CAIRO, ILL. 
——+ 
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: LOUISIANA RED CYPRESS 











Weis- Patterson 
Lumber Go., Inc. 


PENSACOLA, FLORIDA 


Manufacturers 


Gulf Red Cypress 


Tupelo 


Southern Hardwoods 


CYPRESS AND TUPELO 
MOULDINGS AND TRIM 
CYPRESS LATH & SHINGLES 





“THE WOOD ETERNAL” Tunrn he US PQQ 











Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Band Sawed Louisiana Red 


CYPRESS 


LUMBER, LATH and SHINGLES 

















CY PRE SS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


Also Tupelo Lumber, and have Complete 
Planing Mill Facilities, 


Dibert Stark &Brown Cypress Co.,Ltd. 





Manufacturers 








DONNER, LOUISIANA 











ON 5 ar 


Tieanwe Lumber Bo. 


JEANERETTE, LA, Limited 
BAND SAWED 


Lk UISIANA 
Red Cypress 


AND TUPELO LUMBER 
Special Attention to Railroad Orders. 
LATH, PICKETS, SIDING, FLOO) 
CEILING and MOULDINGS 


a 








Morley Cypress Company 
MORLEY, LA. 
Manufacturers 
ROUGH AND DRESSED LOUISIANA 


RED CYPRESS 


Lumber, Shingles, Lath, Pickets, Mouldings 
OAK ASH 
Mixed Car Orders a Specialty. 
Telegraph Station: Plaquemine, La. 

















TACOMA, WASH. 


June 30.—Nearly all the logging camps in the 
Tacoma district will close Saturday for the annual 
July 4 shutdown. Some of the camps will reopen 
July 5, while others will remain closed for periods 
varying from ten days to six weeks. The falling 


off in the demand for logs, the inereasing fire 
hazard and the necessity of making repairs are 
variously given as the reasons for the more ex- 


tended shutdowns. 
July 5. 

There was a slight reaction in the lumber market 
here during the last week, manufacturers reporting 
an increase in buying. Notwithstanding this, there 
is a very wide divergence in prices and the market 
is very uncertain. suyers are for the most part 
holding off to ascertain the trend of the market and 
new business has fallen off considerably. <A_ big 
falling off in production is expected to follow the 
annual holiday shutdown next week. Lumbermen 
expect an increase in orders from the farm terri- 
tory, where the crops will soon be harvested and 
farmers in a position to make much needed im- 
provements, 

Lumber carriers at the Tacoma docks during the 
present week included the following: For the 
Atlantic coast, Robin Goodfellow, Robin Adair and 
Nanta Rosa, at the St. Paul mill; American, at 
Saker dock, Lehigh, Sydney M. Hauptman and 
Willfaro, at Port Dock, and Julia Luckenbach, at 
St. Paul and Dickman mills. For the Orient, 
Horaisan Maru and Cuprum, at Port Dock, and 
Africa Maru, at Milwaukee dock. For California, 
Anson S. Brooks, at Tidewater mill, and Culburra 
and Fagle, at Port dock. For South America, 
Colusa, at Terminal dock, and President McKinley, 
at Port dock. 

An order for $327,322 worth of lumber, chiefly 
ties and bridge material, was placed this week with 
the Tacoma mills by the Union Pacific railway. The 
Union Pacific has been buying heavily of late but 
this week’s order is the largest placed during a 
similar period in some time. Announcement of 
the purchases from the Tacoma mills was made by 
William Carruthers, district freight and passenger 
agent in Tacoma for the road. 

A warm discussion of the relative merits of 
green shingles, as compared with the kiln dried 
product, occupied a large part of the regular meet- 
ing of the Tacoma Lumbermen’s Club Wednesday 
noon. This discussion was precipitated by a talk 
by A. Bevan, representing the shingle branch of 
the West Coast Lumbermen’s Association, who 
told what the shingle manufacturers are doing to 
combat the antishingle propaganda put out by the 
patent roofing and allied interests. Mr. Bevan 
declared that the shingle industry is the first line 
of defense in the lumber industry, and is bearing 
the brunt of the attack that is really directed at 
the use of lumber of any kind = as building mate- 
rial. He outlined the plans of thé association to 
fight this propaganda, and urged the support of all 
manufacturers and loggers. T. L. Handforth, sec- 
retary of the Lindstrom Handforth Lumber Co., then 
started the discussion by the declaration that the 
campaign against shingles originated from the use 
of the kiln dried shingle, and that the salvation of 
the industry was to do away with it. He was 
supported by A. H. Landram, of the St. Paul & 
Tacoma Lumber Co., who declared that in order 
to obtain underweight rebates from the railroads 
some manufacturers dry out their shingles to the 
tinder point, creating a real fire menace, and that 
it is shingles of this type that have caused the 
agitation against the article. I. T. Murray, presi- 
dent of the West Fork Logging Co., asked Mr. Bevan 
whether the green shingle outlasted the kiln dried 
one. Mr. Bevan replied that in his opinion a 
properly dried shingle was fully as good as a green 
one. Mr. Handforth challenged this statement, and 
the discussion became general, most of those pres- 
ent taking part. No formal action was taken, but 
the opinion of most of the speakers seemed to favor 
some arrangement to prevent the shipment of 
overdried shingles. 

Charles A. Payne, lecturer for the Northern Pa- 
cific railway, made a short talk on the attitude of 
foreign countries toward America. Mr. Payne said 
he has been traveling for the last thirty years, most 
of the time in foreign countries. 

H. S. Stronach, of the West Coast Forest Prod- 
ucts Bureau, and Victor H. Beckman, former sec- 
retary of the West Coast association and now with 
the Associated Industries of Tacoma, were present 
and made short talks. 

The club adopted a resolution endorsing the work 
of Hoo-Hoo and extending its support to the ideas 
and ethics of the campaign. This was done in 


Most of the mills will reopen 


response to a request for an expression of opinion 
from the organization from H. R. Isherwood, 
retary-treasurer of Hoo-Hoo. 


sec- 


Representatives from nearly all the Tacoma mills 
who are members of the Douglas Fir Exploitation 
& Export Co., left for Portland last night to at. 
tend the meeting of the company to be held in that 
city today. Most of the delegates will remain over 
to attend the concatenation and dinner planned by 
Portland Hoo-Hoo for the evening. The regular 
meeting: of the Tacoma and Southwest members of 
the company, held yesterday, was an _ informal 
affair and no business was taken up. 

John E. Manley, president of the Tacoma Lum- 
bermen’s Club, has been appointed a member of the 
executive committee which has charge of the ar. 
rangements for the visit to Tacoma on July 5 of 
President Harding. The appointment was made by 
Guy E. Kelly, Republican national committeeman 
for Washington State. The tentative arrangements 
for the President’s visit include an inspection of 
the St. Paul & Tacoma Lumber Co.’s plant and 
an address in the Tacoma stadium. 

The Manning Lumber Co.’s mill, located near 
Roy, was totally destroyed by fire Tuesday night. 
Officials of the company have not yet estimated the 
amount of the loss, nor have any plans to rebuild 
been made, No insurance was carried on the prop- 
erty. 

For the manufacture of logging cars and other 
rolling stock a new company, known as the West- 
ern Railway & Supply Co., has been organized in 
Tacoma and will start operations at the old car 
factory of the Tacoma Railway & Power Co., which 
has been purchased from the latter firm. 

Robert G. Wright, formerly with the Seattle 
office of the Babcock-Angel Co., has joined the staff 
of the Coale Fraser Lumber Co., of Chicago, and 
will be in charge of the new office opened by that 
firm in Tacoma. W. B. Fraser, Pacific coast rep- 
resentative of the company will make Tacoma his 
headquarters, with Mr. Wright as his assistant in 
charge of the office. The company will occupy its 
new suite of offices Saturday. 


EVERETT, WASH. 


June 30.—The Fourth of July for the time being 
will transform Everett into a city cf smokeless 
smokestacks, for the celebration here will continue 
for four days. Special attention is being given to 
contests of tree felling and log rolling, in order to 
attract the attention of the industry that has 
made this city the largest logging center in the 
United States. The logging industry will probably 
be completely shut down for the Fourth. Some 
of the camps will remain down a considerable in- 
terval, but most of them, it appears, will resume 
as soon as possible, thereby taking advantage of 
good weather. The season, so far, has been ex- 
ceptionally favorable for a heavy input of logs at 
the very time stocks are badly needed. Logs have 
been going into the water at a fairly good rate, 
considering the fact that there is no accumulation 
and that most of the camps at the first sign of fire 
hazard, which is bound to develop in July and 
August, will close down. While the shingle market 
has showed signs of awakening, the situation is 
such that most of the mills now down will not be 


in a hurry to resume. The present shutdown, 
which has been enforced by stagnated trade and 
high cost of production, has resulted in heavy 


curtailment of production. 
Returning from the Shrine convention at Wasll- 


ington, D. C., are: LL. D. Carpenter, L. D. Car 
penter Lumber Co.; Clarence Parker, safety en 
gineer; Edwin Stuchell, superintendent of manu- 


and W. I. Carpenter, jr. 
Ed Stuchell and Bill 
way of 
steamer 


facture, Eclipse mill, 
W. I. Carpenter Lumber Co. 
Carpenter traveled together, returning by 
Winnipeg and Prince Rupert, thence by 
to Vancouver, B. C 

Incidental to his trip, Mr. Carpenter inquired 
into lumber conditions on the Atlantic coast, par 
ticularly in Maryland, New Jersey, and New York. 
He sums up his impressions thus: ‘The fact im- 
pressed me that business was pretty fair in Balti- 
more, which is one of the first distributing centers 
to open the way to west Coast hemlock. The yards 
appeared to be working mostly on old orders. They 
use a great deal of lumber from Virginia and the 
Carolinas; but stocks are not large and, while fir 
is little known as yet, it is encouraging to note 
that this west Coast product is beginning to break 
in. There is quite a lot of building, but things 
in general are slow, and new business, except that 
which is immediately pressing, is being left over 
for the future. Water shipments of west Coast 
lumber to New York and other points on the At 
lantic seaboard have practically killed the rail 


trade. I observed rather heavy water shipments 
of spruce lath from British Columbia, the stock 
going into storage. It is evident that the stagna 


tion which has hit lumber is temporary, and cap 


be traced to the fact that labor is very decidedly 
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‘up in the air.” On the whole, conditions are 
regarded as pretty fair, for there is nothing to 
cause discouragement, except momentarily. Every- 
pody seems to realize that the wage problem was 
getting out of reach, and that a little time will be 
needed to get things settled—in fact that a lull 
for the time being would be a good feature, as 
paving the road for satisfactory business pretty 
goon in every line.” 

Among the lumber vessels in port this week 
were: Sidney M. Hauptman, formerly the Argus. 
She will load 4,500,000 feet of lumber for the east 
Coast, taking 1,500,000 feet here, 700,000 feet in 
Tacoma and the next at Columbia River ports. 
The Nome City is taking on 300,000 feet of lumber 
for San Pedro at the dock of the Crown Lumber 
Co., Mukilteo. She will complete cargo at Port 
Angeles. The motorship Handicap has shifted 
from Everett to Tacoma, where she will load lum- 
per for Australia. The Santa Rosa, owned by the 
Pacific Mail & Steamship Co., is here loading 
1,500,000 feet of lumber for New York and Balti- 
more. Ter total lumber cargo will be 3,500,000 
feet. The Tuscaloosa, after taking on lumber here, 
has sailed for the Columbia River, where she will 
complete her cargo of 4,500,000 feet of lumber for 
the east coast. 


SAN FRANCISCO, CALIF. 


June 30.—The retail lumber trade in San Fran- 
cisco is holding up well, the dealers buying to meet 
building demand. Building continues very active 
in Oakland and all around the Bay. Commission 
men and mill agents find business a little bit slow, 
but are not at all discouraged. Rail shipments are 
coming thru from the north Coast in good time. 
Car shortages are expected, however, when the 
heavy movement of California fruit gets under way, 
and eastern buyers who have been holding off may 
find difficulty in getting shipments. 

The export trade is a little bit quiet as far as 
new buSiness is concerned, but good shipments are 
being made on old orders, and the Douglas fir mills 
will be in a position to accept more business after 
they have caught up with domestic orders. Japan 
isin the market for squares and logs. The Douglas 
Fir Exploitation & Export Co. has continued in- 
quiries. The Redwood Export Co. is making ship- 
ments to Australia, with some inquiries for clears. 

The Hammond Lumber Co., this city, is making 
a large output of redwood at Samoa, Humboldt 
Bay, with a part of the mill operating double time. 
There is a normal California demand for this time 
of year and large shipments are being made to 
San Pedro. W. R. McMillan, in charge of eastern 
sales, finds orders being taken care of promptly. 
Large shipments have been made from the north 
Coast. 

Frank J. Solinsky, jr., general manager Castle 
Crag Lumber Co., reports a good cut of California 
white pine at the modernized Castella mill. The 
cut for the next two months has been sold ahead. 
Mr. Solinsky expects to see 5/4 and 6/4 No. 2 
white pine shop stabilized at about $45, mill. The 
logging railroad is being extended into a good tim- 
ber tract. A moderate stock of dry lumber is being 
accumulated. 

The Coos Bay Lumber Co., this city, is making 
a heavy cut of Douglas fir at Marshfield, Ore., and 
afair output of cedar. Large shipments are being 
made to the yards at Bay Point, Calif., as well as 
to San Pedro. Additional logging facilities and 
railroad extensions will enable an increased cut to 
be maintained. 

Charles R. McCormick & Co., this city, find rail 
business to California a little bit slow, but are 
keeping all of their steam schooners going and are 
chartering outside vessels. Altho fir prices are a 
little off, with a good deal of side cut coming into 
the market, there is a moderate demand. The 
steamer Sidney M. Hauptman is now loading on 
Puget Sound and will complete a cargo of 4,500,- 
900 feet for the Atlantic coast on the Columbia 
River, 

The Fruit Growers’ Supply Co. is getting a good 
supply of logs this season, but is pursuing a con- 
Servative policy as to output, cutting about 300,000 
feet a day at the white and sugar pine mill at Su- 
Sanville. There is only a small assortment of dry 
lumber unsold. A large supply of box lumber will 
be provided. ‘The factory lumber will be marketed to 
the best advantage, and some of the lumber will be 
exported. An inspection of the plants at Susan- 
ville and Hilt was made during the week by F. B. 
Hutchens, general manager; D. S. Hutchens, of the 
San Francisco office, and A. S, Rider, W. K. Beat- 
tie, J. S. Edwards, H. A. Lynn, E. W. Hart, O. W. 
Maulsby and W. M. Griswold, directors. The plant 
at Hilt is cutting 60,000 feet a day and there is a 
g00d output of shook. 

The Red River Lumber Co. has been making 
S00d shipments during June on old orders and 
Some new business is being taken. There is a good 
deal of inquiry for white and sugar pine, including 
4 lot of export business. Production at Westwood 
has been large, but unsold dry stocks are not ex- 
cessive. A lot of pine box lumber has been sold. 


With a big grape crop expected, a good shook mar- 
ket is indicated. Logging is being rushed at six 
camps. A good fall demand is expected. 

The McCloud River Lumber Co. is making a good 
cut of white pine at McCloud and is shipping right 
along to the eastern market. Some new shop 
orders have been taken on since prices were re- 
duced. Increased dry kiln and planing mill facili- 
ties will enable orders to be filled promptly. 

F. N. Jones, of Putnam & Jones, Carthage, Mo., 
is here on a tour of the Pacific coast. His firm is 
doing a good wholesale lumber business, and he 
thinks well of California woods. 


SPOKANE, WASH. 


June 30.—Wholesalers and mill operators report 
a slight quickening of the market. There has been, 
however, no change in prices. Mills and camps are 
operating at practically full capacity. 

II. P. Duty, wholesale lumber dealer of Wheel- 
ing, W. Va., has been in Spokane several days this 
week visiting the pine mills and placing some busi- 
ness. Ile is headed for the Coast. 

L. S. Case, manager of the Weyerhaeuser Sales 
Co., is back at his desk this week after an absence 
of more than two weeks due to eye infection which 
resulted from a cinder which got in his eye. 

I. N. Tate, assistant general manager of the 
Weyerhaeuser Sales Co., Mrs. Tate and Richard 
Tate, their son, who have been touring California 
in their car, are expected back in another week or 
ten days. 

The new mill of the Sandpoint Lumber & Pole 
Co., Troy, Mont., is now cutting 50,000 to 60,000 
feet a day, according to President H. C. Culver, 
who recently returned from an inspection. Said 
he: “We are sawing on a contract for 2,000,000 
feet of rough white pine lumber for eastern delivery 
and also on ties. We have not yet decided on the 
plans for our new planer, which will be built, 
however, in time for use this fall, when we have 
dry lumber for which we will need it. 
office has been moved to Troy, and we have only a 
branch at Sandpoint. Our Callahan Creek timber, 
which we purchased from the Government, will 
take eight to ten years to cut. We have built a 
logging railroad five miles from the Snowstorm 
mine to the timber. In addition to the other tim- 
ber, which is mostly white pine, we expect to get 
200,000 cedar poles. For our mill site, we have 65 
acres on the banks of the Kootenai River. We have 
a nice new 2-story office between the cedar yard 
and mill. Upstairs there are sleeping rooms.” 
Mr. Culver is now at his summer home near Sand- 
point, on Lake Pende Oreille. 

Excellent work by the volunteer fire department 
of the McGoldrick Lumber Co. employees, coupled 
with that of the Spokane city fire department and 
the lucky circumstance that there was no wind, 
saved the McGoldrick Lumber Co. from a disas- 
trous conflagration yesterday. As it is, the loss 
runs to only $30,000, entirely covered by insurance. 
“Tt is our first fire in eighteen years,” said J. P. 
McGoldrick, president. “But for our own men and 
the prompt arrival of the Spokane fire department, 
we would have been burned out.’’ The huge saw- 
dust bin caught fire from spontaneous combustion. 
It will be another day before the smouldering em- 
bers are entirely out. 


BELLINGHAM, WASH. 


June 30.—-All the logging camps in northwestern 
Washington will observe July 4, some by a brief 
shutdown while others will close for a week. Most 
of those in Whatcom County will close for a week. 
Decision to observe a full week was due in some 
eases to the necessity of repairing the Bellingham 
boom, which receives nearly all the logs brought 
to the city by rail. A number of camps will con- 
tinue railroad work during the shutdown. ‘The 
Bloedel Donovan Lumber Mills are building several 
miles of line at the Saxon camp, also eleven 
bridges. Logging will be resumed there about 
Aug. 15. The company has just received its new 
Climax 80-ton locomotive, which will be used at 
Saxon and Alger camps. ‘The Nooksack Timber 
Co. on or about July 4 will set off a blast of nine 
tons of powder on its rail extension. Manager 
Everett G. Griggs, jr., says it will move 6,000 
yards of rock. The closedown will have a_ bene- 
ficial effect on the log market, it is believed, Just 
now the market is shaky and it is predicted by 
Archie Morrison, a heavy local buyer, that prices 
will drop soon. He says they are too high. 

3ellingham this week became headquarters of a 
new intercoastal steamship service, secured thru 
the efforts of J. H. Bloedel, president of the Bloedel 
Donovan Lumber Mills; C. L. Flynn, formerly gen 
eral superintendent of that company and now head 
of a stevedoring concern, and the Bellingham 
Chamber of Commerce. The service will be supplied 
by the Williams Steamship Co. and its first freighter 
to eall here, the Willfaro, arrived June 28 for 
1,500,000 feet for the Atlantic coast. The com- 
pany will call here twice monthly, taking from 
1,000,000 to 2,000,000 feet each call. The com- 
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pany has given Bellingham terminal rates. This 
service takes the place of the weekly service given 
for the last six months by the American-Hawaiian 
Steamship Co. 

More than 7,000,000 feet was loaded here this 
week for foreign and domestic ports. The Bloedel 
Donovan Lumber Mills supplied cargoes for Japan, 
Egypt, Hawaii, California and the Atlantic coast. 
The E. K. Wood Lumber Co. loaded vessels for 
California, Japan and South America. The Puget 
Sound Sawmills & Shingle Co. loaded the steam- 
ship Anson S. Brooks for the Atlantic coast. Today 
the steamship West Jappa is due to call for a 
South American shipment. 

Eskeer Fitzwater, of the Brooks Lumber Co., has 
been elected president of the Bellingham Tourist 
sureau, which this year will welcome the city’s 
visitors thru an official representative. 

Business in the Past is fundamentally sound, ac- 
cording to J. H. Bloedel, who returned from an 
eastern trip a few days ago. He believes build- 
ing thruout the country will be brisker in the fall 
than it is now, basing his prediction partly on the 
fine crop outlook. 

The Bloedel Donovan Lumber Mills have deeded 
to the State, for park purposes, three acres lying 
fourteen miles from Mount Vernon on Friday Creek, 
a scenic district. 


ABERDEEN-HOQUIAM, WASH. 


June 30.—The logging camps of the Harbor are 
planning to close today and hope to reopen shortly 
after the Fourth. The schedule of the mills is 
varied, as many will shut down for Wednesday 
only, while others are planning to remain down 
ten days to two weeks. 


in 1914 will be rebuilt. At the mill a new car. 
riage will be installed and a new log deck built, 
This plant is cutting approximately 275,000 to 300,- 
000 feet a day. 


SEATTLE, WASH. 


June 30.—While millmen realize that the log 
situation is strong, with camps generally closing 
for at least two weeks and the season of greatest 
fire hazard at hand, there is undeniably a softer 
tone to the fir lumber industry as a whole. Some 
operations are out for business, and are inclined to 
make concessions in order to secure it. Whole- 
salers report buying to be much easier. Yet on all 
sides it is admitted that the fir situation, with logs 
high and no prospect of an accumulation and lum- 
ber stocks low and badly broken, is fundamentally 
strong. Practically all of the fir operations will 
be down for the Fourth of July, and it seems to 
be true that most of them will resume after a very 
brief interval. There are many indications of good 
fall business, the one most frequently cited being 
bountiful crops and the increasing ability of farm- 
ers to buy for deferred requirements of the last 
few years. More than once the warning has been 
sounded that if the agricultural districts conclude 
to come into the market all at once, they will 
cause an instant stiffening of prices. 

Arthur Bevan, assistant secretary and treasurer 
of the shingle branch West Coast Lumberman’s 
Association, was guest of the Tacoma Lumbermen’s 
Club Wednesday, and gave an interesting talk on 
conditions affecting the industry, particularly the 
constructive efforts now making to combat hostile 
legislation and to give red cedar shingles a chance 


- 





The steamer Carlos, be- 
longing to the Donovan 
Lumber Co., lost her pro- 
peller last week en route 
to Aberdeen from San 
Pedro, and is now on the 
Portland dry docks. The 
accident determined her 
owners to have the an- 
nual overhauling of the 
boat done while the vessel 
was on the drydock. 

The Grays Harbor, Lum- 
ber Co., of Hoquiam, ex- 
pects that next month 
will see the completion of 
the extended improve- 
ments that have been in 
progress at its plant for 
several weeks. New docks 
have been constructed at 
a cost of $25,000, and it 
is expected that in two. 
weeks the wharves will be 
completed. Work on the 
assembling of an electric 
crane with a 76-foot beam 
was started this week, 











and when all the improve- 


ments are made the plant Tho outdoor stadiums are made of concrete enormous amounts of lumber 


will have one of the larg- 
est piers in the North- 
west. 

Grays Harbor is feel- 
ing justly proud of Rus- 
sell (Rusty) Callow, who 
as coach of the rowing 
crew of the University of 
Washington has made a 


land. 


are used in making the forms into which the prepared mixture is 
poured. This is well illustrated in the above, which shows the progress 
of construction of the great stadium being built at the West Side 
Tennis Club at Forest Hills, N. Y. It will be the greatest of its kind 
in the country and will vie with the famous courts at Wimbledon, Eng- 
It is expected to be completed in time for the Davis cup matches 
later in the summer 





record at Poughkeepsie 
this week. Mr. Callow is a brother of Bert Callow, 
of the Carlson & Callow Logging Co. 


CENTRALIA, WASH. 


June 30,—The mills in this district are all oper- 
ating, production being about 25 percent above 
normal. Several large mills are running two shifts, 
and the small ties mills are all cutting full capacity. 
With practically no stock on hand, and prospects 
for a bumper crop in the middle West, the market 
is sure to be strong. The railroads are still buying, 
but are inclined not to place enough business to 
tie up too much equipment until fall. The cedar 
log market is weaker and about 75 percent of the 
shingle mills in this district are closed down. 
Practically the entire district will be down during 
the week of the Fourth. The mills wish to make 
some necessary repairs, and a number of them will 
be closed for two weeks. Local demand is good, 
for building is active. The Long-Bell Lumber Co.’s 
building program at Longview, together with the 
requirements of the Hammond Lumber Co., Cowlitz 
Lumber Co., Weyerhaeuser Timber Co. and Ostran- 
der Railway & Logging Co. have practically taken 
all the No. 2 and local yard stock of the mills so 
that the yards are sold out of that grade. Car 
supply continues to meet demand. 

The Carlisle-Pennell Lumber Co., of Onalaska, 
will close its entire plant during the week of the 
Fourth. The Newaukum Valley railroad will un- 
dergo needed repairs, and one of the bridges built 


to meet competitive materials on fair ground. 

A. L. Dunn, president of the Dunn Lumber Co., 
who with his family has been making a motor tour 
of California, is expected to return home early 
next week. 

G. W. Richardson, of the Richardson Lumber Co., 
Clarinda, Iowa, arrived in the city during the week 
to visit his mother, who is 96 years old. He has 
fallen ill, necessitating his removal to a hospital, 
and an operation may be necessary. Mr. Richard- 
son is 67 years old. 

Harry P. Heschelman, who enjoys a wide ac- 
quaintance among west Coast lumbermen, has 
opened offices at 6628 White-Henry-Stuart Build- 
ing, and is now in the lumber business on his ow? 
account, He is extremely optimistic, and looks 
forward to great activity in the lumber trade dur- 
ing the late summer and early fall. 

M. H. Williams, of the J. E. Morris Lumber Co., 
has returned from an absence of a month in south- 
ern California, during which he made a study of 
business conditions. Mr. Williams presided at 
Thursday’s luncheon of Seattle wholesalers, telling 
them of the remarkable activity in building oper@ 
tions coming under his personal observation. : 

L. O. Hathaway was chairman at Wednesday 8 
luncheon of shingle manufacturers and wholesal- 
ers. A point emphasized at the meeting was that 
the slump in red cedar shingles appeared to be at 
an end, with good products for business after the 
resumption of shingle operations. 

William C. Krafve, for fourteen years sales mat 
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ager for the Atlas Lumber Co., is now manager of 
the west Coast department of Simpson, Clapp & 
Co., the position recently vacated by D. B. Hawley, 
who. has becomes sales manager for the Puget Sound 
Sawmills & Timber Co., Bellingham. Mr. Krafve 
has just returned from the Shrine convention. in 
Washington, D. C. Referring to business condi- 
tions, he says the farmers seem to be happy, since 
crop prospects are the best in many years. Lum- 
per stocks, apparently, are below normal in all the 
yards, so that there is an excellent outlook for fall 
trade. In the words of Mr. Krafve, “It is safe to 
gay that the lumber market is coming back.” 

O. O. RusseH, manager of the Colorado Conti- 
nental Lumber Co., Denver, is making a tour of 
the Pacific Northwest, placing himself in close 
touch with the fir mills. He has visited Spokane, 
Seattle, Everett, Enumclaw and Grays Harbor, and 
will go to Portland, Eugene and Bend, Ore., before 
proceeding home by way of California. His com- 
pany not only handles west Coast forest products, 
put operates pine mills in New Mexico. He reports 
that the farmers of his immediate territory are 
gradually recovering from the severe “jolt” of two 
years ago, but will need the proceeds of the new 
harvest, which promises to be bountiful, to place 
them on their feet. He believes there will be a 
good fall trade in lumber. 

Robert G. Wright, who has been in charge of 
the rail department of Babcock-Angell Lumber Co., 
will take charge of the Tacoma office of the Coale- 
Fraser Lumber Co., 703-4 Rust Building, in July. 
Mr. Wright has been with the Babcock-Angell com- 
pany for more than a year. He was formerly 
buyer for the Washington Cedar & Fir Products 
Co., and earlier in his career assisted his father, 
Burt J. Wright, at Kansas City, in handling sales 
for the Three Lakes Lumber Co. Mr. Wright, sr., 
is now in charge of the lumber department of the 
H. O. Seiffert Co., Everett, Wash. 


HATTIESBURG, MISS. 


July 2.—The weather improved somewhat last 
week, enabling sawmill operators to make a little 
better headway with production. The labor situa- 
tion is still very unsatisfactory, but the supply is 
expected to be much better within the next few 
weeks, when farm hands are available. Special 
cutting orders continue in fairly good volume, and 
prices are holding well on these items, but small 
cutting is not as plentiful. Finish and high 
grade shed stocks continue active. There is a 
stronger demand for dimension. 


HOUSTON, TEX. 


July 3.—Again this week general improvement 
was noted in the lumber market. Demand is much 
better practically all along the line, and apparently 
the downward trend has stopped. A few shipments 
of staples are going forward at advanced prices. 
The common labor situation at east Texas mills 
grows worse. Production was slowed up both on 
account of labor shortage and recent rains. Manu- 
facturers have plenty of orders of special cuttings, 
but are unable to fill them promptly. Shingles and 
lath are about the slowest items of all. 

John H. Kirby will build two fine homes on a 
tract of several hundred acres of land purchased 
by him just south of the principal residence section 
of Houston. One of the homes will be occupied by 
the immediate family of Mr. Kirby, and the other 
by his son-in-law and daughter, Mr. and Mrs. Fred- 
erick Rawcliffe. 


NEW ORLEANS, LA. 


July 2.—Secretary-manager H. C. Berckes, of the 
Southern Pine Association, announces the appoint- 
ment of Albert S. Boisfontaine as assistant to the 
secretary-manager, and office manager for the asso- 
ciation. Mr. Boisfontaine has been a member of 
the association staff for several years, much of the 
time as chief clerk. His promotion is based upon 
eficiency and meritorious service and is heartily 
applauded by Mr. Boisfontaine’s numerous friends 
in lumber circles. 

Revision of the New Orleans city building code 
has been undertaken, the preliminary work being 
in charge of the city engineer, in codperation with 
Consulting Engineer Ira H. Wilson, of the National 
Board of Fire Underwriters, who has been making 
a study of the building codes of 120 American 
cities. When the preliminary draft is completed, 
City Engineer Klorer will, it is understood, submit 
it to the Louisiana chapter of the American Insti- 
tute of Architects, the Louisiana Engineering So- 
clety and the Fire Prevention Bureau, for criticisms 
and suggestions. One of the purposes of the re- 
vision is “to eliminate loopholes which make pos- 
sible evasion of modern requirements for fire 
prevention.”’ : 

Dispatches received a few days ago at Bogalusa 
from Col. W. H. Sullivan, vice president and gen- 
eral manager of the Great Southern Lumber Co., 
stated that a contract had been awarded to Hamp- 
ton Reynolds, a New Orleans contractor, for con- 
struction of the seven buildings which are to house 
Bogalusa’s newest paper mill. Col. Sullivan was 


in attendance at the quarterly meeting of the 
company’s directors, held in Buffalo. Work on the 
new buildings will begin early in July, it is added. 
The new plant will cost about $1,500,000 and will 
produce kraft wrapping paper. 

Installation of machinery in the Chess & Wy- 
mond Co.’s new stave mill at Hammond, La., is 
reported virtually completed and it is expected that 
the plant will be ready for operation early in July. 

It is locally reported that J. A. Langlois, head 
of the Poydras Lumber Co., which operates a mill 
near Covington, La., will establish a retail lumber 
yard in Algiers, just across the river from New 
Orleans and a part of this city. 

A rather out of the ordinary export clearance 
was reported from Gulfport, Miss., last Thursday, 
consisting of 3,000,000 ash slack barrel staves and 
30,015 pine barrel heads. The material was ac- 
cumulated from Missouri and Arkansas, it is said, 
assembled at Gulfport and lifted by the American 
schooner Asia, which cleared for Brighton, Trinidad. 


JACKSON, MISS. 


July 2.—Local manufacturers of southern pine 
report seasonal dullness characterizing the market, 
the recent little spurt subsiding. New business is 
entirely satisfactory, considering mill stocks and 
conditions on the consuming end, and no mills are 
pushing sales of staple items. Order files are still 
large, altho they run heavily to timbers and special 
cutting. Weather in this section has been good 
and production is practically normal. Dry, hot 
weather has brought cotton out wonderfully and 
there will be a fair return. This is expected to 
make the lumber business good in the South this 
fall, especially on lower grades. Building opera- 
tions in the larger cities of Mississippi are going 
ahead rapidly, Jackson leading with an unusually 
large building program. The export market is 
holding its own. 

Hardwood buyers are trying to fill their require- 
ments at low prices, but the mills are not willing 
to make the necessary concession. It is the gen- 
eral feeling that the hardwood market has braced 
up somewhat. Poplar is being moved in better 
volume, but both red and sap gum are in a slump. 
The log supply is very short and the woods will not 
be in shape to permit logging for some time. Labor 
is more plentiful but is being paid higher wages. 
The export demand is better, especially from 
Liverpool and London. 

Many lumbermen attended the picnic at Poca- 
hontas, Miss., last Thursday, the regular weekly 
meeting of the Lumbermen’s Club of Jackson ad- 
journing for this purpose. 

Frank A. Weaver, commission salesman, Cleve- 
land, Ohio, and S. C, Braselman, of the American 
Creosote Works, New Orleans, La., were in Jackson 
last week. 

E. C. and W. O. Finkbine, president and vice- 
president, respectively, of the Finkbine Lumber 
Co., spent last week at its plants at Dlo and 


Wiggins. 
BEAUMONT, TEX. 


July 2.—The only advance noted in the local 
market last week was in 8- and 10-inch No. 3 ship- 
lap, which were marked up 50 cents, and are re- 
ported strong at that advance. The yards are 
buying for present needs only, and insist upon quick 
shipments of their small orders. The Texas wheat 
harvest begins in July and yards in the cotton and 
wheat belts will soon be in position to figure in- 
telligently on building demand. Rains in the cat- 
tle country, especially in the El Paso district, 
enable the cattlemen to bring back stock moved 
out because of drouth and they are figuring on 
ranch improvements. Better prices have enabled 
the copper mines on both sides of the international 
boundary to redpen with full forces and this ac- 
tivity will bring about a demand for mine timbers. 
Dry stocks are reported scarce at hardwood mills 
and order files well filled. A temporary supply 
of cars has been taken full advantage of by both 
pine and hardwood mills. Square edge timbers are 
in good demand by the railroads, which are taking 
considerable other track building material, while 
the export trade is showing a decidedly healthy 
trend, especially the English market. 

During June, more than 12,000,000 feet of lum- 
ber was carried out of Beaumont in fifteen vessels. 
A total of 11,894,946 feet of southern pine was 
exported. Five cargoes went to United Kingdom 
and Europe, totaling 5,524,625 feet, practically all 
sawn timber, and 1,007,026 feet of sawn timber 
went to South Africa. Lumber shipments to the 
West Indies, including Porto Rico, Cuba and 
Dominica, totaled 2,576,233 feet on four vessels ; 
while five vessels went to Mexico carrying 2,787,- 
052 feet, all but 262,082 feet going to Tampico, the 
latter figure being the total to Vera Cruz for the 
month. Nearly a million feet of -hardwoods went 
out of the port, all to the United Kingdom and 
Continental Europe. The total hardwood ship- 
ments for the month are: Oak, 502,131 feet; 
gum, 111,822 feet; ash, 53,462 feet; magnolia, 22,- 
640 feet. 














ROUGH OR DRESSED 


MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills: — 
THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 
BIG SALKEHATCHIE CYPRESS CO. 


Varnville, S.C. 
BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 
Gable, S.C. Odessa, Fla. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 
Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, DIBERT, STARK & BROWN 


Vale Royal Mill, Savannah, Ga. 
Gilmania Mill, Gilmania, S.C. 


CYPRESS CO. 
In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 











Cummer Gypress Co. } 





Mills: Jacksonville and Sumner, Fla. 


C emec, LUMBER 
yp! ess Rough and Dressed 


Shingles and Lath 


Sales Office, 280 Madison Ave., New York City | 














GULF 
RED 


We want to meve and will price right: 
32,000 ft. 5/4x6 & wider, FAS rough. 
9,200 ft. 5/4x3 to 5” B&Btr. rgh. strips. 
4,500 ft. 6/4x3 to 5” B&Btr, rgh. strips. 
5,400 ft. 8/4x3 to 5” B&Btr. rgh. strips. 
2,700 ft. 6/4x3 to 5” C rgh. strips. 
22,200 ft. 6/4x4&Wdr. No. 1 Barn rgh. 
16,800 ft. 5/4x4&Wdr. No. 2 Barn rgh. 
23,400 ft. 6/4&Wdr. Box rgh. 


Thoroughly Dry Band Sawn Soft Red Cypress. 
GRESS MFG. CO., Jacksonville, Fla. 














THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 82 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
yn leather, $8:50.. AMERICAN LUMBERMAN, 431 S. 
Dearborn St., Chicago, Ill. 
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Puget Sound Saw Mills 
& Shingle Co. 
Manufacturers of 
EXCLUSIVELY 
Saw Mill, Planing Mill 
and General Office at 
South Bellingham, Wash. 

Quality ranks above all 
other considerations in the 
manufacture of our old 
growth Yellow Douglas 
ir lumber. 

When you want good 
lumber, good service and 
courteous treatment give 
us a trial. We invite in- 
quiries from 
Retail Yards, Factories and 

Industrial Plants 7 
= 








California “ 
White and Pine 


Sugar 
Fir, Spruce and Cedar 
Redwood, Western Pine 
Idaho White Pine 
and Factory Plank. 


Pacific Coast Lumber 
Get our prices. 
W:I-MSKEE LUMBER CO. 


ANUFACTURERS 
AND WHOLESALERS 

















2 General Offices, QUINCY, ILL. y, 


LONGFIRJOISTS —— 
BIG TIMBERS fi 


Falis, 
Wash. 
ASHINGTON FIR CEDAR AND SPRUCE 
CALIFORNIA REDWOOD 
RED CEDAR SHINGLES 





Minvoscta 4.B.WAITE LUMBER CO. 
Fianeter MINNEAPOLIS, MINN. 








Eureka Cedar Lumber & Shingle Company 


HOQUIAM, WASH. 


Fir and Hemlock Lumber 








Service Is Our Specialty 





During June, Orange sent out four cargoes of 
sawn timber and lumber, totaling 4,226,053 feet 
of pine and 15,400 feet of magnolia. Of this, Lon- 
don got 1,023,303 feet of sawn timber, 87,391 feet 
of pine lumber and 15,400 feet of magnolia lumber; 
Tyne, 2,281,363 feet of sawn timber; Tampico, 
518,190 feet of lumber, and Santo Domingo, 315,- 


$06 feet. 
SHREVEPORT, LA. 


July 2.—The upward trend of demand and 
prices continues. There has not been much change 
in prices, but it has been for the better. Most 
mills are making as large shipments as_ possible, 
realizing that a car shortage impends. Rapid 
movement has avoided a shortage so far, many 


shipments going thru in ten to fifteen days. Ship- 
pers are, therefore, getting quick action. Oil 


field demand is dead. New oil production is being 
cut off. Demand otherwise covers everything the 
mills in this section produce. At the present rate 
of increase, it will not be long before orders will 
be back to normal. Conservative operators hope 
for a plentiful car supply, so as to prevent too 
rapid advances and keep the market steady. Con- 
ditions governing production and shipments are 
ideal. Labor supply is improving. Hardwood de- 
mand is also picking up, and there is much call 
for special cutting, especially 5/4, 6/4 and 8/4 
oak and gum. Hardwood supply is very light. 
Some improvement in prices is reported. Buyers 
have held off for a while, but are now vieing with 
each other in securing all the stock available. 


TUSCALOOSA, ALA. 


July 2.—The market seems to be marking time, 
and shippers are giving most of their attention to 
old orders, which are being shipped out in fair 
volume. Prices have remained firm during the 
week and there seems to be a little better feeling 
as to the future of the market. Most wholesalers 
do not feel warranted in taking business at prices 
now being offered, as the mills have not accepted 
the present basis of values and feel inclined to 
ship all old orders and accumulate stocks for fall 
shipment. Most mills have very little stock. Sev- 
eral large shippers in this territory headquartered 
in Tuscaloosa, have issued instructions to their 
mills to ship only sufficient lumber to meet pay- 
rolls, and not to book any business ahead. ‘These 
instructions have gone out to not Jess than one 
hundred mills in this territory. The weather is 
fairly good but rains are interfering somewhat 
with production. The ground has been wet for 
six months and very Jittle rain is required to 
make the woods again boggy and the roads bad. 
Labor is still short and wages of common labor are 


high. 
NORFOLK, VA. 


July 2.—-The demand for North Carolina pine, 
rough or dressed, has been very light, altho in- 
quiries have not fallen off in proportion to sales. 
Some kiln drying mills are losing business because 
small mills, and mills in Georgia and the South- 
west, are too eager to sell. Naturally buyers are 
taking advantage of bargains. Small mills are 
dumping transits at points where they are not 
wanted. Wholesalers are waiting for still lower 
prices, knowing that quick shipment can be easily 
obtained. Some North Carolina pine mills have 
reduced their prices but there has been no, in- 
discriminate slashing. The weather continues hot 
and dry. Building operations here are not large. 
Retail prices do not show much change. 

There is very little demand for 4/4 edge No. 2 
and better. Some mills have reduced their prices 
on this item. 4/4 Edge No. 3 is still very slow, 
with prices weak. No. 2 and better 4/4 stock 
widths have been more active, rough and dressed, 
in mixed carlots with flooring ete. Prices are not 
as strong as they have been. No. 3 4/4 stock 
widths are active in 6-, 10- and 12-inch widths, but 
8-inch is rather slow. Edge 5/4 and thicker, is 
still very slow, but stock widths in No. 2 and 
better and No. 3 continue in good demand. There 
is little call for Nos. 1 and 2 bark strips and mis- 
cuts and prices have gone off recently. 

Edge 4/4 No. 1 rough box continues very quiet. 
Inquiries for D2S and D2S and resawn have been 
more numerous recently. Kiln dried has gone off 
about 50 cents, but air dried is selling for much 
less. Edge 4/4 No. 2 box has been sluggish, with 
inquiries few. Competition for this business is 
rather keen, and prices have weakened. Demand 
for 4/4 No. 1 rough stock box has been very small, 
with prices showing a large variation. More in- 
quiries have been received for D2S and resawn, and 
some orders booked for quick shipment. No. 2 
4/4 stock box has been quiet, with prices a little 
weaker. Inquiries for 5/4 and 6/4 box, rough and 
D2S and resawn, edge and stock widths have been 
more numerous, but there are few mills in posi- 
tion to quote. Box bark strips 4/4 have not been 
so active. Wholesalers have some business in 
hand for rough, resawn and dressed strips. 

Sales of flooring, partition, dressed stock boards 





and roofers were very light. Inquiries were few 
and most were for difficult mixed cars. Prices of 
flooring and partition have been lowered by some 
inills, but it seems that they are still above what 
southwestern mills are quoting. Demand fory,. 
inch ceiling continues uniform, and the price ig 
holding steady. Inquiries for roofers have not been 
numerous and sales have been very light. Transit 
cars from the far South are being offered at very 
low prices. Sales of dressed and rough framing 
were better and prices obtained for good stock are 
not far out of line with previous sales. Suyers 
report buying framing from small mills at very 


low prices. 
WARREN, ARK. 


July 2.—The Arkansas soft pine market this 
week has been fairly active, demand being some- 
what heavier than it was last week. Prices, how- 
ever, have not strengthened materially, concessions 
by some manufacturers on a number of items being 
frequent. Items on the right hand side of the list 
seem to be the weakest; flooring and other items 
on the left hand side, however, have shown some 
weakness. Inquiries are being received in fair vol- 
ume from dealers. The bulk of the business from 
the dealers now is in mixed cars, the stock appar- 
ently being for filling in their stocks. Manufac- 
turers expect demand to pick up during July. Rail- 
roads are buying in small quantities only, and the 
industrial trade is light. Stocks at most mills are 
short and broken. Car supply this week has been 
good. The labor situation, altho not quite normal, 
is not giving manufacturers much trouble. 

The hardwood market has been rather dull. 
Prices have continued to ease off on many items, 
and demand has been light. Production this week 
has been good, as the weather has been favorable. 
Few of the mills in this vicinity which have been 
down because of high water have recently resumed 
operation. Oak flooring is fairly quiet, but some 
is moving at good prices. 


LAKE CHARLES, LA. 


July 2.—The southern pine market has shown 
a slight improvement. It would appear that prices 
will not go any lower. Free buying for the last ten 
days eliminates the possibility of mills cleaning up 
old orders and rounding out stocks to take care 
of fall business. With June production normal, 
most mills were able to cut down unfilled orders, 
and a few of the larger plants are in fair shape to 
book new business. Stocks are still badly broken. 
Good weather has improved logging conditions, and 
materially helped milling and shipping. There con- 
tinues to be a good market for railroad stocks, and 
the demand for dimension and timbers has shown 
no tendency to weaken. Building material is also 
in good demand. ‘The volume of inquiries has 
been larger recently. Some mills make concessions, 
but the general tendency is to hold to lists and 
wherever possible pile material for fall. 


MACON, GA. 


July 8.—The market for roofers and 2-inch 
material continues weak, but all indications point 
to a_ strengthening. Inquiries are coming in 
greater numbers, and orders are not so scarce. 
The buyers are offering a little advance in price 
when they can have prompt shipment. Some of 
the larger buyers are taking considerable stock. 
Roofers are a little more active than last week 
and 2-inch is showing some signs of improvment. 
Most orders for this stock are piece orders, few 
random cars being sold. The weather in this sec- 
tion is somewhat improved and many mills have 
been taking advantage of the sunshine in order 
to get the old orders out of the way. Some mills 
have closed down for a few weeks. 


NEW YORK, N. Y. 


July 2.—The lumber market in the metropolitan 
district appears to be approaching a point at which 
it will begin to stage a comeback. June brought 
quite a material change in conditions thruout this 
section, a lull having set in early in the month that 
still continues to hang on tenaciously. Prices 
have got down to a point where they are at- 
tractive to the buyer and, with retailers fast getting 
to the stage where they must replenish their 
stocks, there appears little doubt that things will 
begin to hum and that the midsummer and late 
summer season will be a shade better than normal. 
Industrials are coming into the market in a hap- 
hazard sort of a fashion. This trade is expected 
to branch out materially before the end of this 
month. The furniture people are beginning to 
show a lively interest in price lists, presaging 42 
early buying movement that doubtless will result 
in a distribution of encouraging orders. The auto- 


mobile trade has not been buying as freely as it 
was natural to expect it would, but this source, too, 
is giving signs of new life that are raising hopes of 
dealers generally. Owing to the temporary cond! 
tion of the market, wholesalers in many instances 
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of late have held back shipments in hope that the 
expected improvement in the market would develop 
and give them opportunity to move stock rapidly 
once it gets to the district. Despite these precau- 
tions, heavy cargoes and railroad shipments con- 
tinue to arrive. 

An indication of the activity of retailers in the 
outlying sections, and as well a sure sign that 
puilding activities are going on apace, is the fact 
that three new yards in close proximity to each 
other are opening up on Long Island in attractive 
surroundings and buying fair stocks of lumber. 
One is the Lynbrook Lumber Co., of Lynbrook, 
which started operations this week. Another is 
located at Valley Stream, and the third at Roose- 
velt. .A number of suburban dealers report that 
while business this summer had not been quite as 
prisk as they had every reason to believe it would 
be, it exceeded that of last June. July is believed 
eertain to produce as many transactions as were 
offered last month. One Long Islander, when 
asekd how inuch territory he covered and who cus- 
tomarily caters to a wide area, said that a 10-mile 
radius now produces all the business he can handle. 

Louis W. Rick, just transferred from the New 
York offices of the Weyerhaeuser interests to Sandy 
Point, Idaho, left last Thursday for the West to 
take up his new duties. T. H. Goodhue has been 
appointed New York manager to succeed Mr. Rick. 
Mr. Goodhue has been in charge of the Brooklyn 
territory for the Weyerhaeuser interests for the 
last eighteen months, and is well acquainted with 
the trade in the metropolitan district. He will 
occupy Mr. Rick’s old office at 220 Broadway. 

Er. M. Terry, sales manager of George McBlair 
& Co. (Ine.), Grand Central Terminal, sailed re- 
cently on a business trip to Europe. He will visit 
England, France, Italy and the Scandinavian 
countries. 

George W. Jones, northern sales manager of the 
Camp Manufacturing Co., Flatiron Building, sailed 
last Wednesday on the steamer Paris on a two 
months’ leave of absence. Mr. Jones plans to make 
the return trip on the steamer Majestic and will 
resume his duties about Sept. 1. Mrs. Jones ac- 
companied her husband on the trip, which is 
strictly for rest and recreation. 

Paul Marcone, head of the Marcone Lumber Co., 
Woolworth Building, is one of the optimists among 
the wholesalers. He predicts a good fall business 
on the heels of a rather dull summer. The com- 
pany deals chiefly in low grade southern woods, 
including southern pine, poplar, gum, elm, North 
Carolina pine and cypress. 

The Southern Pine Sales Corporation believes 
that business will come around all right and that 
a good fall is in prospect. The corporation re- 
ported a volume of business for June that was very 
little below the average. Prices have changed very 
little of late on southern pine. 

Homan & Puddington (Inc.), formerly of 10 
Broadway, have opened new offices at 44 White- 
hall Street. 

F. M. Feiker, formerly vice president of the 
McGraw-Hill Co. (Ine.) and more recently on 
leave of absence as special agent to the Depart- 
ment of Commerce at Washington, after his return 
from Washington will be associated with the staff 
of the Society for Electrical Development, 522 Fifth 
Avenue, New York City. Thru the appointment of 
Mr. Feiker, the various branches of the electrical 
industry served by the society will secure the 
benefit of Mr. Feiker’s experience, and in addition 
he will have a unique opportunity to act as a 
special counselor to all branches of the electrical 


industry. 
PHILADELPHIA, PA. 


July 2.—While it has taken lots of work to secure 
business this week, much lumber has been bought. 
A good many yards are taking advantage of present 
prices, altho they shop around more than usual. 
Prices are low, but the retail yards are as one in 
the belief that in another month or so business will 
have improved considerably and that prices will 
be very much stronger. The falling off in building 
has been largely due to banks having been obliged 
to reduce their loans to operators, and to labor 
shortage. Some banks are offering 4144 percent on 
Savings. The building and loan associations seem 
to have but a very meager amount of money in their 
treasuries. Many people have found it difficult to 
get large enough mortgages to make their houses 
Salable. Retailers are not buying very much, on 
account of their yards being heavily stocked. Most 
yards seem to be interested in learning what stock 
is being offered, as they are keeping their yards well 
Supplied, indicating that they have large orders 
on their books. 

Prices on most southern pine items are about 50 
cents lower than last week. Transit cars are not 
88 numerous, but seem to bring quoted prices, as 
many yards demand stock in transit. Beaded roof- 
ers, %4x514-inch, are quoted to the trade here at 
$30.50; S-inch, $1 more; 11-inch, 50 cents more, 
and 12-inch, $1 up. Many orders have been booked 
on this basis.. Prices on flooring seem to be making 
& stand, and the yards are buying more of this 


class of stock. Finish, partition, ceiling, also sid- 
ing are moving a little better. Hemlock base re- 
mains about $40. Spruce lath, 4-foot, are about 
$9.50. Southern and western white pine are mov- 
ing and hardwoods are firmer. 


PITTSBURGH, PA. 


July 3.—Dealers in building materials report a 
fair demand, many building projects being only 
half completed. House building is being pushed 
as rapidly as possible, and a large number of 
contracts have been let for dwellings and garages 
to be finished by May, when the renting year be- 
gins. The new price lists, issued the first of the 
month, show a number of reductions. In oak 
flooring, clear 13-16x244-inch dropped from $167 
to $162, with a $5 drop in select and No. 1 com- 
mon. Three grades of southern pine 2x4-inch fell 
off $3, which is an average of the other decreases 
in this lumber. Southern pine siding and 114x6- 
and 144x6-inch factory flooring are reduced from 
$63 to $60, and this $3 drop occurs in several 
grades of this material. Good business reports 
are received from the retail yards thruout western 
Pennsylvania, as the labor shortage is not so 
keenly felt as it is in the indoor industries. It is 
reported from the South that most of the mills 
have plenty of orders and are turning down new 
ones in hopes of advanced prices. In the hardwood 
industry most of the mills are busy with old 
orders, and are taking new ones, while there is a 
good inquiry for future business. Chestnut, oak, 
birch, beech and maple are in good demand, while 
poplar is being bought in fair quantities. 


BOSTON, MASS. 


July 2.—March imports of forest products at Bos- 
ton were valued at $568,389. They include $45,905 
for lumber, of which $28,389 was for mahogany ; 
$19,207 for manufactures of wood, and $503,277 
for wood pulp. 

Lumber cargo arrivals here the third week of 
June included the following: Schooner Eskimo, 
from Clementsport, N. S., 16,000 feet piling for 
Smith Riting Teaming Co., East Boston. Schooner 
Paloma, Halifax, N. S., 10,327 spruce and hemlock, 
Blanchard Lumber Co. Schooner Westway, Digby, 
N. S., 199,112 feet spruce and 147,000 spruce lath 
for Young Lumber Corporation. Schooner Lthel- 
wyn A, McFadden, Two Rivers, N. S., 135,000 
feet spruce for Morse & Buffum, Providence, R. I. 
Schooner Catherine M. Moulton, St. John, N. B., 
158,000 feet spruce for W. A. Webster Co. 

J. E. Cameron, of Springfield, Mass., is eastern 
manager for Campbell, MacLaurin Lumber Co. 
(Inc.) and he is featuring his lumber under the 
advertised slogan: “Everything in Spruce.” 

F. S. Roche, Milton, Mass., is agent here for 
William Schuette Co., whose head officers are in 
New York. He is specializing in Idaho white pine, 
Minnesota white pine and Westmont white pine. 

Several members of the local lumber trade have 
accepted invitations to take part in the delightful 
midsummer outing arranged by the Ontario Retail 
Lumber Dealers’ Association, starting Thursday 
of this week and ending next Monday. The Cana- 
dian dealers have chartered the steamer Cape 
Trinity and arranged accommodations for 220 pas- 


ee KANSAS CITY, MO. 


July 3.—In spite of the ups and downs of de- 
mand in the lumber market, lumbermen here are 
exhibiting a spirit of optimism and believe the 
turn in the road will come early this month. Trade 
last week slumped off again and, taken as a whole, 
is probably not much more than 50 percent of 
what it should be this time of year. The trans- 
mississippi country is holding up its end of the 
demand much better than the East, some sales 
managers reporting that 70 percent of the business 
is being placed by western buyers. The general 
expectation seems to be that prices are due for a 
considerable reyjision in favor of the buyer, and so 
most of the buyers are sitting tight and waiting 
for things to happen, meantime buying in small 
quantities and only as necessity dictates. Mixed 
car business is the heaviest part of the demand, 
straight car business being largely for special pur- 
poses. For instance, one 30-car order for southern 
pine placed late last week was for oil rig stock, 
and all of it went to one manufacturer. 

Country trade has been slowing up somewhat on 
account of the harvest taking all the available 
labor, but city building operations are keeping well 
up to the market. For instance, building permits 
were issued in Kansas City last month for 529 
projects, to cost $2,981,705. The number of dwell- 
ings, mostly frame, was 203, to cost $737,950. 

“Ted” Sanford, formerly in charge of the shin- 
gle department of the Chicago Lumber & Coal Co., 
of Washington, quit the lumber business Saturday 
and yesterday became a member of the sales force 
of the National Fidelity Life Insurance Co. of 
Kansas City. 

M. B. Nelson, first vice president of the Long- 
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WILLAPA LUMBER COMPANY 
OLD GROWTH 


Fir Spruce Hemlock 


Our Specialty 


VERTICAL GRAIN UPPERS 


Carefully dried—Well manufactured. 
Mills: -  - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 

Chicago Representative 
Robert S. Burnside, 1609 Steger Building. 




















CALIFORNIA 
WHITE PINE 
SITKA 

SPRUCE 
RED 
CEDAR 


DOUGLAS 
FIR 
WESTERN 
HEMLOCK 
WESTERN 

PINE 







We are particularly 
anxious to hear from buyers 
in the central and eastern states who 
are seeking a dependable source of supply. 


We ship by rail anywhere. 


The Griswold Lumber Co. 
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[fF you are having 
trouble in getting the 
lumber you need, try 
my specialized lumber 
service. For more than 
10 years I have been 
buying lumber from 
western mills for eastern 
line yards and whole- 














I Buy 
what you 
want—not what 
the mill wants 
to sell you. 





PACIFIC 

salers. Let me buy your 
COAST lumber for rail or water 
Lumber shipment. 
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and Idaho 
White Pine 616 Gasco Bldg., 
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KLAMATH LUMBER 
€& BOX COMPANY 


California White Pine 


Lumber and Box Shooks 
KLAMATH FALLS, st OREGON 











‘i HE relative merits and costs of various types 
of construction are fully explained in the 
Hool and Johnson 2-volume “‘Handbook of Build- 
ing Construction.” Covers fully principles, 
methods, costs, etc. Iilustrated, 1474 pages, 
$10.00 postpaid. Address American Lumberman. 
431 So. Dearborn St., Chicago, Ill. 
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alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


4s LOUIS WUICHET, Inc. 


Room 712 Railway Exchange 
Tel. Harrison 1295 CHICAGO, ILL. 
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CALIFORNIA 


REDWOOD 








Siding Finished Tanks Shop 
Finish Tank Stock Ties 
Ceiling Silo Stock Timbers 


Millwork Squares Flitehes 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Crocker Building, - - San Francisco 
Merchants National Bank Bldg., Los Angeles 
Grand Central Terminal, - - New York 
McCormick Building, - - - Chicago 








W.O.W. Building, - - ~ Omaha 
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NALIFORNIA WHITE PINE 
ALIFORNIA SUGAR PINE 





FOR FACTORY AND PLANING MILL 


Sivers Savidge Lumber Co. 
Hobart Bldg,, San Francisco, Calif, 








REDWOOD 


A well balanced 
stock insures the 
quick shipping of 
all orders. 


Albion Lumber Co. 
General Offices : 
ALBION, CALIFORNIA 
Mills: Albion & 


Navarro, Cal. 


Salen OGee: 
Hobart Building, 


San Francisco 

















ALL KINDS OF 
REDWOOD LUMBER 


STRAIGHT OR MIXED CARS 


ALSO 
California Sugar and White Pine 
Redwood and Cedar Shingles 


Wendling-Nathan Co. 
LUMBERMEN’S BUILDING 
110 Market St., SAN FRANCISCO, CAL. 











DON’T waste time figuring board and surface 
‘ measure. Get “The umber Estimator” 
from the American Lumberman, 431 So. Dear- 
born St. Thousands in use. Postpaid $10.00. 
Send for special circular. 


Bell Lumber Co., who recently returned from a 
trip to the Orient, addressed the Lions Club at 
noon today on his impressions of China. 


LOS ANGELES, CALIF. 


June 30.—The inbound waterborne lumber re 
ceipts at Los Angeles harbor for June will be 
heavier than any previous month on record. Up to 
last night, 171 cargoes arrived at the harbor dur- 
ing June, with an aggregate boat capacity of 207,- 
185,000 feet. As part cargoes are discharged at 
other southern California ports, the above figure 
represents the total lumber receipts for all ports 
reaching from Santa Barbara on the north, to San 
Diego on the south, altho the great bulk of the lum- 
ber was discharged here. Last March was the ban- 
ner month up to that time, with 180,000,000 feet 
boat capacity. 

Advance figures from the harbor commission show 
the receipt at this port during February of 115,- 
787,582 board feet of forest products. The San 
Diego Harbor master reports the receipt at that 
port of 5,600,906 feet of lumber and 3,001,127 feet 
of railroad ties during May. 

With stocks 45 percent of normal, and with pro- 
duction exceeding new business, west Coast manu- 
facturers seem determined to keep this market un- 
settled, according to the view taken by Henry Riddi- 
ford, secretary of the Los Angeles Lumbermen’s 
Exchange. There is a great variance in quotations. 
One large northern concern asks $35 ships’ tackle 
for cutting. Randoms have been sold for $27. 
There is some talk, says Mr. Riddiford, of soft 
water freights, which will further intensify the 
present situation. 

J. A. Autrey, vice president McAllister Lumber 
& Supply Co., Boulder, Colo., is on an extended visit 
to southern California. 

“Si”? Hooper, of Hooper & Smith, wholesalers, this 
city, has left for the East on a vacation. He will 
include New York and Montreal in his itinerary. 

EB. F. Ganhal, of the C. Ganah] Lumber Co., this 
city, is visiting Portland, Seattle and Vancouver. 

R. A. Long, president of the Long-Bell Lumber 


_Co., arrived in Los Angeles today with a party of 


sixteen persons en route to the company’s new town 
now building on the Columbia River in Washington. 


VANCOUVER, B. C. 


June 30.—At the present time a surplus of high 
grade cedar logs in British Columbia waters is 
leading some log producers to inquire why there 
are not more millmen turning their attention to 
production of cedar beveled siding. The best of 
the timber goes into this specification. There are 
but two or three plants on the British Columbia 
coast specializing in beveled siding and they are 
busy all the time. Other special cedar business 
which is extremely good this season is cedar pole 
trade and cedar piling. The camps are running 
to nearly full capacity and, as most of the mills 
are busy on export orders, the movement of logs 
is active. No price changes have been made in 
several months. Cedar is in plentiful supply, for 
the reason that the shingle trade is still dull. 
Prices of shingles now quoted are as follows: 
XXXXX, $3.60; XXX, $3.25; Perfections, $4.70; 
Eurekas, $4.60. 

Export mills in British Columbia are busy on 
numerous orders for July and Augst, and are 
pretty well booked up for that period. The in- 
quiries now being received include a number of 
prospective tie orders from India and Egypt. The 
Japanese market is still active and orders now 
placed include a large percentage of larger squares 
than were formerly bought for that trade. South 
Africa has been buying more freely, orders total- 
ing 4,000,000 feet having been placed recently. 
There are in all over twenty vessels to be loaded 
with lumber for overseas from British Columbia 
during the next two months. The Nelson is now 
loading, at Genoa Bay and Vancouver, a cargo of 
5,000,000 feet for Australia; Canadian Prospector 
is completing a full cargo in Vancouver, also for 
Australia; Robin Goodfellow sailed June 26 for 
New York and Boston, to call at Portland to com- 
plete cargo; June 26 the Margaret Dollar sailed 
for New York; June 15, the Japanese barquentine 
Taiyo Maru sailed from Vancouver with a full 
eargo of logs. 

Vancouver has this week been entertaining two 
Australian premiers, Sir Geo. Fuller, of New 
South Wales, and Hon. H. S, Lawson, of Victoria. 
The guests were taken over the Hastings mill. 
On Thursday the party visited the logging and 
milling operations at Port Haney, where the Miami 
Corporation of Chicago, has very large timber 
holdings. In August there will be a ten days’ tour 
of British Columbia timber activities organized 
for the benefit of the members of the Imperial 
Forestry Conference, meeting this year at Ottawa. 
The conference, which held its first session in 
London three years ago, is maintained for the 
purpose of securing complete data on the extent 
of the forest resources of the British Empire. 

To a deputation of timber owners headed by 
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J. D. MacCormick and E. J. Palmer, who con. 
ferred with the Provincial Government at Vic. 
toria on Tuesday, June 26, Premier John Oliver 
stated that the new valuation being fixed would 
probably be conipleted in time to form the basis 
for 1924 taxation. Hon. Mr. Oliver intimated that 
the basis would likely be very much higher. At the 
end of 1924, a new rate of royalty is due to be 
defined. Under the act of 1914, 5-year periods 
were fixed, in each of which the royalty was to be 
computed on any increase over $18 a thousand in 
the average selling price of lumber. This base 
price of $18 was fixed for the first 5-year period, 
with an increase for the 1920-24 period of 25 per- 
cent of any increase over that figure. For the 
period 1925-29, the increase is fixed at 30 percent, 
It is estimated that the 30 percent would have to 
be calculated on about $12. 


MINNEAPOLIS, MINN. 


July 2.—There is the usual midsummer quiet 
among buyers here, and a general disposition to 
wait for further price concessions. There is, how- 
ever, some quiet buying of west Coast products 
on the part of dealers who believe bottom has been 
struck and that there may be a higher level of 
prices in the fall. A 5- and 10-cent advance in 
red cedar shingles is another encouraging factor, 
indicating that the expected turning point has 
come. Some dealers are reéntering the market for 
northern pine products to replenish their stocks, 
and meanwhile the mills are taking advantage of 
the general lull to build up stocks for fall trade. 
City trade in general is better than country, but 
rural demand is expected to increase substantially 
with good crop prospects. There has been an in- 
crease in demand for, and a decrease in the supply 
of, speculative stock at the local transfer point. 


DULUTH, MINN. 


July 3.—Tho midsummer dullness prevails on 
this market, sawmills are not accumulating stocks 
to any extent, as shipments nearly equal to the cut 
are going out under contracts. There are no ac- 
cumulations in any quarter. Moderate advances in 
the northern pine list are expected about Sept. 1. 
It is claimed by sawmill operators that higher 
prices will be absolutely necessary next fall, in 
view of the apparent certainty that logging costs 
will be increased. Operators are now paying $75 
a month and board at camps engaged in lifting 
logs into lakes and streams. 

Jobbers here are experiencing a fair eastern in- 
quiry for special lots, but no new business was 
placed for cargo shipment lately. No cargoes were 
loaded at Duluth docks during last week, but a 
jobber here loaded out a mixed cargo of northern 
pine and hardwood lumber at Washburn, Wis., for 
Tonawanda (N. Y.) delivery. Quotations on north 
ern pine are steady. 

All the sawmill companies in this territory are 
operating full time. Operators are endeavoring to 
get some seasoned lumber in stock in preparation 
for fall demand. Active call for box lumber keeps 
the mills cleaned up. The situation in the lower 
grades of lumber remains in striking contrast to 
that which prevailed a year ago. 

Officers and employees of the King Lumber Co., 
of Grand Rapids, Minn., celebrated twentieth an- 
niversary of the company at the end of last week, 
a picnic being held on Pokegama lake. More than 
seventy-five attended. 


WINNIPEG, MAN. 


July 2.—With crop conditions continuing to be 
ideal, lumber business at both city and country 
points has shown much improvement. City deal- 
ers report a great number of new dwellings being 
started, mostly in the suburbs. This naturally has 
caused quite an active week in buying, the whole- 
salers placing far more orders than last week. 
Orders for country points have also been quite 
prominent lately. Prices on Coast stock have 
been somewhat steadier lately. There is, however, 
some stock from the Mountains being offered at 
very attractive prices. Native spruce prices con- 
tinue very firm, the result of continued demand 
from the United States. 

J. Edworthy, of Pearce & Edworthy, who operate 
a small spruce mill at Peesane, Sask., reports that 
most small mills operating in that district have 
sold their entire cut and are working double shifts 
now in order to get the stock shipped out before 
the usual fall car shortage appears. Mr. Edworthy 
just purchased another tract of timber in the 
Prairie River district. P. Hazelfield, who operates 
a small mill at Bannock, Sask., has just returned 
from Chicago where he disposed of the remainder 
of his cut. He reports there continues to be quite 
a demand in the Chicago market for native spruce, 
especially low grade boards. The Union Lumber 
Co., which operates at Barrows, Man., is now saW- 
ing and expects to accumulate a nice dry stock to 
take care of the fall trade on the Prairies. 

Fred Sine, secretary of the Revelstoke Sawmill 
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Co., operating a large number of retail yards in 
Alberta, passed thru the city on his way to Minne- 
apolis. He states that crops in Alberta are looking 
petter than they have during the previous five years. 


TORONTO, ONT. 


July 2.—The directors of the newly organized 
Province of Quebee Retail Lumber Dealers’ Asso- 
ciation held a meeting at Montreal recently. It 
was decided that the association should be incor- 
porated and that an association monthly bulletin 
should be published. Steps will be taken by the 
association toward securing amendments to the 
Quebec lien law, with a view to giving the retailer 
better protection. 

The Ontario Retail Lumber Dealers’ Association 
has postponed its annual outing for one day. Mem- 
bers are sailing on Friday, July 6, instead of 
Thursday, July 5. In most respects, the trip will 
be the same as if they had sailed on the previous 
day. The outlook is for a very enjoyable outing. 

J. D. McCormack, general manager of the Cana- 
dian Western Lumber Co., Fraser Mills, B. C., 
visited Toronto recently on business. While in 
Toronto, he was called home by wire on account of 
the illness of Mrs. McCormack, who fortunately has 
improved greatly since being taken ill, 

P. L. Canfield, of Canfield-Wilmot (Ltd.), Wood- 
stock, Ont., and William Griesinger, of the Windsor 
Lumber Co., Windsor, Ont., returned recently from 
an extensive motor trip thru the eastern States, 
during which they visited most of the leading cities 
on the Atlantic coast as far south as Washington. 

Leah & Co., wholesale lumber dealers, have 
moved from the Bank of Hamilton Building, To- 
ronto, to Room 526 in the new Federal Building, 
Toronto. 

Rose, McLaurin (Ltd.), wholesale lumber deal- 
ers, have moved from the Bank of Hamilton Build- 
ing, Toronto, to Room 525, Federal Building, To- 
ronto. 

C. W. McCabe, Toronto representative for the 
Campbell-MacLaurin Lumber Co. (Ltd.), Montreal, 
Que., was recently elected a director of the com- 
pany at the annual meeting. 


VICTORIA, B. C. 


June 30.—Prospects of one of the best crops in 
recent years in the Prairie Provinces has encour- 
aged British Columbia operators in the hope that 
the long deferred lumber demand from Saskatche- 
wan, Alberta and Manitoba will materialize this 


year. According to the latest information from 
Winnipeg, Edmonton and other centers of the 


grain trade, the wheat crop will be exceptionally 
abundant this year. The harvest may be a little 
later than usual, but it will be bountiful. So far 
this year there has been little distribution of 
Coast lumber in the Prairie Provinces, but that 
was to be expected, because the winter was such 
a long one. 

Logging was never more active on Vancouver 
Island than it is today. The Cowichan Lake area, 
as usual, is probably producing more logs than any 
other part of the Island, or of the whole Province 
for that matter. Further north, particularly in 
the Comox valley, logging concerns are busier than 
ever, but this year activity is spread practically 
thruout the length and breadth of the Island. In 
the Campbell River section half a dozen important 
operators are working crews, notably the Nimpkish 
Timber Co., International Timber Co. and Bloedel, 
Welch & Stewart, who maintain camps further 
south as well. At Mile 64, on the Canadian Na- 
tional line, the Scottish Logging Co. has begun 
operations on limits extending over a thousand 
acres. The Cameron Lumber Co., of Victoria, has 
started up a camp at Mile 63 on the Canadian Na- 
tional line. Matt Hemmingsen has opened up a 
new logging concern to be known as the Lake Log- 
ging Co., at Cowichan Lake, to be run indepen- 
dently of the parent concern, the Hemmingsen Log- 
ging Co. The James Logging Co., at Cowichan 
Lake, is running four sides and has more logs in 
the lake than for many months. The Hemmingsen 
Logging Co., in the same districtfi is getting out 
100,006 feet of logs daily. Henry March & Sons, 
also at the lake, are increasing production right 
along. Two sides are being operated by the Genoa 
Logging Co., in the same district, is getting out 
logs for the Genoa Bay Lumber Co. and the Cam- 
eron Lumber Co. The daily input is 240,000 feet. 
Another Cameron subsidiary just organizcd is the 
Crofton Booming Co. The Victoria Lumber & 
Manufacturing Co., at Chemainus, is building a 
railroad to Robertson River, thirteen miles from 
the mill and some five miles south of Cowichan 
Lake. The company is said to be contemplating 
either construction of a big mill at Bear River 
with a daily capacity of about 450,000 feet daily, 
or expansion of the mill’s facilities at Chemainus. 
The Karay Timber Co., backed by Seattle capital, 
has purchased extensive timber limits from the 
Canadian Pacific Railway at Horn Lake and plans 
to spend $750,000 in development work during the 
next year or so. 


PORTLAND, ORE. 


June 30.—While the lumber market is not active, 
the volume of sales in fir is not small by any 
means. The prediction here is that another two 
or three weeks will see an upward trend again. 
That a car shortage will have to be contended 
with in fall is more than likely, for the Pacific 
Northwest is apparently going to have bumper 
grain and fruit crops. Output of fir is being cur- 
tailed because of the Fourth of July holiday. In 
the western pine district, production during May 
was exceedingly heavy. The very sudden depres- 
sion in the pine market came as a surprise in some 
quarters, yet even those with large stocks on hand 
do not seem to worry, they look for return to better 
prices very shortly. 

After prolonged wet and cloudy weather, the 
sun has finally come out, and if it continues dry 
for a few weeks the forest fire hazard will be here. 
To ward off as much damage as possible by warn- 
ing the public, many highly efficient campaigns are 
carried on by the various agencies, including the 
Loyal Legion of Loggers and Lumbermen, and thru 
cobperation with the film concerns the movie 
houses are showing the thrilling and educational 
film, ““The Red Enemy.” Two other films will be 
shown during July and August, according to C. S. 
Chapman and E. T. Allen, of the Western Forestry 
& Conservation Association. 

Two vessels of the Shipping Board fleet are to 
be in Portland’s harbor in a few days in the routes 
managed by Swayne & Hoyt. They are the 
steamers West Cahokia, of the Australian fleet, 
and the West Jappa, of the South American serv- 
ice. The former is to be here about July 5 to load 
3,000,000 feet of lumber. R. H. Swayne was here 
this week from his headquarters in San Francisco. 
He was met by A. M. Gillespie, of Seattle, who 
has charge of the agencies in Oregon and Washing- 
ton for the Swayne & Hoyt interests. 

The Norwegian steamer Frogner arrived here 
this week from Port Orford, Ore., where it had 
taken on a large shipment of Port Orford cedar 
logs and poles for shipment to Japan. This is 
the first large steamer ever to receive such a cargo 
there. The vessel is under charter to William 
Crowe Lumber Co., of Portland, and will finish her 
cargo here with lumber. In honor of the visit of 
the steamer, the officers of the vessel, William 
Crowe and other officials of the company were 
given a banquet by the Port Orford Commercial 
Club. 

Fred W. Roblin, ef the L. B. Menefee Lumber 
Co., returned from an extended tour of the East 
this week, and while he met the buyers just at the 
time the bottom began to fall out of the market, 
he is convinced that a new buying movement will 
be under way soon. 

It was announced today that on July 5 the plant 
of the Dollar Portland Lumber Co., South Port- 
land, will begin operations. This is the plant of 
the old Portland Lumber Co., and has been idle 
for several years. Resumption of activities there 
means that all of the mills in this city are now 
running. Capt. Robert Dollar, of San Francisco, 
became the principal stockholder in the company 
a short time ago, and resumption of cutting of 
lumber there is expected to be followed by a move- 
ment of lumber from this mill to China and 
Japan, in which countries the Dollar interests are 
doing a big business. 

Frank Trower, of Trower Bros. Lumber Co., San 
Francisco, was a Portland visitor this week, accom- 
panied by Mrs. Trower. Mr. Trower called on the 
mills that his company represents in California, 
and more especially the Knappton Lumber Co. 
With Asmus Brix, head of that company, as 
cicerone, Mr. and Mrs. Trower motored to Knapp- 
ton to look over the mill there. 

R. J. Knott, traffic manager Western Pine Manu- 
facturers’ Association, is receiving congratulations 
from his many friends on the arrival of a new 
member in his family. The youngest is a boy of 
standard weight and lively. 

J. D. Tennant, vice president Long-Bell Lumber 
Co., arrived from Kansas City this week, accom- 
panied by his wife and children, his brother and 
family and Mrs. E. L. Tiner, secretary to Mr. Ten- 
nant. They will make their home at Longview 
during the summer. July 12 and 14 are to be big 
days at Longview, for on those dates the new Hotel 
Monticello will be thrown open and dedicated. It 
is one of the finest hotel buildings in the entire 
Pacific Northwest. R. A. Long and party are said 
to be on the way from Kansas City to attend the 
ceremonies. 

Russell Hawkins, president of the Whitney Co. 
(Ltd.), was host recently to a party of business 
men from different parts of the United States who 
happened to meet at Garibaldi, on Tillamook Bay, 
where the company has its large mill. In the party 
were Robert Downman, ex-mayor of New Orleans, 
and owner of the Louisiana Cypress Co.; C. D. 
Johnson and son, Dean, of the Pacific Spruce Co., 
Portland and Toledo, Ore. 
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Sell More Shingles 


Encourage your customers to lay shingle 
roofs by selling the kind of shingles that 
insure them long-lived roofs, as do 


John McMaster 


Premium Brand—20-20 Pack 


Red Cedar Shingles 


100% clear and vertical grain, these shingles 
are guaranteed to give absolute satisfaction. 
Remember the name — John McMaster — 
when you place your next shingle order. 


John McMaster Shingle Co. 


SEATTLE, 
WASH, 














N® port in the world 
has greater facilities 
for the loading, the un- 
loading and the storage 
of lumber than Seattle. 


Headquarters for the 
Lumber Industry 
of the Northwest 

White - Henry - Stuart 

Building 


METROPOLITAN 
BUILDING COMPANY 
Seattle 

















SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR 
SIDING AND SHINGLES 





Dunn Lumber Company 
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Stephens Lumber Co. 


Home Office: JACKSONVILLE, FLA. 
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All Thicknesses and Grades 


Charles O. Maus 


SOUTH BEND, IND. 
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Machine Molder Practice 


A manual on molder work, the operation and 
su maqpannonee of the — ing machine. Pub- 
is by a practical woodworker who traveled 
roc thousands of miles to gather the necess 
information. Bound in Red Leather. $2.50, 
postpaid. 


American Lumberman “! She ” 














Michell Stewart, sales manager of F. S. Murphy 
& Co., Salt Lake City, Utah, was in the city on a 
business visit for a few days recently. 


S. C. Bennett, president of the Hardwood Mills 
Lumber Co., with his family, left this week for a 
three weeks’ vacation, which will be spent in motor- 
ing thru Michigan. 


Cc. W. Hansley, of the Kneeland-Bigelow Co., Bay 
City, Mich., passed thru Chicago this week on his 
way to St. Louis, Mo., where he was going for a 
short business trip. 


John Shippen, of the Wilson Lumber Co., De- 
troit, Mich., spent Friday and Saturday of last 
week in Chicago, calling on his numerous friends 
in the local trade, 


John J. Anderson, of the John J, Anderson Lum- 
ber Co., accompanied by Mrs. Anderson and their 
two daughters, left this week for an extended vaca- 
tion trip in Colorado. 


F. R. Masten this week motored to Marshfield, 
Wis., in which vicinity he expected to spend a few 
days visiting the various hardwood mills and mak- 
ing a survey of producing and stock conditions. 


W. H. Abbott, of the Winegar-Gorman Lumber 
Co., left this week, in the company of Mrs. Abbott 
and their daughter, for Winegar, Wis., where they 
will spend their vacation at one of the adjacent 
lakes. 


F. K. Dent, of the Dent Lumber & Shingle Co., 
Seattle, Wash., spent several days of this week in 
Chicago, calling on his many friends in the local 
trade. He returned to the Coast via St. Louis and 
Kansas City, Mo. 


John J. Porter, of the East Jordan Lumber Co., 
East Jordan, Mich., is being congratulated by Chi- 
cago friends on the recent arrival into the family 
of a beautiful baby girl. The great event took place 
in Grand Rapids on June 20, and the newcomer’s 
name is Suzanne Jamison Porter. 


G. A. Vangsness, a popular local lumberman, 
together with his family, this week motored to 
Minnesota, for a month’s vacation. They will 
spend some time at Rochester, Minneapolis and 
St. Paul, visiting relatives and friends, whereafter 
they will go to a lake resort in the northern part 
of the State. 


J. C. Bloomfield, who for a number of years has 
been connected with C. H. Hart & Co., Chicago con- 
tractors, has become associated with the Industrial 
Works, of Bay City, Mich., and has taken charge 
of this concern’s Chicago office, located at 1051 
McCormick Building. He will handle the sale of 
Industrial equipment thruout the Chicago territory. 


P. P. Elliott, of Edward Chaloner & Co., promi- 
nent wood brokers at Liverpool, England, called 
on some of the leading concerns in this city during 
the week. Mr. Elliott arrived in this country about 
three weeks ago, and came here directly from the 
South, where he had visited a number of mills for 
the purpose of making a thoro survey of conditions. 
He expects to visit various lumber producing and 
distributing centers in this country before return- 
ing to England. 


R. T. Bourns, formerly vice president and gen- 
eral manager of the Goodyear Redwood Co., Green- 
wood, Calif., was a Chicago visitor this week. Mr. 
Bourns resigned his connection on May 1, and has 
since been making a general trip thru the South 
and East, looking over the business situation. He 
was accompanied by Mrs. Bourns. From here he 
returned to the west Coast. Tho he made no an- 
nouncement regarding his future plans, it is ex- 
pected that he will before long affiliate himself 
with the lumber industry again. 


The S. R. Taxey Lumber Co., commission lumber 
firm, has been dissolved, according to announcement 
made this week by S. R. Taxey, head of the concern. 
Mr. Taxey and Julian Lentin, who has been asso- 
ciated in the business, will hereafter devote their 
entire attention to the affairs of the Chicago Ware- 
house Lumber Co., which was established by Mr. 
Taxey about two years ago. Jay H. Kelley, who 
heretofore has been manager of the hatter concern, 
retains his connection with it. Messrs. Taxey and 
Lentin will make their headquarters at the yard 
of the Chicago Warehouse Lumber Co., at 1737 
North Kildare Avenue, where a new and strictly 
modern office building has just been constructed. 


Wholesalers Plans for Coast Trip 


Reports from lumbermen and clubs along the 
route of the National-American Wholesale Lumber 
Association excursion indicates that plenty of en- 
tertainment will be provided and a royal welcome 
extended to the party. Chairman A. E. Lane, of 
the committee in charge of arrangements, reports 
from New York that all plans have been made and 
two special cars arranged for. Many reservations 
are coming in. 

President Schuette and Vice Presidents Dwight 
Hinckley and Fred S. Underhill are going. Also 
Director Ben S. Woodhead and Counsel Joseph EF. 
Davies expect to be in the party, and it would 
appear that the prevailing cordial relations exist- 
ing between eastern and southern wholesalers and 
west Coast wholesalers will be considerably 
strengthened by the trip. 

After leaving Chicago on July 25 stops will be 
made at Minneapolis, Winnipeg, Banff, Lake 
Louise, Victoria, Seattle, Tacoma, Aberdeen, Port- 
land and Spokane. At Seattle a meeting will be 
held and the Seattle wholesalers will act as hosts. 
On the return trip visits will be made to Yellow- 
stone Park and Denver, taking in Pike’s Peak and 
Colorado Springs. 


Calls License Fees Illegal 


It is expected that the city of Chicago will soon 
drop the question of license fees: to be paid by 
wholesale and commission lumbermen’ without 
yards and by lumber manufacturers’ agents doing 
business in this city, according to A. Fletcher 
Marsh, of the Marsh & Truman Lumber Co., who as 
chairman of Division D. (softwood wholesalers) 
of the Lumbermen’s Association of Chicago has 
been following this matter for some months. 

The city has for some time been seeking to col- 
lect license fees from the classes of dealers re- 
ferred to, but have met considerable opposition on 
the ground that these fees were unauthorized, as 
well as discriminatory. The city then prevailed 
upon the State legislature to pass a bill giving 
the authority to assess these fees, but the bill was 
vetoed by Governor Small. Despite this, the City 
Council immediately passed an ordinance, under 
which the city collector would collect a license fee 
of $25 from every concern doing business in Chi- 
cago as a commission or wholesale lumberman, and 
every representative of a lumber manufacturer 
maintaining an office. 

“The strong veto issued by Governor Small in 
connection with the licensing bill which passed the 
legislature appeared to the lumbermen to bring 
out clearly that the licensing of firms having only 
offices and no yards is not only entirely illegal, 
but also the incorrect method of taxation,” said 
Mr. Marsh, “This is true, as there are no special 
police or sanitary precautions taken in the case of 
lumber dealers without yards, and there is of 
course no necessity for regulating the inspection, 
weighing and measuring of lumber which is not 
physically handled in Chicago. Many of the Chi- 
cago lumbermen have expressed a willingness to 
pay a nominal sum of $25 in case such a license 
was made effective for all similar lines of business, 
but lumbermen do not feel that they should support 
this burden until commission men, wholesalers and 
manufacturers’ agents in all other industries do 
the same thing.” 


Underweights Interest Lumbermen 


The second of the joint luncheons of the local 
members of the National-American Wholesale Lum- 
ber Association and the wholesalers belonging to 
the Lumbermen’s Association of Chicago was held 
last Friday, June 29, at the club rooms of the 
Lumbermen’s association. Seventeen concerns were 
represented, and the iuncheon was regarded as @ 
big success. The speaker of the day was R. A. 
Johnson, assistant secretary of the National-Amer- 
ican Wholesale Lumber Association, in charge of 
the Chicago office, who had “Underweights’’ as his 
subject. ‘As long as the buyer and seller of west 
Coast woods are satisfied to sit idly by, waiting 
for someone else to settle the important question 
of underweights, just so long will they continue 
to have their troubles in this matter,” said Mr. 
Johnson. The sellers, he stated, have already sacri- 
ficed the “final destination’ feature, except under 
special agreement. The provision for underweights 
to final destination was eliminated by the west 
Coast lumbermen almost two years ago, and the 
term “f. 0. b. mill freight allowed to destination, 
or rate agreed upon,’ was substituted. ‘This 


means,” said Mr. Johnson, “that a destination or 
rate of freight must be agreed upon and any 
freight beyond this point is at the sole risk of the 
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buyer. Judging, however, from the number of con- 
troversies in this matter that comes to my atten- 
tion, a good percentage of the sellers do not know 
the terms that they themselves adopted.” 

Mr. Johnson continued : 


“In this matter we must consider the manufac- 
turers’ viewpoint. The class of lumber in which 
this trouble occurs is usually in the lower grades. 
So many of the mills cutting this class of lumber 
are not in a position to kiln dry it, and those who 
are do not feel that the extra expense is warranted. 
Therefore, the only drying it receives is that which 
nature provides, and this is only accomplished by 
sticking the lumber for a considerable length of 
time, which ties up the mills’ funds. I say ‘con- 
siderable length of time,’ because so many buyers 
do not appreciate the moist climate of the Pacific 
Northwest and the difficulties of air drying due to 
same. The longer the manufacturer ties up his 
lumber, which means his capital as well, the drier 
it gets, therefore some inducement must be offered 
the seller, or the buyer would be penalized in pay- 
ing freight on an excess of water. This is accom- 
plished by giving the seller the benefit of what sav- 
ing in freight is made up to a certain point, thus 
increasing the seller’s returns and at the same time 
guaranteeing the buyer from loss in freight on ac- 
count of excess water. 

“The buyer, on the other hand, feels that he is 
entitled to the saving, inasmuch as he contends 
that when he purchases lumber it is the manufac- 
turer’s duty to see that it is in proper shipping 
condition, namely, free from excess water, and that 
when he purchases lumber he does not expect to 
get 50 percent (by weight) water with the lumber. 
This would require the manufacturers to guarantee 
a certain dryness, which they claim is impractical, 
except as has been already adopted by a fixed 
weight. 

“From a wholesaler’s standpoint a considerable 
expense is encountered for which he receives no 
special returns. I have been authoritatively in- 
formed that the clerical and accounting expense to 
a wholesaler is just about double, as it becomes 
necessary for him to first collect proper charges 
from his customer, which is very often difficult and 
sometimes impossible, and then remit to the buyer, 
and vice versa in the event of an overweight, very 
often entailing a dead loss to the wholesaler in 
addition to the extra expense. 

“In addition to this the objection of proving 
the weights by submission of the original paid 
expense bill is obvious, as it is claimed that more 
than one hard-earned customer has been lost to 
the wholesaler by reason of his being compelled 
to disclose this information. Under my interpreta- 
tion of west Coast terms, I can not see why the 
manufacturer should insist on the original expense 
bill, as he has his weight card and knows the rate 
agreed upon, so if he receives underweights on this 
basis that should be all that is necessary. With 
this possible exception the terms as they now stand 
are fair to all parties, and if buyers and sellers 
alike would only live up to them and recognize 
them as the customary method of merchandising 
their product, I believe the troublesome question 
would be solved.” 

A. Fletcher Marsh, of the Marsh & Truman 
Lumber Co., who has the arrangements for these 
luncheons in charge, announces that the next 
luncheon will be held at the Lumbermen’s Associa- 
tion of Chicago, on Friday, July 13. E. A. Thorn- 
ton, of the E. A. Thornton Lumber Co., will then 
read a paper on “Terms of Sale.’ 


Lumberman Enters Mayoralty Race 

Syracuse, N. Y., July 2.—Orville H. Greene, 
treasurer of the Wilson & Greene Lumber Co., has 
announced his intention to enter the Republican 
primaries as a candidate for nomination for mayor. 
Mr. Greene has not as yet enunciated the platform 
or principles that he intends to champion, but 
Says that a statement will be forthcoming later 
when the campaign gets under way. He expresses 
his intention to make “a good old-fashioned fight.” 


Inspections Again Smash Records 


The inspection report of the National Hardwood 
Lumber Association for May shows that a total of 
26,750,670 feet were inspected during that month, 
of which 24,759,598 feet were handled by the 
salaried staff and 1,991,072 feet by the fee service. 
Reinspections were made on 148,101 feet. ‘Thus 
again have all unit records as applying to the work 
of our inspection department been broken,” states 
the report. “The strongest previous showing in 
the entire twenty-six years of the association’s 
history was in March of this year, when total 
original inspections amounted to 26,255,855 feet. A 
collateral point in this showing which should be 
noticed is the small number of reinspections made 
in comparison with the grand total. The record as 
a whole is one which speaks for itself, and is 
significant of the advances which the demand for 
National inspection is making.” 

The association also reports that thirty-seven 
applications for membership have been received 
during the last month, in addition to three ap- 
plications from hardwood consumers for associate 
memberships. Eleven memberships meanwhile have 
been discontinued. 


Resigns to Enter Fir Business 


R. O. Crozier, who for the last eighteen months 
has been northern sales agent of the Boykin Lum- 
ber Co., Houston, Tex., in charge of its Chicago 
office, has severed his connection with the company, 
as of July 1. Mr. Crozier, together with his family, 
left immediately on a 
motor trip to the west 
Coast, where, he an- 
nounces, he is going for 
the purpose of getting 
lined up in the fir game. 
Later he expects to return 
to Chicago, possibly to en- 





M. E. ROOD, 
Chicago, IL ; 
Northern Sales Agent of 


Boykin Lumber Co., 
Houston, Tex. 





gage in the Douglas fir 
business. Mr. Crozier has 
been connected with the 
Boykin Lumber Co. for 
some years, previous to 
coming to Chicago as its 
northern sales agent hav- 
ing been general sales 
agent for the company at 
the headquarters in Hous- 
ton, Tex. 

M. E. Rood, who heretofore has represented the 
Boykin concern in the Indiana territory, has been 
appointed as Mr. Crozier’s successor. Mr. Rood 
has closed the office at 20 East Jackson Boulevard, 
and has removed it to 7114 Merrill Avenue. From 
here he will cover not only the Illinois and north- 
ern territory, but also the trade in Indiana. 





Millwork Manufacturers Convicted 


The trial of the millwork conspiracy case known 
as the United States of America vs. Andrews Lum- 
ber & Mill Co. et al., which has been in progress 
for three weeks before Federal Judge Cliffe, at 
Chicago, came to a conclusion last Saturday, when 
the jury returned a verdict of guilty of violating the 
Sherman antitrust law against ten millwork manu- 
facturers and fifteen union labor leaders. The 
millwork firms and individual officers convicted 
were: 

Philip Rinn Co. and George P. Rinn; California 
Manufacturing Co. and Frank Bartuska; Com- 
mercial Sash & Door Co. and G. C. DeSwarte; 
Melrose Mill Co. and Louis C. Haring; William 
Morris & Sons’ Co. and Harry F. Morris; Nollau 
& Wolff Manufacturing Co. and Arthur Root; 
Chicago Sash, Door & Blind Manufacturing Co. 


and Edward Dierssen; Standard Sash & Door Co.; 
Union Interior Finish Co. and Fred Werkmeister 
and T. E. Reynolds; Von Platen & Dick Co., and 
H. D. Traeger and James A. Dick. 

On the previous day Judge Cliffe, on motion of 
the attorney for the defense, discharged the other 
millwork manufacturers charged by the Govern- 
ment with participation in the alleged conspiracy 
to stifle competition, on the ground that the testi- 
mony had produced no evidence that these defend- 
ants had had any knowledge of or had consented 
to the agreement complained of. These were: 

Andrews Lumber & Mill Co. and W. A. Irvine; 
R. W. Bartelman Co. and R. W. Bartelman; Beck 
Coal & Lumber Co. and Peter Beck; Chicago & 
Riverdale Lumber Co. and EB. S. Gamble and G. 
H. Decker; A. Dietsche Co. and Arthur Dietsche ; 
Barr & Collins and Frank S. Collins; Vincent 
Dlouhy Sash & Door Co. and Theodore Kartheiser ; 
Hartman-Sanders Co. and P. J. Weidner; C. E. 
Peterson Co. and John Westberg; Hardwood Prod- 
ucts Co. and E. D. Beals; Joseph Busek, and John 
Loris. 

The cases against five contractors named in the 
same complaint were also dismissed, on motion 
made by the Government. 

Motion for a new trial of the convicted millwork 
manufacturers was immediately made by Robert W. 
Childs, of Adams, Childs, Bobb & Westcott, attorney 
for these defendants. Judge Cliffe set Saturday, 
July 14, as the day when he would hear argu- 
ments. 

The trial was the outgrowth of an article con- 
tained in a joint agreement between millwork 
manufacturers, contractors and union labor leaders, 
which forbade the use of nonunion millwork in the 
Chicago district, thus shutting this market to the 
products of manufacturers located in other cities, 
most of whom employed nonunion labor. This 
agreement was operative from June 1, 1918, to 
May 31, 1921, when the Dailey commission and 
the Federal grand jury launched their investiga- 
tions into the matter, resulting in the Government 
filing suit. 

The feature of the testimony was that by D. H. 
Doyle, one of the officers of the Carpenter Con- 
tractors’ Association of Chicago, who declared that 
local millwork manufacturers operating union 
plants had offered the contractors a 15 percent 
discount on all materials if they would enter into 
the agreement barring nonunion millwork produced 
at outside points from Chicago. Other contractors 
testified to having been “fined”? by union business 
agents in cases where they had used nonunion- 
made millwork purchased outside the city, these 
fines sometimes running into thousands of dollars. 

Robert E. Finnegan, who represents the Paine 
Lumber Co., a big millwork manufacturer at Osh- 
kosh, Wis., in the Chicago territory, stated during 
the trial that that company’s business in Chicago 
had dropped from $500,000 to $21,000 annually as 
a result of the agréement. 

The maximum penalty to which the convicted 
concerns and individuals are subject is a $5,000 
fine or a year in Federal prison or both. 


Son of Michigan Lumberman Drowns 


[Special telegram to AMERICAN LUMBERMAN] 

Derroir, Micu., July 5.—Alex Gordon, 17- 
year-old son of P. A. Gordon, commission lum- 
ber salesman of this city, was drowned in Lake 
St. Clair on June 26. To date the body has 
not been recovered. The boy’s father is one 
of the best known Michigan lumber salesmen 
and has long been prominent in the trade. 


Oak Flooring Statistics 


The Oak Flooring Manufacturers’ Association 
has prepared the following statistics for the 
weeks ended as shown, and comparative periods: 


1923— Production Shipments Orders 
Pi ee 6,020,000 4,774,000 3,511,000 
py | eer 5,635,000 4,744,000 2,540,000 
JUNC 2-28. s cias 19,619,000 14,645,000 8,903,000 

1922— 

June 3-24......12,645,000 15,169,000 11,923,000 





Record of Direct Sales of Douglas 


SEaTrLe, WasH., June 30.—Direct sales of Douglas fir, from June 18 to 23, inclusive: 





——Sales 
V. g. flooring— No. Feet No 
1. CIES EEO SOR Gae eee te ae era 12 54,000 6 
NE ere Ni 5 Coes ate: britace a 74 362,000 8 
SE See as ar ean eee 21 116,000 
S. g. flooring— 
4 No. 2 and better «cc... 66 21 77,000 5 
El SE pa Sid ceiiele ea oo:e'O w08 be 15 89,000 9 
O No. 2 aud: Wetter ...c.cccuen 38 90,000 7 
Gan Uta e ITH eceawb uae Ke 10 25,000 7 
eiling, 544x4”— 
NO: 2 and PELIOP: sinc scescnces 60 238,000 8 
BEN ee Das SpE Bh a 5 cx dra cd caters 9 69,000 5 
_Drop siding— 
MO. 2 aNd WEttOr 60.55<00 000 71 451,000 7 
MEMO cies Cus de kore eis URNS 22 164,000 8 








Prices —Sales—— Prices 
High Low Spread Common No. 1 S1S— No. Feet No. High Low Spread 
$61.00 $54.00 $ 7.00 Ed (San aa RPE eee oe 62 503,000 9 $23.50 $18.50 $ 5.00 
59.00 50.00 9.00 WAS os inc cone satcdaaeaeon 23 73,000 8 25.00 20.00 5.00 
46.00 41.00 5.00 Dimension, No. 1 S&E— 

P SEA VANE cecccacaccawaeseds 92 342,000 8 23.50 17.50 6.00 
7 SS fo Me sccvenccsenconsonss 97 310,000 10 25.50 18.50 7.00 
4700 41.00 600 7 freien ee ) oe 6 6.00 
43:00 37.0 6.00 BN)... tctasadinenenaucsad ae 37,000 5 25.50 20.50 5.00 
, sia " CROPS? BEBE oi icccnccniccs 30 79.000 9 27.50 21.50 6.00 
42.00 97.00 5.00 MGR sg eikvadesucdie 4 6,000 2 28.00 26.00 2.00 
33.50 30.00 3.50 Lath— ; : 
WOE ec isnaniindns ciagwanw dela 20 583,000 $5.80 4.65 1.15 
46.00 40.00 6.00 Fo cl Me OT CTT POT CET OT COT 2 25,000 2 6. 5.5 50 

40.50 24.50 6.00 WIGMMINONE iirswetecdennsnecsseuce 4 40,000 3 5.50 5.00 
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| Latest Reports on Lumber Prices 





n= ne ee 


MICHIGAN HARDWOODS 





Prices are firm on a basis of the following list, f.o.b. Michigan mill points: 
FAS Selects No. 1 com. No. 2 com. No. 3 com. FAS Selects 

Bass woop— Sorr bLM— 

4/4 $ 80.00 86. 00 $ 65.00@ 70. 4 $ 55.00@ 60.00 $35.00@38.00 $30.00@32. 00 10/4 120.00@125.00 105.00@110.00 
5/4 ~—- 85.00 00 ~=70.00 60.00@ 65.00 37.00@40.00 32.00@34.00 | 12/4 125.00@130.00 110.00@115.00 
6/4 90.00 96. 00 75.00 40. 00 65.00@ 70.00 40.00@43.00 32. 00@ 34. 00 | 16/4 145.00@150.00 130.00@135.00 
8/4 6-00 08 0 85.00@ 90.00 75.00@ 80.00 45.00@50.00 .....@..... } 
10/4 110.00@115.00  95.00@100.00  85.00@ 90.00 50.00@55.00 + ie Harp MArLe— . 2 
BErcH— 4/4 . 25. 00@105.00 $ 85.00@ 95.00 
5/8 No. 2 common and better $35.00@40.00 $14.00@16.00 | 8/4 105-00@ 1h 0110.00 
‘4 $ 75.00@ 80. 00 $ 65.00@ 70.00 $ 50. 00@ 55.00 35.00@38.00 18.00@20.00 8/4 120. pre ting 00 110.00@120.00 

5/4  80.00@ 85.00 70.00@ 75.00 55.00@ 60.00 37.00@40.00 20.00@22.00 10/4 125 000135. 00 15.00@125.00 
6/4  85.00g 90.00 75.00 80.00 0. 00@ 65.00 40.00@45.00 20.00@22.00 | 3544 130.006 140.00 120:00@130.00 
8/4 90.00@ 95.00 80.00@ 85.00 65.00@ 70.00 45.00@50.00 20.00@22.00 14/4 140.00@150.00 130.00@140.00 
Brrcu— 16/4  150.00@160.00 140.00@150.00 
4/4 $130 00@140.00 $110.00@120.00 $ 60.00@ 65.00 $35.00@38.00 $18.00@20.00 ’ - 

5/4 5.00@145.00 115.00@125.00 70.00@ 75.00 37.00@40.00 20.00@22.00 | Sorr MapLe— 

6/4 140. 00@150.00 120.00@130.00 80.00@ 85.00 40.00@45.00 20.00@22.00 4/4 $ 85.00@ 90.00 $ 70.00@ 75.00 
8/4  140.00@150.00 120.00@130.00 90.00@ 95.00 45.00@50.00 aes 5/4  90.00@ 95.00 75.00@ 80.00 
10/4 145.00@155.00 125.00@135.00 105.00@110.00 50.00@55.00 .@. 6/4 — 95.00@100.00 —80.00@ 85.00 
12/4 145.00@155.00 125.00@135.00 105.00@110.00 50.00@55.00 .....@..... 8/4 100.00@105.00 85.00@ 90.00 
Sorr Hum— END Drig>D WHITE MAPLE— 

4/4 $ 80.00@ 85.00 $ 65.00@ 70.00 $ 50.00@ 65.00 $30.00@32.00 $22.00@24.00 4/4 $120.00@135.00 ......@...... 
5/4 90.00@ 95.00 75.00@ 80.00  60.00@ 65.00 33.00@35.00 24.00@26.00 5/4 125.00@140.00 ......@...... 
6/4 95.00@100.00 80.00@ 85.00  65.00@ 70.00 37.00@40.00 24.00@26.00 6/4 130.00@145.00 ......@...... 
8/4 105.00@110.00  90.00@ 95.00 75.00@ 80.00 45.00@50.00 .....@..... 8/4 185.00@150.00 ...... : ee 





No. 1 com. 


90.00@ 95.00 
95.00@100.00 
115.00@120.00 


$ 60.00@ 70.00 
70.00@ 80.00 
75.00@ 85.00 
85.00@ 95.00 
95.00@100.00 

100.00@105.00 
110.00@115.00 
120.00@125.00 


$ 55.00@ 60.00 
60.00@ 65.00 
65.00@ 70.00 
70.00@ 75.00 


$ 90.00@105.00 

95.00@110.00 
100.00@115.00 
105.00@120.00 


oe 


No. 2 com. No. 3 com. 
50.00@55.00 .....@..... 
50.00@55.00 ... - pices 
55.00@60.00 .....@..... 


$35.00@40.00 $16.00@18.00 
40.00@45.00 18.00@20.00 
45.00@50.00 18.00@20.00 
50.00@55.00 20.00@22.00 
55.00@60.00 24.00@26.00 
55.00@60.00 24. —— 00 
60.00@65.00 ee 
60.00@65.00 .... .@ ences 


40.00@43.00 20.00@22.00 
45.00@50.00 20.00@22.00 


“sgn $18.00@20.00 
50.00@55.00 20.00@22.00 





WISCONSIN HARDWOODS AND HEMLOCK 


Logging is almost at a standstill, 
most desirable sizes. 


: In some quarters there has been an increase 
some special sales were made on a slightly lower basis. 


and the result will be reduced production of lumber until late fall, 
in business placed during the week. 


Quotations f.o.b. 





and a low supply of dry hardwoods in the 
Prices have remained about the same, altho 
Wisconsin mill points are unchanged: 





FAS Selects No. 1 com. No.2com. No.3 com. FAS Selects No. 1 com. No.2com., No.3 com. 
pa “a 80.00 $ 55.00@ 65.00 $35.00@40.00 $14.00@16.00 
4/4 $115.00@125.00 $ 95.00@105.00 $ 70.00@ 75.00 $35.00@40.00 $18.00@20.00 | 4/4 $ 85.00@ 95.00 $ 70.00 .00 $ 55. ' . . : , 
5/4 120. 009 130.0 00 100.00@110.00 75.00@ 80.00 38.00@42.00 18-00@21.u0 5/4 100.00@105.00 85.00@ 95.00 0.00@ 75.00 35.00@40.00 16.00@18.00 
6/4 1265. 006 138 00 105.00@115.00  80.00@ 85.00 42.00 47.00 19.00 aye hy he eyed sean ee =i ores oo seas 16.00 Lae 
TS ee Le | a ae) NTN 7 10/4  120.00@130.00 105.00@115.00 ......@...... 60.00@55.00 .....@..... 
eh 12/4  125.00@135.00 110.00@120.00 (...::@....:: 55.00@60.00 .....@..... 

Sorr MAPLE— 

4/4 $ 80.00@ 90.00 $ 65.00@ 75.00 $ 55.00@ 60.00 $35.00@38.00 $28.00@30.00 | “474° $'75.00@ 80.00 $ 55. 60.00 $ 40.00@ 45.00 $25.00@30.00 $15.00@17.00 
5/4 = 85.00@ 95.00 = 70.00@ 80.00 60.00@ 65.00 38.00@40.00 30.00@32.00 | 574 + 00 55.00  60.00@ 65.00  45.00@ 60.00 30.00@35.00 17.00@19.00 
6/4 —_90.00@ 95.00 75.00@ 80.00 65.00@ 79.00 40.00@42.00 32.00@34.00 | ¢)4  g5'o0@ 90.00  65.00@ 70.00 55.00@ 60.00 35.00@40.00. 17.00@19.00 
8/4 — 100.00@ 105.00 85.00@ 90.00 70.00@ 75.00 45.00@50.00 32.00@34.00 | 374  —95'00@100.00 80.00@ 85.00 70.00@ 75.00 40.00@45.00 17.00@19.00 
BIRcH— OaK— 
4/4 $130.00@140.00 $110.00@120.00 $ 60.00@ 65.00 $35.00@40.00 $16.00@18.00 | 4/4 $158-00@120.00 $ O0.00@ 86.00 § Gd.00@ 6.00 tt tgs tee Bees Hye 
Ue eee HEBER” EG 2S PAGRG TBH | Vk HeRguis wesigieg Teag fee Hague itegien 
8/4  135.00@145.00 115.00@125.00 90.00@ 95.00 65.00@60.00 18.00@20.00 | 8/4 130.00@135.00 105.00@110.00 75.00@ 80.00 50.00@85.00 20.00@22.00 
10/4  140.00@150.00 120:00190.00 106. .00 110.00 60.00 70.09 orp es HEMLOCK, a S$1S1E— “ er -" er 
a a Seen wm ” eee 2x 4” $35.00@37.00 $35.00@37.00 $34.00@36.00 $35.00@37.00 $40.50@42.50 
Sore Bra Sf Rigas Getee Lees Geen aeeee 
4/4 $ 75.00@ 80.00 $ 55.00@ 60.00 $ 40.00@ 45.00 $25.00@30.00 $20.00@22.00 *10” Lopes cree 34.00 36.00 35.00 37.00 35.00@37.00  39.50@41.50 
4 bogey >< hogs agg pays eed ops —y 4 ry = 4 4 2x12”  35.00@37.00  35.00@37.00  36.00@38.00  37.00@39.00  40.50@42.50 
Ai SRR BO Bae TERS BE SSIES, HARI | No.2 mos. Bose, See £20 aan fait 

: : : , : 1x 4” $30.00 32, 00 $31.00@33.00 $33. 00936. 00 $37) 50@39.50 $32.00@34.00 
12/4 —110.00@115.00 — 95.00@100.00  80.00@ 85.00 60.00@65.00 .....@.. ix 6”  °32.50@34.50 33.50@35.50 35.00@37.00 °39.50@41.50 34.00@36.00 
— 1x 8”  34.50@36.50  35.50@37.50 37.00 39:00 41.50@43.50  36.00@38.00 

1x10”  35.50@37.50  36.50@38.50  38.00@40.00  42.60@44.50 37.00@39.00 

4/4° $ 10. 00@ 75.00 ...... eee $ 40. 09 45.00 © $25.00@30.00 $15.00@17.00 1x12”  36.50@38.50  37.50@39.50  39.00@41.00  43.50@45.50 38.00@40.00 
5/4 = 80.00@ 85.00 ...... @...... 50.00@ 55.00 30.00@35.00 16. . From prices of No. 1 dimension or boards, for merchantable deduct $3, 
~ : ges op ie @...... yes = = ype yy 16.00@ 18.09 for No. 2 deduct $5 and for select No. 3 deduct $10. 
10/4 90.00 95.00 ...... $ ona 88 00 70.00 45.00@50.00 .....@... No. Pn ock en ag re Menwer “Gir ant ‘wider, $12 $17. rE0@19. 50; 1x4” 
12/4  95.00@100.00 |..... Be 70.00@ 75.00 45.00@50.00 |....@..... and wider, $18. 50@20 60. & 


The following are average prices, Cincinnati 


St. Louis, Mo., July 2.—Current quotations on southern hardwoods, f.o.b. St. Louis: 


GumM— 4/4 5/4&6/4 8/4 
Qtrd. red: 
DAG. 52500 we $ 98@100 $102@105 $102@105 
No. l com... 58@ 60 60@ 63 65@ 67 
No. 2 com... 80@ 82 84@ 36 40 
Qtrd. red, 8.N.D.: 
DAW ssssnew $ 57@ 59 $ 62@ 64 $ 64@ 66 
No. 1 com. & 
eae 47@ 49 51@ 54 54@ 56 
No. 2 com... 29@ 30 30@ 82 32@ 34 
Plain red: 
UNS seis exes $ 96@ 98 $100@103 $102@105 
No. 1 com... 52@ 54 58@ 61 63@ 65 
No. 2 com 30@ 32 32 84 40@ 42 
Plain sap: 
Se $ 51 53 $ 57@ 58 $ 62@ 64 
No. 1 com... 41@ 42 45@ 47 50@ 52 
No. 2 com... 23@ 24 27@ 28 27@ 28 
CoTrron woop— 
| eee $ 54@ 56 $ 58@ 60 ...@... 
No. 1 com..... 43 44 48 is. ae 


37 39@ 41 ...@... 


QUARTERED WHITE OAK— 
FAS 


ore $135@140 $140@150 $150@155 | 
95@100 


No. 1 com. and 
WE. scsnwans 


75@ 78 


80@ 85 


4/4 5/4&6/4 8/4 
QUARTERED Rep OaAK— 
DAD ossas0 ---$120@125 $125@135 $135@145 
68@ 70 T4@ 77 T7@ 78 


No. 1 com..... 
No. 2 com..... 44@ 46 50@ 53 57 


PLAIN WHITE OAK— 
FAS .........$102@105 $122@126 $126@131 


No. 1 com. and 
sel. ........ 67@ 68 74@ 76 T7@ 79 
No. 2 com..... 44@ 46 45 47 47 49 
No, Bcom..... 20 24@ 26 24@ 26 
Sound wormy.. 40@ 42 48@ 50 50 


PLAIN Rep Oak— 
BURNS seis ain wee tras, $120@124 $125@130 


AS: eis aero sue - 67@ 68 TT4@T T5@ 7 

Noa; 2 Com. «+s. 44@ 46 45@ 47 47@ 49 
POPLAR— 

Xe $110@112 $120 _- 2 ee bo 

Saps and sel... 86@ 88 90 

No. 1 com..... 64@ 66 72 T4 16@ 78 

No. 2 com. A.. 88@ 40 41@ 43 42 

No. 2 com. B.. 830@ 31 34@ 86 85@ 86 
Sort MaPLe— 

OG TOR 0 s0%4 $52 $60 $65 





base, obtained for oak flooring during the week 
ended June 23, as reported by the Oak Flooring 
Manufacturers’ Association: 


38x1%” 33x2” ihx2% ° x1 14" % x2” 
Clr.dtd. wht. ...... 122" $14 . $109.12 
CUP GEG, BOMs iaccie <eaeve ‘i Ssee $98.0 97.58 
Ol, GUA. WEES. oc ceinis, 0c o0-ase i 74.98 
Clr. pin. wht. $05.42 ..s«.. 111.02 er 79.91 
Clr. pin, red. 98.35 105.43 75.39 75.89 
Sel. pln. wht. 83.97 94.62 62.40 62.82 
Sel. pln. red. 81.79 97.35 64.68 62.28 
mo. 1 Com... GBiBB .cccvs 78.75 50.24 51.06 
No. 2 com... 28.90 ce ee sees 





OAK FLOORING STRIPS 


Chicago, July 3.—The following are carload 
prices, f.o.b. Chicago, on ,x2-inch square edge 
oak strips, weight estimated at 1,250 pounds 4 
thousand feet: 








Por eae, “are 

Qrt Qrtd. Plain 
OY cirestuaae 8 $0 si00, 50 $122.50 $95.50 
DAD GIGAT ciinscss Ste Cees 86a S. jsouneas 
CE Ly ean aes 88.25 82.50 87.50 bag 
SOIR hoe pais Gauls aclu sine abere ee ealpaieenie $52.50 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, July 3.—Average prices, Cincinnati base, on Virginia, West Virginia, Kentucky and Tennessee hardwoods today: 


4/4 5/4&6/4 8/4 
QuaRTERED WHITE OaK— 


WAG 2cscasucs $140@150 be 160 $160@170 
Selects ... 105@11 115 11 0 
No. 1 com..... 70 5 8 

No. 2 com..... 48@ 48 53 58 58 


found wormy.. 40@ 45 50@ 55 60 


QUARTERED RED OaAK— 


Ao 
ors 
oo 
@ 
. ° T=) 
888 88889 
AAS 
. awe 


_, avairewaee $115@120 ‘ e 
No. 1 COM... 4 65 ‘ ee 
No. 2 com..... 45 P - 
PLAIN WHITE AND Rep OakK— 
1 f | SECT ha 130 90 = $180@140 
Selects ...... 85@ 25 90@100 
No. 1 com..... 78@ 78 78@ 83 
No. 2 com..... 48@ 53 50@ 55 
No. 8 com..... 22 24 30 35 
Sound wormy.. 50@ 52 65@ 70 
Bass wooD— 
ME fiae oe sieae $ 80@ 85 $ 85@ 95 $ 95@100 
No. 1 com..... 50@ 55 55@ 60 60@ 65 
No. 2 com..... 32 84 87@ 42 40@ 45 
CHESTNUT— 
WA 00cKeeeese $125@130 eo = 5 G0 135 
Wo: 3 COM. . cc 75@ 80 80@ 85 
No. 8 com..... 18@ 20 20 
Sd. wormy an 
No. 2 com 30@ 32 32@ 35 35@ 38 
~*~, ee td an 
0. 
and better 35@ 88 42@ 44 42@ 44 
BIRCH— 
ew. ice cen ead ceed $180@1385 $135@140 
No. 1 com. an 
sel. conse SOGn TO Og 80 Eg 80 
No. 2 com..... 85@ 40 40@ 45 42@ 45 


MAaPLE— 4/4 
WAS icccees OCC RHO KS Ce Kee e6 Cowes 6 eee 
ee eC er ere éecees Glee 
NO. 2 COM. ccvccccecesccs neeas ---- 85@ 88 

WHITH ASH— 

1 Sere wdc wdetaeadterd $ 90@ 95 
No. 1 com. and en ess aces cated 55 6 
No. 1 Matchanesadisces akeneee = 60 
ING: Oh CONN a 6+ sew ndcnacescacedenees 88 


Hickorr— 4/4 5/4&6/4 ro 
WAS cccscvces -cee@he«« GRIOGae “ 120 
NG. 2 COMBicccs cec@ecs 70@ 80 80 
NO: 2 COMscces occ Gee 85@ 40 aS 40 


5/4&6/4 8/4 10&12/4 16/4 
$105 . $107@112 $115@120 
75 75@ 80 85@ 90 oee@nwes 
88 48@ 48 50@ 55 weeQ@laee 
$105@115 $115@120 $125@130 $155@160 
70@ 75 75@ 80 95@100 95@100 
65@ 70 70@ 75 90@ 95 95@100 
40@ 45 45@ 650 50@ 55 50@ 55 
BrrcH— 4/4 s(ene/s 8/4 
) i. eeere ----$ 80@ 85 $ 85@ 90 $ 90@ 95 
No. 1 com..... 45 0@ 55 55@ 60 
Ne 2 Cilhsces. 28@ 83 88@ 88 88@ 88 





VALLEY HARDWOODS 


Cincinnati, July 3.—Average prices on southern Mississippi Valley hardwoods, Cincinnati: 


GumM— 4/4 5/4&6/4 8/4 
ot ae ar 110 a 120 $1 
date ate 20@130 
No. 1 com.. 1@ 72 7g120 $ a2 Bs 
ba red, sap N.D. 
,/ aor BB 62 68 
Nov 1com... 43 45 52 
Plain red: 
) re 95 . 105@115 110@120 
No. 1 com... 55 70@ 75 80@ 85 
~~ 
xbds., 13-17” 55@ 60 
Pin. FAS, 6” . 
& wdr..... 50@ 52 52@ 55 55@ 58 
No.1 com... 40@ 42 42@ 45 45@ 50 
No. 2 com... 24 26@ 28 28 
MaAPLE— 
os worms N. 
log run..$ 45 $ 55 $ 62 
Sort ‘5 
FAS - $70 $75 = 
No. 1 ‘com. 48 55 60 10 
No. 2 com... 26 28 30 30 





CoTTON woopD— 4/4 yr ienqinel 8/4 
FAS, 6” & wdr.$ = 58 $ 3 
No. 1 com..... 47 $3 
No. 2 com..... 38 40 
QUARTERED WHITE OAK— 
1 |. ee $125@130 $130@1385 $135@140) 
ae 95@100 105 * . 
No. 1 com..... 65@ 70 75 
No. 2 com..... 42 47 0 52 
QUARTERED Rap OakK— 
Lf aeereee ror aa ee «ce@hes. 
NOt 3 GQ cccs Oe «es@acs 
No. 2 com..... $8 a Se 
PLAIN WHITE AND RED OAK— 
Wavhiacacns $105@115 $115@120 $120@125: 
oS eee 78@ 83 83@ 87 87@ 92 
Ss 638@ 65 65@ 68 65@ 68 
No. 2 com..... 40@ 45 45@ 48 45@ 48 
No. 3 com..... 20@ 22 22@ 25 25@ 28 
Sd. wormy..... 40 45 48 53 53 58 





MAPLE FLOORING 


Current prices on maple flooring f.o.b. Cadillac, 
Mich., basis: 





Fa ‘ace— Clear No.1 Factory 
yO gg. 2 gill $ 65.00 $45.00 wiasa 
Mae Gacwunew wees 90.00 78.00 $40.00 
OE, Bebe Ere aaa’ 95.00 85.00 45.00 
DE 6 aad bel craalaete 100.00 90.00 50.00 
ED eine wee cew ns 90.00 85.00 55.00 
TEE fives ceresees 105.00 95.00 55.00 
TEE ccxtasis Kosecers 100.00 90.00 60.00 


The following are average wholesale prices, f.o.b. 
cars at mill, obtained for }%x2%-inch face maple 
flooring during the week shown, as reported by 
the Maple Flooring Manufacturers’ Association : 

Clear No.1 Factory 
PUNO 2e. nedde-6 se eenewas $107.66 $95.38 $51.64 


AMERICAN BLACK WALNUT 


Cincinnati, Ohio, July 2.—The following are 
today’s prices on American black walnut, f. 0. b. 
Cincinnati: 





4/4 5/4 6/4 8/4 
12 is eee $220 $230 $240 $250 
BElCCES: os.2 6: 160 165@170 175@180 185@190 


DOW iba s.acaccia 120 125@130 130@135 145 
NOs Bviveeais 45@50 55 55 60 


POPLAR BEVEL SIDING 


Cincinnati, Ohio, July 3.—The following are 
average prices, Cincinnati base, quoted on pop- 
lar bevel siding: 





Clear Select No.1 com. No. 2 com. 
Greeavinnwas -$65.00 $55.00 $35.00 $25.00 
Mana 66 ese or srerd 65.00 55.00 35.00 25.00 
WP erates " . 55.00 50.00 30.00 20.00 


Louisville, Ky., July 1.—Business is not as ac- 
tive as it was earlier in the year, but producers 
feel that demand will show improvement shortly, 
as there is plenty of consumption and stocks of 
retailers are not heavy. Local quotations are 





unchanged: 

Clear Select No.1com. No. 2 com. 
| aPC $65.00 $55.00 $38.00 $26.00 
_ eee 65.00 55.00 32.00 22.00 
Me auc ania 57.00 50.00 26.00 19.00 

Cincinnati, Ohio, July 3.—The following are 


average prices, Cincinnati base, on ‘‘soft tex- 
ture” poplar, from Virginia, West Virginia, Ken- 
tucky and Tennessee, and on Mississippi Valley 
poplar: 


VALLEY PopLaR— 4/4 5 /4&6/4 oie 
\_/ ae $110@115 $115@120 $120@125 
Saps and selects 80@ 85 85@ 90 30a 95 
NO; © COM. «0.3 58@ 63 63@ 68 68@ 73 
No. 2 com. A..-: 388@ 40 40@ 42 42@ 45 
No. 2 com. B.. 28@ 30 30@ 32 32@ 35 

Sorr TextTuRE— 
| REIT $12 0@125 $125@130 $130@135 
Saps and selects S08 95 95@100 100@105 
No. 1 com..... 713@ 78 78@ 83 
No. 2 com. A.. 6 rt 47@ 50 50 


53 
No. 2 com. B.. 382@ 35 35@ 38 35@ 40 





CYPRESS 


The following are current f. o. b. Chicago prices 
on cypress: 


GULF COAST RED CYPRESS— 


New Grades 
oe 


Fac 
ank FAS Selecta Shop Box Peck 
4/4. itr 50 $108.56 $ 76.50 $51. 80 $35.50 = 50 
ae 1 118. 86.60 63.50 36.50 31.50 


° 23.50 
6/4.... 126.50 116.50 89.50 66.50 86.60 31.80 


pa 
Qo 


8/4.... 185.25 124.26 97.26 74.50 36.25 32.25 
10/4.... 141.25 180.26 108.26 80.256 ..... ..... 
12/4.... 141.25 180.25 103.25 80.26 ..... ..... 
16/4.... 146.25 185.25 108.25 85.25 ..... 42.50 


Boards 


No.1 No.2 No.8 
1x4 to 12”, random lengths..$61.50 $44.50 $36.50 
_— peng — Lengths 


B Cc D 

ya » a. ae Cwioee oO. $104. 00 $ 94.00 $89.00 $74.00 
x2 to A 

spec. wdths. b> y 00 104.00 94.00 89.00 74.00 
MEE  cucacas 116. * 112.00 102.00 97.00 981.00 

For 6/4, add $5 above prices; for 6/4, add 
$8; for 8/4, add 316: for 6/4 and 6/4 “‘D” grade, 
add $3; for 8/4, add’ $6. 

Bevel Siding 


Cc 
"x4, 5 or 6”, std. Igths.$51.75 $48.75 $46.25 $31: 25 


Bungalow Siding 

A Cé&bdtr. 

144x8”, from 1” stock..... ...$57.75 $48.76 $47.26 

%x8”, from 1%” stock...... 75.76 66.75 64.25 
For 10-inch, add $10. 


Lath 
No.1 No.2 
SENSI” occcacnrukdsecaduceceosedsess $10.40 $9.90 
RED CYPRESS, OLD GRADES— 
Factory 
No. 1 No. 1 No. 2 
FAS Selects poy 2 common common 
4/4.. _ 00 $ 95.00 $60.00 50.00 0.00 
5/4... 115.00 100.00 75.00 0.00 
6/4... . 115.00 100.00 716.00 50.00 40.00 
8/4... 120.00 110.00 85.00 52.00 40.00 
10/4... 136.00 130.00 95.00 64.00 40.00 
12/4... 185.00 130.00 95.00 54.00 40.00 
16/4... 150.00 pC a eee meer ee 
Boards 
1x4,6,8&10” 1x12” 1” random 
No. 1 common....... $57.0 00 $6.00 = cecce 
No. 2 common....... 43.00 50.00 ig 
OO ccdicsnencseeneaneae sea $29.50 
YELLOW CYPRESS— 
rane, 
No. 1 No. 1 No. 2 
FAS Selects shop com. com. 
) i, ee $ 90.00 $75.00 $47.00 $40.00 $36.00 
i) Seen 100.00 80.00 65.00 43.00 36.00 
7 L ee 100.00 80.00 65.00 43.00 36.00 
LT ee 105.00 90.00 70.00 45.00 36.00 
Boards 
1x6” 1x8” 1x10” 1x12” 1” rand. 


Selects ..... $82.00 $82.00 $84.00 $94.00 ..... 
No. 1 com... 45.00 45.00 46.00 54.00 ..... 
No. 2 com... 37.00 37.00 39.00 41.00. ..... 
GG ccccces ccteu Seees e0eee ceeds $29.00 





Cincinnati, Ohio, July 3.—The following are 
average prices today f.o. b. Cincinnati: 
RED CYPRESS— 
Rules of March 18, 1922 


un, 
Selects rough..... $74.25 $842 25 $37. 25 $95.00 
a Le a ee» 49.25 61.25 64.25 72.00 
Finish, S18 or S2S 


= nocd 


A 
1x4 to 12”. “$id so $103.50 $92.50 $87.50 $72.50 
For 5/4, add $5; 6/4, add $8; 8/4, add $15.50. 
Common Grades, Rough 
No.1 com. No. 2 com. 


Lo” cvdhdvdsteacdabdceseidewus $51. 25 $42.25 
YELLOW CYPRESS— 
4/4 5/4&6/4 8/4 

FAS Sicha aaced $ 90@ 95 $ = 100 a 105 
~~ pases eee 75 80 90 Bog 100 

0. PCE 45 50 
—s widths— a0 - aoe 

0. COMB ccc 35 40 

No. 2 com..... 30 32 35 
neae Ne — No. 2 com. 
ano & 126 aeo ROS 


St. Louis, Mo., July 2.—The following are cur- 
rent quotations on cypress, f. 0. b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Facto 
ctory 
Tank Selects Shop Box 
BP ivisuukceae $121.75 $73.75 $48.75 $30.76 
LT A ee 126.75 83.75 60.75 31.7 
Oe Oe Oe ee 129.75 86.75 63.75 31.75 
TC ee ne 137.75 94.50 71.50 31.75 
NOUR awdscdde dua 142.75 104.75 77.26 
uy 7 Ere rr ere. 142.75 104.75 17.26 
EOsGldécackndaedes 147.75 109.75 8g 
OGM TONGOUN OIE is vc ccdiddincdéandesacedés $24.75 


at ar or 82S 


B Cc 
1x4—10* wai. 00 102. 00 $ 92.00 $ ay Po a7. 00 
i! ne 110.00 100.00 5.00 79.00 
RE ecadvans at 00 122.00 112.00 109. ., oe 
DO hccecns - 137.00 132.00 122.00 119.00 ..... 
Commen Grades, Rough 

No. 1 No. 2 No. 3 
1x4—10” piedaceudns eeeees $50.75 $41.75 $33.75 
ENGR. skidededviaasadscesas 57.75 46.75 33.75 


Add $2 for specified lengths on common grades. 
Bungalow Bevel - ity 


BASS” cccics 374.75 $65.75 = = waaaid 
BUBSIO” eccuce S676 TEE ccsce wean 
YELLOW CYPRESS— 

4/4 yh 6/4 8/4 10/4 
L fo) COCO ECE OC OTE COECET $90 96 $95 $100 $116 
WORE cccctdducececsuc 75 82 82 5 
IUGy 2 GOiaaaccaseees 45 60 60 72 17 
No. 1 common........ 37 39 39 43 ae 
No. 2 common........ 30 31 31 32 

Boards 

1x6” 1x8” 1x10” 1x12” 
Wes 3 CORia cic cc cends $40.00 $41.00 $49.00 
No. 2 common....... $31.00 32.50 33.00 35.00 
1” SERGI i cceccduaccaues deewadwenauenweenes $20.00 
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SOUTHERN PINE 


Jacksonville, Fla., July 2.—Following is a recapitulation of prices obtained in this territory during the two weeks ended June 23: 





ne 















































Week ended June 23 June 16 | Week ended June 23 June 16 Week ended June 23 June 16 | Week ended June 23 June 16 
Flooring Ceiling Boards Partition 
1x4 B&better ...... - $47.96 $50.00 | 1x4 No. 1 com....... .. 43.00 49.00 B&better— 1x4 B&btr. «1... sees. 49.30 
z . r No. POR Sin ssc5ca 24.25 aascaa — 
No : <seiiaamaiiataal 41.27 44.00 ¥sx3% No. 1 com.....: 36.00 co MUMBO 95 5 oser0.5 p:ototeroiniaie 45.75 
“sh . — teeeeeees rrogte aig’ No. 2 com...... M47. 5 aoae | 1X8 DAS woeeeeeeeeeee es re Roofers 
De cA esssase vo. 5.2 0. com.. eseee 14.0 1x12 D4S 67.50 1x6 No. 2 com 31.00 
> ar ‘ x3% No. 1 com...... 4 re ace cried aye a pee tS  famege er 99° 
5/4x3 No. 2 heart...... veces 27.00 | TeX8% Sones ical | 3536 | ixétote ow .......... 50.00 | 1x8 No. 2 com......... 22.50 
Pe OL |, en 90.00 F : : 
OE «| 5 81.22 No. 2 common— ; Pine Shingles 
No. 1 rift.......... 68.00 Siding I civigeccrikyesensten 28.00) oy 9 a 
: INOS cciiens sl aiabclareite ene ere ; r 
No. 2 rift......sec. 38.00 Nov elty, 1x6”— PRION isiceiwrinsioGasare Ganon 25.00 el leslie tetas 295 ye 
B&btr. flat ........ 59.21 OS ies ehinies oe 45.75 00... | 1X6 DIS 20... eee eee eee 25.93 29.92 
No. 1 com flat 47.50 Now 7 cans secocesce M064 “AB.22 |} PRR DES oc cise osewvene 31.00 26.75 
ee ‘ ce i No. 2¢ Sicha ele Site tole or0 ee Is 25. Shinl; r 267 . 
in hae Met. te 45 nee | Go oot oe ae PRO MMNIND 6 scscccvces 25.19 26.71 Lath, Std. 4-foot 
No. 3 com flat..... 15.50 14.50 Square edge, %4x6"”— 1X10 D4S 21... see ee eeee 28.00 29.00 | No. 1 kiln dried........ 5.03 5.40 
1x0: NO: 2 COM: «0666000 27 63 eee D> 2 OOM sss cesswe-s 15.00 IX6 Giup DIS .sccsee + 30.00 INO. LiQCGOR. a6 6:65< 60040 eae 4.75 
The following f.o.b. mill prices are taken from sales made during the week ended June 30 in sections named: 
Bir- Hat- Kan- Bir- Hat- Kan- Bir- Hat- Kan. 
Alew- ming- tics- sae Alew- ming- tics- sas Alew- ming- ties- ae 
andria,ham, bury, City, andria,ham, bury, City, andria,ham, bury, Cty, 
La. Ala. Miss.. Mo. La. Ala. Miss. Mo. La. Ala. Miss. Mo. 
; ‘ I Roories Le: Sane: eeee-anee a Boards, 81S or = Shortleaf Timbers 
x3” EG 3 78.0 3.5 r No: 4; 4560t0. 98". ...05¢ 8.00 Se I 345. 20° & . 
a ade ee 1x8”. 14 and 16°. 38i7 aa | tS Oe Oe eee: 24.04 
oeee -cooe 41.00 ..... Other lengths.... 48.00 33.22 1 game Aa Penecateag a Pie Sos 28.00 
sess, BOIOO scene BBS 1x10”, 14 and 16’ 40.48 ..... ..... 36.41 HE a TA Foie cay tne oe 28.00 |. "° 
FG a 56.51 62.33 58.44 Other lengths.... seoes 42:00 89.50 35.26 14” ed ee ee ees 30.00 
D ee rarer ixde teen 16° “S088 case: -seses GRO OC eee erie iees 
Le rrr S087 “40300 <ccc05 ase0% Other lengths... Smee ae 50.17 Byrkit Lath 
ee ocisbas 31.47 19.76 20.13 31.66 2 (all 10 to 20’): oe a 23.00 18.51 
1x4” EG B&better eis. 2 $1.00 76.59 $0.34 “eb 1g Jah ene is ee a, fo en ee 3300 18.80 
ek ieneeeres ae 2 74.00 65.00 x8” 23.75 25.78 28.25 | for™ ee ee a ee 18.91 
gg "delet seis, Kae. ee 24.21 23.90 23.61 2° and longer......... 3 , 8.9 
FG B&better ..... 49.78 47.73 49.08 47.53 24.21 23.50 27.41 Car Material 
Pe er 47.25 sees eeeee ceece No. 3 (all lengths): (All x4 and 6”) 
DD s\n 060-0 ¥ 04 0010's e0ss, | S000). “wen © Meee BEG 00 0 ss aes lew sites nines 1B00  assien B&better, 9 and 18’. 55.50 
NOS B csswaccus 44.79 40.00 40.90 ... TR ee eee O84 3. 20.50 20.03 10 and 20’... 55.00 
OE 28.15 21.65 21.82 RRRO encores ire 19:00... 20.16 20.49 No sanalaae 46.00 
BG 2B oonins.s.0p see. 15.00 15.00 a Es SOS Gee enor 22.12 22.50 20.79 20.34 No. 2, Random......... 21.52 
Ix6" UNO. 2. GM os ows 21.50 23.70 No. 4, all widths and ‘ 
fi eS | Cerne 18.00 20.25 POMBUNE 6 6s6se rece 55 30% 12.00 10.00 by Decking _— 
No. 1, 2”, 9, 1¢ 0 
Ceiling Rooters ee Re wiper _ 
” 5.5 88.6 INO: 2 AMG 2h esha areas 23.00 ar Sills 
ek gt gual Seer caret: kab raged geal eco » 23.00 S48, Sq. EGS: i 
B% x4" t 335 41.7( 3.5 “Vs 34 to 36’.. 35.00 
its No. el 37.83 3761 38,00 35°60 Shiplap Up to a” 34 to 36’.. 35.00 41.43 
2 0.67 19.00 20.36 19.93 NOs: 1; 1x8", 34° @ 46"..... SOS sixcx 39.59 Up to 10”, 34 to 36’.. ete 47,12 
% x4” abe COEF isineenwd 46.00 .6c:2 sveee bD,14 Other lengths.... 43.00 36.96 Up to 12", 84 to 86’.. 54.38 
“i 1x10”, 14 & 16’.. ees 37.98 | Heart, S48: 
Partition Other lengths.... 38.07 S”. * to -. bas bios 
é y ..-- 56.00 50.03 No. 2 ~~ to 20") 38 to 40’.. 00. aeee 
es i656 Spee Gas eee 23.66 21.50 23.38 Up to 9”, 34 to 36’.. 47.00 :... 
Re ot ; 95.95 ee 1x10" Reece hreote 24.70 21.42 23.25 OTE ce crocere oe caves Saler 
amare Ne Piast = No. 3 (all lengths) 38 to 40’.. 51.47 54.00 
Drop Siding , aerrernr 20.87 19.09 20.15 Up to 10”, 87’........ cece 54.00 
1x4 or 6” B&better..... 48.91 50.00 47.20 48.52 W5IO" oats saan BOBO aii. 21.10 38 to 40’.. sevice. (OOOO 
NG. F Scasaiec 44.25 47.00 43.63 44.74 i : Up to 12”, 88 to 40’.. 56.00 ..... 
BBS BD ireaaracs 32.31 27.00 27.02 30.56 Dimension, S1S1E Up to 14”, 38 to 40’.. 62500 sce 
Finish No; 1; 2x4", 40" coves SSO 20.75 28:66 Car eneiten 
B& be tter roug sh: _ 27.76 28.75 27.60 27.68 8” & on" 40.00 
7 et ae 6’ 29:02 27.75 27. 30.13 8” & under, 20’ & under . 
Sateen Bee a I acsig) ARE UN RSE REAL | Toa Qee 2 © une sot 
Rie ssc tec sata cans) sty 5 50.00 nee 10’ 31.6 Pine. Tce Men Stri 
is and 10”.......... 52.00 ee 2x 6”, 10’ 27.40 sree nee 26.75 ane = : cra 
1% and 2x4 to 12”... eed 72.58 2° 7.56 ..... Be B08 | SO% brt.. [xt6 & Sze 70.00 
B&better surfaced: i eee eee 27.03 27.50 26.36 25.91 26 tO 287... cece eee eee . : 
BA HIG eo ass cet dre we. 57.50 59.00 5 18 & 20° 27.80 29. 28.36 29.92 Ties 
rr Tee 52.62 60.00 ..... 52.75 10’ to 20’ 29.20 ae tees sean 3x8”, 8’, 39.00 
> peategtanapnpesigen baT4 0 5.00 59.48 2x 8”, 10’ ...... 28,00 0.00 30.14 | SxS". S|. OM as: 34.00 
PRB? aceon cemoseons 54.29 61,00 59.58 Be Swisine 26.93 25.25 26.98 | S*° > * 
1x6. jand 10”.......... 60.34 64.50 68.17 ae ee 31.51 27.40 29.04 
eee ee 59.00 65 5.00 66.00 69.88 4 . ag yy os 32.36 
1% M0 AO sce sian 62.88 66.00 ..... 77.45 ’ to 20’ 84.33 2. ease 
Dass, & re ek. AR 73.00 aoe 2x10”, i eee ee pee ee CALIFORNIA PINES 
2x 9” f es beh ete 30.18 28.5 29.6 : - 
tie to J wine cee sip ae NOP re 39°17 98°31 34.95 San Francisco, Calif., June 30.—The following 
6/4 & 8/4x6"......... C400 «2005 18 & 20’.. 33.86 ceva | GesOe are average prices on California pines, a = 
} b BEER s s.6 006% 64.06 10’ to 20’ 32.50 32.00 ..... se on commons being for 1-inch stock only 
74 & rane” be 10”... 09.00 2x12", 20" oo... 35.00 jens BLUSE cae eee —. “i = Penalty 
6/4 & 8/4x12” 74.00 HO coe 35.17 29.50 31.93 | ‘ eis 
S sur faced: nee ; BO aig wters 34.62 29.50 35.91 California White Pine Mixed Pines 
SR. ssicisns canes daws 2 51.30 18 .. 38,24 32.96 36.80 Nos. 1 & 2 clr. —_ 15 Common— 
1x8” ena cenovees aie 51.00 10’ to 20’ 38.09 34.00 ..... | C select......... 1.10 ‘gene $ 61.60 
1x5 and 10”.......... 55.00 60. sieadinalietinad  “Wetaogen Paes eee Ee ee *93°50 TE ess waked 33.25 
IXT2” oe eee eee eee tees 61.30 ee Pere 25. 40 26.00 22.82 92667 | No.3 clear...... 87.40 No. 3 cen et 
Casing and Base 18 & 20’.. 28.60 25.00 ..... 29.36 | Inch shop ...... 5.0 YO. 4 eee seen o 78 
3&better: 40° to 20" 2842 «..... BOO s.4. Wo, 1L ghop...... 65.10 No. 5 ..... sees “19 
Sa Ps eas sieaulen 75.25 71.00 70.48 9x 6". 10" ...... ee PAE, INO, 2 SNOOP... 49.10 No. 1 dimension. 22.79 
8 and 10”.........+.- 65.00. ..... 77.35 MO? cS ccaey Ree Boab 20.738 No. 3 shop. apse 27.80 a 2 —. oo 
Be ica Soop 2216 2400 ..0.« Seal Nos. 1 & 2 clr., orm stock..... 22. 
Jambs 18 & 20’. 33.36 28:00 ..... 2286 SL! errs . 89.95 TEI RIDOLE. occ nsees 32.00 
B&better: wale 10’ to 20’ 24.00 ... 22.00 ..... D&btr., stnd. 69.45 Siding— 
hs Sr get 5. 73 a gen | art 23,25 ome Soe No. 3 clear, stnd. 62.00 B&btr. bev.... 44.55 
1%,1% & 2x4 & 6 see 76,63 12” sees B00 divers 23.91 32.25 
~ ar aged oF. 96 Shop, e. ‘es 42.25 e — svete sia see as oF 98 
Fencing, 81S 18 & 20°!) 2500 a 29:13 ugar Pine Ok ee 15. Q 
« - oe eee J. ha i 5.2: 
i, EE os saiicns 36.00 ..... 82.97 mw eee igs ee pg ei _— 74 — _—. 40.55 
> 2 32 2x (oe. Sees wiese 25. f 5, 7 BOLIOCE. 0. ccscer 
aa eee 26.70 30.00 29.56 | No. 3 clear...... 105.90 white Fir 
Other lengths.... ..... 42.75 41.50 35.39 18.2 90.. .5.. .... 29.28 | Inch shop ...... |e 8 OO. Ol 
No. 2 (all lengths): 10’ to 20°’ 2200 cess No. 2 SNODs..«.. 84.25 WEES acmaaees $ $0 
; SC 19.85 18.33 17.00 18.71 716: die | | a eae eases SOD INO, 2 SRODi.:6:0:0:0:0 67.30 No. 4 common... 28,80 
1x6” ............ 2451 2250 28.81 22.69 12’ ....0. ay 32.00 25.00 | No. 3 shop...... 4.25 No.1 dimension. 24.45 
No. 8 oe lengths) : ; ; BB? : osisncecs 28.80 ..... 34.00 28.75 No. 3 clear, stnd. 68.50 No. 2 dimension. 19.00 
er re socos ABOD: icsw) SBE 18 & 20’.. 28.50 29.25 31.38 30.94 Shop, stnd...... (15. Glears ..ccssccos G80 
1x6" ‘Shue eoreeee 19.71 19.00 22.57 18.86 | oe 10’ to 20’ ibe Fe ped see Bo 91.75 
sNO, KE 0066060668068 le . eeeee . 
Longleaf Timbers 2x0" eee eee ees a al Cee mee — oe i Mixed — Ut ’ 24.30 
No. 1 8q.E&S 848, 20° cr an eto ee i738 i¢79 | C&btr. ......... 9.60 White fir ....... 25.00 
puna en * Common, 4/4.... 20.05 ath : 
x sete eee ee eeeeeeee _ ss ee Plaster Lath Common, 5/4&up 25.75 No. 1 mix. pine.$ 1.40 
S agranaioteniety rere et ae y A, eee 5.29 5.15 4.94 | Ties & timbers.. 21.80 No. 2 mix. pine. 6.1 
TFG OO NRE 48.43 | No. 1, %”, L ‘ D0. a 
Be te ee eee 52.5 ia. 2 She Eicon sees 4.00 4.20 3.96 Dimension ..... 21.30 Sa DINGS cose 
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The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended June 29: 
Flooring 7 - Finish—Dressed \ Fencing and Beorts S2S&CM—Shiplap 
Edge grain— x3” x4” B&better Cc No.1 No. No.1 No.2 ° 
| (rer sctiece, © Sano 7 = ema.) | BM cise ceren $34.25 $18.00 $16. 25 : : 
he 16 BAbCtter ..cccsecscces $82.00 76.25 | 1X4" occ eee cece ee eeees $65.25 $58.75 x gy tt 36.00 22.25 19. = So $19.75 
De sensaiennes eerecers a (2 Fe eee SHH GM IEG occ cecccens 40.00 35:00 20.50 * 40.50 25:75 2150 
© sccevececescecseteess 72.00 70.00 1x5, 10, 12” 74.25 65.00 RE. tcsxucuaecus 40.00 25.00 20.25 is ’ . 
Flat grain— de ag On eee: adamam S re BME sesceusdena 50.25 26.50 22.50 
49 BRDCCCE oncaviecaawacs 61.25 51.50 | 1%, 1%, 2”x4 to 8”.... 76.50 Dimension—S&E Lath 
30 NO. 1 .sscceceeseeeeee 46.50 45.00} 114, 1%, 2”x5, 10, 12”.. 81.00 +* No. 1 No. 2 ‘ 
No, 2 sesseseeeees vere 28.00 26.75 12, 14," 10, 18, re ie No. No.2 
Ceiling and Partition ‘ 16 20 16 — ee i aa . 
the. Gig. Gig. Pa " ie aceite i he oe ie 5 er 
31. y g. art. 3&bett ; 28. 29.00 2x 6” le d 
My p&better ..... $46. 80 $48: 00 $56.00 $58.00 " = 77.95 | 29:00 31.25 2x8" 27.50 29.50 Moldings 
Nee deccnceens #% 44,95 | 1x4, 6, BY. cee ee eee ee eeeeeeeeees $77. 30.50 32.00 2x10” 27.75 29.50 | 156 and under........ 17 percent discount 
| ee * 30:00 ss ins TSS BO ES 6 cvccdscccsnadaescducus 81.50 30.50 33.00 2x12” 28.50 30.50 1% and over........ -13 percent discount 
4.6 
26 NORTH CAROLINA PINE 
Norfolk, Va., July 2.—-The waning — for North Carolina pine have been obtained f.o.b. Norfolk: 
Edge, rough— No. 2 & better Box Cull & red heart No. 2 & better 
EP re ere oa oe $61.00@63.00 $40. 00@ on. = $27.00 @ 28.00 $24.00 @ 25.00 Lath, No. 1.$6.50@ 7.00 Roofers, 6”.$30.50@31.50 D4S, 6”....$67.00@69.00 
5.40 BER os ctw acer erate erecans 67.00 @ 69.00 43.00 @ 45.0 28.00 @ 29.00 was dedwes No. 2. 4.75@ 5.00 8”. 30.50@31.50 8”.... 69.00@71.00 
4 ) Oe. Gis cavecoutes 69.00 @71.00 45.00 @ 47. 00 28.00 @ 29.00 eo eer Factory, 2”. 30. 00 @34.00 10”. 31.50 @32.50 10”.... 71.00@74.00 
1 Le i nace cee 72.00@74.00 49.00 @ 51.00 Cawng Ge wee ee ee Sizes, yy. 24. 00 @28.00 12”. 32.50@33.50 12”.... 76.00@80.00 
waar me h 4/4— Finish widths— No, 2 & better No. 3 No. 4 
kl eomacetebanies bop ee dh pe 47-004048.00 pee topes a Te 9 00 | Flooring, #"x2% and 3” rift....... $86.50 @39.00 ¥ 56 O 2336 $5556 Sa6%se 
wees ee ee ee ee . Mia. e a e ol. Woda. 28. 2% gq Ot Gavkwatudad q q L 5 
ibaa dat eoies 75.00@77.00 52.00@54.00  32.00@33.00 —-29.00@30.00 | = ane pe bn rs pe pen s a pc 7 
Kan- Bark strips, on 1 and 2. 7 tt i 00 Bark strip partition, CeiiNG Hr vee e eee eee eee eee e es . : : . , - 
eae 5 ee are 9.50 Nos. 1 and 2......... $52.00 @ 54.00 a 275 Sagas CeCe ekedees 39.00 @ 41.00 30.00 @32.00 20.00 @ 21.00 
Me. Cull and red heart ...... 12.00 @13.00 PRP TE vcccasnenstonswawnKs 61.00 @ 68.00 49.00 @53.00 28.50 @30.00 
0. 





NORTHERN PINE 


Duluth, Minn., July 2.—The northern pine market is steady. Some orders are being placed because of expectations that some items will be 
advanced for fall trade. Prices f.o.b. Duluth follow: 




















CoMMON Boarps, RougH— FENCING, RoucgH— 
6’ 8’ 10° 12° 14&16’ 18° 20° 6’ 8’ 10,12&14’ 16’ 18&20’ 
5 ” 67.00 
8.51 No. 1, |87......++-$60.00 $62.00 $67.00 $67.00 $67.00 $70.00 $70.00 6”, No. 1......... ++ eee ++ $59.00 $63.00 $67.00 $69.00 $ 
8.80 10”. ........ 66.00 68.00 74.00 76.00 71.00 76.00 76.00 No. 2 46.00 bry oo bey cous 
18.91 12”......... 70.00 73.00 80.00 80.00 75.00 80.00 980.00] ,, No. 3 : 32.00 eae p4 aoe e+ 
No. 2, 8”......... 49.00 61.00 653.00 65.00 53.00 59.00 61.00 | 4”, No. 1... * “a rte aes Hap bae0 
10”......... 52.00 54.00 66.00 656.00 63.00 59.00 61.00 No. ; . tees <7 rs 30,00 33.00 31:00 32:50 
Pe ee BR OR RR Re Be Re) eto ——_" 
5.00 0. 9v, Ee biecse ees . e le le A A x ™ eA 32 ”, $33. 
8.00 LO". 22202252 3600 37:00 3900-3900 39.00 39.00 39.00; No ‘ ee 
11,52 12”......... 37.00 38.00 40.00 40.00 40.00 40.00 40.00 5” fencing, same as 6”. 
For all white pine Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. 
0.00 No. 4, 6 to 20’, 8-, 10- and 12-inch, $31. S1 or 2S, add 75 cents; S1S1E, add $1; S4S, add $1. 
For S1 or 2S, add 75 cents; S1S1E, add $1; for resawed, add $1. Flooring, %- or %-inch ceiling, or beveled well tubing, add $2. 
Drop siding, grooved roofing and © G. shiplap, 8’ and up, add $1.50. Drop siding or partition, add $1.50. 
1.43 Shiplap and D&M, 8’ and up, add $1. Well tubing, D&M and beveled, add $2. 
He No. 1 Piece Sturs, S1S1E— , | Smpine, 4 AnD 6”, 4 To 20’— 
ee Le ee «| | a 6 : . 
ax 4” + +++ $34.00 $36.00 $38.00 $38.00 $37.00 $38.00 $40.00 $40.00 Bé&better ...........$52.00 $52.00 E ..... - $26.00 $26.00 
eon MO viccee S400 35.00 37.00 37.00 36.00 37.00 39.00 39.00 OS eddanddcdncaddecsnd ane 47.00 Norway, “C&better.:: 43.00 43.00 
9/87 eS ares as popes 41.00 40.00 39.00 41.00 41.00 EP addecsccececcesdade Gueee 40.00 
$00 amze'0555 3700 3800 «41-00 «4800-4100 40:00 «42.00. ««42'00| —- Siding may contain not to exceed 20 percent of 4- and 9-foot. 
6.00 2x14”...... 42.00 43.00 45.00 47.00 45.00 45.00 48.00 48.00 Siding run to O. G., $2 a thousand extra; product of the strip as it 
No 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M grades. 
or S4S, add $3. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
[Special telegram to AMERICAN LUMBERMAN] [Special telegram to AMERICAN LUMBERMAN] [Special telegram to AMERICAN LUMBERMAN] 
0.00 Seattle, Wash., July 3.—The following prices Portland Ore., July 2.—Fir prices today, f.o.b. Portland, Ore., July 2.—Present log quotations 
paid for yard items, f.o.b. mill, were reported mills, are as follows: are: 
9.00 today: Cedar: $22. 
4.00 Flooring Pre- Vertical Grain Flooring Yellow fir: $27, $21 and $15. 
— High Low vailing EAE INGe Di GIGGhy siccainc cenducie de ceudacasnees $58.00 Red fir: $18 to $19. 
Prices Prices Prices ING Gi OMEN écacek seh cdaeseequedeweeee 51.00 Spruce: $32, $25 and $14. 
1x4” - 2 ~~ Wii cocmess $54.00 $50. i $53.00 ING: © QP etensdwensadaawwenends caaied’ 41.00 Hemlock: $14 to $16. 
PRO. ae, Watln esa ena aaeKe 46.00 7 ee 1 1 "dD 9 . ‘ ala 53.5 
ing P18” No. 2 and better’! ‘a: an:00 g9.00 2020 eS Re Pes ae 
: ING) GO Wii Mins veces ss ecee's SHU seces seen ; h., June 30.—Logs, steady. Quota- 
-“ 1x6" No. 2 and better....... 47.00 41.00 00 Slash Grain Flooring — paceieateeeealiin 
Wh ER Becnsnssescckss 37.00 36.00 ..... oN eee 4 : oa 
‘ & D 1x4 a 2 om MUG WOUGR occ ic ascccccuns ae Fir: No. 1, $28; No. 2, $21; No. 3, $15. 
; } Stepping 2 ‘ . oo 17) re ee ee 2 . Cedar: Rafts containing No. 1 logs: 
No, 2 and better clear....... 74.00 70.00 ..... 1x6” No. 2 clear and better................ 40.00 i, ee Gee ey $22 base 
1.60 Finish INO, Wy ONO beccecckcdewdkeesecuacucenes 37.00 10 to 13 percent. " 
3.95 PRONG I0".... § §  vvwace Ce ree Vertical Grain Stepping 4% - . can settee eee e eee e rece es 
15 Casing and base............ 71.00 69.00... 14% and 1% No. 2 clear and better.......... 68.00 Above 20 percent, and advance of $1 for each 
8.75 ‘ Ceiling Finish unit of 5 percent. 
9.75 “xi” No. 2 and better...... 40.00 30.00 ..... —— . Hemlock: No. 2, $19; No. 3, 5. 
2.05 NGG OC ccarvccuauees cee: 32.00 30.00 ..... No. 2 clear and better......-...-..++seeees 59.00 Spruce: No. 1, $29; No. 2, $02; No. 3, $16. 
9 95 1x4” No, 2 and better...... 41. 00 $8.00 ..... Ceilin 
200 INGO <iccwentan ew tnee. SOOO iccis Seve oe cee seas 
9 s . @ 21@e “1 | oe ee ee a. 
155 Drop Siding _ wads 2 Pectin enminNn 29.50 WEST COAST SPRUCE 
995 1x6” No. 2 and better... 5.00 A || ee 1x4” No. 2 clear and better 37.00 
“ey ING@e 0 cca eines Cakes 38 50 ok | rr =i hg = pipette Vextae aa aaiett a9 Ss ial tel to AMERICAN LUMBERMAN] 
5.25 Pes ING GOIGEE ciccvunssdecaaeccuseescoces 32.00 [Special telegram to a 2 
5.25 No. 1 Common Boards and Shiplap Portland, Ore., July 2.—The following are 
).55 1x8 and 10” eer eee eee 21.50 17.50 19.50 Drop Siding and Rustic prices prevailing here today: 
1x12” ‘ 20.00 21.50 20.00 1x6” No. 2 clear and better... .....cccccces 3900 
Te ees, Sea av 7 NOs © Clea Piccccc cccccccaccaconcescnss GEOG, Wp EMIENs dedanteussdcaceddesncdeasdcadegeee 
3.20 : Dimension, No. 1 Common S4S Te I io kad ctaceicdacaawecaea 70.00 
8 80 Oe, 320 OE das axeicscaes 20.50 17.50 18.50 Miscellaneous Items Bevel siding, x4 SELLA LAE SES 38.00 
4.45 Fir dimension— MEP icicdavaaicadsccuaiaceant : 
100 4x 4". 49 ote ae Small ee as 50 23.50 14-foot or shorter, off list.............05 $ 1.00 JC) |, See POO Cee 2, tp ae mene mpearremere Ya 5.50 
3.20 3x19” 19 bY B48... eee 245 y acs TG Cee AOI ON SE dicen wcnncceccauanas ) AN, Cea Pen anes ony heat 39.00 
“x12”, 12 to 16” S4S......... 27.00 25.00 ..... 22-foot and longer, over list............. ia inj ee oh ae ee 46.00 
q4 bxgr gage Timbers, 32’ and Under | NN MIS ioioiiininccnidndecatdiedess 1.00 Lig cece c eee cceeeeeeeeees 45.00 
00 SHS eee ee ee ee eeeeee ees 29.00 28.00 ..... RU Fad ence we cc baie daxcanea ies List 9 “Up a "aaa naka 5200 
6/4 s Vertical Grain Fir Shop 6x6” and larger WN as Gre aiwidlewadibees- cana List Common rough CE ee manne _ 26.00 
40 q Select eeemenonee eweksnnee Hy i xia: .eeeue Fir lath, per thousand, dry................. 4.00 eee TN: CRAG as cccccccivccccacuencaeses 21.00 
00 a4 MO. Dose ccccccccccccsce BRQO cocee exces | CRMMMOMIM POMBO eines sccc ccs scescccenscess 21.00 BF I axtsccvniiccsaesees 22.00 
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BESSLER 
Movable 
Stairway 














a\ 





Act Now! 
Dealers 


ET the facts about how to make 
$1,000 by spending less than $100 
for the ‘‘BESSLER Movable Attic 
Space Saving Stairway.’” We develop 
the market by advertising and then carry 
the stock tor you. No investment re- 


quired. 


Write for our Special 
July Sales Plan. 


The Bessler Movable Stairway Co. 


General Offices: 1903 E. Market St., AKRON, O. 
New York Office: 103 Park Avenue. 











Act As Our 
Agent 


and build up a profitable side- 
line to your lumber 
business. Many 
lumber dealers are 
doing this and they 
find the 


Monarch Meal 
and Feed Mill 


enables them to get better acquainted with the 
farmers. Put a Monarch mill in your yard and grind 
oats, rye, corn, buckwheat, etc., for your friends. Oft- 
times a farmer will buy a mill for his own use—this 
gives you a good profit. 





Write for our proposition today. 
P. O. Box 461 








Sprout, Waldron & Co., monev Pa. 











A NON-MIRING WAGON 
Capacity 10 tons. Adapted for hauling over 
_ mud, bad roads or soft ground. More 
freight with less power. Will carry capacity 
wherever animals or tractors can work. 


Shipments direct from Chicago factory. 
Information and prices on request. 


ATHEY TRUSS WHEEL CO., 130 N. Wells St., Chicago, U.S.A. 
Cable Address “‘Trusswheel C hicago” 


(HEFL WAGON 

















LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
board. _We handle all classes of cargo and have 
| Special Department handling Export Lumber Shipments 














FIR, WESTERN HEMLOCK 
AND CEDAR 


Centralia, Wash., June 30.—The following 
prices were realized on fir, western hemlock and 
cedar for the week ended today: 


DOUGLAS FIR— 
Vertical Grain Flooring 


No.2 No.3 No.2 No.3 

C&btr. C&btr. C&btr. C&btr. 
Sees $58.50 $48.00 1%x3”.. ey 50, $50.50 
oar 54.00 48.00 14%x4”.... 58.50 50.50 
ae ee 57.50 50.00 1%x6”.. 60.50 50.50 

Slash Grain raaiien 
ORS veniean $42.00 $39.00 11%4x3”....$51.50 $40.50 
ck <n 42.00 39.00 1%x4”.... 48.50 40.50 
EG” .sé60 45.00 43.00 14%x6”.... 50.50 40.50 
Vertical Grain Stepping 
132 296 BG O00 BC”... osacveseawacn $70.00 $60.00 
£44, 256 OR 2 10 Te" 6 ovcikisecedausces 72.00 62.00 
Finish No. 2 Clear and Better, S2S or S4S 

PEAT ho Seu ameseayseoee serena sare euore $55.00 $49.00 
SED" Snbbeusca sa Usueaner sine acs soe 56.00 50.00 
1x5 8 MG AG ccinccccanesscccaeuecse 57.00 51.00 

SO re ene 59.00 53.00 
14, 1x5, SB; 10:GRG: 12" i sicssic os000e 60.00 54.00 

bi ctw 6ounuy bain washout esate ee 59.00 53.00 
ote al Sets WOO AS bs eeweceseces 67.00 61.00 

‘Ceiling, ChLEV & C&EB, and Partition 
8x4” ..... $39.00 $34.00 AE $42.50 $37.50 
se 41.00 35.50 44.50 39.00 
36x4”..... 89:50 $4.50 %6x67..... 43.00 38.00 
i aaa 42.00 39.00 1x6”...... 45.50 42.50 
Drop Siding, Rustic 
EXC” nice $40.00 $37.50 1x6”...... $44.00 $41.50 
DEA” cise wars 42.00 39.00 MG 9s wisiers 51.00 48.00 
Fir Battens 
lk Oe 50000 | B46" 0. Gc as0ss% $1.05 
BP Ne, As cae sasas 20. BOO as ctaeeeaes 1.10 
kath .... 

BU DER THOUBANG 55 5:0: 0 <'oolee ves oe eisaie woe sire $5.00 

Common Boards and Shiplap 

No.1 No. 2 

com com. 

xt, ERS PO pcs chee ane ese $22.00 $19.00 

RAE SOR Nene SP eRe ee aa 20.0 17.00 

1x6” OD ee er PT 20.50 17.50 

EC TE, 7g a a gr sere arene 21.50 18.50 

BRM oo choc cigsdse somaleeerse eae 22.00 19.00 

MARE CANNON) TE on SA io sella core a win eeers axe 23.50 20.50 

aE Ee ee rn ne rene 22.50 19.50 

CRS OR TO” oo s 0 0600000 000s bases 23.50 20.50 

Common Planks and Small Timbers 

BER CME Gis ccuscaw seuss eeessnee veer $24.00 $21.00 

Bae Se MOO ccs Ks ae Ke RN OER ere 23.50 20.50 

Pt MN caressa ty ate aye caverd 4 Ae alate ca be ne 24.00 21.00 

KIO) BRI MRO 65 svar sercacceaceces 25.00 22.00 

Common Dimension, S1S1E, 12’ 

_ Le No. 2 No.1 No.2 

. com. com com. 

2x3, 2x4”. $20.5 50 $17.60 “Seta” ..68.2 $23.00 $20.00 

x6, x8",. 20:00 17:00 2x16".....% 24.00 21.00 

2x10”..... 21200. 38200 «= 218" 06005 26.00 23.00 

BRAS” i s%00 21:60 18:50 2220"... 28.00 25.00 

Common Dimension, 2x4”, S1S1E 

Bo hswen $19.50 $16.50 | ore $22.50 $19.50 

a owhaieey 20.50 17.50 of ee 23.50 20.50 

iO sveuues 21.50 18.50 OS 6stsane 25.50 22.50 

Common Timbers, Rough, 32’ and Under 

No. 1 Sel. No.1 Sel. 

com. com. com. com. 

6x 6”....$25.00 $28.00 18x18”....$29.00 $32.00 

10x10”.... 26.00 29.00 20x20”.... 30.50 33.50 

14x14”.... 26.50 29.50 22x22”.... 32.50 35.50 

16x16”.... 27.00 30.00 24%24”.... 35.00 38.00 

Common Timbers 

34 to 40’..$27.00 $30.00 72to 80’.$52.00 $55.00 

42 to 50’.. 31.00 34.00 82to 90’.. 62.00 65.00 

52 to 60’.. 37.00 40.00 92to100’. 74.00 77.00 
62 to 70’.. 43.00 46.00 

Ties, Rough 
ORB ike wseseeaaee 7) OA (<n $22.50 
TEBinn Geos sau eawn s SEOO0 BNO Ge ssiecss\eaenr 13.75 
HEMLOCK— 
Boards, S1S or Shiplap 

No.1 No. 2 No.1 No. 2 

com. com. com com. 
1x2 & 3”..$22.00 $19.00 1% 

Le 20.00 17.00 <A $22.00 $19.00 
a 20.50 17.50 > 5 ee 2 19.50 
1x8 & 10”. 21.50 18.50 x8 & 10” 23.50 20.50 
ES 22.00 19.00 x12”. 4, 21.00 

14%x2 & 3” 24.00 21.00 
RED CEDAR— 

Common Boards and Shiplap 
aa $18.50 $13.50 1xl0”..... $21.00 $16.00 
|) ee 19.00 14:00 ixt2”...... 22.00 17.00 
AES x00cine 20.00 15.00 

Flume Stock 
BEB? & cst $24.00 $19.00 1x10”..... $26.00 $21.00 
IRB s4s40% 20:00 20:00 x12" .....0<: 27.00 22.00 





WESTERN PINES 


[Special telegram to AMBPRICAN LUMBERMAN] 


Portland, Ore., July 2.—The following are f.o,b, 
mill, and f.o.b. Chicago shop, prices: 


No.2 No.3 
com com, 
i> at: GAR: UE URS | 7 a a ee $34.00 $23.50 
AE A, MN DIO 6 op a: 6.660 a orn Sresd sig steno 35.0 25.50 
ce ga | a a a ee 31.00 25.59 
RE, OD ais: 6 siorw''y ora ae b.0.0. 8-05 33.00 26.00 
ixis” and wider, 10 to 16° «26.06% 34.00 27.00 
No.4 No.5 

com. com, 
De jade Oa 0) en rr ee $21.00 $12.50 

SELECTS— 
hs sd “TD” 
ix 4”, 6” and &”, 10 to 20’. 308. m4 "$67. 00 $53.00 
PRO .Savatecolelpiaselsswig Ae NV ehaiere ROSES 88.00 83.00 67.00 
BOCs eracnis Gracaie i eicw is enecaine elses 94.00 89.00 72.00 
SAG A WAKE 6 scccccccevaces 99.00 94.00 77.00 
5/4, 6/4x4” and wdr., 10 to 20’ 97.00 92.00 80.00 
O/4 BOG WiGGP vs civics ciccecnvess 99.00 94.00 82.06 
SuHop S828, F.0.B. CHICAGO— 

No.1 No.2 No.3 

Dy S MHEG OA okieesask adeeaes $70. 00 $55. 00 $38.00 
Be cc asapisink a Ss.0k a eanntbies 6 85.00 70.00 40. 0 


Above prices are for shipments of No. 3 and 
better shop. For straight cars of specified 
grades, add $5. 


Spokane, Wash., June 30.—Prices current today 
f.o. b. mill are as follows: 


Idaho White Pine, 16-Foot, Inch 
No. 4 


No.1 No.2 No.3 No. 6 
ae ssa «+--$51.00 $47.00 $35.00 
We 54 eri «+--+ 52.00 48.00 39.00 
BS” .cevececes BOD 00 °39:00 
rr «eee 53.00 44.00 39.00 
le 61.50 46.00 40.00 
S 5 64.00 48.60 ..... 
a EEIAOOR et sdeae ewes ecoee $23.60 $12.60 
Western White Pine 
err $46.50 $38.00 = " 
46.5 39.00 
BS” seseeee --. 45.50 33.00 Hy bo 
Me” Gsweeanas - 45.50 33.00 27.50 
12” ieamwaeee ber 34.00 28.00 
4” & wider... ..... cece coooe S200 SLB 
Western Pine Shop, 82S 
Factory Com- 
Cc No.1 No.2 No.3 mon 
5/4 & 6/4.. oe 50 $53. 50 $38. 50 $21.50 
BU scuscveeus 3.50 68.50 63.50 21.50 
OPE: Seance Mata Sebes ‘ences eocce $87.26 
White Fir, 6- to 20-Foot, Inch on 
4 ”  $8&10" 12” #4wider 
No. ; & 2. + 00 $31.00 $32.00 $33.00 
res 4.00 ™~ - oa 00 8 28.00 
ty Seeiprenomier = ce Seabee $21.00 
Larch and Fir 
No. 1 & 2 
com. No.3 No.4 No.6 
EP ueaGiesbaweurede -$24.50 $19.00 
6” eee a 
8 & id? aeinare ocsecee StU ancuU 
sia ouatplaceiece@rsvele eeeee 28.00 24.00 
De AO ss 6: 5060'o1cn se: C8060 cocee ‘SI700 $20.00 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, July 3.—The following are 
average prices today f. o. b. Cincinnati: 


Shingles 
Best Primes Economies 

Mecca bee eee meee $5.70 $2.7 
, MOTOR OR Te 6.70 het $3. 70 
‘sree ene eerie eae 6.95 45 
ST c:als 6s breuiaieate sineaeee .95 3 45 t $0 

Lath, 4-Foot, + we — 
NOME ss:ncencwre "$1 0.05 Se eens . $9.55 





RED CEDAR SHINGLES 


Seattle, Wash., June 30.—Eastern prices f.o.b. 
mill, are: 


First Grades, Standard Stock 


Per square rer M 
4 bunches 4 or 5 bunches 

xtra stars, 6/2.0.000% 60 $1.95 $2. 45 
cUKOPa). Stare, B/2eisic:.0:6:5-0 2.11 2.65 
TPURCPO: CIGRTE: 6.6.6 0,0.019s:00,0.0 2.36 2.95 
SE OPEOCUR, OF E as6.s0%5.00.c0% 2.89 3.60 
UL a eee 2.41 3.30 
IPOREOCHORS: 4nissccceseses 3.18 4.30 

First Grades, Rite-Grade Inspected Stock 
Extra. stars, 6/2... .<s< $1.89@2.03 * tan 55 
Extra stars, Dfavcssaeuwe 2.19 
MIMCTa: GIGATS § os.03 2 cescees 2.66 3: 30 
Pertects, 5/2 ..0<s<2%0<60 2.97 3.70 
SPOOR 5. 005 654 kw caeaesn 2.48 3.40 
POTECCHONB: 600s. 430 as 8.25 4.40 

Second Grades, Standard Stoc 

Common stars, 6/2...... $0.71@0.75 io 90@0. 95 
Common stars, 5/2 .....<<. P 
Common clears ......... 1.68@1.72 2 10@2. 15 

British Columbia Stock, Seattle Marke 
EE IES «4 6 005 keneanses $3.45 @3.55 
MERROW IB iawaidle wats $3.05@3.13 3. $0@3. 90 
Burekas (U. S.)........0- 3.42@3.49 4.70@4.80 
Perfections (U. S.)...... 3.72@3.79 5.05@6.15 
a: 6/2, 16 (CCANAGIAN) 06. sicccasees 


1'30@2.35 


2s (0/2, 20 CU So) soa. 510 1.75@1.87 
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REDWOOD 


The following are the prevailing redwood 
prices, f.0.b. Chicago (72-cent freight allow- 
ance): 

Bevel Siding, */-Inch, S1S1E 


-~—Clear—. “ep “Bp” 
3’-7' 8-20’ 3°-7' 8’-20’ 3’-20’ 


A” .vececccese $37.25 $47.25 $34.25 $44.25 $33.25 
BY woccvcccess 38.25 48.25 36.25 46.25 38.25 
Gr werwsivresisieine 37.25 47.25 35.25 45.25 37.25 


Bungalow Siding, S1S2E 
o——Clear—_{  ——_"A"”’-—>» 


3’-7’ =—68°-20’ = 33°-7’ = 83" = 20" 
DOM | ca wscrcca ess $55.25 $58.25 $53.25 $56.25 
7, 2) || OOO rte 59.25 62.25 57.25 60.25 
, AR: Legere rari 73.75 76.75 71.75 74.75 
TEX1OP co cescccccce 80.75 83.75 78.75 81.75 
MELO Sh eevecnces 82.75 85.75 80.75 83.75 


eee | Shop, Rough or S2s, 6” and up, 8’ -20' 
14 a 


4” 5".6" 
$43.50 $¢7'50 $67°50 $60.50 $8000 $78.00 $82.00 $86.00 
Finish, Rough S2S or S4S 





-———— Clear \ aeAt — 
l-inch—- 3-4%’ 5-7’ 8-20’ 3-41%’ 5-7’ 8-20’ 
Ere $52.50 $62.50 = rH a i $57. - = 50 
Me Recounts 52.50 62.50 47.50 57.50 89.50 
Bee she secu Slats 59.50 69.50 96.50 54.50 64. 30 91.50 
Ee 54.50 64.50 94.50 49.50 59.50 89.50 
3 to 6"... GREG €2.50 ..c«. 47.50 57.60 ..... 
BE ibicoews -. 74.50 74.50 94.50 69.50 69.50 89.50 
Mle carccewers 85.50 85.50 98.50 80.50 80.50 93.50 
ee sKeaawews 87.50 87.50 98.50 82.50 82.50 93.50 
NOUEe bas ceces wowed GEO caces secur 89.50 
14% & 144"°— 
Be asc nceecaid $69.50 $69.50 $95.00 $64.50 $64.50 $90.50 
\ GO ee 59.50 69.50 101.50 54.50 64.50 96.50 
DT eeiie.auiece 66.50 76.50 103.50 63.50 73.50 100.50 
Oo scale ecw 61.50 71.50 101.50 56.50 66.50 96.50 
$ to 6”.... 69.50 GR50 ..... 56.50 66.50 ..... 
Dac cuasiecs 81.50 81.50 101.50 78.50 78.50 98.50 
BE Sxcanres 92.50 92.50 105.50 89.50 89.50 102.50 
1 |: ioe 94.50 94.50 105.50 91.50 91.50 102.50 
MANOS osc seb Keawe TOMOW caces Keane 97.50 
2-inch— 
S cenusend $57.50 $67.50 $93.50 $52.50 $62.50 $88.50 
Sa Pane 57.50 67.50 99.50 52.50 62.50 94.50 
i. akeweews 64.50 74.50 101.50 61.50 71.50 98.50 
Seer 59.50 69.50 99.50 54.50 64.50 94.50 
oto @ ..66 Geee GOO ccna S250 G46.80 cscs 
all ee 79.50 79.50 99.50 76.50 76.50 96.50 
ES oxi kiana ba 90.50 90.50 103.50 87.50 87.50 100.50 
RM haku ordi 92.50 92.50 ors 89.50 89.50 100.50 


CAOTR” se wicses. ese COU. sides advee 95.50 
; : 22’ and 24’, add $6. - $2867: 26’-32’, add 
14. 


Wide Clear Finish, Rough or S2S, Random, 8’ -20’ 
Sled 14% -144”" ae b ad 4” 5” 
14”... .$117.50 $124.50 $122.50 $127.00 $131.00 $134.50 
16”... .. 122.50 129.50 127.50 132.00 186.00 139.50 
18”... 127.50 134.50 132.50 137.00 141.00 144.50 
20”... 132.50 139.50 1387.50 142.00 146.00 149.50 
22”... 137.50 144.50 142.50 147.00 151.00 154.50 
24”... 142.50 149.50 147.50 152.00 156.00 159.50 
26”... 147.50 154.50 152.50 157.00 161.00 164.50 
28”... 152.560 159.50 157.50 162.00 166.00 169.50 
30”... 157.50 164.50 162.50 167.00 171.00 174.50 


Clear and _ ae gf = 8 to 20’ 


Width— 12” 6-12” 
Thickness— 
- gavcunamnnced $110 et “ay $113 $114 $112 
S io euren hee: wee 116 #117 #+$118 #$119 117 


Add, for 22-26’, $6; on 26-32’, $14. 





CROSS TIES 


St. Louis, Mo., July 2.—The following cross 
tie prices prevail, f. o. b. St. Louis: 


Untreated 

White Southern 

Oak Sap Pine 
No. 5, 7x9”, 8’, 9-inch face.....$1.75 $1.50 
No. 4, 7x8”, 8’, 8-inch face..... 1.55 1.30 
No. 3, 6x8”, 8’, 8-inch face..... 1.40 1.12 
No. 2, 6x7”, 8’, 7-inch face..... 1.30 1.02 
No. 1, 6x6”, 8’, 6-inch face..... 1.20 .92 


Red oak ‘and heart cypress ties, 10 cents less 
than white oak; sap cypress, 20 cents less than 
white oak. 


Switch Bridge 

Ties Plank 

MUM OME oc Swe owec cwaln wns $51.00 $47.50 
RU OMS 5 ods sextvcnsceunsereoeee 49.50 45.50 


PEBBBARBEBBEBBBAAAAA: 


For Editorial Review of Current Market Con- 
ditions See Page 41 


Chicago Lumber Receipts and Shipments 
Reported by J. J. Fones, secretary of Board of 
Trade, 

RECEIPTS FROM MAY 28 TO JUNE 30, INC. 








Lumber Shingles 
MIR ei Suen avast Sates 361,876,000 63,154,000 
1 Gee Sere 321,959,000 79,983,000 
FUORGARO 6k c.sgic dvs IGEN = SF haceimears 
Oe ee mer ee 16,829,000 
RECEIPTS FROM JAN. 1 TO JUNE 30, INC. 
Lumber Shingles 
Me aise. wha eckvaxDrerelerecana 1,878,958,000 351,596,000 
REWER oh areie tiny eras aleretouei ote i, 366, 508,000 240,472,000 
ce 512, At 50,0 000 111,124,000 


SHIPMENTS FROM May 28 To June 30, INc. 








Lumber Shingles 
We wee weed mcene 203,171,000 74,202,000 
GOs Sita wale cunwans 176,809,000 70,531, ‘000 
SHGSGRRG co ieas 26,362,000 3,671,000 
SHIPMENTS FROM JAN. 1 TO JUNE 80, INC. 
Lumber Shingles 
COM ac enedndcewweks 1,052,818,000 398,312,000 
DANAE 6 cih w.or6 brad arareaa 692,492,000 199,975,000 
SRGEORROG.cacieccdus 360,326,000 198,337,000 


NORTHERN PINE 


New York, July 2.—Stocks of the lower grades 
of northern pine are in fair demand. All grades 
are suffering more or less from the lessened call 
and sales for June barely reached those of a 
year ago. While prices have softened somewhat, 
changes for the week have been very slight. 


Minneapolis, Minn., July 2.—There has been 
a slight increase in the number of orders re- 
cently, from dealers who are replenishing and 
balancing their stocks. But demand as a whole 
is still light from yards and industrials. In- 
quiries coming into local distributers in regard 
to available stocks for future buying are con- 
sidered to point to a revival of trade in late 
summer and fall. Meanwhile mills are busy 
accumulating stocks which will be in demand 
this fall. 


Buffalo, N. Y., July 2.—Northern pine demand 
is on a fairly active basis. Mill stocks are 
small. The lower grades: hold steady, with de- 
mand on about the same scale as for some weeks 
past. There is less call for high grade stock 
than a few weeks ago, but not much of this 
sort of lumber is available. 


Boston, Mass., July 2.—The local market for 
northern pine is just about steady with demand 
barely up to seasonable proportions. Buyers are 
disposed to hold off as long as possible and 
watch for signs of weakness before placing con- 
tracts. The recent concessions on some of the 
higher grades have not stimulated interest; but 
lower grades suitable for packing lumber are 
receiving a larger share of attention. 


EASTERN SPRUCE 


New York, July 2.—The present lull in the 
call for eastern spruce items has brought about 
a noticeable curtailment of arrivals at this port, 
but distributers do not feel disposed to meet 
competition by lowering prices and as a con- 
sequence prices remain at about the same levels 
as prevailed last week. Mills refuse to lower 
their quotations in order to sell stocks in this 
territory. 


Boston, Mass., July 2.—The market for eastern 
spruce frames continues firm at $50 base. Oc- 
casionally an easy yard order is put thru at 
$48, but no concessions are being given on or- 
dinary frame _ schedules. Manufacturers are 
securing enough orders to keep them busy for 
the present. Demand for random keeps fairly 
even. There is no distinct change in prices. 
The feeling that quotations are now about as 
low as they are likely to go this summer appears 
to be growing. Board prices are fairly well main- 
tained in the face of quiet demand and notwith- 
standing recent concessions on southern roofers. 
Quotations: Dimension, rail shipments, 8-inch 
and under, $50; 9-inch, $51; 10-inch, $52; 12-inch, 
$54. Provincial random, 2x3 to 2x7, $37 to $39; 
2x8, $45 to $47; 2x10, $48 to $49. Covering boards, 
5-inch and up wide, 8-foot and up long, DIS, 
$38 to $40; matched clipped, 10- to 16-foot, $42 


o $45. 
HARDWOODS 


Chicago, July 3.—The hardwood business in 
this territory remains slow, largely because of 
the virtual absence of the furniture manufac- 
turers from the market. These have been too 
engrossed in the furniture shows to pay much 
attention to lumber, but with these over it is 
expected that buying will soon be resumed. 
Flooring and interior trim makers are cautious 
buyers at this time, but miscellaneous consum- 
ers have sizable requirements. Prices on south- 
ern hardwoods are unchanged from last week, 
but northern woods, with the exception of maple, 
appear a little weaker. 


New York, July 2.—The hardwood situation 
remains practically the same as last week, no 
increase in demand having been experienced by 
any of the large distributers. Price declines 
have not been nearly so pronounced as in the 
preceding two weeks. Industrial outlook seems a 
little more encouraging. Furniture trade is buy- 
ing only when necessity demands, 


Houston, Tex., July 2.—Like the previous two 
weeks, hardwood men have all the business they 
ean handle. All oak is sold for ninety days ahead. 
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Loading Big Logs 
of the Pacific Coast forest areas was made 
possible by Willamette Engineers and Willa- 
mette Equipment. They have also overcome 
the many other difficulties of logging in this 
rough and mountainous country. 


Mimatemene ” haotent ocala 
PORTLAND, OREGON, U.S. A. 








GANDY is a BETTER BELT 











THE BELT HELPS 


—Gandy Belts are pliable. The 
famous oil treatment makes them 
hug the pulley. This saves power, 
and power costs money. 

Every little bit helps. Buy Gandy 
Stitched Cotton Duck Belt and save 
money. 


Look for the Green Edge 








THE 


GANDY BELTING CO. 


MAIN OFFICE AND FACTORY 
840 W. PRATT ST., BALTIMORE, MD. 
NEW YORK: 36 WARREN STREET 
552 WEST ADAMS STREET 
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Ash remains in good demand. Gum shows a 
slight decline. Railroad and export business is 
fairly good. Stocks are considerably short. Labor 
is scarce, and shipments are not over 50 percent 
of normal, due to the recent heavy rains. 


St. Louis, Mo., July 2.—Prices remain firm in 
most items of southern hardwoods. A decrease 
of $2 is quoted on plain red oak, FAS. There 
has been some increase in the number of in- 
quiries during the week. Shipments are not 
quite as good as last week. Unfavorable weather 
thru the South is still keeping production down. 








Minneapolis, Minn., July 2.—Demand is still 
light in this market. Industrials are waiting for 
last winter’s cut to dry, and dealers are entering 
the market only when consumptive demand 
forces them to buy. With the present move- 
ment of green stock, it is feared that, in spite 
of a satisfactory winter’s cut, producers’ stocks 
will be limited within a few months. Prices 
generally hold firm. 


Columbus, Ohio, July 2.—Hardwood trade is 
rather steady, altho buying is not as active as 
formerly. The price list is well maintained. 
Retail stocks are only fair and buying to replace 
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NICHOLSON 
Special Cross-Cut 
Saw File 


A preferred tool among 
saw filers the world over 
for quickly sharpening 
the teeth of a cross-cut 
saw. 


Ready to cut from the 
first stroke, edge-holding 
to the last. parellel in 
width and thickness and 
of perfect balance and 
temper. 


Be sure the name NICHOLSON 
is stamped on the file you buy 






NICHOLSON Fite Co. 


? PROVIDENCE, R.1U. SAGES 


Saw Mills that Increase 
Your Lumber Protits 









Send for our 
Catalog today. 


“Built Sturdy for Service” 


The most rapid, accurate sawing is produced by 
this simply constructed, efficient machine, 

Forty years of successful Saw Mill construction 
backs up our complete line of Saw Mill products. 
Their dependability, speed and long lasting service 
mean increasing profits to you. 


The Enterprise Co., mas., Columbiana, Ohio 








them is the rule. Factory buying is the best 

feature. Furniture factories are expected in the 

market soon. Shipments are coming out prompt- 

ly. Dry stocks are not plentiful. Oak prices at 
the Ohio River: 

No.1 No.2 No.3 

FAS com. com. com. 

Quaertered: .iccacccacs $165 $95 $55 Sipve 

eR 6 avin case oriewe 120 85 53 $20 


Baltimore, Md., July 2.—Reports from the hard- 
wood men continue to tell of a holding back of 
prospective buyers wtih orders, of a lessened in- 
quiry and of some price concessions. The chief 
decline has been in gum, the rise in which was 
most pronounced prior to the check upon the 
movement. Gum, therefore, is merely getting 
back to normal. More dry stocks are to be 
found and mills show greater aggressiveness in 
going after business. Production, however, has 
not run materially ahead of distribution, and 
available acceptable stocks are none too large. 


New Orleans, La., July 2.—The market remained 
thru the week pretty much as it had been the 
week previous. Continued rain in some parts of 
the hardwood belt has interfered with production, 
so that mill stocks continue relatively light in 
volume and broken in assortment. Prices on 
some items—notably red gum again—continue 
rather weak, tho no further concessions are re- 
ported. Car supply is fair. 


Buffalo, N. Y., July 2.—Hardwood consumers 
are taking stocks only as they require them. 
It is expected that trade will be on a fair scale 
this month, and no brisk business is looked for 
until August or September. Some leading in- 
dustrial concerns say that they will be in the 
market at that time, but will take little just at 
present. 

Kansas City, Mo., July 3.—Hardwood demand 
is slow and prices easy. Inquiry is picking up 
a little and furniture factories appear to be get- 
ting ready to come into the market for their 
fall and winter supplies. Recently they have 
been buying a little more gum. The automobile 
trade is still buying, but requirements continue 
to grow smaller. Railroads have been buying 
bridge stock for repair work and some car 
material. Retail demand has been slower, par- 
ticularly in the North and East. 


Boston, Mass., July 2.—Altho actual business 
in hardwoods has been of only moderate propor- 
tions of late, distributers in close touch with 
conditions thruout New England are confident 
that a turn for the better is near at hand. The 
tendency of small buyers to order mixed cars 
continues a feature. Hardwood flooring is mov- 
ing slowly. Several manufacturers shipping here 
have recently marked down prices. Quotations: 
FAS, inch; ash, white, $110 to $115; basswood, 
$95 to $100; beech, $85 to $90; birch, red, $150 to 
$160; sap, $125 to $130; maple, $105 to $115; oak, 
white, plain, $135 to $140; quartered, $155 to $160; 
poplar, $130 to $135. Western flooring, 13/16x24, 
clear: Beech, $90 to $95; birch, $105.50 to $106.50; 
maple, $108.50 to $113.50; oak, No. 1 common, $90. 


HEMLOCK 


New York, July 2.—The hemlock market is 
rather feverish. Wholesale distributers, in some 
instances, have rather large stocks of transit 
shipments on hand and are eager to make quick 
disposal of them but are tenaciously holding 
prices as high as possible. Hemlock dimension is 
quoted around $35, ship side. Coast mills have 
shown a disposition to lower quotations slightly. 


Boston, Mass., July 2.—There is a quiet market 
for hemlock. Prices are somewhat soft on some 
items, especially in western hemlock. Low grade 
lumber suitable for crating stock is doing rather 
better at present than the higher cost items. 
Eastern clipped boards, 10- to 16-foot, are steady 
at $40. The supply is light and there is little 
selling pressure. Random eastern boards are of- 
fered at $38 to $39. 


Buffalo, N. Y., July 2—Hemlock holds its own 
and not much change is looked for in the near 
future, as mill stocks are not on any large 
scale. Some dealers look for a little better 
trade during this month than in June. Build- 
ing outlook is regarded as favorable. 


FIR, SPRUCE, CEDAR 


Chicago, July 3.—Local trade in Douglas fir 
remains quiet, the best business still being ob- 
tained from country towns in this territory, 
according to most distributers. Orders for mixed 
cars predominate, and there is still some trouble 
in placing these on account of broken mill stocks. 
Prices have shown no notable changes during the 
last few days. 


Seattle, Wash., June 30.—The slowing-up of 
the domestic market, particularly in the rail 
trade, Atlantic coast business and to a less ex- 
tent in California, has made considerably more 
lumber available for export. Slight concessions 
are being made on some items. Australian busi- 
ness is quiet. Japan is entering into the semi- 
annual checking-up process, which occurs in 
January and July, and business is temporarily 
affected on that account. There is no change 
in the price of squares. Logs are plentiful for 
immediate requirements. The outlook for fall 
trade, from all sources, is excellent. 


New York, July 2.—Fir dimension sells around 
$36, ship side, and western spruce around $37, 
Prices for both of these woods have softened 
about $2 at Pacific coast mills. Cargo arrivals 
are not so heavy as during the earlier part of the 
month as transit shipments are being disposed 
of only with the greatest effort. 


San Francisco, Calif., June 30.—Altho there 
was a little falling off in the California demand 
for fir during June, wholesalers and mill agents 
here consider the outlook encouraging for fall 
trade. Clears have dropped about $2 in the last 
two weeks and now hold pretty firm. No. 3 
common, also, dropped a little. Vertical grain 
flooring is in good demand at about $18, $16 and 
$12 over list for Nos. 1, 2 and 3 respectively. 
Rail trade is rather slow and mills are accepting 
orders for timbers and special cuttings at slight 
concessions. Good cargo shipments are being 
made to California ports with old orders being 
filled and there is a good demand for steam 
schooner tonnage. The San Francisco demand 
for building lumber is fair. 

Minneapolis, Minn., July 2.—Altho most dealers 
are looking for further concessions in prices of 
fir and other west Coast products, others believe 
that the bottom has been reached and are stock- 
ing up in moderate volume. In general, however, 
there is no marked improvement in trade. Coun- 
try building and country trade will wait on 
prospects for good crops and satisfactory mar- 
ket conditions. 





Buffalo, N. Y., July 2.—The fir market is stead- 
ier in uppers and common stock. Buyers are 
not carrying much stock, for practically every 
shipment is wanted for immediate delivery. The 
export market is not quite as brisk as it has 
been. Railroad and car material are not show- 
ing any active demand and prices are easy. 





Kansas City, Mo., July 3.—Fir prices continue 
to slip here and demand for lumber is rather 
slack. There has been some call for railroad 
stock, but yard buyers are holding back and 
placing orders only for immediate requirements. 
Eastern demand is very poor. There has been 
a good volume of inquiry, but not much business 
has been placed on it, except where special items 
were wanted. 





Boston, Mass., July 2.—The Douglas fir situa- 
tion is still more or less unsettled and prices are 
somewhat erratic. A fairly good schedule of fir 
can be bought at $37 ship’s tackle. Distributers 
are inclined to think that opportunities to pick 
up startling bargains are about over, and that 
by the end of the month building lumber from 
the west Coast will be much more stabilized. 
A moderate call for clear spruce and Port Orford 
cedar is reported at fairly even prices. 


WHITE CEDAR 


Minneapolis, Minn., July 2.—-There is still a 
scarcity of the longer poles wanted by electric 
light and power line construction companies. 
There is an adequate stock and a fair trade in 
the smaller poles. Post demand is fair. The 
scarcity of 4-, 5- and 6-inch posts continues, 
and the 38-inch posts are still popular, with con- 
tinued spread in price between these and the 
larger sizes. 


NORTH CAROLINA PINE 


New York, July 2.—Little or no picking up in 
demand for North Carolina pine has come to 
light in the last week. The decline in dimen- 
sion stocks has been checked and prices held 
their own for the week. Orders being placed 
are mostly for immediate needs. The roofer 
market is not in a very healthy state. Flooring 
prices show practically no change. 


Boston, Mass., July 2.—Trade in North Carolina 
pine is rather slow and prices are somewhat soft. 
There are signs of improvement, however. Rough 
edge, 4/4 under 12-inch, is selling down to $60. 
There has been a slump in shortleaf roofers, 
which may now be picked up around $30.50 in 
6-inch width. <A little more interest in shortleaf 
flooring and partition is reported on the basis of 
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the lower prices now quoted, namely: Flooring, 
1x4, A rift, $91; B rift, $83.25; C rift, $73.75; 
B&better flat, $60.75. Partition, B&better, %x 
3%, $61.25. 


Baltimore, Md., July 2.—The last week has 
prought no important changes in the North Caro- 
lina pine trade, the inqniry still being reported as 
lagging, and range of prices fairly easy. Good 
lumber, of regular sizes, it is said, has not de- 
clined to a great extent. Stocks on the wharves 
show a smaller unsold volume than would be sup- 
posed from recent reports. 


Buffalo, N. Y., July 2.—The trade in North 
Carolina pine has been largely in roofers during 
the last week and some wholesalers report 
quite an improvement in the buying. Six-inch 
roofers are now quoted here at $32. The re- 
mainder of the list shows practically no change 
in prices from last week. 


WESTERN PINES 


New York, July 2.—Buyers are still disposed 
not to lay in much lumber. Yards are filled to 
such an extent that the retail distributer can 
afford to wait and watch the trend of the market. 
If certain items are wanted and are not on hand 
substitutions in other woods are being made. 
Upper grades are not in such large supply and 
prices are steady. 





San Francisco, Calif, June 30.—The market 
for California white and sugar pine continues 
rather slow, with many buyers of shop holding 
off awaiting a possible further decline in prices. 
Some concessions have been made by a number 
of mills. There is a good export demand with 
numerous inquiries. Sash and door manufac- 
turers who are postponing their orders may find 
shipments delayed by a car shortage when they 
come into the market. 


Minneapolis, Minn., July 2.—The weakening 
tendency in prices of shop lumber, previously 
noted, and other recessions made by certain 
mills are believed in this market to be tem- 
porary. Demand here for western pines is still 
small, both industrials and dealers having satis- 
fied forward requirements months ago. 


Buffalo, N. Y., July 2.—Business shows little 
or no change in the California pines and June 
trade was not quite as good as that of last year 
with some wholesalers. Prices are now being 
stabilized. It is found that the demand for 
transit cars is very poor at this time and re- 
tailers are trying to reduce their stocks. 

Kansas City, Mo., July 3.—The unsettled price 
situation in western pines appears to have scared 
off buyers who are in no immediate need of stock 
and trade has been very slow in the last week. 
Stocks in hands of retailers and industrial con- 
sumers are not large and undoubtedly there will 
be a good volume of demand when prices become 
settled. 

Boston, Mass., July 2.—Business in western 
pines is quiet, both for building purposes and 
with the factory trade. tecent price reductions 
have made buyers very cautious. There is a 
moderate call for Idaho white pine on the follow- 
ing price basis: 

1x4 1x6 1x8 1x10 1x12 
No. 1 com....$66.50 $67.50 $66.50 $69.50 $73.00 
No. 2 com.... 62.50 63.50 61.00 61.00 63.50 


REDWOOD 


Chicago, July 3.—A continued good demand 
for redwood is reported by local distributers. 
However, mill supplies are still so limited that 
orders can be accepted for only a few items. 
Prices have shown no changes, remaining vir- 
tually the same as those which have prevailed 
since last April. 


San Francisco, Calif., June 30.—There is a 
normal California demand for redwood, with 
prices holding firm on all grades. Dry clears 
are scarce. Commons are in steady demand 
with good sales of No. 3. There was good 
eastern spring buying and mills are making 
rail shipments right along. Colonial and bunga- 
low sidings are moving well. Mills are employ- 
ing full forces and trying to accumulate an 
assortment of dry stocks. Export orders booked 
ahead will take a lot of clears. 

Kansas City, Mo., July 3.—Scarcity of desir- 
able redwood stock still is marked and prices 
probably are stiffer now than a month ago. 
Buyers who have come into the market recently 
for factory stock have had more trouble in plac- 
ing orders. Yard stock is not quite so sdéarce 
and prices are not so stiff as on factory items. 
Siding prices are steady, but demand for siding 
has fallen off. 


Boston, Mass., July 2.—The New England 
market for redwood holds up fairly well. Sub- 
stantial orders are scarce, but energetic sellers 
find some business right along and they are aided 
in their effort to maintain quotations by the 
continued scarcity of dry stocks at the mills. 
Quotations on siding are a little easier this week. 


CYPRESS 


Chicago, July 3.—Tho there is no great volume 
of trade in cypress, either with retailers or fac- 
tory consumers, the market holds firm, with no 
price changes reported. Mill stocks are still 
poor, and it is often difficult to place the badly 
mixed orders offered by the trade. 


New York, July 2.—The cypress market con- 
tinues in its summer dullness and buyers are not 
coming forward with any amount of inquiries but 
have to be hunted up and then persuaded to add 
to their already sufficient supplies. Crating 
stocks are not so hard to dispose of. While 
prices are a little easier, no declines of any 
moment have taken place. 


Boston, Mass., July 2.—There is not much re- 
tail buying of cypress just now and woodworking 
shops show some disposition to question prices. 
Quotations on some lower grades look a little 
easier this week, but there is no change in the 
prices asked for the better grades. Fair inquiry 
for covering boards is reported, 4-inch to 12-inch 
widths being offered here at $36. Quotations: 
FAS, 4/4, $105 to $113.50; 5/4, $110 to $118.50; 
6/4, $110 to $121.50; 8/4, $121 to $131; 12/4, $145 
to $150; selects, 4/4, $91 to $99; 5/4 and 6/4, $96 
to $104; 8/4, $111 to $115; 12/4, $120 to $125; 
shop, 4/4, $54 to $64; 5/4 and 6/4, $75 to $80; 
8/4, $85 to $90; 12/4, $95 to $105. 





St. Louis, Mo., July 2.—No change in red 
cypress prices since last week is_ reported. 
Stocks are in better shape to take care of the 
continuing strong demand. Shipments are com- 
ing thru very well. Yellow cypress prices re- 
main firm, with the principal demand for crating 
stock. 


Baltimore, Md., July 2.—The cypress trade is 
reported as holding its own quite well. Mills are 
more alert for orders. Lumber that gets into the 
hands of buyers is also in better shape, having 
had a chance to dry. Withdrawals, however, 
suffice to prevent accumulations of consequence. 





New Orleans, La., July 2.—The market is prac- 
tically without change for the week. Demand 
runs about parallel with that of the preceding 
week and is rated a little quiet by comparison 
with May volume. Prices are well held. Mills 
are operating steadily with production close to 
normal, and car supply is easy. Mill assortments 
gradually are being built up, and market com- 
ment in manufacturing circles continues cheerful 
and confident. 


Buffalo, N. Y., July 2.—The cypress trade is 
about normal for this time of year, buying being 
for immediate requirements. Prices are steady. 


Kansas City, Mo., July 3.—Last week was 
quiet in the cypress trade such demand as 
there was being largely where buyers were in 
a hurry for their orders. Mill stocks, while re- 
cently showing improvement, still are small 
enough to hold prices steady. 


SOUTHERN PINE 


Chicago, July 3.—The local southern pine mar- 
ket remains dull. Retailers are buying small 
quantities for quick delivery, and are picking 
up all the well loaded transit cars reaching this 
market, but refuse to commit themselves on any 
large scale. Prices have been steady on most 
items during the last week. 


New York, July 2.—-Southern pine prices have 
held very well for the week in the face of ex- 
pectations of a further drop. The uncertainty 
in the building lines holds back many who other- 
wise would be in the market for good assort- 
ments. It is fully expected that the volume of 
stock bought this summer will easily equal that 
of the last summer season and a good fall busi- 
ness is predicted. 


Boston, Mass., July 2.—Distributers of south- 
ern pine in the New England market are be- 
ginning to detect signs of improvement in the 
increased interest of buyers. Some manufac- 
turers have modified their quotations and are 
getting most of the business. Flooring and par- 
tition are moving better, but demand is not so 
active as recent reports from the building in- 
dustry indicate it should be. Many retailers still 
have quite a little stock on hand. Top prices 
quoted this week on the best longleaf flooring, 
1x4, and partition: A rift, $102.50; B rift, $97.50; 
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Better Saws Mean 
Better Lumber and 
More Production. 


Simonds Saws 
Are The Best. 


Use Them and 
Increase Your 
Mill Efficiency. 


Simonds 
Saw and Steel Co. 


“The Saw Makers”’ 
FITCHBURG, MASS. 


Chicago, Ill. 
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This 


Will Help You Sell 





Show a prospective home builder how plaster over metal 
lath resists the hottest flame. Explain that such construction 
makes frame homes fire safe—has been given an official one- 
hour fire rating. Then get your stock of 


Ano-J3urn 


METAL LATH 


out where it’s easy to move, for you'll sell it by the load. 


The sale of metal lath has more than tripled during the last 
three years. If you aren’t selling this profitable specialty 
that’s lumber’s best partner, send for the Kno-Burn plan 





today. 
Nome METAL CO. N 
1213 Old Colony Building CHICAGO 


Ano Burn 


“The Steel Heart of Plaster § i aly Stops Fire-Prevents Cracks 
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“AN ABSOLUTE SUCCESS’ 


Eastman, Gardiner & Company were among the __line Tractors. We find them more economical 
first in the lumber industry to use Mercury and more satisfactory in every respect. We con- 
Tractors. Today they are using eight Mer- _ sider them an absolute success.” 

—— You won't obligate yourself in the least by asking 
Mr. Charles Green, Vice President & General us to submit proof that Mercury Tractors will 
Manager of this Company, writes: “Our Mer- handle lumber about your mill more economically, 


cury Tractors can absolutely compete with gaso- _and with less fire risk than gasoline Tractors. 


Mercury Manufacturing Company 
4118 South Halsted Street, CHICAGO, U.S.A. 





























Two of eight Mercurys owned by 


Eastman, Gardiner & Co., Laurel, Miss. 





C rift, $88.50; B&better flat, $72.50. Partition, 
B&better, %x3%, $63.25. No. 2 common air dried 
roofers, 1x6, are being offered at $31.50 and even 
less. Longleaf dimension is fairly steady, both 
in demand and price. 





Houston, Tex., July 2.-Demand for southern 
pine is much better than last week, and a few 
cars of staple items are being sold at slightly 
advanced prices. There were no declines what- 
ever during the last week. One-inch yard stocks 
are somewhat scarce. Export business is fair. 
Dimensions are quiet, and heavy timbers are 
almost impossible to buy. Mills have heavy 
orders for special cuttings. Growing complaints 
are heard regarding the scarcity of labor. 





St. Louis, Mo., July 2.—Conditions in the 
southern pine market have not changed very 
much since last week. There has been no fur- 
ther weakening of Nos. 1 and 2 dimension. 
Boards, shiplap, center matched flooring and 
some of the shed items have probably weakened 
a little. Weather conditions in the South have 
generally improved, but there are still reports 
that rains continue to interfere with logging in 
some sections. 





New Orleans, La., June 2.—Reports indicate 
but slight change in the market situation for the 
week. Quotations on items that have been weak 
in recent weeks are hardening a bit. Inquiry is 
more active. Despite building trade troubles in 
some northern centers, southern building is ab- 
sorbing a lot of southern pine and it is con- 
fidently predicted in some quarters that actual 
consuming needs will necessitate purchases by 
retail yards on a much larger scale within the 
next few weeks. Car supply is easy. With bet- 
ter weather, production should register a gain. 


Buffalo, N. Y., July 2.—The southern pine de- 
mand is on about the same basis as for several 
weeks past. Retailers are not taking any large 
stocks for future needs, but are willing to buy 
when they think prices are down to a reason- 
able basis. The market has held pretty firm 
during the last week. 


Kansas City, Mo., July 3.—The southern pine 
market is rather jerky, with low prices being 
made by mills that want business. Demand is 
largely from the middle West and South, and 
is running strongly to mixed cars. In the East 
buyers show very little interest. Transit cars 
are about cleaned up. Mill stocks have been 
greatly improved, except in some items of finish 
which still are scarce. Prices on finish, despite 
the scarcity of some of the items, have been 
falling off and the whole market is from $1 to 
$2 lower than a week ago. 


~~ SHINGLES AND LATH 


Seattle, Wash., June 30.—The downward 
tendency of red cedar shingles has been checked. 
Prices as the week closes are in the same place 
as a week ago, with few changes, the most 
encouraging feature being that there is no in- 
stance of a decline. Demand is light. There are 
very few transits. Due to seasonal shutdowns, 
production has dropped to less than 50 percent 
of normal, and undoubtedly will be still further 
curtailed. 


New York, July 2.—West Coast shingles have 
continued to slide to some extent and many siz- 
able orders have been placed in the week at 
attractive prices. Some large retailers have 
started adding to their stocks but the movement 
is not general. Shipments are being curtailed. 
The lath market also remains a little soft and 
the demand is very spotty. 





Boston, Mass., July 2.—Trade in shingles is just 
about fair. Quotations on white cedar shingles 
are firmly held, but red cedars are still soft. 
White cedar extras are $6.50 for the best brands 
and clears are $5.75 to $6. The best British 
Columbia red cedars, XXXX*X, are offered at 
$5.61 to $5.75. The spruce lath market is still 
unsettled and prices are more or less erratic; 
for 1%-inch, the present range is $7.25 to $7.50, 
and for 15-inch there is dealing at $8.25 to $8.50. 
Furring is quiet and 1x2 is fairly steady at $40 
for either straight or mixed cars. Pine and 
spruce clapboards are in light supply and altho 
demand is quiet prices hold about steady. 


Houston, Tex., July 2.—Shingles and lath have 
shown only slight improvement, if any, during 
the last week. Demand is quiet and there }5 
little movement of stocks. 


Minneapolis, Minn., July 2.—An advance of 
10 cents on clears and 5 cents on stars indicates 
that the red cedar shingle market is beginning 
to get on its feet again. Clears today were gen- 
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erally quoted at $3 and stars at $2.50. There is 
a fair volume of trade in the cities, but country 
demand is very light. Lath demand, which has 
not been heavy, has recently fallen off still 
more. 


St. Louis, Mo., July 2.—There has been no 
change in conditions or prices in the shingle 
market since last week. Clears are quoted at 
$2.90 and stars at $2.40, Pacific coast base. The 
demand is light, especially from the country 
trade. 


Columbus, Ohio, July 2.—Shingle trade has 
been rather quiet during the last week. Buying 
from country districts is the best feature, altho 
orders are only to fill-in broken lots as a rule. 
City dealers are fairly well stocked. Receipts 
from the Coast are generally good. Some transit 
cars are on the local market. Red cedar extra 
clears sell at $4.75 and extra stars at $4.25. 
Other varieties are quiet. Lath trade is steady 
with prices unchanged. 


New Orleans, La., July 2.—A reduction of 50 
cents on cypress lath is reported, the first in 
many months, indicating some accumulation of 
this item at some mills. Cypress shingles, while 
current demand is seasonably quiet, continue un- 
changed in price and quotations are firmly held. 


Buffalo, N. Y., July 2.—-The shingle market 
shows a little more strength, with extra clears 
quoted here at $4.79 and stars at $4.08. Retailers 
have been holding off lately, because of the de- 
clining tendency of the market. The outlook 
is for a normal] trade during this month. 





Kansas City, Mo., July 3.—Shingle demand is 
not exhibiting the slightest sign of improvement. 
Quotations here this week have shown no 
change. Only a few cars have been coming out 
and, with the holiday shutdown, there will be a 
further decrease in the number. Siding demand 
also is weak and prices are just about steady 
at $41 for 6-inch clear. The demand for Jath 


is light. 
MAHOGANY 


Boston, Mass., July 2.—The current demand for 
mahogany compares quite favorably with the 
business being done in any other hardwood. 
Supplies are moderate and no surplus is being 
accumulated. Prices are steady. Piano and talk- 
ing machine factories and railroad car builders 
continue good customers. Quotations on air 
dried plain mahogany, f.o.b. Boston: 


4/4 5/4, 6/48&8/4 10/4&12/4 
MMOD ccieveis-ocgiosa owas $210 $215 $220@230 
No. 1 common.. 175 175 185@190 
No. 2 common... 110 115 120@130 


BOXBOARDS 


Boston, Mass., July 2.-_Demand for boxing and 
crating stock continues fairly good. Quotations 
are being maintained on a reasonably steady 
basis. Large distributers are convinced that 
stocks of northern and eastern boxboards in first 
hands are comparatively light and they are quot- 
ing prices and going after new business in a very 
confident way. Good pine boxboards, inch, are 
offered at $37.50, and $34 is believed to be the 
low range for acceptable stock. Mixed lots of 
inch boxboards including the usual eastern soft- 
woods are priced at $25 to $30. 


HYMENEAL 


INGRAM-MILLER. The marriage of Miss 
Catherine Miller, daughter of Mr. and Mrs. E. C. 
Miller, of Aberdeen, Wash., to Robert M. Ingram, 
of Hoquiam, Wash., was solemnized Tuesday 
evening, June 19, at 8:30 o’clock in St. Andrews 
Episcopal Church of Aberdeen, Rev. F. F. 
Greene officiating. The wedding was one of the 
most beautiful of the season, the church being 
decorated with peonies and roses in pink and 
white. A reception followed at the home of the 
bride’s parents and the young couple left for a 
motor trip of two weeks. They will be at home 
after July 15 at Rutherford Court, Aberdeen. 
The bride’s father, E. C. Miller, is head of the 
Grays Harbor Shingle Co. and one of the most 
widely known shingle men in the Northwest. 
The groom is a veteran of the world war and is 
now manager of the lumber department of the 
Grays Harbor Shingle Co. 





FAIRHURST—PERRY. The wedding of Al- 
fred William Fairhurst and Miss Marie Violette 
Perry, of Tacoma, Wash., took place at St. Leo’s 
Church in that city on June 27, Rev. Father 
Joseph Sullivan, officiating. Following the cere- 
mony a reception was held at the home of Mrs. 
James La Gasa, sister of the bride, and the 
bridal couple left by motor trip for Vancouver 
from which point they sailed for Honolulu. They 
will return to Tacoma about Aug. 1 and will 
make their home in that city. Mr. Fairhurst 
is well known in the Northwest as president 
of the Fairhurst Lumber Co., of Tacoma. 
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Lloyd Hillman Lumber Co. 


SEATTLE, WASH. 


Successors to Lumber and Shingle 
Business formerly conducted by 
Carstens & Earles, Incorporated. 


Established 1891 


Export and Domestic Shippers 


PACIFIC COAST LUMBER 
RED CEDAR SHINGLES 
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A Brand to Know 
“ ” 
ee for the reason it will help you to hold trade and minimize 
Closet Lining selling effort. Sell your customers 
Manufactured f 66 ity ” 
Mets “Ausnat Quality” OAK FLOORING 
Red Cedar in 4x2, 2 and every sale will make others for you. Buy “Quality” Oak 
and 3% inch widths. Flooring mixed with “Cedarchest” Closet Lining in L.C.L. 
or carlots. 


DeSoto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 
Sledge Ave. and Southern Ry. - MEMPHIS, TENN. 








Reduce Your Labor Costs 


by using planer knives that make it possible for each workman 
to turn out a larger volume of work. Try our time tested 


© Planer Knives 


They have a keener edge and they hold it longer. That's 
because the cutting surface is made from the best tool steel per- 
fectly uniform in temper. We fit the knife to your individual 
requirements. 

Write for full information. 


Taylor, Stiles & Company 


RIEGELSVILLE, N. J., U.S. A. 
Hall & Brown W. W. Machine Co., St. Louis, Mo., Western Agents 














J. THOMAS BROWN, of Denver, Colo., died 
at his home in that city on Sunday, June 24, 
at the age of 65. He was one of the best 
known and loved lumbermen of the Rocky Moun- 
tain district and news of his death will be re- 
ceived with regret thruout that region. Mr. 
Brown was for many years connected with the 
McPhee & McGinnity Co., of Denver, and was 
known to his many friends in the city and State 
as “Tom Brown.’”’ He was born in Summit 
County, Ohio, in 1858 and moved to Denver 
in 1888, engaging in the lumber business. He 


was a member of Hoo-Hoo, his number being, 


8078, and was always active in the affairs of 
that order. At the recent concatenation at the 
Broadmoor Hotel, Colorado Springs, he officiated 
as Vicegerent Snark, altho he was then suf- 
fering from the illness which finally caused his 
death. Funeral services were attended by prom- 
inent local lumbermen of whom the following 
were pallbearers: W. P. McPhee, president of 
McPhee & McGinnity Co.; I. F. Downer, vice 
president, Hallack & Howard Lumber Co.; Harry 
Nutting, president Littleton Lumber Co., and 
W. M. Davenport and A. S. Chappell, who had 
both long been associated with Mr. Brown as 
members of the McPhee & McGinnity Co. Mr. 
Brown is survived by a widow, one son, Vernon 
M. Brown, a stepdaughter, Mrs. Randall Austin, 
all of Denver, and two brothers, William and 
Charles Brown, both of Des Moines, Iowa. 


WILLIAM HUNTER McEWAN, secretary and 
treasurer of the Seattle Cedar Lumber Manu- 
facturing Co., operating a large plant at Ballard, 
Wash., died at his home in Seattle, June 27. He 
had been confined to his home to a large extent 
during the last few weeks, but was not consid- 
ered seriously ill. The immediate cause of his 
death was heart disease from which Mr. McEwan 
had suffered for a@ number of years. Mr. Mc- 
Ewan was born in Bay City, Mich., 62 years 
ago and was graduated from the University of 
Michigan. He located in Seattle in 1901 and 
with his brother, Alexander F. McEwan, founded 
the Seattle Cedar Lumber Manufacturing Co., 
taking an active part in the management of 
the company up to the time of his death. He is 
survived by Mrs. Anna B. McEwan whom he 
married at Bay City in 1889; two daughters, 
Mrs. Archibald Hill Ferguson, of Hongkong, 
China, and Mrs. Leo S. Black, of Seattle: and 
two brothers, Allan McEwan, of Bay City, Mich., 
and Alexander F. McEwan, of Seattle, president 
of the Seattle Cedar Lumber Manufacturing Co. 
Mr. McEwan was a member of the Rainier Club, 
Seattle Golf and Country Club and the Univer- 
sity Club. The funeral was held in Seattle on 
June 29, after the arrival of Alexander F. Mc- 
Ewan, who: has just completed a tour of the 
world but reached home the day following the 
death of his brother. 


CHARLES A. DAVIS, prominent business man 
and a pioneer in the lumber business at Goshen, 
Ind., died at his home there on Thursday morn- 
ing, June 21. Mr. Davis had been stricken by 
paralysis about three years ago and his condi- 
tion had become critical several weeks ago. Mr. 
Davis was a native of Indiana, born near Elk- 
hart in 1846. His younger days were spent on 
the farm but in 1860 he entered business in 
Goshen and lived there during the remainder 
of his life with the exception of several years in 
Chicago, where he was in the lumber business. 
At the beginning of his business career he es- 
tablished a sawmill in Goshen and operated for 
fifteen years cutting all kinds of hardwood lum- 
ber that grew in the vicinity. In 1890 he be- 
came connected with the retail lumber business 
thru the purchase of an interest in the lumber 
yards of Smith Bros. and when this business 
was sold in 1898 Mr. Davis started a yard of 
his own which became known as C. A. Davis & 
Son and continues under that name today. Mr. 
Davis retired from active participation in the 
business about ten years ago. He leaves a 
widow; his son, Clyde H. Davis, now head of the 
lumber business; a daughter, Mrs. George S. 
Phillips, of Pittsburgh, and two grandchildren. 








J. B. WEEKS, for many years manager of the 
Alexander Lumber Co. at Champaign, IIl., died 
at his home there on Thursday, June 28, at the 
age of 84. He had been active up to the Mon- 
day evening preceding his death, altho his 
health had been slowly failing for several years, 
due to his advanced age. Mr. Weeks was one of 
Champaign’s beloved citizens, familiarly known 
as “Uncle John” to a large number of that 
city’s population. He was one of the pioneers 
of Champaign County. He was born in Elmira, 
N. Y., and his family moved west, settling in 
Champaign, in 1857. He served thru the latter 
years of the Civil War with what was then 
known as the Chicago Board of Trade regiment, 
and upon his return to Champaign became man- 
ager of the Alexander Lumber Co. He retired 
from active business nearly ten years ago, but 
had retained his interest in civic and public 
affairs, was an ardent church worker and a 
Knight Templar. Mr. Weeks leaves a widow, 
» wos daughter, two sons and several grandchil- 

ren. 


L. L. MAGEE, sawmill operator and financier 
of Carnes, Miss, was found dead beside his motor 
car on the Dixie Highway leading out of Mc- 
Innis Springs, death having been caused by 4 
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gunshot wound. Coroner’s jury found that Mr. 
Magee had met death by his own hand as the 
pistol with one empty chamber was found lying 
beside him and there was no evidence of murder. 
Mr. Magee was part owner of the Red Creek 
Lumber Co., at Carnes, and had several other 
commercial enterprises in that place. His busi- 
ness partners testified that he had been acting 
strangely of late and had appeared greatly de- 
pressed. The body was taken to the home of his 
sister-in-law, Mrs. W. H. Magee, Purvis, Miss., 
where funeral services were held. His brother 
was killed by a train some months ago. Two 
other brothers, Charles, of Corpus Christi, Texas, 
and John W., of Covington County, survive. 


Z. W. WHITEHEAD, publisher of the South- 
ern Lumber Journal, at Jacksonville, Fla., died 
at his home in Wilmington, N. C., on Saturday 
morning, June 30. The funeral was held on Mon- 
day at the Wilmington home. Two years ago 
Mr. Whitehead suffered a cerebral hemorrhage 
which incapacitated him for further work and 
since that time he had led a retired life. While 





the news of his death was not a surprise to the 
family and friends it was a great shock. Mr. 
Whitehead had been publishing the Southern 
Lumber Journal for more than 28 years and 
was a dominant factor in the lumber trade of 
the Southeast. He gave his best energies to the 
interests of the lumber trade. Mr. Whitehead 
leaves a widow and two sons, both married. 


DANIEL WHITE, of Acworth, Ga., superin- 
tendent and owner of the White sawmill plant 
there, was killed last week by a boiler explosion 
at the plant and two employees were seriously 
injured. Mr. White was 30 years old and was 
well known in Georgia lumber circles. 


ALBERT FREYBERG, SR., pioneer Sheboy- 
gan, Wis., lumber and furniture manufacturer, 
died Thursday, June 28, at the age of 75. Mr. 
Freyberg was born in Germany and came to the 
United States in 1851. He was president of the 
Freyberg Lumber Co., and vice president of the 
Sheboygan Novelty Co., both of Sheboygan, at 
the time of his death. 











BUSINESS CHANGES 


ALABAMA. Eufaula—A. L. Shadrick suc- 
ceeded by Pine Lumber Co. 

Mobile—H. Z. Stewart succeeded by Stewart 
Lumber Co. 


FLORIDA. Tampa—Suiphur Springs Lumber 
Co. succeeds H. R. Smith. ! 


KENTUCKY. Louisville—Eugene Straus, for- 
merly an official of Herman Straus & Sons Co., 
department store operator, has purchased the 
old plant of the City Mill & Lumber Co., on 
Baxter Ave., and will remodel it, installing new 
machinery thruout, for production of office and 
store fixtures, finished woodwork and probably 
some furniture items. 

LOUISIANA. Lake Charles—J. C. Nickerson, 
of Lafayette, has sold his hardwood mill here 
and part of his timber holdings to the Texas 
Oil Co. 

MASSACHUSETTS. Provincetown—Thos. A. 
Higgins (Est.) succeeded by Higgins Lumber 
Co. (Inc.) 

MINNESOTA. Minneapolis—American Wreck- 
ing & Contracting Co. changing name to Ameri- 
can Lumber & Wrecking Co. 

Red Wing—A. F. Simonson succeeded by 
Simonson-Orendorff Co. 

NEBRASKA. Kearney—W. L. Stickel Lum- 
ber Co. reorganized as Tollefsen-Elliott Lumber 
Co. There will be no change of management. 
Emil Tollefsen, president of the company, has 
been the active head of the business since 1918. 
George H. Downing, vice president, established a 
retail coal business in 1887 and that business 
was merged with the W. L. Stickel Lumber Co. 
after 25 years continuous operation. Joe 
Elliott, secretary-treasurer, has been associated 
with the company for sixteen years and will act 
as purchasing agent and assist in management. 

NEW YORK. Walworth—Walworth Coal & 
Lumber Co. succeeds Frank Rouch. 

OHIO. Cincinnati—Queen City Box Co. suc- 
ceeded by Queen City Lumber & Box Co.; H. R. 
Sexton, owner. 

PENNSYLVANIA. Allentown—Keck & Bro. 
succeeded by Louis P. Neuweiler; J. D. Koons 
to manage. 

SOUTH DAKOTA. Lake Norden—Massar Lum- 
ber Co. succeeded by C. M. Youmans Lumber 
Co. (Headquarters, Winona, Minn.) 

TEXAS. Wills Point—Rhodes-Human Lum- 
ber Co. succeeded by T. L. James Lumber Co. 

VERMONT. Townshend—Charles H. Willard 
= by C. H. Willard Manufacturing Co. 

ne. 

VIRGINIA. Christianburg—Surface Miller Co. 
sold to Old Dominion Corporation. 


INCORPORATIONS 


CALIFORNIA. Vernon — Brown & _ Berry 
Lumber Co., incorporated; capital, $50,000. 

FLORIDA. Bayou George—Bayou George 

umber Co., incorporated; capital, $5,000; plans 
establishment of plant for manufacture of shin- 
gles, staves, heading and general lumber. 

Palatka—Selden Cypress Door Co., incorpor- 
ated; capital, $150,000; will establish cypress 
lumber plant specializing in manufacture of 
doors, according to announcement by F. H. 
Wilson, President. 

INDIANA. . Huntingburg—Patoka Furniture 
Co., incorporated. 

Warsaw—W. H. Cook Lumber Co., incorpor- 
ated; capital, $250,000. 

KENTUCKY. Baxter—Baxter Lumber & 
Supply Co., increasing capital from $10,000 to 
$25,000. : 

MASSACHUSETTS. Boston—D. F. & W. G. 
Burns, incorporated; capital, $25,000. 

MISSISSIPPI. Jackson—Godfrey McKinsley 
umber Co., incorporated; capital, $20,000. 

._ NEW YORK. Buffalo—Harris Lumber Co., 
Mcorporated; capital, $50,000. 





East Rochester—Despatch Lumber Co. in- 
creasing capital to $50,000. 

.. creas E. Matton, & Son, incorpor- 
ated. 


OREGON. Albany—Far West Manufacturing 
Co., increasing capital from $50,000 to $75,000. 

Portland—Chee Lumber Co., incgrporated; 
capital, $10,000. 

PENNSYLVANIA. Allentown—Building Serv- 
ice Corporation, incorporated; capital, $5,000. 

Greensburg—County Lumber Co., incorpor- 
ated; capital, $75,000. 

Millville—Anchor Box & Lumber Co., incor- 
porated, capital, $5,000. 

SOUTH CAROLINA. Bennettsville—McColl 
& English, incorporated; capital, $20,000. 

Marion—George Cypress Co., incorporated; 
capital, $100,000. 

TEXAS. Houston—Bass Lumber Co., incor- 
porated. 

Houston—Purdy Lumber Co., incorporated; 
capital, $90,000. 

VIRGINIA. Coeburn—Coeburn Building Sup- 
ply Corp., incorporated; retail lumber. 

WASHINGTON. Blaine—Blaine Manufactur- 
ing Co., increasing capital from $20,000 to 
$50,000. 

Camas—Camas Lumber Co., incorporated; 
capital, $50,000. 


. 
Langley—Langley Lumber Co., incorporated; 


capital, $20,000. 
Seattle—Northwestern Lumber Co., incorpor- 
ated; capital, $10,000. 
Seattle—Schwager-Garland Lumber Co., in- 
corporated; capital, $50,000; name changed to 
Schwager-Karlen Lumber Co. 
Tacoma—Buffelen, Nord & Morlock, incorpor- 
ated; capital, $25,000. 


NEW MILLS and EQUIPMENT 


ALABAMA. Stockton—Ward Bros., of Bay 
Minette, Ala., purchased the sawmill and equip- 
ment and timber interests of J. S. McDavid and 
have taken over the operation of the plant. 

GEORGIA. Atlanta—Massell Construction Co. 
planning immediate establishment of plant for 
manufacture of millwork; plant will be at Jones 
Avenue and the Southern Railway and will cost 
approximately $100,000, occupying a site of 
about four acres. 

Savannah—Southern Box & Lumber Co. plan- 
ning extensive enlargement of plant at Port 
Wentworth entailing investment of several thou- 
sand dollars; two additional units will be con- 
structed and capacity largely increased. 

Sylvania—Henry and M. Perkins purchased 
the entire property of A. S. Mills Lumber Co., 
including planing mill and timber interests; new 
owners planning investment of several thousand 
dollars improving and enlarging plant; machinery 
to be installed. 

MICHIGAN. Alpena—Island Mill Lumber Co. 
to open retail yard in connection with its Alpena 
mill. New tramway being built and machinery 


installed. 
NEW VENTURES 


ALABAMA. Ensley—Scott Lumber Co. will 
build office and warehouse. 

CALIFORNIA. La Habra—J. W. Smith Lum- 
ber Co., new concern. 

Long Beach—Queen City Lumber Co., recently 
began business. 

FLORIDA. Tampa—Sulphur Springs Lumber 
Co., recently began business. 

GEORGIA. Atlanta—Gresham Manufacturing 
Co., manufacturing sash, door and millwork an- 
nounces the opening of extensive sales yards 
in Atlanta at Wells and Glenn streets. Claude 
B. Gresham, vice president of the company, is 
in charge of the Atlanta yards with S. V. Sevier, 
well known in southern lumber circles, as esti- 
mator and plan reader. 

LOUISIANA. New Orleans—Poydras Lumber 
Co. will open lumber business. (Address mail to 
Covington, La.) 





MONTANA. Kalispell—Sam Isaac recently 
began lumber business. ? 


NEVADA. Wells— Western Hardwood & 
Lumber Co. will open in August. 


OKLAHOMA. Wynnwood—Kafer’s Lumber 
Yard will open. 

PENNSYLVANIA. Canonsburg—Grimm Bros. 
recently began lumber business. 


TEXAS. Big Lake—West Texas Lumber Co. 
will open. 

WASHINGTON. Tacoma—Coale-Fraser Lum- 
ber Co., of Chicago, opening wholesale and com- 
mission office. 

Twisp—Stockdale Bros. recently began opera- 
tion of sawmill. 


CASUALTIES 


ALABAMA. Alexander City—H. J. Stever- 
son sawmill, loss by fire, $11,000. 

Greensboro—Sanders Lumber Co.’s planer mill 
and lumber yard destroyed by fire; also Crabtree 
Lumber Co. and H. A. Taylor suffered consid- 
erable loss of lumber by fire. A number of rail- 
road cars burned; three other planing mills 
saved by timely rain. 

Grove Hill—C. B. Peavy Saw Mill, loss by 
fire of several thousand dollars. 


FLORIDA. Hebardsville—Hebard Cypress Co., 
loss by fire of several thousand dollars; shingle 
mill and machinery destroyed. 


KENTUCKY. Louisville—Gambrinus Cooper- 
age Co., loss by fire, $2,000. 

MINNESOTA. Palo—Saari Bros. lumber mill 
destroyed by fire; loss, $15,000; fully insured. 

Rutledge—John Lasch’s lath mill destroyed by 
fire; machinery also total loss. 

MISSOURI. St. Louis—Meier & Pohlman 
Furniture Co., 14th and Palm, loss by fire. 


NEW YORK. Smithtown, L. I.—Lumber yard 
of Fred Booth damaged by fire; loss, $50,000. 


PENNSYLVANIA. Reading—Penn Planing 
Mill Co., loss by fire. 

WASHINGTON. Concrete —Grandy Lake 
Shingle Co., loss by fire. 


TIMBER LAND SALES 


WHITESBURG, Ky., July 2.—The Elkhorn Lumber 
Co., purchased about 500 acres of hardwocd timber 
on Elkhorn Creek and will install two mills. In the 
same section, J. S. Wright closed a deal on the old 
Adams boundary of timber and will develop this 
year, it is believed. J. S. Mitchell and others pur- 
chased a good boundary of timber on the head- 
waters of Beefhide Creek on the eastern border of 
Pike County. The tract is known as the Joe Bently 
boundary. In Perry County below here the Re- 
liance Coal Co. closed a deal on an important timber 
tract on First Creek which it will cut largely ta 
mine props and timbers. Two mills will be in- 
stalled. Isa Ison purchased a good timber boundary 
on Big Creek in Perry County. 


HATTIESBURG, MIss., July 2.—The Elton Lumber 
Co., of Ellisville, Miss., has closed a deal with 
the W. C. Woods Lumber Co. and others for a 
tract of fine virgin timber east of Brazton, Miss., 
and will soon begin the erection of a sawmill at a 
suitable point either on the A. & V. or the G. & 
S. I. Railroad. Company- recently purchased con- 
siderable machinery from the receiver of the Kola 
Lumber Co. E. R. Davis & Son, of Wiggins, Miss., 
closed a deal on several million feet of pine timber 
near there and have already begun manufacturing 
lumber. 

Macon, GA., July 2.—The Georgia Roofer & 
Remilling Co., recently organized here, announces 
the purchase of a large timber tract near Macon, 
estimated to contain about 3,000,000 feet of timber. 
The company will immediately establish saw mills 
in the tract and develop the property. C. W. 
Barber and W. C. Redding, who have been lumber 
dealers here for some years and are well known to 
the industry in the Southeast, formed the new com- 
a. The main plant is at Clinton, Ga., near 
Macon. 


JAMESTOWN, TENN., July 2.—FE. W. Christian, 
well known lumber manufacturer of Tennessee, 
has purchased from the Fentress Stave Co., of 
Jamestown, a large timber tract near here and will 
shortly start lumber production in sawmills on the 
tract. 

PEBBBEBBBBAABEAAAS: 


Recent Patents 


The following patents of interest to lumbermen 
recently were issued from the United States Patent 
Office. Copies thereof may be obtained from R. BE. 
Burnham, patent and trade-mark attorney, Conti- 
nental Trust Building, Washington, D. C., at the 
rate of 20 cents each. State number of patent and 
name of inventor when ordering. 

1,459,359. Saw frame. Daniel P. Buckley, 
Fitchburg, Mass., assignor to Simonds Saw & Steel 
Co., same place. 

1,459,398. Planer knife. Joseph Himes, Seat- 
tle, Wash., assignor to Henry Disston & Sons, same 
place. 

1,459,459. Foldable and collapsible container. 
William W. Woodworth, South Berkeley, Calif. 

1,459,534. Woodworking tool. Anthony H. Hil- 
ker, Fort Wayne, Ind. 





92 AMERICAN LUMBERMAN 


JuLy 7, 1923 








Advertisements will be inserted in this de- 
vartment at the following rates; 


25 cents a line for one week, 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks. 

4 words of ordinary length make one 

ine. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 

mitted. 

Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in arder to 
secure insertion in regular department. All 
advertisements received dater will be placed. 
under heading Too Late to Classify. 

















SAWDUST WANTED. 
We want about fifty carloads of green hardwood saw- 
dust. Shipments to be made about two cars per week. 
Address “F, 120,’’ care American Lumberman, 


Ws i= 
Ee TEE OR Ci 
FACTORY FOREMAN WANTED 


For woodworking factory doing general planing, making 
bandles, crating and special articles. Must understand 
setting up, saw and knife fitting, machine repairs and 
millwright work. A chance for a sober, energetic man 
to grow up with a new concern with best prospects, sit- 
uated in cleanest, most progressive town of 600 in 
Northern Minnesota. Good high school and churches. 
Give qualifications and references in first letter. 
Address “K, 12,’’ care American Lumberman. 


YOUNG MAN 
with retail lumber office and accounting experience, may 
obtain position as office manager with large lumber com- 
pany in the metropolitan district of New Jersey. 

We are expanding rapidly and have an unusual oppor- 
tunity for an alert wide-awake retail lumberman pos- 
sessing proven hustling ability. 

If you are capable of meeting the keenest competi- 
tion and fully prepared to give your undivided time and 
efforts to the success of the business without stint or 
limit, apply at once, giving age, experience, education, 
nationality, weight, status of your health, married or 
single, references, salary requirements to start with, 
and earliest time when available. 

Address ‘“‘P. B. 40,’’ care American Lumberman. 


WANTED—A FIRST CLASS 
Lumber bookkeeper for sawmill in small town in North- 
ern Wisconsin. Give experience, age and references in 
first letter. 
Address “BE. 106,’’ car American Lumberman. 


WANTED—BY LUMBER & TIE MANUFACTURER 
At Savannah, Ga., young man combination bookkeeper 
and stenographer Good pay and good opportunity for 
promotion. Address ‘‘COMBINATION,’’ care American 
Lumberman, 


SALES MANAGER WHOLESALE LUMBER 
New company desires services of sales manager for 
wholesale lumber only. A small investment in capital 
stock of company necessary. You will have free hand 
in operation of business. Other stockholders not ac- 
tively interested. : 

730 PENOBSCOT BLDG., Detroit, Michigan. 


WANTED—EXPERIENCED TIMBER CRUISER 
Give list of positions held for past five years, refer- 
ences and salary wanted. 

Address “F. 108,’ care American Lumberman. 


WANTED—BILLER AND DETAILER 
For detail millwork plant in Western Washington. State 
experience and salary wanted. 
Address “RF. 104,’’ care American Lumberman. 


WANTED 
A man for a retail lumber yard to assist manager in 
estimating and promoting sales. State age, experience 
and salary. WILLIAMSTOWN LUMBER COMPANY, 
Williamstown, W. Va. 


WANTED—A HIGH CLASS 
Millwork detailer and biller by one of the largest sash 
and door concerns in the northwest. Must be thoroughly 
familiar with taking quantity surveys from blue prints. 
Give experience and names of the various employers in 
first letter. Good wages and permanent employment as- 
—< to anyone that can measure up with our require- 
ments. 
Address “G. 121,’° care American Lumberman. 


WANTED—ONE EXPERIENCED 
Hardwood flooring machinist; one planing mill and hard- 
wood flooring filer; two hardwood graders. Location West 
Virginia. Steady work. Advise salary expected, expe- 
rience and how soon could report. 

Address “G. 122,’ care American Lumberman. 



































WANT TO NEGOTIATE WITH “FEEDER” 
For oak-flooring machine. One capable of installing 
machinery for small oak-flooring plant just starting. 
Permanent position for the right man. 

Address “F. 102,’’ care American Lumberman. 





GOOD PLANING MILL MAN 
Good steady position for man who understands Planing 
Mill Machines, and can file light band resaws. 
WISCONSIN LAND & LUMBER COMPANY, 
Hermansville, Mich. 
WANTED—YARD FOREMAN 
Steady employment, opportunity for advancement, in- 
telligent willing worker. Prefer one with both saw- 
mill and retail yard experience. HILL-BEHAN LUM- 
BER CO., St. Louis, Mo. 


WANTED—SUPERINTENDENT 








For special millwork factory located in N. C., employ- 
ing 100 men. <A good position for right man. Give ex- 
perience, ete. 

Address “G, 102,’’ care American Lumberman. 





SASH AND DOOR BILLER 
Young man with two or three years’ experience in mak- 
ing cutting bills for the factory on sash, doors, frames 
and trim. A steady position with an old established 
company within fifty miles of Boston. Give full partic- 
ulars regarding age, salary, experience, etc., in first let- 
ter, 
Address “E. 100,’’ care American Lumberman, 


WANTED—MAN FOR TIMBER INSPECTOR 
For mine timber. Must be capable of taking care of 
small yard. Send full particulars in own hand writing, 
accompabying same with photograph. Address BOX 12, 
Indiana, Pa. 


YARD FOREMAN WANTED 
Competent to handle 1,500,000 feet of gum, cypress and 
poplar per month from saw to car. Must be first class 
inspector and know colored labor. 

THE SUMTER HARDWOOD COMPANY, 
Sumter, 8S. C. 











WANTED—MOLDER MAN 
Steady employment for good man, HILL-BEHAN LUM- 
BER CO., St. Louis, Mo. 





WANTED—BAND SAW FILER 
For single mill cutting hardwoods. State salary ex- 
pected and when could report for duty. Mill located 
in Virginia. 
Address 


“G. 108,’’ care American Lumberman., 





ZELNICKER EVER TYTE AND 
ZELCO PISTON RINGS 

With patented Zelco process save gasoline, oil, increase 
capacity, prevent cylinders from wearing out of round, 
lessen carbon. After using, make an arrangement with 
us to sell them. We are looking for distributors with 
mechanical knowledge. Made up to 80 inches. Used 
in locomotives, boats, engines, compressors, ice ma- 
chines, pumps, trucks, tractors, etc. A real opportunity. 
All or part time. EVER-TYTD, St. Louis. 





WANTED—SALESMAN 
Have unusual exclusive lumber proposition for commis- 
sion lumber salesman calling on local industrial trade. 
Address “PD. 141,’’ care American Lumberman. 


WANTED—SALESMEN 
In New England territory, New York, New Jersey and 
Pennsylvania. To sell on commission basis southern 
pine and N. C. pine roofers, framing, etc. 
H. C. LLOYD LUMBER CO., Charlotte, N. 0. 


WANTED—SALESMEN 
On commission basis to sell southern pine and cypress 
lumber. ELM CITY LUMBER CO., New Bern, N. O. 


WANTED—WHITE PINE SALESMAN 
Familiar with trade using Idaho, Western and Califor- 
nia pine to cover Atlantic coast and New England terri- 
tory. Excellent opportunity for right man; salary and 
bonus basis. State age, experience and salary expected. 

Address “S$. 25,’’ care American Lumberman. 














WANTED—ON AUGUST FIRST NEXT 
By an old established retail firm on Long Island, near 
New York, an experienced building material salesman 
who is acquainted with the lumber business. A perma- 
nent position, with an interest in the business is offered 
to the man who can show proper qualifications. Reply, 
giving complete information, to ‘‘LONG ISLAND LUM- 
BER SALESMAN,” care American Lumberman. 


FURNISHED OFFICE SPACE FOR RENT 
To high-class lumberman, with sale of our stock on com- 
mission, and opportunity to participate in profit sharing 
arrangement with our wholesale department. 
VANCOUVER LUMBER CO., LTD., 
343 S. Dearborn St., Chicago. 


WANTED—SALESMAN 
Large manufacturer and wholesaler of Northern and 
Southern Hardwood, headquarters Chicago, wants ex- 
perienced salesman; one who can get results. State age, 
salary wanted; also references, which will be treated 
confidentially. 
ddress “G. 110,’’ care American Lumberman. 











WANTED—A MILL DRAFTSMAN 
For a high class special millwork planing mill, capable 
of listing from plans, detailing and billing into the mill. 
No estimating. In reply state age, experience and sal- 
= nt a P. O. BOX No, 42, Arcade Station, Co- 
umbus, 0. 





SALESMEN—LUMBER 
With established trade to sell items to retail dealers— 
short leaf, long leaf, cypress, trim, shingles, etc. Draw- 
ing account advanced on commission; weekly settlement. 
Territory east of Cleveland. C. P. DOUGHERTY, 
Sales Manager, 10 S. 18th St., Philadelphia, Pa. 











SALESMEN WANTED 
Southern wholesaler of yellow pine, ‘long established, is 
condensing its selling territory and now desires exclu- 
sive representation: (1) East New York State, includ- 
ing Albany, Long Island, Lower Connecticut, etc.; (2) 
New Jersey; (3) Central, Southern and Eastern Penn- 
sylvania; (4) West Virginia. Only experienced salesmen 
with established trade need apply. Prefer split profit 
urrangement. Applicants please state age, outline expe- 
rience and exact territory previously traveled. 
Address “PF. 103,’’ care American Lumberman. 


WANTED—A SPLENDID OPPORTUNITY 
FOR THE RIGHT MAN 

One of the largest manufacturers of yellow pine, white 
pine, hemlock and hardwoods requires the services of 
a competent, energetic, enterprising salesman for De- 
troit and eastern Michigan territory. Must be well and 
favorably known to the trade. Send all details as to 
experience, references, etc. Only thoroughly reliable 
and responsible applicants will be considered. 

Address “D. 131,’’ care American Lumberman. 


WANTED—MAN AS SALESMAN 
For Chicago hardwood yard. State experience and 
salary expected 
Address 








“G, 106,’ care American Lumberman, 








WANTED—POSITION AS MANAGER 
Of retail lumber yard. Managed yards for 17 years, 
know all sides of the business thoroughly. Employed 
but can report on short notice. 
Address “RF. 112,’’ care American Lumberman. 


BOOKKEEPER—CASHIER—CORRESPONDENT 
Age 39, married, with 7 years of lumber experience, 
desires change—North or West preferred. Can take 
complete charge of office, accounts, correspondence; in- 
stall cost systems, etc. 

Address “TD, 124,’’ care American Lumberman. 


THIRTY-FIVE YEARS IN BUYING AND 
SELLING TIMBER LAND IN FLORIDA. 
If you desire to buy or sell, my experience is at your 
service. References: Any bank in the city and all 
clients with whom I have done business. 
ARTHUR T. WILLIAMS, 
Jacksonville, Fla. 


SALES MANAGER OPEN FOR POSITION 
Thorough knowledge of merchandising. Wide acquain- 
tance with industrial buyers. Would like to locate with 
large manufacturer of yellow pine and hardwoods. At 
present with large company. Best reasons for changing. 

Address ““W. 44,"’ care American Lumberman. 


POSITION AS LUMBER SALESMAN 

15 years traveling in Iowa, Nebraska, South Dakota 
and Southern Minnesota, now open for position with good 
eoncern. ‘Thoroughly familiar with West Coast and 
Inland Empire Lumber. Can deliver the goods. Per- 
sonally acquainted with every buyer in this territory. 
Best of references. 

Address “RF, 117,’? care American Lumberman. 


WANTED—EXECUTIVE POSITION 
Managership capacity, with reputable lumber or mill- 
work concern, by live wire business getter, age 34, sin- 
gle, Gentile, 15 years’ experience, shipping, sales, esti- 
mating and administrative. Now connected with retail 
and wholesale concern as estimator and sales. Desire 
better connection. Good references. 

Address “M. 24,’ care American Lumberman. 


HIGH CLASS RETAIL YARD MANAGER 
Desires a change; 13 years’ experience as manager, most 
of this in the handling of large yards with volume and 
where competition was keen. A _ business getter and 
money maker. Desire large yard with volume or where 
there is an opportunity to make volume. Employed. 

ddress “DP, 122,’’ care American Lumberman. 


WANTED—POSITION : 

By high-grade mill man as master mechanic, 23 years’ 

experience with sawmill and logging machinery. Wither 

erecting or keeping up machinery. Also experience as 

mill foreman, 
Address 























**E. 121,’ care American Lumberman. 


OPERATING MAN 
Now holding responsible position in big organization, 
wants chance as general manager of large pine opera- 
tion. Prefer one where difficult logging is main trouble. 
Well experienced in different parts of lumber business. 
Will make mill run to full capacity. 
Address “Pp, 12,’? care American Lumberman. 


SALES MANAGER OPEN FOR CONNECTION 
Lumberman with nineteen years’ experience in manufac- 
turing, buying and sales mamager; also familiar with rates 
and reconsigning, now open for connection with maufac 
turer or wholesale company, to operate branch office or 
reshipping yard in middle west city. Suggest personal 
interview. 

Address “G,. 118,’’ care American Lumberman. 


SITUATION WANTED AS MANAGER 
Or auditor of a retail lumber yard, 20 years experience 
as bookkeeper and manager. References. 
Address *“—D. 128,’’ care American Lumbermant. 


EXECUTIVE—EXPERIENCED IN 
Vehicle and Auto Woodstock line from stump to market 
desires permanent connection with progressive company. 
Personal interview preferred, but replies will be treated 
confidential. 
Address ‘‘WOODSTOCK,”’ care American Lumberman. 

















DO YOU WANT EMPLOYEES? 

The best way to obtain good help would be to insert an 
advertisement in the ‘‘wanted’’ department of the 
AMERICAN LUMBERMAN, as our subscription list is 
larger than all other weekly lumber journals, and reaches 
every state in the Union. If you did not want it known 
you were advertising, we could key the advertisement, 
AMERICAN LUMBERMAN, 431 South Dearborn St. 
Chicago, Ill, 
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LOGGING SUPERINTENDENT 
Practical lumberman, experienced logger and woodsman, 
at present employed, desires to change location. Satis- 
factory references. 


Address “F. 105,’ care American Lumberman. 
YOUNG MAN, EXPERIENCED SALESMAN 
Office and road, wants to hear from yellow pine man- 
ufacturer or wholesaler needing assistant in office. Not 
afraid of work. Capable of handling sales. Good 

reason for desiring change. 
Address “D. 139,’’ care American Lumberman. 


ACCOUNTANT, BOOKKEEPER, CASHIER 
Desires permanent position; thirteen years experience. 
Excellent references. 

ddress “DPD. 126,’’ care American Lumberman. 


A BAND SAW FILER 
Wants position. Can give good reference in up-to-date 
fast mills; hardwood mill preference. 
BOX 3242 Warren, Ark. 











HARDWOOD MOULDING MANUFACTURERS 
Connect with responsible retail dealers, your most profit- 
able customers, through a wholesale commission repre- 
sentative specializing this one line and giving the best 
of results. W. A. SMITH, 39 Cortlandt St. New York. 


WANTED—WALNUT LOGS 10” AND UP 
In diameter—8’ and up long. Will inspect at shipping 
point and pay full market price. 

Address GEO W. HARTZELL, Piqua, Ohio. 


LUMBER STORAGE UNDER ROOF 
Consign to us via C. & N. W. or P., C., C. & St. L. R. R. 
MITCHELL-JACKSON, INC., Chicago, Ill 


WANTED 
To buy 1x1x54” maple, birch or beech squares. 
KEYSTONE HANDLE CO., Marquette, Mich. 


WE BUY HARDWOOD LOGS AND LUMBER 
Pay cash or sell on commission and guarantee ac- 
counts. We advance on mill-cuts. Send us your stock 
lists. Address ‘‘F. 114,’ care American Lumberman. 

















POSITION WANTED 
By A-1 band or circular filer; good reference. I make 
good or no pay. Can come at once. 
W. E. HIBBETS, Sheridan, Ark. 


WANTED—POSITION AS BAND SAW FILER 
Years of experience in large mill. 
ddress “D. 115,’’ care American Lumberman. 


EXPERT SAW FILER 
To locate trouble in band saws and make better lumber 
for you. C. WESTLEY, 170714 Washington St., 
Charleston, W. Va. 


LOGGING AND RAILROAD SUPERINTENDENT 
Wants position, fourteen years with one company, good 
organizer; capable of taking full charge. Best of ref- 
erences furnished. 

ddress “B, 42,"" care American Lumberman. 


LUMBERMAN IS OPEN FOR POSITION 
As Salesman in western New York State, Ontario, and 
Pennsylvania. Or as Salesmanager with branch office in 
Buffalo or Philadelphia. Twenty-year intimate acquain- 
tance with buyers for railroads and industrial trade in 
above territory and control a large volume of business. 
I have also a large buying connection among Pennsyl- 
vania and Canada lumber manufacturers. Age 42, mar- 
ried, excellent record, capable and energetic. Employed 
at present as Salesmanager and Buyer. Located in 
Buffalo, N. Y 

Address “*A. 117,’* care American Lumberman. 


WANTED—POSITION IN LUMBER OFFICE 
By young lady with two years experience as bookkeeper 
in retail lumber office. 

Address *“*A. 127," care American Lumberman. 


WANTED—POSITION AS MANAGER 
Twelve years’ experience, manager, bookkeeper and col- 
lector. Prefer Chicago or immediate vicinity. Age 44. 
References. 

Address 




















“E. 109,’’ care American Lumberman. 


LUMBER EXECUTIVE 
Wishes to connect with some large producer of hard- 
woods as sales and production manager or as buyer for 
some large industrial or consuming plant. Excellent 
references as to ability, etc. 
Address “E. 112,’’ care American Lumberman. 


MANAGER OR SUPERINTENDENT 
Wanted by experienced man; one who has had several 
years’ experience in big operations from stump to ear. 

Address “BE. 115,’’ care American Lumberman. 


HIGH CLASS HARDWOOD LUMBERMAN 
experienced office executive wants better connections 
where energy, ability and fidelity count. 

Address ‘‘A. R. M.,’’ care American Lumberman. 


WANTED POSITION—SAW MILL ENGINEER 
Sober and competent; minimum salary, $1800.00. 
Address “G. 101,’’ care American Lumberman. 


WANTED—NEW CONNECTION 
Eight years’ experience as line yard auditor and six 
years in retail yard. Competent accountant. A1 ref- 
erence, 
Address ‘‘G, 107,’’ care American Lumberman. 


ALL AROUND MILLMAN 
Would change. At present 614 years in charge small 
plant. Would consider small mill run by lumber yard. 
State proposition. West of Missouri river only. No union, 
Address “G. 115,’’ care American Lumberman. 


EXPERT ACCOUNTANT AND OFFICE MANAGER 

Desires position; eighteen years’ lumber manufacturing 

experience. Best of references and bond furnished. 
Address “G. 116,’’ care American Lumberman. 


WANTED—POSITION 
Sales manager with twenty years’ experience in manu- 
facturing and selling yellow pine. Best of references. 
Address J. S. BOLLMAN, Box 485 Alexandria, La. 


POSITION WANTED 
Have had fourteen years’ experience as line yard man- 
ager with hard competition, understand building con- 
struction and am fair draftsman; can change plans to 
conform to ideas of customer and take off lists from blue 
prints; good on collections. Am now open for position, 
Would prefer Wisconsin, Illinois or Iowa line yard con- 
cern in town of over 1,000 population. 
Address ‘“‘SSERVICE,’’ care American Lumberman. 
































WANTED—LATH 
5 Cars 4’ No. 1 Hemlock. 
3 Cars 4’ No. 2 Hemlock. 
3 Cars 832” No. 1 Hemlock. 
10 Cars 4’ Merchantable White Pine. 
5 Cars 32” No. 1 White Pine. 
Also other lath. Quote on what vou have delivered 

Detroit 
BREWSTER LOUD’ LUMBER CO., 
338 State St., Detroit, Mich. 





WANTED—TEN CARS 4/4 CLEAR 
White oak strips 34% to 5144” wide, sap and wane edges 
allowed. Twenty-five cars 4/4 No. 1 common plain red 
gum and fifty cars clear oak and red gum chair dimen- 
sion stock. T. J. FINCH & BRO., Thomasville, N. C. 








WANTED—FROM 100,000,000 TO 
200,000,000 feet of pine timber. Give full description, 


best price and terms. BOX 176, Mobile, Ala. 


WANTED—TO HEAR FROM OWNERS 
Having timber and timber lands for sale. 
FRANK NADVORNIK, Dickinson, N. D. 


WANTED—FOR LARGE SAWMILL COMPANY 
Large tract Western pine, or pine and fir, might con- 
sider large mill and timber tract; must be real bargain. 

CADY TIMBER CO., Pine Bluff, Ark. 


WANTS SUPPLIED 
Large number of wants supplied each week through the 
classified section. We do it for others, why not for you? 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
cago. 














WANTED—TO BUY 
Second hand, good condition, 8” vertical band resaw, 5 
or 6-foot wheel. 
ALABAMA LUMBER & SUPPLY CO., Demopolis, Ala. 





WANTED—SELF FEED RIP SAW AND 
Small cut-off saw. Also 9” or 10” band saw blades, 36’ 
long, 15 or 16 gauge, right hand. Please give full de- 
scription and price in first letter. 

THE ALEXANDER HARDWOOD LUMBER CO., 
Mechanicsburg, 


WANTED—LARGE CIRCULAR SAWS 
Diameter 68 to 74 inches. Gage 5 to 7. Must be in 
good condition. Write ALLEN QUIMBY CO., Stock- 
holm, Me. 








WANTED 
Planer & Matcher, 6x15 
Trimmer, 6 to 16 ft., drop saw 
Edger 
Band Resaw 
Shavings Fan & Pipe 
Knife Grinder 
18” Drive Belt 
Shafting & Pulleys 
B. E. WOLLPTT & SON, Littleton, N. C. 





HOW ABOUT THAT MACHINERY 
You would like to sell? Put ad in For Sale Second Hand 
Machinery columns. We reach the buyers. AMERICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago, Ill. 
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WANTED—LOG LOADER 


For 36” gauge track. Prefer American Barnhardt or 


Decker. Must be in first-class operating condition. No 
junk desired. Desire same to take favorable freight 
rate to Southwestern Virginia point. Address with 


full particulars and price to ‘‘F. 106,’’ care American 
Lumberman. 
WANTED—25 TO 50 BROAD GAUGE 
LOGGING CARS 

3,000 to 4,000 feet capacity. 

CHEROKEE COMPANY, Murphy, N. C. 

HAVE YOU TIMBERLANDS 
To sell? Advertise your timber and timber lands in the 
AMERICAN LUMBERMAN, 431 So. Dearborn St., Chi- 
cago, Ill. 














WANTED 
One water cooled refuse burner to take care of 150 
M capacity mill. Answer BOX 172, Vicksburg, Miss. 





WANT TO SELL, LOCOMOTIVES, CARS, RAILS 
Place your advertisement in the paper that reaches buy- 
ers. AMERICAN LUMBERMAN. 





WANT TO BUY LUMBER YARD 
Have three clients wanting good lumber yards handling 
$50,000.00 business annually. CHAS. CUMMINS, 301 
Leflang Bldg., Omaha, Nebraska. 


VENEERS AND LUMBER 
We are seeking a selling connection, for Chicago and 
surrounding territory, on mahogany and walnut veneers 
and lumber. 
We are established many years, and have large 


clientele. 
“G, 112,’’ care American Lumberman. 


Address 
WANTED—TO INVEST 

At least $70,000 and not more than $100,000 cash. With 
some good substantial concern operating small line 
country yards, in the corn belt. Forty-three years 
of age, past sixteen years spent in country retail yard. 
Will expect to devote all my time to the business. None 
but good reliable people considered. 

Address “C. 106,’’ care American Lumberman. 


WANTED—TO HEAR FROM OWNER 
Of retail lumber yard in one, two or three-yards town, 
in corn belt who will sell for cash. Would buy good 
residence along with good yard. Give full particulars 
in first letter. 
Address 











“CC. 105,’’ care American Lumberman. 





WOOD-WORKING CONCERNS, BOX FACTORIES 
AND VEREERING FACTORIES 
Seeking new locations or stumpage will do well to in- 
vestigate the hardwood timber district of Minnesota, 
Wisconsin and Upper Michigan tributary to the Soo Line 
and D. S. S. & A. Rys. State your wants and we will 
help you find a location. Address 
H. S. FUNSTON, 
Land Commissioner, Soo Line Ry., Minneapolis, Minn. 





WE WILL BUY FOR YOU 
Right at the mills. Multitude small mills cutting long- 
leaf cannot be reached by mail. Personal buying offers 
advantages with larger mills. We offer this service. 
Specialize timbers, railroad material and B&Bet finish. 
Charges one dollar per thousand these items. Send us 
your orders, best price you can pay. Let’s see if we 
can’t place to your advantage. 
MISS.-ALA LUMBER COMPANY, 
City Bank Building, Mobile, Ala. 





WE DESIRE TO MAKE ARRANGEMENTS 
With reliable Eastern Cedar Co. (no sealpers or brokers) 
to handle several thousand western poles annually, profit 
sharing basis. 








Address “C. 112,’’ care American Lumberman. 
DOWELS 
We are seeking a selling connection with a manufac- 
turer of both hard and soft wood dowels. 
We have an established trade throughout the entire 
country. 

Addresse “G. 114,”’ eare American Lumberman. 
SALES MANAGER OPEN FOR CONNECTION 
Lumberman with nineteen years’ experience in manufac- 
turing, buying and sales manager; also familiar with 
rates and reconsigning, now open for connection with 
manufacturer or wholesale company, to operate branch 
office or reshipping yard in middle west city. Suggest 

personal interview. 
Address “G. 118,’’ care American Lumberman. 





FOR SALE 
Two 5-ton Pierce Arrow trucks. Equipped with self- 
dumping lumber bodies. Both machines in excellent 
condition. Will sell right. Trucks located at Waynes- 


ville, N. C. 
THE THOMAS HALL LUMBER COMPANY, 
Charleston, W. Va. 





BALED SHAVINGS—FOR SALE 
Immediate shipment from Buffalo. HUNTINGTON & 
FINKE CO., Buffalo, N. Y. 





FOR SALE—40 LUMBER BUGGIES 
Made by A. Streich & Bro. Company and Gabriel 
Streich, in good condition. Price low. 
Address “F. 124.” care American Lumberman. 





THINK WHAT IT MEANS 
Many thousands of people each week read the classified 
advertisements looking for employment, employees, lum- 
ber, shingles, timber and timber lands, business oppor- 
tunities, machinery, locomotives, cars, rails, etc. Al- 
ways looking for something—your advertisement in the 
wanted and for sale department would be seen by the 
very people you want to reach. Advertise now. 

AMERICAN LUMBERMAN, 
431 8. Dearborn 8t., Chicago, Ml. 
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FOR SALE 
2 cars 4/4 No. 1 com. poplar, ripping grade for base, 


» 
casing and mouldings. We manufacture cores for 


piano cases and table tops, etc. Carlots only. Write 
for prices. Baled kiln-dried shavings, carlots. Write 


for prices. 
GAMBLE BROTHERS, INC., Highland Park, Ky. 





FOR SALE—PILING 50 CARLOADS WHITE OAK 
And mixed hardwood piling 
“ANDERSON, Kane, Pa. 


EDW. G. 

LATH—FOR SALE 
1 car 32” Pine and Hemlock 
1 car 36” Pine and Hemlock 
Dry Canadian stock. Can ship immediately from our 
Buffalo yard. Will onete ) ad prices. HUNTINGTON & 
FINKE CO., Buffalo, N. 


WANT—ORDERS FOR 
Oak parquet flooring, hg grades. 
Address >, O. BOX 372, Savannah, Ga. 











GULF RED CYPRESS 


We especially want to move and will price right. 
Tonk 2k eae 

9,200 ft. 5/4x3 to 5” B&Btr. rgh. strips. 

4,500 ft. 6/4x3 to 5” B&Btr. rgh. strips. 

5,400 ft. 8/4x3 to 5” B&Btr. rgh. strips. 

2,700 ft. 6/4x3 to 5” C rgh. strips. 
22,200 ft. 6/4x4&Wdr. No. 1 Barn rgh. 
16,800 ft. 5/4x4&Wadr. No. 2 Barn rgh. 
23,400 ft. 6/4x4&Wdr. Box rgh. 

Thoroughly dry bandsawn soft red cypress. 


GRESS MFG. CO., Jacksonville, Fla. 





200M 8/4 MAPLE. 
We have for immediate shipment 200 M 8/4 Ohio maple, 
15 percent No. 2 common. Pin and spot worm holes no 
defect. Sold under National tala only. For prices 
and information, wire or writ 
THE DODGE BROS. LU MBE R CO., Ashtabula, O. 


FOR SALE—LUMBER 
White and Red Oak, Ash, Poplar, Basswood, Cotton- 
wood, Hickory, Gum, Cypress, Walnut and ‘Tupelo 
Squares to order—4x4 and up. Capacity 50,000 ft. per 


day. 
THE VALLEY LUMBER CO., 
806 First National Bank Bldg., Vicksburg, Miss. 


FOR SALE—5 CARS 4/4 POPLAR 
Lumber, No. 2 com and btr. Stock is thoroughly air 
dried and good quality. 
HOLCOMB, CLARK & CO., Tompkinsville, Ky. 


NORTHERN ASH AND ELM 
We offer in dry stock f. 0. b. mills in Upper Peninsula 
of Michigan, 100 M 6/4 and 150 M 4/4 soft elm, also 
60 M 4/4 brown ash. All piled No. 2 common and 
better, but will quote on* grades. Also five cars 4/4 
No. 3 ash. We want to move this stock and will make 
prices right. BROWNLEE CO., Detroit, Mich. 


WE OFFER FOR IMMEDIATE SHIPMENT 
200,000 feet of thoroughly dry southern poplar to be 
loaded on association inspection. Mostly 8/4”, small per 
centage 4, 5 and 6/4”. Can dress if desired. 

NADAWAH SALES CO., Birmingham, Ala. 

















FOR SALE—60,000 4/4 BEECH 


1 Com. & Bet. 20% 2 Com. well mfg. & Bright. 
Address abs a 125, " care American Lumberman. 





1" x2% 17 

1 coasie” x23" 

1 34 "XL" x21” 4 

oxo" 501” 

2u"x2 ay X41” 

2”x3"x48"—Curload Lots each length. 
Write 


MIDWEST LUMBER SALES COMPANY, 
Westminster Bldg., Chicago. 


WE HAVE —, SHIPMENT 
at our Nelma 

10 Cars 4’ hy = mie Lath 
10 Cars 4’ No. 2 Balsam Lath 
5 Cars 32” Balsam Lath 
Write us for delivered prices. 

GENERAL LUMBER COMPANY, 

Milwaukee, Wisconsin. 


LATH FOR SALE 
About 1,000,000 pieces Norway and 500,000 pieces white 
pine Leth for water shipment in August from Eastern 
Lake Superior point. BREWSTER LOUD LUMBER 
COMPANY. 338 State Street, Detroit, Michigan. 


100,000 LOG RUN 
White oak, red oak, beech, hickory, chestnut. gum. ties, 
siding, chestnut telephone poles, chestnut and mulberry 
fence posts. J. F. HOPE, Morgantown, Ky. 


WOULD CONTRACT CUT OF YELLOW PINE 
Mill starting saw August Ist. Mill will cut one and a 


quarter million a month 40% shop. Will ie this 
to responsible parties and cut same to or 


J. H. SEXSMITH, Kallepell Mont. 
BONE DRY AND HIGH GRADE 

















55 
32 1 


200 


{ 4/4 1st & 2nds Hard Maple with 10% Selects 
[ 4/4 1st & 2nds Birch with 20% Selects 
{ 4/4 No. 3 Common Basswood 

{ 1x4 No. 4 Mixed Northern Pine Crating Strips 


Glad to quote prices. 


VAN KEULEN & WINCHESTER LBR. CO., 
Grand Rapids, Mich. 


wits 
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COUNTRY YARD FOR SALE 


Lumber, coal, cement, fence, etc. 
on main line railroad. 
Address “E. 120,’ care American Lumberman. 


RETAIL LUMBER YARD 
In Idaho for sale. Established in 1911. Only yard in 
county. Rich farming and orchard land. Average 
sales for past four years $27,000.00. Very promising 
prospects. Price reasonable. Good reasons for selling. 
Address “D. 18,’’ care American Lumberman. 


FOR SALE—LUMBER YARDS 
In Central Kansas. Ketiring from business. 
Address “E. 104,’’ care American Lumberman. 


RETAIL LUMBER YARD FOR SALE 
In Massachusetts. Only yard in town of 11,000 inhab- 
itants. Good trade. Good reputation. Must sell on 
account of poor health. If interested, write 
PERRY DAY, Northbridge, Mass. 


FOR SALE 
Lumber yard in a good growing Nebraska town, good 
business witb a wonderful future. 
Address “F. 110,’’ care American Lumberman, 


FOR SALE—SEATTLE 
LUMBER YARD 
Coal and Wood 
Can be installed. A good factory site. 
Address “F. 115,’’ care American Lumberman. 


FOR SALE—AN OLD ESTABLISHED YARD 
On Fulton St., Brooklyn, N. Y. Well stocked and 
equipped yard; widow to retire from business. Excel- 
lent opportunity. 

Address “F. 116," care American Lumberman. 


WHOLESALE AND RETAIL LUMBER YARD 
Located in city of 10,000, in corn belt. For further in- 
formation 

Address “G, 104,’’ care American Lumberman. 


FOR SALE—HALF INTEREST 
In a good lumber and coal business in a Nebraska town 
of eight thousand. Buyer to take active charge. 
Address “G. 105,’’ care American Lumberman, 


LUMBER YARD—COUNTY SEAT TOWN 
Southeastern Nebraska, two yard town of 1,600, two 
lines of R. R. Very large territory. 

ARTHUR O'CONNOR, Byram Hotel, Atchison, Kan. 


LUMBER AND COAL YARD 
Near Philadelphia, Pa., doing large business, must be 
sold on actount of owner’s death. For full particulars, 
write ‘‘G. 120,’’ care American Lumberman. 


FOR SALE—RETAIL LUMBER YARD AND 
Feed mill. New York State. A bargain. 


Excellent small yard 



































Address “G. 119,’’ care American Lumberman, 








FOR SALE—SAWMILL, GROUNDS AND TIMBER 
Mill steel sides and roof; all equipment, belts. planer, 
union crated machinery, have 326 feet of R. R. track. 
I have a clear title for all of this. and on account of 
poor health I want to sell mill located at Bremen, 


Indiana. 
C. G. MIKEL, Bourbon, Ind. 


FOR SALE—OR EXCHANGE 
500 acres unimproved coal land in tracts, $35 ner acre; 
several seams; top drift: adjacent railroad, mines, 
gas and oil. Write J. CAVANAGH., MeAlester. Okla. 


FOR SALE 

Going single band sawmill, located in Oneida County, 
near Rhinelander, Wis. At the junction of main line 
of two railroads, 240 acres of land with plant, also 
store building and stock, barn, boarding house, cottages, 
ete. Estimated there is twenty-five million feet of tim- 
ber that can be logged direct to mill, besides favorable 
location for shipping logs by rail. Two camps now in 
operation. For particulars, write D. F. RECKER, Trus- 
tee, Rhinelander, Wis. 











FOR SALE—RETAIL YARD 


PLANING MILL AND BUILDING BUSINESS 
With job equipment. Bargain. Plenty of business; good 
reasons for selling. Will keep job equipment and sell 
mill only, or will sell all. 


THE GOODWIN-RUBLE CO., Bedford, Ind. 





FOR SALE 
Coal yard with good equipment. New modern office and 
seales. Sells from five to nine thousand tons. Can 
be greatly increased. City of 15,000 growing rapidly. 
Prosperous community in the midst of rich farming 
country. Plant ger ay coal stock at market. 
Address “@G. 117,’ care American Lumberman. 


MILL AND TIMBER 
8 ft. Band, complete, just being built; will be com- 
pleted ready to run August 1st. 15 million standing 
timber, 80% Yellow Pine, balance Fir and Larch. 50 
million more available. Logging contracted for $5.00 
delivered in lake at mill. Pine will run 40% shop. 
Owing to breakdown in health will sell this at a bar- 
gain price. Would consider selling half interest to a 
good operator who can furnish the best of references. 
J. H. SEXSMITH, Kalispell, Mont. 


FOR SALE OR LEASE 
SINGLE CIRCULAR SAW MILL 
Daily capacity 50,000 feet complete in every detail, 
power plant, dry kilns, planing mill, barrel factory, 
lumber wharf, on river and railroad, located in good town 
close to Jacksonville. For full particulars, address 
P. O. BOX 736, Jacksonville, Fla. 


SELL YOUR TIMBER AND TIMBERLANDS 
Advertise in the AMERICAN LUMBERMAN. 

















FOR SALE—SAW MILL 
PLANING MILL AND DRY KILNS 
Thoroughly modern well balanced operation with two 
Moore Dry Kilns, high speed planing mill equipment, 
300 boiler horse power with suitable engine installa- 
tions, on seven acre site in live Alabama town of 


12 000 people. Practically unlimited supply original 
pon short leaf pine available on low freight rate. 
Ideally situated for remilling plant if preferred. Will 
sell with or without real estate or logging equipment. 
If you are looking for a going, profitable proposition, 
and willing to pay three-fourths the present value, 
Address “TD, 136,’’ care American Lumberm: in. 


WANTED—OPERATOR WITH SAW MILL AND 
Equipment for cutting veneers. We have mixed hard- 
wood stumpage Florida. 

WOOD, R. 509, 35 S. Dearborn St., Chicago, Il. 


UNUSUAL OPPORTUNITY FOR 

Western pine sawmill and box plant; plenty available 
western pine timber of good quality at reasonable 
prices; location of mill extremely favorable where op- 
erations can be carried on the year around. Party 
must be reliable and able to put in at least $50,000. 
For full particulars, address F. 101, care American 
Lumberman, 


MODERN SMALL WALNUT PLANT 
WALTER A. WESTGATE, Aurora, Ill. 

















FOR SALE 
Approximately 5,000 acres of virgin hardwood timber in 
in the Adirondack Mountains, near macadam road; good 
sawmill available, timber—maple, birch, beech: very 
high-class; if interested, write GDORGE C. LOOMIS, 
Woodward Bldg., Washington, D. C. 





PROFITABLE GOING MILL OPERATION 
With good boundary of standing hardwood timber. At- 
tractive price and terms. For particulars 

Address “G. 100,’’ care American Lumberman. 





ALABAMA HARDWOOD TIMBER SACRIFICE 
Seven million feet red gum, oak and hickory, 15M 
capacity mill complete. 

Address 


aromas 
y we ale 
BN : 


“G. 103,’’ care American Lumberman. 


aS . eRanensie” nde. 
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BRITISH COLUMBIA TIMBER 
Investments of all sizes; correspondence solicited. 
W. L. KEATE, 1026-27 Standard Bank Bldg., 

Vancouver, B. O. 








FOR SALE 
Large body very best quality, old growth fir timber 
water power, cheap stumpage and very cheaply logged. 
— rates. Address W. J. SMITH, Rt. 1, Medford, 
re. 





YELLOW PINE—DOUGLAS FIR. 
I have many bargains both in pine and fir. Large or 
small tracts. Write for particulars. L. R. BYRNE, 
818 Leary Bldg, Seattle, Wash. 


B. C. TIMBER FOR SALE 
21 licenses—cruiser’s estimate 224,000,000 feet, one-half 
red and yellow cedar, balance hemlock and spruce. Ap- 
ply _< BANK OF COMMERCE, Vancou- 
ver, I 


ARE YOU INTERESTED IN ACQUIRING TIMBER? 
We have tracks from 25,000,000 feet to 4,000,000,000 
feet, located in Oregon, Washington and British Colum- 
bia. Have a tract of 100,000,000 feet with mill on and 
operating, at a real bargain, plenty of timber ad- 
joining. Have a splendid hardwood tract of 16,000 acres 
in Mexico. Write us for particulars. 
INTERNATIONAL TIMBER CO., 
820 Railway Exchange Bldg., Seattle, Wash. 


FOR SALE. B.C. TIMBER 
Perpetual licenses, 180 miles from Vancouver, all on deep 
tidewater. Good booming —_ in sheltered water. 
Estimated at 1,250,000,000 ft., of which about 66% is 
red cedar. Price $1.50 per thousand. Full particulars 
from CANADIAN FINANCIERS TRUST COMPANY, 839 
Hastings St. W., Vancouver, B. C 


FOR QUICK SALE 
50,000,000 feet. large fir timber on 750 A. deeded land, 
Polk Co., Ore., near Grand Ronde City, 114 mi. from 
R. R. Lowest bid accepted $2.50 per M. First best 
— taken 














sale WYCKOFF, 1803 N. Howard, Spokane, Wash. 











FOR SALE—TIMBER ON 22,000 ACRES 
Of land. Pay as cut. Located in Alabama. Address 
H. H. WEFEL, JR., Mobile, Ala. 


4,000 ACRES OF VIRGIN L. L. Y. P. TIMBER 
In Florida, land fine for Truck and Citron Fruit. 
G. W. ATHERTON, 

629 S. Walter St., Albuquerque, N. M. 


FOR SALE—TWENTY MILLION FEET 
Pine, fifty million feet Cypress. 
ERNEST YAGER, 

P. O. Box 1171, Jacksonville, Florida. 


FOR SALE 
Fine Poplar, short leaf Pine, Oak and other hardwood 
timber on 4,500 acres virgin timber land held in fee 














simple, located in Dawson and Lumpkin Counties, Geor- 
gia. Apply to A. W. VANDIVIERE, Dawsonville, Daw- 
son County, Rowland Lumber Co. 
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FOR SALE—6000 ACRES VIRGIN TIMBER 


In Ontario, hemlock, birch, ash, elm, basswood and pine. 


WARREN ROSS LUMBER CO., Jamestown, N. 
FOR FULL PARTICULARS, PRICES AND TERMS 


On timber tracts, all sizes, all kinds, in U. S., Canada, 
Mexico, Cuba, Central and South America. Write the 
DUDLEY SCHEFFER COMPANY, Wholesalers, Ocean 
Springs, Miss, U. S. A. 

(List your timber tracts with us.) 


3,000,000 FEET IDAHO WHITE PINE 
4,500 cedar telephone poles on 320 acres, 14 mile truck 
haul for lumber. Price $6 stumpage for wh. pine, $1 for 
poles. $12,000 to $15,000 will handle. Bal. as you saw. 
Accessible to 12,000,000 more wh. pine and 25,000 poles. 
A snap. 
A. A. KIMBALL, N 1320 Monroe St., Spokane, Wash. 


8,000.000 BIRCH, HEMLOCK, PINE, WIS., $56,000 
1,400,000,000 B. C., 30 Cents M. Feet. LIMITS, 56,- 
000,000 Birch, Beech, Maple, Oak, New England. Buy. 











Sell. 
HOBART, 306 Phoenix Building, Minneapolis, Minn. 
TIMBER 
joth longleaf and shortleaf pine, also hardwood, large 
tracts, Western timber tracts, going mills, etc. Tell your 
wants. Can supply. 





W. L. ENGLISH, Americus, Ga. 











BOILERS 
8—4410 HP B. & W. Water Tube, 200 lbs. 
2—400 HP Edgemore Water Tube, 180 lbs. 
3—330 HP Heine Water Tube, 180 lbs. 
2—207 HP Geary Water Tube, 170 Ibs. 
2—175 HP Atlas Water Tube, 150 lbs. 
4—150 HP 72x18 H. R. T., 125 Ibs. 
1—200 HP Fire Box Locomotive type, 100 lbs. 
1—150 HP Fire Box Locomotive type, 100 lbs. 
2—125 HP 72x16 H. R. T., 125 Ibs. 
2—100 HP 66x16 H. R. T., 125 Ibs. 
2—100 HP 66x16 H. R. T.. 100 lbs. 
2— 70 HP 54x16 H. R. T., 100 lbs. 
2— 60 HP Fire Box Locomotive type, 100 lbs. 
Also many other sizes and types. 
THE RANDLE MACHINERY COMPANY, 
1820 Powers St., Cincinnati, 0. 
Established 87 years. 


FOR SALE 

72x18’: 2—72x16’; 1—66x16’ high pressure boilers. 
18x42 Allis-Chalmers, heavy duty Corliss engine. 
100 H. VP. slide valve engine. 

MERTES MACHINERY COMPANY, 

Milwaukee, Wis. 

ENGINES—ST. LOUIS MAKE 
12x36, $650; 14x36, $750; 2—24x48, $2900 each; all 
practically new; other sizes. We also have bargains 
in generators, motors and boilers, ete. H. R. WILSON 
MACHINERY CO., 415 Pine St., St, Louis. 


OWING TO DISCONTINUING OUR BUSINESS 
We have for sale one 225 H. P. Corliss engine at $900 
and a Wickes upright water tube boiler of 250 H. P. at 
= These are in good working condition and a bar- 
gain 





— me 








“BRADFORD LBR. & PLANING MILL CO., 
Alpena, Mich. 





FOR SALE 
One of our Muscogee, Fla., sawmills, 50 M ft. capacity. 
Come and inspect while in operation; consists of Filer 
& Stowell 60” circular mill, iron husk, with topsaw; 
two Atlas side-crank engines, one 18x24, one 14x20; eight 
Waltin & Son return tubular boilers 50”x20’ in two 
hatteries: Cunningham single circular rift machine; Hill 
nigger; Filer & Stowell gang edger, steam feed, 3-block 
carriage and steam set works. Possession short notice. 

SOUTHERN STATES LUMBER COMPANY 
Muscogee, Fla. 


RESAWS—RIPSAWS—CUT-OFF SAWS 
Fischer *‘Little Giant’? Slab Resaw. 
American 20 and 38-in. Circular Resaws. 
American No, 4 Seroll and Resaw. 
American No. 6 Automatic Cut-Off Saw. 
Greenlee No. 426 Self Feed Rip. 
Hundreds of used wood working machines in stock. 
Write for full list. 
HERMANCE MACHINE CO., 
Williamsport, Pa. 


6’ BAND MILL 
(ood condition, complete with extra saws and full fil- 
ing room “ae Price reasonable. 
THE BRUCE TAYLOR CO., Bedford, 0 


FOR SALE 

1—50 H. P. Automatic Steam Engine with oilers, valves, 

, tte. Good condition, 

2- 10 Ti, YP. Electric Motors (Westinghouse) with start- 
ing boxes, 25 cycle. Good as new. 

1—80 Light Dynamo, 60 cycle. Good as new. 

1—8” Jointer (Frank). 

-—12” Jointer (Crescent) with countershafts good as new. 

1—1-Sided Planer, planes 26” wide. Good heavy machine. 

H. B, Smith make, with countershaft. Good condi- 
tion, 

1—Hoosier Self-Feed Rip Saw. Heavy machine with 
countershaft. . 

1—Clutch coupling transmits 30 horse power for 2 7/16 
shaft. Could be bushed for smaller shaft. 

2—Compression Couplings for 2 7/16 shaft. 

1—Fairbanks Gas Engine 1% H. P. New. 

A lot of wood split pulleys, "hangers, shafting, etc. No 

dealers need reply. WESLEY RANGER, Attica, N. Y. 


FOR SALE—EXTRA EQUIPPED 10M CAPACITY 
Rebuilt suwmill. GROVER C, WETHERBEE, 277 
Spring St., Muskegon, Mich. 




















MODERN MACHINES—WHY BUY NEW 
IMMEDIATE SHIPMENTS 


Whitney 80” Cabinet Double Planer with square heads, 
sectional rolls and regular equipment with countershaft. 
Yates No. 177 30”x12” General Utility Double Planer, 
with round cylinders, divided rolls and countershaft. 

Yates No, 185 30”x8” Fast Feed Double Planer, with 
6-knife round cylinders, sectional roll and countershaft. 


Whitney 36” Single Cabinet Planer with round head, 
sectional roll and countershaft. 


Yates No. 108 15” Open Side Moulder complete with 
square heads and countershaft. 

Smith 10” Outside Moulder complete with square heads 
and countershatt with flexible coupling and Westing- 
house 20 H, P. motor, A. ©., 220 volts. 

Yates C-4 Fast Feed 8” Moulder with slip-on heads, 
complete. 

Yates C-3A Fust Feed 4” Moulder with slip-on heads, 
complete. 

Jenkins Chain Feed Edging Saw with ball-bearing saw 
arbor, direct motor drive with 10 H, P. A. C. motor with 
sturter, complete. 

Fay & Egan No. 386 Chain Feed Edging Saw, without 
countershaft, 

Fay & Egan No. 110 Self Feed Ripsaw without counter- 
shaft, run two weeks. 

Yates No. 312 Double Chain Feed Band Rip and Edging 
Saw, complete. 

Yates No. 282 Combination Band Rip and Resaw for 
resawing and ripping. 

McDonough Vertical 44” Resaw, takes stock 22” wide by 
12” thick, 95 per cent new. 

Jenkins-Hayes Double End Tenoner complete with gear 
driven cope spindles, 

Veneer Machinery Co. Veneer Jointer with chain feed 
bed, equipped with both a trimming saw and jointer 
head, complete, 

Berlin No, 431 Endless Bed Sander $1” wide complete 
with dust hoods and countershaft. 

Berlin No. 401 Triple Drum Roll Feed Sander, 43” wide 
with three rates of feed, reverse feed and latest im- 
provements, will serve as well as new. 

Berlin Royal Invincible €0” Triple Drum Sander with 
spiral drums and countershaft. 

Berlin Invincible 30” Sander with straight open drums 
and countershaft rebuilt and in excellent condition, 


Moore No. 5 Automatic Stroke and Sand Belt Machine, 
the jdeal machine for furniture and cabinet shops. 


COMPETITORS CANNOT MEET OUR PRICES ON 
ABOVE. A QUOTATION WILL CONVINCE YOU. 


WOOD-WORKING MACHINERY SALES 
ORGANIZATION, 


1125 Marquette Bldg., Chicago. Telephone State 7477. 





WAYNE LIST 


Lists around 1400 
WAYNE REBUILT MACHINES 


“Known by every user for its Quality, 
And to be Invariably as Represented.”’ 


SPECIAL SELECTIONS 
HORIZ. RESAW 


1— 54” Berlin No. 287 Horizontal Hopper Feed Band 
Resaw. 


SINGLE PLANER 
1—36x7 Whitney Single Surfacer; Direct connected 
C. 60-Cycle 3-Phase Motor—Like new. 


LATHE 
1—48” Defiance Combined Auto. _ Spoke & Handle 
Lathe; Squaring attachment; like new 


END MATCHER 
1—No. 368-A Sherman Twin Flooring End Matcher. 


FEEDING TABLE 
1—No. 472 Yates Feeding Table; For High Speed 
Planer & Matcher. 


MOLDERS 
1—4 American Sash Sticker 
1—-Hayes Sash & Door Sticker 
1—6” Smith No. 135-A Molder 

1—7” Fay & Egan 

1—7” Hall & Brown 

1—8” Fay & Egan 

1—8” Fay & Co. 

1—8” Houston 

1—9” Hall & Brown No. 105 

1—9” Houston 

1—9” B. &. M. No. 28 

1—10” Fay & Egan 

1—10” American 

1—10” Colladay 

1—10” Newman No. 10 

1—10” Houston 

1—12” Smith No. 110-B 

1—12” Colladay ‘‘Quaker City” _ 

1—10” Woods Inside 


We offer the greatest selection anywhere known. 
What do you need? 


WAYNE MACHINERY COMPANY, 
Fort Wayne, Ind. 





FOR SALE—SAW FILING MACHINERY 
NEW AND REBUILT 
No. 140 Covel Band Saw Sharpener, R. H. & L. H. 
No. 130 Covel Band Saw Sharpener, R. H. 
No. 120 Covel Band Saw Sharpener, R. H. 
No. 100 Covel Band Saw Sharpener, R. H. 
No. 100 Covel Band Saw Sharpener, L. H. 
No. 45 Covel Band Saw Sharpener, R. H. 
No. 05 Hanchett-Rich 8” Saws, L. H. 
No. 207 Hanchett-Rich 8” Saws, R. H. 
No. 3A B. T. & B. 6” Resaw, L. H. 
No. 66 Covel Band Resaw for 6” (L. H.). 
SAWS 
No. 40 Covel Rip and X Cut. 
No. 736 Hanchett Rip X Cut. 
No. 71B B. T. & B. Rip X Cut. 
No. 55 Circular Sharpener. 
No. 3D B. T. & B. Circular Rip Sharpener. 
No. 48 Style “‘D’’ Cup Wheel Grinder. 
No. X Cut Shear 14”. 
No. 2 Punch and Shear. 
10” Stretcher. 
No. 17A 8” Re-Toother. ; 
Swages and Sharpers, all makes for Band, Circular and 
Resaws. 
No. 3 Jewel 6x8 Engine. 
Miscellaneous. , : 
GEBOTT MANUFACTURING COMPANY, 
Muskegon, Mich. 


FOR SALE 
MILL AND LOGGING EQUIPMENT 
1—6 ft. Right Hand Fay & Egan Band Mill, complete 
with Guy Derrick, tools, ete. 
1—Lima 24 ton Shay, standard gauge, built 1912. 
1—Clyde Skidder, 9x10; new 1917. 
1—Clyde Rapid Loader, 8%x10; new 1919. 
18—Skeleton Log Cars, 40,000 capacity. 
2—Buda Hand Cars. 
1—Push Car. 
285—Tons 30 and 35 lb. Steel Rail. 
Miscellaneous tools, etc. 
The above is now in operation, come and inspect before 
we cut out, will cut out this fall. 
FAUST BROS. LUMBER CO., 
Crew Lake, La. 


FOR SALE 
1 4-saw Murray edger, 49” wide, complete with front 
and rear rolls and straight edges. 
2-saw lumber trimmer, 
3-block carriage (excepting wood frame). 
pair D. J. Murray steam feed valves, 34%” intake and 
4” outlet. 
Edison dictating machine. 
Edison transcribing machines. 
Edison electric shaver. 
(The above outfit complete, including 12 wax records.) 
This machinery is all in good, second-hand operative 
condition and can be seen at our plant, Winchester, 
Vilas County, Wisconsin. 

TURTLE LAKE LUMBER COMPANY. 


COMPLETE BAND AND CIRCULAR SAW MILL 
With power plant and buildings. 
STANDARD MACHINERY COMPANY, Owosso, Mich. 


FIND OUT WHAT WE CAN DO FOR YOU 
By advertising in the Wanted and For Sale department 
of the AMERICAN LUMBERMAN. 
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FOR SALE—AT A BARGAIN 
Complete circular suwmill, 3 block carriage, 8 saw gang 
edger, 2 saw trimmer, slab cut-up saw, 65 H. P. engine, 
85 H. P. boiler, lot of shaftings, beltings and other ex- 
tra equipment. For full description and complete list 
of all extra items, write STUHR & GERARD LUMBER 
CO., Minneapolis, Minn. 


FOR SALE 
Five-foot Clark bandmill. ere new. Fully 
ounapet. Located at Waynesville, N 
HE THOMAS HALL LUMBER COMPANY, 
Charleston, W. Va. 


DID YOU EVER TRY 
Advertising in the classified department? Quick re- 
turns at a small cost. Send your ad to the AMERICAN 
LUMBERMAN, 431 S. Dearborn St., Chicago, Ill. 

















A. C.—GENERATORS—D. C. 

1—625 KVA Westinghouse, 3 phase, 60 cycle, 2300 volts, 
direct connected to an 18x38x30 Hamilton Cross Com- 
pound condensing engine. 

1—500 KW General BDlectric, 3 phase, 60 cycle, 480 volts, 
3600 RPM Turbo Generator Set. 

1—500 KVA Bullock, or Allis-Chalmers, 3 phase, 60 
cycle, 220 volts, direct connected to a 22x42 Allis- 
Chalmers Simple Corliss Engine. 

2—400 KW each General Electric, 3 phase, 60 cycle, 240 
volts, 1800 RPM Horizontal non-condensing Turbo 
Generator Sets. 

1—400 KW Ridgway, 3 phase, 60 cycle, 2400 volts Gen- 
erator direct connected to a 26x28 Ridgway Auto- 
matic Engine. 

1—300 KVA Burke Electric, 3 phase, 60 cycle, 480 volts 
Generator, direct connected to a 20x20 Ball Auto- 
matic Engine. 

1—125 KW General Electric, 3 phase, 60 cycle, 480 
volts, direct connected to a 16x15 Skinner Automatic 
Engine. 

1—175 KVA Burke Electric, 3 phase, 60 cycle, 480 
volts, direct connected to a 16x16 Ball Automatic 
Engine. 

1—94 KVA General Electric, 3 phase, 60 cycle, 240 volts 
belted type Generator. 

1—80 KVA Allis-Chalmers, 8 phase, 60 cycle, 240 volts 
direct connected to a 13x12 Fleming-Harrisburg Au- 
tomatic Engine. 

1—62%, KW Lincoln, 3 phase. 60 cycle, 480 volts, direct 
connected to a 11x12 Chandler & Taylor Automatic 
Engine. 

1—150 KW Crocker-Wheeler, 250 volts, direct current 
Generator direct connected to an 18x18 Skinner Auto- 
matic Engine. 

1—150 KW Allis-Chalmers, direct current, 125 volts, 
— connected to an 18x18 Skinner Automatic En- 


gine. 

2—100 KW each Western Electric, 125 volts, direct con- 
nected to a 15x15 Skinner Automatic Engine. 

1—75 KW General Electric, 250 volts, direct connected 
to a 14x14 Ideal Automatic Engine. 

1—75 KW Ft. Wayne, 250 volts, direct connected to a 
14x16 Skinner Engine. 

<—- KW General Electric, 125 volts, Turbo Generator 

t 


et. 
2—50 KW each Triumph, 125 volts, direct connected to 
an 11x12 Skinner Engine. 
1—40 KW Triumph, 250 volts, direct connected to a 
9x12 Skinner Engine. 
1—22% KW Allis-Chalmers, 125 volts belted type. 
1—174% KW Triumph, 125 volts, direct connected to an 
8x8 Troy Vertical Engine. 
Also many other sizes and types, including both A. C. 
and D. C. Motors and Boilers and Engines. 
THE RANDLE MACHINERY COMPANY, 
1820 Powers St., Cincinnati, O. 
Established 37 Years. 


A. C. MOTORS BARGAINS 
2—200 HP, 450 RPM, 3 Ph, 440 V, 60 Cy, new G. BE. 
2—150 HP, 500 RPM, 3 Ph, 440 V, 25 Cy, Used. 
1— 75 HP, 860 RPM, 8 Ph, 220 V, 60 Cy, WW. f. 
16—50 HP, All Speeds, 8 Ph, 60 and 25 Cycle. 
13—30 HP, All Speeds, 3 Ph, 60 and 25 Cycle. 
Many other sizes, A. C. ae Dd, ©. 

Vv. M. NUSSBAUM & CO., 

Ft. Wayne, Ind. 


GREGORY REBUILT 
Motors have been overhauled—and inside—outerhauled— 
the Gregory way—they are free from faults and fully 
tested and practically new. They are always a good 
buy. Send for our Monthly Bargain Sheet, showing 
complete stock and net prices. 3 PHASE, 6 CYCLB 
mf RING MOTORS, 220 or 440 volts. 








Speed 
4 30. “a. BE. type HI, form M, variable speed.. 1750 
1 30 Fsirbanks- Morse, type BY oMe 
1 30 Westinghouse, type CW.........sceceves oe a 
1 85 Fairbanks-Morse, type BV.........cccccecee 900 
1 650 G. E., type I, RDG EMA Gisc cnnuccccews ---- 600 
1 60 Westinghouse,’ type gh pees eases es 680 
ie ae eae a ee rn 1800 
1 7 @G. E.. type I, / i} 3 SSR oer: 860 
1 125 Westinghouse, rev. field (40 deg.), synchro- 
OE NODE: 5.555 500 5b85498 0455654450% ry 
1 150 G. E., type I, form Me. eS Seer ee ee - 600 
2 200 Westinghouse, type CW, slip ring......... 580 
1 250 Fairbanks-Morse slip ring ba SSeS Rap bswew we pond 
1 300 Westinghouse, type CW, slip ring......... 


3 —_ 25 CYCLE SLIP RING MOTORS, 220 or 440 
volts 


FP. Speed 
1 10 Westinghouse, mill type, slip ring......... 750 
& 16. G. Bi. Sneed, BUD: MNCs ooiccsiccicccccces 695 
1 50 Westinghouse, mill type, | Cane 750 
2 3800 Allis-Chalmers, slip ring.......ccccccccccce 485 


GREGORY ELECTRIC Cco., 
Telephone Canal 1690. 16th and Lincoln Sts. 
Chicago, Il. 


HOW ABOUT THAT MACHINERY 
You would like to sell? Put ad in For Sale Second Hand 
Machinery columns. We reach the buyers. AMERICAN 





LUMBERMAN, 431 S. Dearborn St., Chicago, Tl. 





ENGINE GENERATOR UNIT 


One 300-K. W., 250-V., 3-phase 
rect connected to Filer & Stowell H 
Corliss engine. 
PFANNMUELLER ENGINEERING COMPANY, 
503 First Natl. Bank Bldg., Chicago. 


MOTORS AND GENERATORS 

In all sizes; special electric equipment. 200 K.V.A. 
Westinghouse 3-phase, 60-cycle, direct connected to Erie- 
Ball engine, with switchboard panel. One 400 k.w. 250- 
volt, d.c. Northern generator, direct connected to Cor- 
ligs engine, 100 r.p.m.; complete with switchboard. One 
150 k.w. 250-volt, d.c. Northern generator, direct con- 
a to 4-valve Corliss type nonreleasing engine, 200 

m.; complete with switchboard. C. G. & 
HUGH, 1500-02-04 N. Broadway, St. Louis, Mo 


REBUILT AND NEW ELECTRIC MOTORS 
Generators and transformers, all standard makes, sold, 
bought and exchanged. Our rebuilt motors stand every 
test of new motors; 8,000 always in stock; send for stock 
list. Write what you want or have to sell. 

FUERST FRIEDMAN CO., Cleveland, O. 


THINK WHAT IT MEANS 
Many thousands of people each week read the classified 
advertisements looking for employment, employees, lum- 
ber, shingles, timber and timber lands, business oppor- 
tunities, machinery, locomotives, cars, rails, etc. Al- 
ways looking for something—your advertisement in the 
wanted and for sale department would be seen by the 
very people you want to reach. Advertise now. 

AMERICAN LUMBERMAN, 

431 S. Dearborn 8t., Chicago, III. 


60- — generator, di- 
D. cross compound 














60 LB. RELAYING RAILS AND ANGLE BARS 
I own and offer for sale 600 tons of very good 60 Ib. 
relaying rails and angle bars located near Duluth. Ship- 
ments immediately. Price right. If interested, wire or 
write for quotation. 
PETER E. MEAGHER, 
Duluth, Minn. 


SPECIAL 


FOR 
SPOT DELIVERY 
80 lb. to 85 lb. Relaying Rails. 
Any part of 4000 tons complete with angle bars, bolts, 
spikes, tie plates, rail braces, frogs, switches, etc. 
Attractive Prices. 
Write. Phone. Wire. 
CENTRAL IRON & METAL COMPANY, 
3650 S. Rockwell St., Chicago. 





DEPENDABLE SERVICE 
NEW—RAILS—RELAYERS 
HYMAN MICHAELS COMPANY, 531 Peoples Gas Bidg., 


Chicago, Ill New York, Pittsburgh, St. Louis. Write 
or wire us when in the market to buy or eell. 





— RAILS. 
500 Tons 50, 52, 56 1 
Other Weights up 4 265, lbs. Track Accessories. 
MERCHANTS EEL & SUPPLY CO., 
208 Se. La Balle St., Chicago. 





RAILS 


New and Relaying. 
All sections and weights. 


Write 
NATIONAL STEEL RAIL CO., 


Phone Olive 563. 711 Third National Bank Building, 
St. Louis, Mo. 





RELAYING RAILS 
56s, 60s, 65s, 67s, 70s, 75s, 808, 90s, with Angle Bars, 
Locomotive and Cars 
B. C. SHERWOOD, 50 Church St., New York. 








BEFORE BUYING WRITE FOR OUR BULLETIN 

We have 10,000 tons of relaying rails with angle bars 
for sale, 20, 25, 30, 35, 40, 45, 50, 56, 60, 65, 70, 80, 85 
lbs., all guaranteed first quality relayers subject to in- 
spection during loading or will ship subject to approval 
at destination. 

New Rails—8, 12, 16, 20, 25, 35, 45 lbs. up to 100 Ibs., 
with complete fish plates—at manufacturers’ prices. 
Fish plates for any section in stock. Frogs, switches, 
bolts, nuts, spikes and all track accessories. 

We know lumbermen’s requirements, so be sure to 
write us, no matter what your needs. Can deliver any- 
where in the United States. We buy second-hand rails 
and logging equipment, no matter where located. 

L. B. FOSTER COMPAN 
623 Park Building, Tribune Building, 
Pittsburgh, Pa. 154 Nassau St., New York, N. ¥. 


NEW STEEL RAILS, QUICK SHIPMENT 
From 8-pound to 45-pound sections, with joints and 
spikes. Also standard sections, relaying rail. 

CHARLES A. RIDGELY CO., 
1605 Old Colony Bldg., Chicago. 


RELAYING 40 LB. AND 60 LB. RAILS 
Also 30s, 35s, 56s, 70s, 80s, 85s. New rails, all weights. 
Switches, frogs, dnd-hand locomotives. 
ROBINSON & ORR, 419 Wood 8t., Pittsburgh, Pa. 











RAILS, NEW AND RELAYING 


12 to 100-lb. sections. 

Also logging equipment. 
L. A. GREEN RAIL & MACHINERY CO., 
First National Bank Bldg., Pittsburgh, Pa. 


RAILS—RAILS—RAILS 
1000 tons 56 lb. relay for Ark., La., Texas and Miss. 
delivery. 
500 tons 70 Ib. relay for Ky., Tenn., N. C., S. C., 
Ga. and Fla. delivery 
500 tons new 25 lb. for southern delivery. 
WALTER A. ZELNICKER SUPPLY CO., St. Louis. 
Send for bulletin on Rails and Equipment, 








STEEL RAILS 
SWITCHES, FROGS, CROSSINGS 


Special Turnouts. 
Everything for side-tracks. 
Shipped from stock. 


M. MITSHKUN CO., 
Detroit, Mich. 





DO YOU WANT EMPLOYEES? 

The best way to obtain good help would be to insert an 
advertisement in the ‘‘wanted’’ department of the 
AMERICAN LUMBERMAN, as our subscription list is 
larger than all other weekly lumber journals, and reaches 
every state in the Union. If you did not want it known 
you were advertising, we could key the advertisement. 
ae LUMBERMAN, 431 South Dearborn St., 
‘hicago, ‘ 





IN STOCK IMMEDIATE SHIPMENT 
200 tons of 30 Ib. serviceable relayers; 250 tons of 
25 lb. Also all other sections of heavy rail, 60 lb. and 
over. Address M. K. FRANK, Union Trust Bldg., 
Pittsburgh, Pa. 


y Ae mS 


nL juin 





3 STANDARD GAUGE LOCOMOTIVES 


In good serviceable condition. Will sell or rent. 
M. K. FRANK, Frick Bldg., Pittsburgh, Pa. 





FOR SALE—LOCOMOTIVES 
And logging equipment; narrow and standard gauge, 
rod and geared types. anes in our own shops. Imme- 
diate shipment from stoc 
SOUTHERN IRON x ‘EQUIPMENT COMPANY, 
Atlanta, Ga. New Orleans, ‘la. 


1—LIDGERWOOD STEEL SPAR SKIDDER 
Mounted on steel car, 100,000 pound capacity trucks. 
4 drum loading engine, size 9x10. 
4 drum skidding engine, size 10x12. 
Vertical type boiler, size — inches, in good condition. 
Address 0. BOX 194, Macon, Ga. 


OR SALE 
Clyde McGifford 36” ga. skidder and log loader, weighs 
54,000 lbs. First class condition delivery Michigan. 
A. V. KONSBERG, 40 N. Dearborn St., Chicago. 


LOCOMOTIVES AND LOCOMOTIVE CRANES 
1—76-ton Baldwin Prairie type, 2-6-2, 44” wheel centers, 
built 1913. 
1—19x24” American Mogul, 180 pounds steam, 48” W. 0. 
1—13x18 Vulcan Mogul, 170 pounds steam. 
1—17x24” Baldwin 10-wheeler, 175 pounds steam. 
1—50-ton Shay geared locomotive, built 1913. 
1—28-ton, 2-truck Shay, modern type cylinder casting. 
1—13-ton, 2-truck Shay, built 1912. 
2—O0O. & S. 8-wheel locomotive cranes. 
1—15-ton, 8-wheel Brownhoist locomotive crane, built 


1918. 
BIRMINGHAM RAIL & LOCOMOTIVE CO.. 
Birmingham, Ala. 





























FOR SALE—ONE 42 TON SHAY LOCOMOTIVE 
Built 1918—good as new—price right. MOHR LUMBER 
CO., Tomahawk, Wis. 


SHAY GEARED LOCOMOTIVE, 





Standard gauge, <r $2,300 for quick sale, 


CK BOX 205, Crown Point, Ind. _ 





FOR SALE—47 RUSSELL LOG CARS 


33” wheels, 60,000 lb. capacity. Standard gauge and 
flat car height. MOB condition. Can ship on ows 
wheels, DULUTH IRON & METAL COMPANY, Duluth, 
Minn. 
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23 
FOR SALE—35 TON STANDARD GAUGE WHO LESALE yf 
CLIMAX LOCOMOTIVE Nor oe 
ts Fine condition, brand new tires, new steel gears, new NITE 00 
; water tank. Address L. BRENNER & CO., Lebanon, Pa. 
re, 
ENGINES—VARIOUS MAKES 
15—20x24” cylinder 
— >. pp 
19x22” cylinder 
ss 18x24" eylinder pp \S Tae Re 
12—17x24” cylinder 
2—16x24” cylinder @ SH hy jet phe hat ui : 
Weight 30 10 60 tome 5 D of MIXED CARS q ty 5 
or details a yrices write 
5 MISSOURI PACIFIC RAILROAD COMPANY, si V3 SPECIAUIN N 
ite General Purchasing Agent, St. Louis, Mo. | A) 
40 Standard Sous tenes te sgh 24” wheel In “ph! SMEXCELLED FARES ty 
at ar nh 24” eels. 
first class condition and price right. 4 QUERIS ACRES FLOUR SPAR 
_ HARRY P. BOURKE, Escanaba, Mich. DIXON S i 
FOR SALE—ONE 50 TON LOCOMOTIVE _ ‘ . ¥ : 
Good condition, insured for 175 lbs. steam pressure. A Silica-Graphite Paint £ ‘DUBUQU E AY) | A. . 
bargain for quick sale f Fe : Fe ‘3% ’ 
Address “F. 119,’’ care American Lumberman. has been on the market tor over 50 years and ee 
— is made in FIRST QUALITY ONLY. The ee 
moment is ae s — ee al — | a ’ ns 
RAILROAD CARS graphite and silica while the vehicle is the B ld C al Ag 
best boiled linseed oil obtainable. 
100—80,000 lb. capacity flat cars; new bodies. Dixon’s Silica-Graphite Paint is immune ( ul ers ommerci ency 
100—80,000 Ib. capacity box cars; thoroughly rebuilt. from attacks by acids, alkalies, gases and ESTABLISHED 1890 
35—100,000 Ib. capacity tank cars; good as new—7,200 egy 0 roe mea to water and not affected | 705 Chamber of Commerce Building, CHICAGO 
ee a VAY C ht pe gov a smooth elastic surface and j A rating guide to the contracting trade of 
ag, v AR CO., Houston, Tex. — for a se long periods of time, rec- Cook tau and Cook County dealers. 
ords running from 5 to 15 years on various , - 
metal and wood surfaces. \ Telephone Main 4523 Collections and Mechanics Liens 
i Dixon’s is a paint in which the flake graphite - 
rs and silica are naturally and not artificially 
‘ combined, and this feature is essential to long 
life, efficient — protection, elasticity and 
= re sistance to dampness. 
GEORGIA CAR AND LOCOMOTIVE COMPANY Write for Booklet No. 207-B and see how it COUNTERFEIT CHECKS 
of Offices and Works, Atlanta, Georgia will lower your paint costs. 
" Rebuilt Railroad Equipment . r are frequent except where our 
oF Locomotives—Cars—Coaches Joseph Dixon Crucible Co. Two Piece 
Standard Trucks for Logging Jersey City, New Jersey Geometrical 
Repair parts for Cars and Locomotives BS Established 1827 PS Barter Coin 
is in use, then 
imitation isn’t 
ossible. 
ample if you 
LOG STAMPS ask for it. 
Loose Leaf Tally Books TRADE CHECKS $0. 
J N 
a“ TALLY SHEETS with WATER-PROOF LINES STE NCI oy 6 - DS a+b _ 
Sample Sheets, Price List and Catalog of fi ue Se. rere 
re, ° ° 2 mele} RIC ea m: 
re, Other Supplies will be sent on request meen & WENTHE Gecko, Steneiio onl 
FRANK R. BUCK & CO. Y/ 18 NORTH DEARBORN ST. CHICAGO a TMENT 2 
" 2133 Kenilworth Avenue CHICAGO, ILL. DEPAR 
STERLING SLOW SPEED—LOW POWER BLOWER SYSTEMS 
| CYCLONE BLOW PIPE CO. 
” 4 IMPROVED SLOW SPEED SYSTEMS 
7 Cyclone Dust Collectors 
- FOR HANDLING Automatic Furnace Feeders 
2. — SAW DUST AND SHAVINGS. ee oe yy 
= Designs and Estimates free of charge. Results guaranteed. prety stems Designed et er 
A ‘BLOWERS. CYCLONE DUST COLLECTORS. © AUTOMATIC FURNACE FEEDERS. waacontibe talled: Old Systems Remodeled 
P STERLING BLOWER COMPANY 2542-2552 West 21st Street 
: ain Ofice and Works, HARTFORD, CONN. Branches. NewYork, Boston, Rochester and Philadelphia (Pat,)_ Comer Rockwell Street © CHICAGO, ILLINOIS 

















* ||LOCOMOTIVES 


5 to 100 tons in weight; nar- 
row and standard gauge; Rod 
and geared. ALL TYPES. 


For all classes of service. 





Have large assortment ready 
for immediate shipment. 


Two Duplicate 20’x24”, 72 Ton Lima Consolidation Type; 44” driving wheel centers; Double Butt Strap 
Boilers; 200 Ibs. Steam working pressure; Built 1912, just completely rebuilt. 


CARS, TRUCKS, CRANES, RAIL, ETC. 


General Offices and Plant, ATLANTA, GA. 
Branches : — New Orleans, Pittsburgh, Seattle. 








: Southern Iron & Equipment Co., @3~ 
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The alphabetical letters following a firm name in this index refer to its other classi- 


fications as indicated by the similarly lettered headings. 








A—NORTHERN PINE 
B—SPRUCE 
C—HEMLOCK 


Adams-Thom Lbr. Co.,The,ai 
Amer. Lbr & Mfg. Co. .aceijk 
And derson-Miller Lumber Co. - 
60 


14 
— Ci 
Bradley Miller & Co...... 6 
Cherry Riv. Boom & Lbr. Co. 

ci cobs aehene vaeee b ej 16-122 
Cleveland-Cliffs Iron Co..aci 61 
Coale Lumber Co., Thos. E. 

PES RERE: ©’ abcefgh1-4iko 10 
Collins Lbr. Co.,C.C..abeiz 66 
Cross Lbr. Co., B.W.. HI 
Elias & Brother, G.....abceij 
Forest Lumber Co 
Foster-Latimer Lbr. ” .acij 
General Lum . abel 14 
Griffith & Co. Geo. D...acei 12 
Hettler Lbr. Co., H. H.. acdeij 36 
Hines Lbr. Co., Edw...aeh's 35 
Jackson & Tindle, Ine... -acdi 
Kneeland-McLurg Lbr. Co. ci 
Mason-Donaldson Lb. Co.acij 
Menominee Indian Mills. aciz 
Mershon, Eddy, Parker Co. 

sisson ee oe 6 
Northern Pole & Lbr. Co.. 
Northwestern Cooperage t 

on ° cc abcdijz 61 


— 


60 


= 


Sc capenswenen ae 14 
Park Palle Lumber Co..... 
Pilsen Lbr. Co.......... ion 12 
Rust-Owen Lbr Co........ a 14 


Sawyer Goodman Co...... aci 
— Carpenter & a ‘ 
Thornton-Claney Lumber Co. 
ee eaabe eae abceh-1-40 
Thunder Lake Lumber Co..ai 14 
Virginia & Rainy Lake Co.abk 35 
Von Platen-Fox Co....... aei 61 
Weidman-Vogelsang Lbr Co. 


Wells Lbr. Co.. J. W.. 
West Penn Lbr. Co...... ‘acel 
Weyerhaeuser Sales Co...... 
nee: ad2eh1-2-4-5-0 
Wheeler & Dusenbury....acz 10 
White Star Lbr. Co.....cdeh 12 
Winegar-Gorman Lbr. ‘Co. aci 12 
Wisconsin L. & Lbr. Co. acdijz 
Wistar, Underhill & Nixon acj 
Worcester Co., C. H.....cdi) 36 


_ 


2 
° 
_: 
Ww 


D—CEDAR POSTS AND POLES 
D-2—WESTERN CEDAR POSTS 


Hettler Lbr. Co., H. H. acdeij 36 
McCormick Lbr. Co ip, oe ake 
McCormick & Co.C.R..d2hlo 
Northwestern Cooperage & 

Lbr. Co., The...... abedijz 6 
Tacoma Lumbermen’s Club 

ccsko sabes eae d2hm(1)noz 
Weyerhaeuser Sales Co...... 

eo rareine ad2eh1-2-4-5-0 
Wisconsin L. & Lbr. Co.acdijz 


_ 


D-3—AROMATIC RED CEDAR 
» wee Hardwood Soa 


Bradley Lumber Co. of a 
A a2d3eij 
Bruce Company, E. L .. .d3ij 
DeSoto Hardwood Flooring 


Co 3) 
McMinnville Mfg. Co. a2ddijk 


55 


78 
90 
64 
E-I—ARKANSAS SOFT PINE 


aera Lumber Co...... el 
otton Belt Lbr. Co....... el 


Crossett Lumber Co....... el 
Eagle Lumber Co.........e1 
Edgar Lumber Co......... el 
Fordyce Lumber Co.......e1 
Freeman-Smith Lbr. Co... .el 
Gates Lumber Co......... el 
Halpin-Neimeyer Lbr.Co.. .. 
Ozan-Graysonia Lbr. Co.. .e1 
Southern Lumber Co...... . 
Stout Lumber Co... .el 


Union Saw Mill Company. el 
—— & Arkansas 
Di scmantsneecuntanat e 


E—SOUTHERN YELLOW 
PINE 


F—CYPRESS 


Alexander & Bland........ e 
Alexander Bros. Lbr. Co. ..e 
Alexander-Sinclair Lbr. Co. .e 
Alger Sullivan Lbr. Co...... e 72 
Amer. Lbr. & Mfg Co. aceijk 

os County Lbr. Co 
Babcock Lbr. Co....... ame 
Bagdad Land rs Lbr. Co.. 
Beaumont Lumber Co..... ei 


Bell-Tate Lumber Co...... e 

Big Indian Lumber Co. . ..e 

Bland-Cook Lumber Co... .e 

Boykin Lumber Co 

Bradley Lumber Co. of Ark. 
a2d3eij 


Brooks-Scanlon Corp...... 


Burton-Swartz Cypress Co. of 
Rr : 
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Headley Pine Co......... e 68 
Henderson-Waits Lbr. Co...e 72 
Hettler Lbr. Co., H H ee 36 
Hicks Lumber Co. 

Hillyer Deutsch Edwards "he 

Sekeuhabeae eases ten a2ei 10 
Hines Lbr. Co., Edw..aehlz 35 
Hines Yellow Pine een 

ee 
Homochitto Lbr. Co....... 
Hutchins Lbr. & Stor. Co. Pi 
Industrial Lumber Co...... e 
Jackson Lumber Co., E. E..e 6 
James Lumber Co......... e 
Jeffrey’s McElreath “e/a .e 
Johns-Carroll Lbr. vies we 
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Soule Steam Feed Works...q 102 





Electric Wheel Co....... r-r2 MOTOR TRUCKS,TRACTORS. 
Garland W: a Ang naaad r-r2t 106 TRAILERS, TIRES AND 
eo = “ 5 on a r on ACCESSORIES 
emming Wagon rr 
Johns-Manville, Inc....... rt 119 pon iein C. The.... 
Li ‘ood Mig. ONiisaued t 105) Rest Tractor Co. C.L...*”" 107 
Lindsey Wagon Co.....r-r2t 106) Paderal Motor Lhe 
Van Donk, Di adicadwaas r Fru Trailer Co.... 
a _ oo °° ‘ 71) General Motors Truck Go... 
tes Co eames y 108] Holt Mfg. Co.. Inc., The. . 
Williamette Iron & StiWi's.r 85 isternational Heter On ~.* 
Mercury eit re 
akc cdiacccccacs 
R-2—TRUCKS AND WAGONS| Monarch Tractors, Incorpor- 
2! archer Iron Works....... r2t 106 BB Company, The... "gg 
a Co _ 84) Washington Machinery & 
7|Gartnd Se Co: edt 108 Supply Co..........ece. r 108 
emmin agon Fetry..r- 
Lindsey Wagon Co..... r-r2t 106 Lace come, 
ae Semmens a. a 
LOCOMOTIVE CRANES =|," “7!0 Locomotive Works. . 
CRAWLING TRACTOR = | 'car® Truck and Tractor | 
CRANES Climax Mfg. Co............ 106 
GANTRY & CANTILEVER ae >. i Bee Leases 
CRANES, CLAM SHELL eisier CO. Gee ccccces 
Kilby Car & Foundry a 
BUCKETS Lima Loco. Works, Inc...... 102 
AmericanHoist&DerrickCo.ru 112| Ottumwa Iron Works....... 
Brown Hoisting Mach. Co.rt2x 114| Pidgeon-Thomas Iron Co. . 
Industrial Works epee raass fo 110}Southern Iron & Equip e.. 97 
Maine Electric Co........ Van Donk, C. H........... t 
Orton & Steinbrenner Co. ¥ 108] Vulcan Iron Works ...... uwx 
BELTS AND ACCESSORIES 
LUMBER HANDLING DEVICES | Flexible Steel Lacing Co. ty) 
Gandy Belting Co......... 
Buck & Co., Frank R....... 97| Goodyear Tire & Rubber Go., : 
DO) | Sey et RD ee iiaikeccccsiwasienss xs 


Laine Ga. Inc , Edward R.. 
~ York ‘Belting & — 





























LOGGING BLOCKS Schi Co., Chas. A 
MILLING MACHINERY are tp ig | eee ot 119 leren Co., Chas. A....... 113 
Flour, Feed and Meal Knight Mfg. Co.......... at MACHINE SHOP EQUIPMENT American Hiatt DerrickCo.ru 112 Shultz Belting Giddens as 110 
; Lufkin Seaniee Mach. tine 116} Carborundum Co., The..... s 101) Amos Loader Co., The..... r 
(1)—Wood Flour Lunkenheimer Co....... t(1) 112] Hoyt Metal Co............ t Athey Pear bel C Se. .t2 84] GRAVITY CONVEYORS WIRE ROPE 
Medart Company, The..... m 122] Medart Company, The..... t 122] Brown Hositing Mach. Co. - 114 Amer. Bool & Wire Co..... y 122 
Sprout, Waldron & Co...... 84| Mitts & Merrill.......... 8 120| Oxweld Acetylene Company. ; Cleveland Rule Co........ Dow Co., The. P 36| Hazar , Re 109 
Stroud & Company, E. H..(1) More-Jones Brass & MetaiCo, t Vulcan Iron Works........ Clyde Iron Works Sales Co. . 108! Mathews Gravity Carrier Co. Leachen & ec Rope Co., A. 
ACCOUNTANTS Celotex Company, The...... LUBRICANTS AND SHAVINGS AND SAWDUST 
Ernst & Ernst ——— Com ny nnd 111 BOILER GRAPHITE BALERS 
Nelson & Co., Gilbert... .. “tae Oe : pepo S a. » Joseph. . eo Famous Manufacturing Co.. 109 
AMERICAN Malleable Iron i lites Go. 4 LUMBER CRAYONS 
alleable Iron Fittings 
_ LUMBER EXPORTERS | North Western Expanded | ==» FINANCIAL INSULATING MATERIAL | Dizon Crucible Co. Joseph... 97| Phen 
Pickrel Walnut Co,......... ary} Shingle Co,, H. M. nae oe. fas Celotex Company, The...... MORTAR—CEMENT neers, Lid - ag a — 58 
APPRAISERS AND owe & Giles Lbe.120..2 Re. .m Baker Fentress & Co....... MORTAR COLORS (1) _—| Forest Service............. 
TIMBER ESTIMATORS —_| Williams Stained Shingle Co., Becker & Co., A. G.. 34 INSURANCE Carney Company, The...... 31| Lacey & Co., James D..... 89 
y  Soniaede puller Canine AY 1] DeveureBuraUnderwtng | Temata Co... 
Drolet, ‘on aa a Ce cas Compton Co., William R. .. 34 L > eaawne : Mi ase G «< G . OFFICE SUPPLIES WALL BOARDS 
Lacey & Co., James D ery 89 Ernst & Ernst.............- Le eee Mun Feles.Cy °°| Buck & Co., Frank R....... 97| Cornell Wood Products C. 
Lemieux B eCS...-..... 60 Cirids @ Co, SB. Deccccccecs 97] First National .~ of Port- um en 8 Mut. Fr. Ins. Co. Childs & & Co., Ss. D ae, uc 0.. 
soon op mo ana 60| Meyer & Wenthe........... 97| land, Oregon, The........ National Lbr. Manufacturers _| FoitBid Service Co Emerson Carey Fibre Producta 
Spain & Co. H. Mo Rand MeNally & Co... Halsey, Stuart & Co.. 34] pankinBenedict Undermet | Meilicke rence: ‘ is steerer, 
an Oredel Uo., The john P, | R-&S. Engraving & Die Wks. | Lacey Securities Corp. .. .. 34-89 2 Oo Wiggins Co., John B........ 
Southern Coupon Co. - 100]/Lumbermen’s Credit Ass’n.. 58 vt | EE el te MISCELLANEOUS 
- AXES Swisher Mfg, Co.. it RD. D. 4| United States National Bank, — _ PAINTS Atlas Powder Co 
Warren Axe and Tool Co..rs 71] Wilcox Miz. Co. W. W..... seikcannicabeaasmcencien Dixon Crucible Co., Joseph.. 97/4. G. Metal Stamping Co. 
FOREIGN BROKERS LADDERS REFRIGERATORS Hsward & Marcusson Co... 122 
BUILDERS’ SPECIALTIES ENGINEERS Chaloner & Co.. Edward. . Babcock Co., W. W........ McCray Refrigerator Co.... 122| Handy Sack Baler Co....... 61 
A Hunt & Co., Robert W.. Shroder, Max R............ Pe . : yo Co.... .... 
merican Magnestone Corp... | cacsions Engineering Co..... 36|Wright, Graham & Co...... ROOFING AND SPECIALTIES] (2023m & Moore. ...--.... oe 
American Window Glass Co. . B Th -* on. STAMPS : Metropolitan Building Co... 77 
Andersen Lamber_( Co.....m am Van Orsdel Co., The John HOTELS LOG Creo-Dipt. Company, Inc... 111] Page & Jones.............. 65 
TAO ORWWeccceccclk. | - ee = wen uae w access 58 oy er & Wenthe........... 97} Johns-Manville, Inc. ......rt 119} Roman-Callman Co......... 56 
Beseler Soa Ay Stairway ” FIRE APPARATUS oman Hotel Co........ 58 8. he Oe og Lehon Company, The....... SouthBendSparkArrestorCo.t 102 
CE eR aries 484] American La France Fire CUE ccccsccccccsocce 100 Eicher M The R. D Malleable Iron Haag ‘ea 4|Tacoma Lumbermen’s Club 
Carney Company, The...... 31| Engine Co., Inc......... I i ce dcvacdarcncsce Wilcox Mig. Co., Me Wises: Reynolds Shingle Co, H. M. =|... eee eee d2hm(1)nos — 




























[| Records Speak Volumes 


The unusual qualities 
press Tanks are prov 
viable records in all 


country. Perhaps this is largely due 
to the fact that, of all woods, cypress 


is the one which lasts 
native climate. 


Thirty years’ experie 
tanks enables us to 
markable tank wood 


ship and design that ensure the 


maximum of tank sa 


Send for catalog 


W. E. Caldwell Co. 


Incorporated 


Louisville, Ky. 


of Caldwell Cy- 
en by their en- 
sections of the 


best outside its 


nce in buiiding 
couple this re- 
with workman- 


tisfaction. 
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“A Sawmill Blower For Every Sawmill ” 


If you are still shoveling and wheeling saw dust, 


you are ten years behind the times. 


Saw Mill Blower will save you one man on the mill 
and will therefore pay for itself in about 60 days’ use. 


We are the Largest Builders of Saw Mill Blowers in the World. 
Write for Catalogue. 


PAYS FOR ITSELF THE FIRST 
MONTH IN WAGES SAVED 


The Ramey Mfg. Co., 
Columbus, Ohio. .. 





A Cyclone 











100 AMERICAN LUMBERMAN 


JULY 7, 1923 








GADSDEN CAR WORKS 
GADSDEN. ALA. 











Stop your losses on “blower trouble” 


HEN your dust-collecting system clogs PLAINVIEW, ARK. 
because of poor suction your mill shuts Manufacturers 
down for repairs. Production losses and idle- Geng and Band Sewes Yellow Pine 
labor charges pile up. You lose money faster 
when your plant is down than you can make 
it at top production. Remodeling such a sys- 
tem is the best investment you can make. 


Kirk & Blum Systems have a reputation for The Grunewald 


ae ee ae “‘no-shut-down”’ continuous operation. Many 
describing the engineer- of the biggest and best-managed plants in the Finest Hotel South 





ing of Kirk & Blum 


Systems country have Kirk & Blum equipment — 
Ford, Pennsylvania R. R. Shops, Globe-Wer- 


nicke, and many others. 


THE Kirk & BLuM MFc.G. 


Pneumatic Engineers 


Shavings and Dust Collecting Systems, Waste and 
Fume Removal, Conveying and Ventilating Systems 


2852 Spring Grove Avenue, Cincinnati, Ohio 






RK& 
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The requirements of The Gadsden Car 
Works are typical of the largest lumber 
mills, a field in which our engineers : " 

are ably experienced . \~ ; 


LUM 





Coupon Books 


Qurvaciities Snable 
WAS VVS exception. 
aliy prompt service 


FOR SAMPLES AND PRICES 
WRITE FO 


SOUTHERN COUPON CO. SIRMINGHAM, ALL 


PO. BOX 346 








FT. SMITH LUMBER CO. 


Soft Short Leaf 














NEW ORLEANS 








European Plan. Fireproof. 
Three Restaurants 
in Connection. 

































You can do: 


Mr. Dealer! 





Disk-Grinding Band Sawin 
Panel Raising Jointin 
Let us tell you how you can Resawing Dadoin 
cut stock to special sizes with a rote contin 


Grooving Mortising and 


Crescent Universal Cross-cut Sawing Knife Grinding 


WOOD 
WORKER 


and reduce your stock invest- 
ment. Some dealers estimate 
that they can carry almost 20% 
less stock when they have a 
Crescent to help them meet 


requests for odd sizes. Let us tell you how this 
is possible. 











The Crescent Machine Co., Leetonia" dr10 
















Make Your Own LUMBER BUGGIES 


cg 
(a 4 Lis Oe, Mh ty 4 


(4 , see ly 7 ) ey po | 8 








We will 
furnish the 
wheels and 

axles and 

show you 
how to do 
the rest. 














Write 
for 
Prices 


A. F. BARTLETT & CO., Saginaw, Mich. 





Dealers in New and Second-Hand Machinery 
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